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POSTPONE KENTUCKY ACT 


GLENN BILL BEFORE SENATE 





Much Interest in Measure that Will 
Greatly Extend Power of State 
Rating Board 





Louisville, Ky:, Feb. 25—(Special.)— 
The Glenn bill did not come up in the 
Kentucky senate today, other matters 
having precedence, and there is even 
doubt as to whether the measure will 
be voted on tomorrow. However, the 
issue will be decided in the immediate 
future. The state insurance board of- 
fered a compromise, but it was rejected 
by the companies. ‘ 

The proposed compromise provided 
for a reduction of 10 percent on all 
city and town dwellings, based on rates 
in effect prior to May 1, 1913, a 25 
percent reduction on all loose leaf to- 
bacco sales houses and contents as 
of May 1, 1913; the influence of state 
administration to secure a repeal of 
valued policy laws; an increase in the 
appropriation for the state insurance 
board of $25,000, to take care of work 
looking to the reduction of the fire 
waste; the appointment of a commis- 
sion to investigate insurance subjects, 
codify the laws and make a report to 
the next legislature, the commission 
to be composed of a manufacturer, 
merchant and fire insurance man; state 
board to be given copies of surveys of 
dwellings as soon as complete; sur- 
veys of all risks where rate is changed 
to be filed with the state board. 

Amendments to be Made 

It was announced by Senator Glenn 
and Ruby Laffoon, however, that when 
the Glenn bill or its substitute, the 
Greene bill, comes up, a number of 
amendments will be proposed, includ- 
ing provisions of the compromise. 
The amendment will provide that the 
companies continue to make rates, 
merely filing them with the state in- 
strance board, and will reduce the as- 
sessment against the companies from 
2 percent, or $100,000, as proposed, to 
1 percent, or $50,000, in view of the 
reduction in the work to be done. 
The present tax produces a revenue to 
the board of $25,000. Another amend- 
ment will provide for the appoint- 
ment of the commission referred to 
above. Another will provide for the 
appointment of a hydraulic engineer 
and electrical expert to work for phys- 
cial improvements. 

Doyle Promises Withdrawals 

It was reported that the amendments 

were in the nature of a compromise 
(CONTINUED ON PAGE 15.) 





FAETNA INSURANCE COMPANY 
HARTFORD, CONN. 


The solution of the ANNEX problem lies in your hands, MR. LOCAL 
AGENT. Why not place your business with the Company that MAINTAINS 
NO ANNEX, the Company which does not compete with you for your own business. 


An TNA AGENT REPRESENTS The ATNA In Its ENTIRETY 
WESTERN BRANCH, Insurance Exchange, CHICAGO, ILL. 


THOMAS E. GALLAGHER 











WILLIAM B. CLARK L. G KOHTZ 
General Agent President Asst. General Agent 
(FIRE) 


German American 


Insurance Company 
New Vork 


ORGANIZED IN 1872 
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EDW.* MILLIGAN £ President 
GEORGE M. LOVEJOY, Vice-Pres. MJOHN B. KNOX; Sec’y 


THOMAS C. TEMPLE, Sec'y 
Surplus to Policy-holders, $8,160,915.38 


Total Losses Paid, $76,000,760.74 





Cash Capital, Two Million Dollars 


Reinsurance Reserve - - $5,619,137.31 

p H (FN | X Reserve for Outstanding Losses - 578,003.19 
i Reserve for all other Claims - - 210,000.00 
Y, > NET SURPLUS - = = 5,160,916.38 





Total Assets, $14,568,055.88 











WILL NOT FORCE RULING, 


ANNEXES ARE TO CONTINUE 








Companies Given to Understand That 
Prohibitory Order in Michigan Will 
Not Be Enforced 





The National Board has informed its 
members that one of their number re- 
cently visited Commissioner Winship 
and found he was laboring under a mis- 
apprehension as to underwriters 
agencies. The organization suggests 
that no action be taken as it seems cer- 
tain that the department will not at- 
tempt to enforce the order. 


New York, Feb. 24, 1914.—(Special) 
—J. H. Stoddard of the New York Un- 
derwriters says that he has received no 
official or other notice from the Mich- 


igan insurance department to cease 
Going business in Michigan after March 
1. The ruling promulgated by Mr. 
Winship does not, he says, contain any 
language prohibiting the New York 


Underwriters from the conduct of its 
usual business in Michigan. 


Lansing, Mich., Feb. 


25.—(Special) 


—Commissioner Winship says: “It is 
absolutely immaterial to the depart- 
ment whether any court action is 


taken over my recent ruling relative 
to nonresident agents or not. The 
opinion of the attorney-general and 
the ruling of the department are backed 
up by the Michigan law. Thus far I 
have had no intimation of any court 
action being contemplated by any in- 
surance company. The underwriters’ 
agencies as such have no direct rela- 


. tion with the department.” 


It seems now as if Commissioner 
Winship of Michigan will withdraw his 
ruling prohibiting underwriters’ agen- 
cies from operating in that state. Some 
of the companies operating annexes 
have had a conference with him, and 
last week Vice-President Smith of the 
National of Hartford spent quite a 
while with the commissioner going 
over the situation. Insurance men, 
even though some of them be opposed 
to annexes, fail to see on what ground 
the ruling was made. It is not thought 
that an injunction will have to be 
brought, as it is understood that Com- 
missioner Winship is willing to allow 
the ruling to pass by default. 

How Policies are Written 

In Michigan the regular parent com- 

pany policy is issued with the notation 
(CONTINUED ON PAGE 30) 
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TENDENCY OF THE TIMES 


COMPANIES GO IN GROUPS 





List of Fleets Where Four’ or More 
Companies Are Allied Together 
in Control 





The purchase of the Forest City Fire 
ot Rockord, Ill, by the National of 
Hartford, is another indication of the 
tendency of the times whereby aggres- 
sive companies are increasing their ave- 
nues of income, and are allying with 
them either subsidiary companies or an- 
nexes. Some of the companies have 
gone beyond the boundaries of fire in- 
surance and now have casualty run- 
ning mates. 

The Hartford Fire is establishing the 
Hartford Accident & Indemnity in the 
field; the Liverpool & London & Globe 
has the Globe Indemnity; the Royal 
has the Royal Indemnity; the Commer- 
cial Union has the Ocean Accident, and 
the London & Lancashire has the Lon- 
don & Lancashire Guarantee & Acci- 
dent. - 
Caused Quite a Commotion 

The report that one of the great 
New York companies was purchasing 
the stock of another big fire insurance 
company in New York caused consid- 
erable commotion. Had the deal gone 
through it would have given combined 
premium receipts of something like 
$23,000,000 for the group represented 
by_the purchasing company. 

In going over the various company 
groups that are allied, the following 
are those that have identified with them 
four or more companies: 

Groups Allied Together 


Commercial Union, Eng. 

Commercial Union, N. Y. 

Palatine. 

Union of England. 

California Fire. 

Hand-in-Hand Underwriters. 

Atlanta Underwriters. 

Ocean Accident. 

German American, N. Y¥. 

German Alliance Company. 

German Alliance Association. 

Rochester German Underwriters. 

Louisiana Fire. 

Capital & Merchants’ & Bankers’ De- 
partment of Iowa, 

North Carolina Home. 

London & Lancashire. 

Orient. 

English-American Underwriters. 

Quebec Fire. 

Mercantile Fire, Can. 


Lond. & Lanc. Guar. & Accident. | 
Standard Marine. 
National, Ct. 


Mechanics & Traders. 

Columbia Fire Underwriters. 

German Fire Und., Neb. 

Colonial Underwriters. 

Forest City, Il. 

State, Neb. 

Phoenix, Ct. 

Connecticut. 

Equitable F. & M. 

Protector Underwriters. 

Bquitable Ins. Alliance. 

State Ins. Co. Department of Iowa. 

Hartford. 

Citizens, Mo. 

New York Underwriters. 

Hartford Accident & Ind. 

Crum & Forster Group. 

Williamsburg City. | 

North River. 

United States. 

Nassau & Dutchess. | 

United States Underwriters. 

Union, N. Y. | 

Richmond. 

Jameson & Frelinghuysen Group. 

Globe & Rutgers. 

Insurance Underwriters. 

Stuyvesant. 

Pacific. } 

Globe Underwriters. 

Hamilton. 

Few Single Institutions 

There are really but few companies 
that have no alliances of any kind and | 
that depend entirely on themselves. 
There are more smaller companies that 
go it alone but the larger companies | 
are putting out annexes or have allied 
companies. The more important sin- 
gle companies are: Aetna, Springfield, 
Pennsylvania, Glens Falls, Agricultural, 
Atlas, Boston, Hamburg-Bremen, New 


Hampshire, and Ohio Farmers. 








The will of the late Cyrus Hardy has | 
been filed. The estate, valued at $19,000, 
is left to his brother, Frank Hardy, 





cashier at the Underwriters Laboratories, 
Hardy 


Inc. Mr. 





was a Chicago agent. 


MONMOUTH INSPECTION MADE 





Illinois Fire Prevention Association 
Holds a Rousing Meeting—State 
Fire Marshal Bennett Speaks 


Monmouth, IIl., Feb. 25—(Special.)— 
The Illinois State Fire Prevention As- 
sociation inspected Monmouth today. 
Over 200 buildings were inspected and 
80 defects found. The electric wiring 
is in bad shape and shows the need of a 
city electrician, with proper ordinance. 
DD. H. Painter of the London & Liver- 
pool & Globe inspected all the schools 
and tested the fire drills. The fire de- 
partment was called out at 1:30. The 
alarm was sent in from the Willits 
school, which is about one-half mile 
from the public square. The depart- 
ment arrived there in two minutes. A 
public meeting was held in the evening 
at the Commercial Club. A banquet 
at 6:30 was attended by over 100 of 
the prominent business men of the 
city. The meeting was in charge of 
Secretary J. A. Mavon, who acted as 
chairman for the evening mecting. An 
address of welcome was made by 
Mayor Brown. Ernest Palmer, as- 
sistant counsel of the National Board, 
made an excellent fire prevention talk. 
State Fire Marshal Walter H. Ben- 
nett, from Springfield, explained the 
workings of his department. Fred D. 
Hess of Peoria gave a practical dem- 
onstration of schedule rating, and 
President J. George Stauffer closed the 
meeting. It was one of the best-at- 
tended meetings held in Illinois, and 
the citizens showed great interest in 
the work. 








Louisville Hospital Insurance 

Louisville, Ky., Feb. 25—(Special)— 
The following Louisville agencies have 
secured a division of fire insurance on 
the new Louisville hospital erected at 
a cost of $800,000. J. W. E. Bayley & 
Co., Carpenter & Dudley, H. V. Davis 
& Co., Ferguson & Scott and Danforth 
& Co. The insurance for which binders 
have been issued, pending the fixing of 
a rate on the buildings, amounts to 
$200,000, but it is expected that this 
will be increased to approximately the 
values involved. 





The annual meeting of the Underwrit- 
ers Salvage Company of Chicago will be 
held March 11. 
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CONFLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 
LOSSES PAID IN THE UNITED STATES 

ONE HUNDRED and THIRTY-SEVEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 

FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $14,261,648.20 
UNITED STATES NET. SURPLUS, 4, 269, 018.15 


New York Office, 80 William St. 1144 1 a hen CHICAGO 
J. M. AM Ag suouremts xchange 
M. DE CAMP, General Agent WILLIAM S, WARREN, Manager 
Ohio, Indiana, Kentucky, Tennessee, GEO. OORE, Assistant Manager 


West Virginia, at Cincinnati HUGH E: LOUDON, Deputy Asst. Mgr. 








Insurance Company of North America 


122nd Annual Statement, January 1, 1914 


Capital ...............$ 4,000,000.00 Net Surplus........... $ 4,000,000.00 
eg PEELE PTE EEE 17,938,785.51 Contingent Fund...... 745,409.79 
Reinsurance Reserve... 7,765,537.60 Policyholders’ Surplus. 8,745,409.79 
Losses Paid Since Organization..................cccceeeee: $164 ,800,757.13 


WESTERN DEPARTMENT 


76 West Monroe Street, - Chicago 


W. N. JOHNSON, General Agent B. L. WEST, Assistant General Agent 
L. J. BRADDOCK, Assistant General Agent 








Fidelity- 


da Fidelity 


Underwriters 








Ten thousand loyal 
agents prove the : 
practical value of 
representing the 
Fidelity - Phenix. 





Gross Combined Assets $42,586,574 
. 23,743,555 


Policyholders’ Surplus 














Home Office 
HOME OFFICE 
80 Maiden Lane, New York 80 Maiden Lane, NEW YORK 
Western Office 


37 S. La Salle St., Chicago 
HENRY EVANS, President 


WESTERN OFFICE 
332 S. La Salle St. CHICAGO 














LABEL 


POLICY LABELS 


Printed in 
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red, blue or colors, 
gold or green, 
bronze, etc. 








Send for folder showing 


an elaborate assortment 


EMBOSSED SEALS IN GOLD AND COLORS 
GRAND RAPIDS LABEL CO., 





GRAND RAPIDS, MICH 














INSURE THE FOAL 
WITH THE MARE 


We Insure the Foal to Live Thirty Days Against Death—Natural, 
Premature or Abortive 


Surplus as to policy Holders Over $300,000.00 
(INCORPORATED) 
Agents Wanted—Write Home Office 
WESTERN LIVE STOCK INSURANCE CoO. 
Jefferson Building, : PEORIA, ILLINOIS 
CLIFFORD IRELAND, President H. C. NAYLOR, Secy. and Gen. Mgr. 
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HANDLING OF SALVAGE 
CHICAGO COMPANY’S HISTORY 
W. W. Thomas Tells of Organization 


and Work Done by Semi-Co- 
operative Institution 





W. W. Thomas, manager of the Un- 
derwriters’ Salvage Company of Chi- 
cago, spoke before the Fire Insurance 
Club of Chicago Tuesday evening on 
the subject of “Salvage and Property.” 
He explained the occasion for such 
institutions as the Underwriters’ Salv- 
age Company, gave its history and told 
oi its work. 

Salvage, said Mr. Thomas, is that 
part of property saved from wrecks. 
The handling of stocks of merchandise 
saved from wrecks by fire is the one 
that has interested insurance compa- 
nies most. The subject has been given 
much thought and attention, and ad- 
justers have been put to their wits’ 
end in dealing with large salvages. 
They have been obliged to resort to 
various means to protect the interests 
of their companies when a wide dif- 
ference of opinion has arisen between 
them and the assured as to the value of 
the property. 

Company Born of Dissatisfaction 

Sometimes adjusters and assured 
compromise. They agree that certain 
portions are total losses and then dis- 
pese of the remainder to some salvage 
man. For many years: the companies 
followed the plan of appraising stocks 
where no agreement could be reached. 
Neither system was satisfactory to the 
companies, so a few organized the Un- 
derwriters’ Salvage Company. While 
the organization was effected in 1905, 
it did not get going fairly until 1907, 
as the San Francisco fire interfered 
with its advancement when it was in 
its infancy. In 1907 eighteen stocks 
were handled under serious disadvan- 
tages, the company having practically 
no plant and very unsatisfactory and 
small quarters. In 1908 thirty stocks 
were handled. Among these was one 
of the largest ever taken care of by 
the company, a wholesale grocery stock 
from Toledo. The highest cash bid 
after the fire was $35,000, but the com- 
pany made a net return, after deduct- 
ing expenses and commissions, of $53,- 
010, in spite of the fact that the extra 
expense in attempting to handle this 
stock in small quarters amounted to 
$2,000. 

Some Private Sales 


Stocks handled in 1909 number seventy- 
five; in 1910, 104; in 1911, 175; in 1912, 
151, and in 1913, 169. In addition to this 
work the company has checked up and 
inventoried stocks for companies. The 
company has handled shoe store, hard- 
ware, tobacco, liquor and numerous other 
kinds of stocks, getting considerably more 
out of them than highest bidders have of- 
fered at the time of fire. Where stocks 
are in too good shape to be put on the 
block and be.sold at public auction the 
company disposes of them at private sale. 
It finds this method much more remun- 
erative. The company does not take over 
all stocks which it is asked to look over. 
The presence of a salvage company rep- 
resentative often has a good effect on the 
loss claimant and permits of equitable ad- 
justments that could not otherwise be 
Secured. Sometimes the salvage company. 
men act only in an advisory capacity. 

Honest Labels on Goods 

Salvage, continued Mr. Thomas, is a 
Splendid property—there is none better. 
It is always in good demand and brings 
g00d prices when properly conditioned. To 
put stocks up properly requires the most 
careful attention. The company divides 
each stock up into lots, putting the soiled 
in one lot, the scorched in another and 
the burned in another Care is taken to 
See lots are honestly and properly labeled 
= thus much better prices are secured. 

uyers now understand the methods of 
Th. company and have confidence in it. 
ane company has sought and believes it 
= attained a reputation for selling under 


The company has a fine clien- 
Its mailing list bears 5,000 names of 
merchants over much of the United 
States. Some of the best buyers are as 


far away as Georgia and Alabama. 
Serves All Companies Alike 


The inst 
run by oe itution was organized and is 
only the 
Pelled to 


nsurance companies. It handles 
salvage that companies are com- 
take and handles them without 












































profit. It has saved them much money. 
Companies not owning stock in the salvage 
company get exactly the same treatment 
as those that do. The company now 
knows no difference between the stocks 
of members and non-members. 

The salvage company has been ham- 
pered through the greater part of its his- 
tory by small quarters. Its present quar- 
ters were taken in 1909 when Manager 
Thomas asked that an entire six-story 
building with basement be rented. He 
secured but three stories and basement. 
Since then two more floors have been se- 
cured, one at a time, and it is likely that 
the sixth will be secured soon or quar- 
ters, even larger than that would make, 
will be secured. The plant is complete in 
every detail. . It has driers, conditioning 
machinery and rooms for handling and 
storing stocks. It has been pronounced 
by men of knowledge to be the best sal- 
vage plant in the country. 





Changes in the Field 











Clark F. Hinman 

Clark F. Hinman, of Columbus, Ohio, 
state agent of the London Assurance, 
has resigned to accept the state agency 
oi the Prussian National and Nether- 
lands for Ohio and West Virginia. Mr. 
jinman is one of the splendid young 
field men of his state. He is a college 
man, well informed and studious. He 
is a man of fine tastes, who has a lik- 
ing for literature as well as insurance. 

From Jan. 1, 1908, to Feb. 1, 1911, 
he was inspector for the Ohio Inspec- 
tion Bureau; from Feb. 1, 1911, to Dec. 
1, 1911, special agent in New York for 
the Fidelity-Phenix Fire and then be- 
came state agent of the London for 


Ohio. 


J. M. Clark 


Manager J. A. Kelsey of the Aachen 
& Munich has been in Chicago look- 
ing over the field talent for Illinois 
and Indiana. He has decided for the 
time being to appoint J. M. Clark of 
his head office to travel in these two 
states. Mr. Clark has been doing some 
road work in the east, as well as at- 
tending to office duties. 


Mark Banta 


Mark Banta of Columbus, Ohio, who 
recently resigned as special agent of 
the North America, has been appoint- 
ed special agent of the Westchester in 
Wisconsin and will have entire charge 
of the state. He thus returns to his 
cld home domain, where in years gone 





by he traveled for the old Phenix un- 
der his father, George Banta, who for 
many years was state agent. 
Mr. Banta was sent to Manitoba for 
the Phenix and afterwards was trans- 
ferred to Ohio. Later on he became 
connected with the North America. 


P. J. Shanahan 

L. E. Yager & Co., who represent the 
Hanover and Norwich Union in Cook 
county, Illinois, have appointed P. J. 
Shanahan as Cook county special agent 
for those companies. Mr. Shanahan has 
been connected with the Yager office 
for ten years. He succeeds Richard 
Boegelsack, who has resigned. 


Clifford B. Dye 

Clifford B. Dye of Columbus, Ohio, 
special agent of the German American 
of New York in Ohio, has resigned to 
become Ohio state agent of the London 
Assurance, succeeding Clark F. Hin- 
man, who goes with the Prussian Na- 
tional and Netherlands. 

Mr. Dye is a son of State Agent J. 
O. Dye of the German American, and 
has made good in the field. His com- 
pany regrets losing him. He is a Uni- 
versity of Ohio man, who started his 
career with the Ohio Inspection Bu- 
reau, then went with his uncle’s local 
agency at Urbana, Ohio, and finally 
began field work with the German 
American. 





News About Companies 








Twin City Fire, Minneapolis.—<A report 
has been issued on an examination of this 
company completed Dec. 15, last, by the 
home department. It shows assets of 
$875,084, liabilities of $250,128, capital of 
$500,000 and net surplus of $124,967. The 
income from Jan. 1 to Dec. 15, was $459,- 
995, ane the disbursements amounted to 
Del, 

Its fire premiums last year were $301,- 


068, losses $55,765; hail premiums $125,- 
859, losses $71,780, loss ratio 32 percent, 
expense ratio 39 percent. 


. * * 

American Central—It is rumored in 
financial circles that the company will de- 
clare a dividend in March. Officers of the 
company say that the matter has not yet 
been determined. a 2 

Sterling Fire—At the annual meeting 
the officers and directors were reelected, 
with two exceptions, Elmer Gandy of 
Churubusco and J. W. Baxter of Hart- 
ford City, elected to fill the places of 
John W. Holtzman and Edward Zaiser, 


Young | 
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. CHICAGO Premiums in Course of . 
lection .... - «748,874.35 8,041,004.66 
P. D. McGREGOR, * Manager Accrued Interest......... 92,036.67 ‘eiateeel ies Gureiue Boyend Capital and 
r 1,402,801. i Be descccccauaceeoce $3,939, = | 
A. R. MONROE - Assistant Manager TOTAL ASSETS.......... $9,980,013.15 | Net Surplus to Policyholders.._. easenaes.es 








retired to devote more time to eir o r 
interests. Oscar Ross was sheonas —. 
retary. 

7 _ * 

Great Southern Fire, Kentucky—lIts an- 
nual statement shows assets $597,870; re- 
serve, $169,252; net surplus, $89,247; capi- 
tal, $280,090. Its non-admitted assets 
amount to $159,843. The company is 
building up a good agency plant in the 
territory in which it operates 

4 E. Dyson, the genera! nt, 
underwriter of the compan He 
formerly connected with the Glens 
in its western department. 


was 
Falls 





Under Joint Committee 

The joint conference committee of 
the Western Union and Western In- 
surance Bureau, having been formally 
advised by the joint large cities com- 
mittee that the company legislation for 
Chicago has been put into effect as of 
and on Jan. 1, 1914, is now notifying 
companies that Chicago, together with 
the cities of Detroit and Indianapolis, 
are under the jurisdiction of the joint 
conterence agreement and are subject 
in all respects to its rules, and the 
specific legislation enacted by the com- 
pany organizations has been in force in 
the above mentioned cities since Jan. 1. 





S. F. Campbell of Chicago, special 
agent of the Glens Falls in Wisconsin and 
Minnesota, is seriously ill at his home in 
that city. He was stricken with gastritis 
while in Beloit, Wis. Later pleurisy and 
neuritis developed. ; 





, Spectator Pire Chart—The Spectator 
Pocket Index of Fire Insurance for 1914 
has just been issued. 





GOOD TO KEEP OFF 

Merchants who do not keep books are 
uninsurable. 

Scientific bookkeeping in a small busi- 
néss may not be absolutely necessary, but 
any trader who is too shiftless, too lazy 
or too careless to make an inventory of 
his goods, and to keep a simple “put in” 
and “took out,” “Kolb and Dill in the 
play” account, must not be trusted with 
a coin-producing policy. 

If the questions, “Did you take an in- 
ventory? When? How much?” cannot be 
answered “Yes,” “Date,” “Amount,” the 
agent should halt therg and then. 

These questions should also be asked 
by the special agent when inspecting the 
risk and if not properly answered the 
policy should be cancelled to save a fight 





when the loss comes.—Fireman’s Fund 
Record. 
STILL TO COME 
Agent—"I think you told me on 


nt ; your 
last visit that you intended to resign next 
year.” 

Special Agent—‘“I did, but from confi- 
dental information from the office I find 
that I intend to resign next week.” 























M. O. ROWLAND, President 


yet operating along sound lines. 


Detroit National Fire Pusurance Co. 





Detroit 








| HENRY J. GUTHARD, Secretary 


Join the forces of a live, active, growing, strongly backed western company, progressive, 
Licensed in New York, New Jersey, Connecticut, 
Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota and Michigan 











MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
PAUL TURNER, Vice-President and Managing Underwriter 























CONTINGE NT. 00 NTRACT 
LARGE CITIES FORM ISSUED 





Companies Revising Commission 
Agreements in Chicago—Agents 
Object to Some Features 





The uniform contingent commission 
contract, to be used in the large cities 
that are now being operated on by 
the joint large cities committee of the 
Western Union and Western Insurance 
sureau, has made its appearance. Com- 
panies are sending forms to their agents 
for signature. One copy of the agree- 
ment is retained by the agent, one by 
the company and a third is filed with 
the joint conference committee. 

Early in the history of the present 
plan to reduce commissions in the big 
cities it was proposed that agents 
should be asked to sign agreements 
not to accept commissions higher than 
those allowed by the Union and Bu- 
reau. companies. Such agreements 
have not yet been asked for. Now 
an agreement of that nature finds its 
way into the contingent commission 
centract under paragraph “j.” The 
presence of an excess commission com- 
peny in an agency voids the contingent 
commission contract, if such company 
pays excess commissions to _ that | 
agency. This will result in a form of 
“separation.” 

Agents Dislike Some Features 

lf any dispute arises between an 
agent and a company over a contingent 
commission settlement both parties are 
bound to submit the matter to the joint 
large cities committee for settlement. 
Agents object to having no representa- 
tion on this “board of arbitration.” 

The agreement provides for termina- 
tron at any time by either party. The 
60-day clause usual to many commis- 
sion contracts is omitted. 

When a contract or agency is ter- 
niinated during a contingent commis- 
sion year the contingent is not figured | 
till the close of the year and then 
outgo from the time of termination 
to the end of the year is charged 
against the agency. As the contract 
provides ‘that agents taking on com- 
panies assume such outgo, local agents | 
held that the contract lets the com- 
pany under such circumstances avoid 
paying the full contingent commission 
to either. In other words they hold 
that the company has the agent both | 
ceming and going in case the agency 
is transferred during a contingent com- 
mission year. 

Pull Text of Contract 

The contract in full is as follows: 

This company agrees to pay a contin- 
gent commission of 5 percent on the net 
results of the business of this agency for | 
each contingent year ending on the last 
day of — the said contin- 


Abstract of Dec. 31, 
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a. commission to be computed as fol- 

By deducting from the gross premiums 
wee by the agent for the company, 

(a) Cancellations, return premiums and 
premiums on reinsurance effected by or 
at request of agent; 

( he commission on the business 
written; 

(c) The amount of losses and loss ex- 
penses, incurred on business in force on 
the books of said company at the agency, 
whether placed there by the present agent 
or farned over to him for supervision and 
attention at expiration, and on all busi- 
ness hereafter written by said agent for 
said company, no reinsurance recoveries 
to be credited, except such as are made on 
— placed by or at request of 


Bay’ All other agency expenses and 
charges whatsoever, including local board 
expenses, patrol, state and local taxes and 
licenses, Maps, map corrections and ad- 
vertising as required by law. 

(e) It is agreed that an~ contingent 
commission paid under this agreement 
shall not be treated as an agency expense 
in computing the contingent commission 
of any subsequent contingent year. 

(f) This agreement does not apply to 
any business written by said agent cover- 
ing risks located outside of Cook: County, 
Illinois. All premiums and losses on such 
risks located outside of such territory are 
to be excluded in computing contingent 
commission under this agreement. 

(g) I1t is agreed that at the expiration 
of the contingent year, the company will 
within a reasonable time, make up con- 
tingent account and on request will remit, 
(all premiums for the contingent period 
being paid to said company, and not other- 
wise), the amount found to be due, if any- 
thing. No charge for contingent due or 
claimed shall be made in the agent's ac- 
count, without specific authorization from 
the company. Should the agency be ter- 
minated prior to the expiration of the 
contingent year, the contingent commis- 
sion is not to be computed until the end 
of the full contingent year, and is then 
to be computed by deducting from the 
premiums written by the agent during 
said year, all losses and expenses and 
other deductions, as herein set forth, tor 
the full contingent year, and the, contin- 
gent commission. if any. is to be payable 
as hereinbefore set forth. 

(h) In view of the tact that said agent 
is not charged with unearned premium in 
computing the net results for the contin- 
gent year, it is agreed that he shall have 
no compensation, contingent or otherwise, 
on the business or its profits after the 
termination of the agency, except as pro- 
vided in section ‘“‘g”. 

(i his agreement abrogates and 
takes the place of any contract, agree- 
ment or understanding, whether verbal 
or written, of prior date, between the 
parties mentioned herein, so far as effect- 


| ing the points covered by this agreement. 


(j) In consideration of this agreement 
to pay the above contingent commission 
on the business of the agency, it is dis- 
tinctly understood that the representation 
of any company by the agent on a higher 
basis of flat or contingent commission 
than paid by this company, shall render 
this agreement null and void. 

(k) It is agreed that either party to 
this agreement may terminate it, or the 
agency, at any time by written notice. 

(1) Should a misunderstanding arise as 
to the interpretation of any section of this 
joint agreement, or any dispute ensue as 
to its application in the settlement to be 
made hereunder, it is agreed to submit 
the same in writing to the joint large 
cities committee, the joint large cities 
committee to have the option of request- 
ing said parties hereto to appear before 
it and give such verbal evidence as may 


| be called for, and a majority decision of 


said committee, rendered in writing, shall 
be final and equally binding upon all par- 


| ties signing this agreement. 


1913, Fire Statements 





Cash Reinsurance WNet Premiums Losses Loss 
Company Assets Reserve Surplus Received Incurred Ratio 
pe” Peer eee $11,056 20,261 127,634 16,121 12,926 .80 
(s)Century, Scot.... 707,830 173,334 508,353 303,326 137,598 .45 
CEE hc cee daw és 1,380,981 889,348 110,019 1,186,176 646,749 -55 
*Coml. Union, Eng.. 6,904,096 4,104,398 2,114,834 4,153,927 2,280,652 55 
*Coml. Union, N. Y.. 1,989,437 436,697 393,098 431,208 213,548 .50 
Commonw'lth, N. Y¥. 2,633,267 842,971 1,182,664 873,449 444,891 -51 
SSS phate al a.hda-s'o 0S 1,071,241 346,480 184,873 442,835 325,361 -73 
Equitable F. & M.... 960,526 205,249 264,279 343,227 215,675 -63 
Ger. Alliance........ 1,846,013 487,667 850,474 628,327 332,377 .53 
Gt. Southern, Ky... 597,870 169,252 89,247 295,199 89,727 -30 
Hartford .........+-26,625,974 14,781,393 7,548,522 16,454,395 8,791,311 53 
SAONTY. CLAP... vee 569,338 91,407 168,238 146,597 118,532 81 
Independence, Pa... 336,140 56,472 66,427 100,794 54,636 .54 
(r)Lumber, N. Y.... 622,969 18,284 140,812 153,332 331,324 2.16 
POR. vanes cciediee 743,602 398,140 75,809 589,143 289,953 .49 
Natl. Lumber....... BORED - veetness 63,326 183,784 160,963 .88 
New Jersey......... 2,076,896 532,968 426,215 681,861 411,940 .60 
N. B. & M., Eng.... 8,812,956 4,859,278 3,196,562 5,210,878 2,757,422 .53 
N. B. & M., N. YY... 2,111,192 503, 245 1,859,504 541,861 246,128 .45 
Norwich Union..... 3,013,723 1,652.147 1,176,882 1,761,241 902,986 51 
*Palatine .........+ 8,199,623 1,782,040 1,207,223 1,767,861 960,847 .54 
Peoples, Md......... 156,299 22,982 30.501 37,716 21.069 .56 
*Re-Assur., France 1,481,665 802,442 222,359 1,350,691 747,385 .55 
DEL.” *-600a504.0-0048 5,486,032 802,442 222,359 1,350,691 747,385 -55 
State Mut., Okla ROO “sceseaan Canerace 35,461 17,985 51 
WOOMOWEL cvccccccie 334,848 29,265 130,555 31,042 7,35 .24 
PE Ssancd be caceive 1,518,750 760,175 471.274 827.797 383,781 37 
*Union, Eng......... 1,337,730 370,724 936,590 390,115 159,483 41 
(q)Wash. Mut., Mo. 250,463 11,363 11,793 13 ,42 5.993 -45 
Westchester ........ 5,218,654 3,275,331 1,278,772 3,231,511 1,841,737 .57 


*Premiums on & written bacis and losses on a paid basis. 


(q) Assets include cash and premium 


notes. 


(r) High loss ratio result of much business being reinsured during year. 


(s} Surplus includes deposit capital. 








COMMENT ON PROBLEMS 
EXTRACTS FROM NEALE'S TALK 


President of the Cleveland Local 
Agents’ Organization Treats of 


Features of the Business 





The annual address of President A. 
W. Neale of the Cleveland Fire Insur- 
ance Exchange contains many features 
of interest to Ohio agents, both in the 
large cities and the smaller points. It 
deals with some of the vital prdblems 
of the business and coming from an 
observer and analyst of the times, it 
deserves consideration. Mr. Neale said 
in part: 

During the investigation in Cleveland, 
and elsewhere, it was developed that the 
fire insurance business in Ohio for the 
last ten years had been profitable and our 
companies have been asked to make a re- 
duction in existing rates. After confer- 
ence a change in some of the base tables 
used in Ohio has been agreed upon, which 
will produce a considerable reduction upon 
certain classes of business. 

Must Act in Good Faith 

I am sure no good insurance man will 
oppose a merited reduction, and I hope 
the proposed program will be carried out 
sincerely and promptly, If any lukewarm- 
ness should velop, it would be unfor- 
tunate. Superintendent Moore recently 
stated at the Ohio Insurance Federation 
banquet that the companies had been given 
an opportunity to clean house and it was 
up to them to do so. 

Some might claim ‘that this whole mat- 
ter, therefore, was up to the companies 
and that the agents should keep out of it. 
We shall have to challenge that position. 
Supposing, for the sake of argument, that 
there was some delay or other hitch in 
carrying out the program and somebody 
had to be spanked. Who would get the 
worst of it, the companies or the agents? 
Ohio is but a patch to most of the com- 
panies, and they could get along without 
Ohio altogether, if conditions were intol- 
erable, but how about the Ohio agents 
who practically have to stay here? 

Responsibilities Must Be Assumed 

We have a very proper interest in this 
and all other important matters relating 
to the conduct of the business, and it is 
up to us to assume our responsibilities 
so that at all times we are not only ready 








for any proper inyestiqntes upon the part 
of the state, but so that if need be we 
ean court investigation. 

Upon the heels ot a reduction in rates 
we are also confronted with a proposed 
reduction in commissions, so that there 
would seem to be some rather poor pick- 
ing for the local agent in the near future. 

While these things may bring hardships 
in the beginning, they may nevertheless 
be not unmixed blessings. A reduction in 
commissions would naturally carry with 
it certain concessions to the agents, such 
as restriction in the number of agency 
roprepentanien. or in some other particu- 
lars. h commissions logically produce 
the uit tiple agency, hence reduced com- 
missions should logically call for reduc- 
tion in representation. 

Comment on Annexes 

The underwriters’ agency has been quite 
a disturbing factor in the matter of 
agency limitation and always will be until 


| some solution of this vexing problem has 


been found. A satisfactory solution to 
the agents would be to capitalize the un- 
derwriters’ agency. A very few of the 
companies say this is not feasible or in 
their cases not convenient. We are not 
convinced. About three or four companies 
could settle this vexed question in a very 
brief time for all concerned if they would, 
and, in addition, win the gratitude of the 
agents and companies too, from one end 
of this country to the other. 

In the meantime the fight is on, and 


| when settling day comes to Cleveland I 


don’t see how we can avoid the issue as 
men with interests that are important to 
us to conserve, 


Suggests a Permanent Conference 


It has been suggested that the large 
city agents have a permanent conference. 
If the time has not already arrived for 
this step it is not far away. In the near 
future the general terms of the agency 
contract will be largely arranged between 
an association of companies and an asso- 
ciation of agents, or else the American 
agency system is in very great danger. 
The time has arrived for each man who 
is making insurance his calling to look the 
question squarely in the face as to what 
he is going to do about the future. Large 
lines made possible by reinsurance treat- 
ies are, no doubt, hastening the issue. A 
prominent Milwaukee agent recently sug- 
gested that if on exchange business we 
allowed each other full commission, thus 
permitting us to get as much commission 
on brokered business as if it were written 
in our own companies, the good, old cus- 
tom of exchanging business might be re- 
stored, because the temptation to offer to 
our own companies excessive lines would 
be reduced, especially where we had con- 


(CONTINUED ON PAGE 9) 














Assurance Company 


Government Bonds ............ 
City and County Bonds 
Railway Bonds 
Corporation Bonds 
Stocks EE Rea en 
Premiums in Course of Collection 
Interest Due and Accrued 


Standard) 
Reserve for Unpaid Losses. 


Accrued but Not Due.... 


W.R. 2. BROCK, 


President. 











ritish America 


(Incorporated A. D. 1833) 


FINANCIAL STATEMENT 
lst January, 1914 


UNITED STATES BRANCH 


ASSETS 


Losses Re-Insured, Due from Other Companies. 


LIABILITIES 
Reserve Premium Fund (New York 


State Taxes, Commissions and Bills 


Surplus in United States....... 


Total Losses Paid in United States from 
1874 to 1914, Inclusive .... 


of Toronto, Canada 














$ 34,826.00 
605,809.25 
131,031.87 
478,480.00 

56,501.00 
374,545.56 


$1,889,180.90 


. $1,019,444.73 
120,812.50 


i 21,015.55 $1,161,272.78 


"$727,908.12 
_ $22,668,859.37 


W. B. MEIKLE, 
Vice-Pres. and Gen’! Mgr. 
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INTERESTED IN ADDRESS 
COMMEND GOVERNOR'S TALK 





Ohio Fire Insurance Men Pleased with 
Attitude of the Chief Executive 
of the State 





(PBOM A STAFF CORRESPONDENT) 
Columbus, O., Feb. 24.—Governor 
James M. Cox’s speech at the Blue 
Goose banquet here the other night 
was indicative of many things. In the 
first place, the Governor, speaking of 
the antagonism which many people 
manifest against fire insurance inter- 
ests, illustrated his conclusion that it 
was due to ignorance and misunder- 
standing by telling that there had been 
a time when he had felt and spoken 
the same antagonism, because, not 
knowing what entered into the mak- 
ing of the rate on his business prop- 
erty, he felt aggrieved because he be- 
lieved it was too high. When the 
make-up of the rate was explained to 
him, and he realized that the lowering of 
the rate depended on himself, his feel- 
ing of resentment disappeared. The 
people of Ohio, he said, were to be 
congratulated that the fire insurance 
interests of the state were uniformly 
willing to take the public into their 
confidence on these points, which were 
so prolific of misunderstanding and an- 
tagonism. 
Attitude of Liability Men 
The Governor’s remarks comparing 
the attitude of the fire and life insur- 
ance men of the state with that of the 
liability insurance interests will not be 
received with acclaim or regarded with 
approval by the liability men. He said 
he had no word of criticism or of un- 
kindness to pass on them, but he felt 
that they were largely responsible for 
their own troubles. He had always 
found the life men fair and anxious 
to do the fair thing by the state and 
its people; his recent experience with 
the fire insurance men had convinced 
him that their attitude was the same. 
“But,” he said, “when we asked the 
accredited representative of the liability 
men to draft a bill to go to the com- 
mittee drafted by the workmen’s com- 
pensation adherents, they did not do 
so. Then, after the bill was finally 
teady for presentation, there was sent 
to their representative a copy of the 
bill, with a request that he draft such 
amendments as seemed desirable. 
Tried to Defeat the Measure 
“Again he did not do so, but the 
whole strength of the liability interests 
was thrown into an effort to defeat the 
measure. I am glad to say that they 
could not muster a single vote; but it 
is due to that attitude that the state ot 
Ohio is in the liability insurance busi- 
ness today. We have you fire insur- 
ance men to thank that we are not in 
the fire insurance business, and as long 
as I have the influence to prevent it, 
we will not engage in it and there will 
be no repressive legislation against it.” 
Increase in Judges 
Then, comménting on the fact that 
the people would have what they 
wanted, and that sometimes the need 
or it was gone almost before it was oper- 
ative, he said that the constitutional 
convention eighteen months before, 
taking cognizance of the great conges- 
tion in the court dockets of the state, 
had provided that there should be a 
common pleas judge in each of the 88 
counties by the creation of 22 new 
judgeships. It had been expected that 
in the smaller counties they would not 
kept busy and would help out in 
€ overburdened courts of the larger 
Counties. Then he added: 
.uitigation Has Shrunk 50 Percent 
of tt had been shown that 70 percent 
th, liability insurance losses in the 
0 €, under the old system, had been 
tied into the courts. Now, 18 
months after the creation of the 22 new 


act, litigation in the courts has shrunk 
50 percent, and a constitutional amend- 
ment is being prepared to abolish more 
judgeships than were created, because 
they are not necessary.” 

Should Not Tarry Too Long 
The state was not disposed to be un- 
reasonable, he said, in demanding the 
immediate reduction of fire rates. He 
understood that much machinery must 
be set in motion to rerate the state, 
and that it would take time; but warned 
his hearers that it must not take too 
long, lest the people of the state be- 
come impatient, and mistrustful of the 
good faith of those in charge, and take 
things into their own hands, through 
renewed demand for legislation. 
These remarks were so admirably 
tempered and presented, first one side 
and then the other of the question in- 
volved being brought to the fore, that 
the field men present were thoroughly 
convinced of the governor’s knowledge 
of the subject, of his determination to 
be fair and of his equal determination 
to get results. “It’s been put fairly and 
squarely up to us,” said one of the field 
men after the dinner, “and if we don’t 
get busy, the Governor will. If he has 
to, we won’t have any one to kick 
but ourselves.” 





WILL ENFORCE THE LAW 

In announcing that he had revoked 
the license of H. F. Bartels & Co., of 
Portland, Ore., for alleged rebating, 
Commissioner Ferguson of that state 
said that in future agents found guilty 
of such practices would lose their li- 
censes without further notice. The 
amount of the premium, the commis- 





sioner said, must show in the policy, 
and the giving of a rebate is equivalent 
to a reduction of the policy. Mr. Fergu- 
son announced some time ago that 
when satisfactory evidence of rebating 
was furnished the licenses of offending 
agents would be revoked. 





Divides the Profits 
James E. Milliken, promoter of the 
Cieveland National Fire, has declared 
a profit sharing dividend for fifty stock 
salesmen who have been marketing its 
stock. The salesmen received their 
ccmmission on the amount sold and in 


addition now get 50 per cent of the | 


profits. 





Spokane’s Loss Record 

Spokane made an enviable record in 
its fire losses despite the charges that 
have been made in the past two years 
that there was a “situation” there. That 
the fire losses have been unusually low 
ard that the moral hazards are re- 
markably good are shown in the annual 
report of Fire Chief A. L. Weeks. The 
total of all fire losses, insured and unin- 
sured, was $241,586, the second lowest 
in 10 years. 





Carl Koch Advanced 
Carl Koch has been made second 


assistant manager in the western de-’ 


partment office of the Germania Fire. 
He has been an examiner in the de- 
partment for several years. During the 
absence of Manager E. G. Halle, who 
is spending the remainder of the win- 
ter in Florida, Assistant Manager C. 
H. Coates is in charge. 








THREE DECADES OF SERVICE 





Manager Street Has Been in Western 
Department of Fidelity-Phenix 
Thirty Years 





Charles R. Street, western manager 
of the Fidelity-Phenix, returned Tues- 
day from Meridian, Miss., where he 
went last week to observe with his 
father the thirtieth anniversary of his 
departure from home. At that time the 
elder Mr. Street was state agent of 
the old Phenix for Mississippi, Louisi- 
ana and Alabama and the younger man 
was clerk in a local office. He came 
to Chicago to enter the employ of the 


| western department of the company as 
| a junior clerk. He has gone up through 


various positions during the thirty 
years, and is now head of the depart 
ment and one of the men of power in 
the business. His father, though eighty- 
one, is still active in business and poli- 
tics. He is president of a bank and 
secretary of the Merchants’ Union Fire 
of Meridian. When Mr. Street came to 
his desk Tuesday morning, the found 
there a huge silver loving cup. The 
inscription showed it to be an expres- 
sion of good will from “his fellow of- 
fice workers, his friends.” 





Insurance Di Volume 26 of the In 
surance Digest, covering all insurance 
eases decided in the year ending October 
31, 1913, has just been issued by the Rough 
Notes Company, Indianapolis. An inter- 
esting compilation of the 626 cases re- 
ported in the volume in which insurance 
companies were directly involved shows 
that the companies won in 178 cases, 
while 448 were decided against them in 
the trial courts. On 569 appeals the com- 
panies won in 240 cases and lost in 329. 








ASSETS 


First Mortgage Loans........... 
Real Estate Owned............. 


ee ae 
Collateral Loans.... 


Tax Exempt Bonds at market valve.. 
Standard Railroad Stocks at market. . 


NEW JERSEY FIRE INSURANCE CO. 


NEWARK, N. J. 


Synopsis of Financial Statement as of December 31, 1913 


Filed with Department of Banking and Insurance at Trenton, N. J. 


$ 760,400.00 


| Reserve for Unearned Premiums. 


| Reserve for Losses in process of ad- 


Reserve for Taxes, Contingents and 
gg ee 





Judges and a i 
~ year after the inaugura- 
tion of the workmen’s compensation 





Cash in Banks and Office............ 
Agents’ Balances—none over 90 days. 


CUR elicees one sikdeous 17,402.89 | Capital......... 
Accrued Interest................... 21,764.48 | NET SURPLUS...... 
SOS 6 bed cecaessoeeesuneds 9,727.98 

$2,085 ,296.00 
Deduct Assets not admitted......... 8,399.63 
Total Admitted Assets......... $2,076,896.37 


COMPARATIVE STATEMENT 


ETC eT Pere eT See 


Reserve for Losses............202.- 


Reserve for Taxes and other claims... 


RUDOLPH F. RABE, 
CHAS. L. AUGER, Vice President 


125,417.22 





ALBERT E. HARTCORN, Vice President 


1039 Insurance Exchange 


vee. 227,881.15 | 
585,940.00 | 
| justment.... 
... 114,251.00 | 
-... 22,400.00 
200,111.28 


Total Liabilities except Capital. .$ 650,681 04 


SURPLUS TO POLICY HOLDERS.. 1,426,215.33 


Dec. 31, 1911 
$400,000.00 
155,930.94 
14,698.97 
19,403.41 
251,003.86 
651,003.86 
841,037.18 


WILLIAM G. WHILDEN, President 
Vice President GEO. E. LYON, Secretary 
WM. B. LUTZ, Assistant Secretary 


E. C. BATAILLE, Treasurer 
J. W. ROBERTSON, Western General Agent 


LIABILITIES 
$ 532,968.01 


85,523.00 


32,190.03 


eens’ $1,000,000.00 
426,215.33 


$2,076,896.37 


Dec. 31, 1912 Dec. 31, 1913 


$ 900,000.00 $1,000,000.00 
447 026.17 532,968.01 
70,312.21 85,523.00 

27 ,006.83 32,190.03 
453,809.78 426,215.33 
1,353 ,809.76 1,426,215.33 
1,898,154.99 2,076,896.37 


CHICAGO, ILL. 
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FIRE RETURNS BY STATES 
PREMIUMS AND LOSSES GIVEN 





Records of Companies’ Last Year’s 
Business in the Middle West and 
Northwest 





Premium and loss returns as made | 
by fire companies to the insurance de- | 
partments on last year’s business are | 
as follows: 












ARKANSAS 
Company . Prems. Losses 
ROT ccrccicsereserve 151,804 168,371 | 
American ... er 13,537 4,522 | 
Fid.-Phenix . 56,770 88,952 
Germania 2,009 teeeeee 
Internatl Reass. .... 2,348 iaeeie 
international, N. Y... 79,637 44,867 | 
BOMGE sc vctenodicvevesa 48,172 14,969 
L. & L. & G., Eng..... 85,203 117,488 
Nord.-Deutsche ...... 12,391 15,587 
xl ee | Sree 
PeOene, Cs veiscecs 37,487 44,496 
Py rere 35,844 49,460 
Swiss National ...... 13,107 10,415 
Second Russian ..... 4,022 ere 
Salamandra ........-. 10,055 14,968 
ARIZONA 
Arizona Fire ........ 38,751 12,547 
GN, Des Be eweccccs 53,010 35,823 
London & Lan. ...... 10,437 6,690 
Milwaukee. Mech. .... DE é seers Sabin 
North B. & M. Ins. Co. 13,112 2,525 
N. W. National ....... 4,860 71 
New Brunswick ...... 5,802 109 
ere 5,920 4,617 
OND als and cine 0 1,877 1,021 
Providence Wash. 3,913 751 
ge, a > Ae 8,531 7,232 
COLORADO 
Balkan National ..... 17,701 3,702 
Puffalo Coml. ....... 727 53 
CE not ssewewesee Pw eee 
CNWOMON. vacdsocenue 16,628 3,270 
Cologne Reins. ...... 7,810 8,574 
Detroit F. & M....... 9,387 1,490 
Equitable F. & M..... 5,912 2,375 
Mire Assn. of Phila.... 46,724 6,235 
First Reins. Ct. ..... 7,493 1,609 
WAPOMNONM, Mss seccce 30,260 9°190 
German Alliance ..._: 4,396 2'743 
Globe & Rutgers. ..: 9,374 2981 
German Amer., N. ¥ 89,546 47,976 
Home Fire (Utah) ... 5,604 1,873 
L. & L. (fire & auto).. 28,151 9,960 
“per f A aan 4,550 416 
Maryland Motor Car.. 1,351 93 
Mech. & Traders ..... 7,094 223 
Munich Reins ....... 76,366 29°325 
Minerva Ret. & Reins. ,417 3,219 
Nat. Ben. Frank. .... 8,508 3.389 
MOWAT oc cc ccccestes 12,697 4,791 
National, Conn. ...... 104,314 37,322 
Orient (fire & auto)::. 11/453 5,806 
Pimente, Ct, ....5.3.. 43,207 14,320 
Pittsburgh Fire |.) !! 2)138 "739 
Paternelle, France ... 8,958 . 
Second Russian ..... 8,958 ese 
Salamandra ......... 22,396 8,941 
pee 27,249 5,144 
Swiss, Natl. ......... 13,452 6,986 
Standard Fire, Ct. ... 2,476 "115 
Union, England ..... 6,640 3.508 
Western, ae 28,098 12,455 
Westchester —- 24,466 11,760 
; ILLINOIS | 
Commercial, D. C. ... 13,540 14,705 
Commerce, N. Y. .... 26.393 4.451 
Commonwealth, N. Y.. 60,376 37.521 
Century Sia écade « 26,888 11,007 
Garara, ©. & M....... 93,723 45,231 
Law Union & Rock .. 31,423 18,302 
New Jersey .......... 28,340 15,620 
N. Carolina Home ... 136 "989 
Natl. Lumber ....... 10,767 12,798 
State Assur., Eng. ... 9,706 6,313 
Io 
INOW JOTOCY: .cccccccaes 8019 5,910 
DIE ec gst cos. 14,388 22/912 
KANSAS 
Connecticut ove aan 185,443 109,087 
See 14,013 11,364 
a SS eee 123,976 87 
cE eae 44,145 "31 
| Ae 72,626 
German Alliance = 16,272 
Ger, Amer, N. Y¥..... 118,842 
Mich. Commercial.... 15,164 
Se eae 73,187 
Se >, eee 54,921 
A ed ee Tala ae 30,136 13.7 
Williamsburgh City.. 31,631 36,926 
KENTUCKY 
REE, eek wee ean tice 6s 194,837 99,055 
PTS 18,428 9,572 
Cl ee ee ee 4,933 3,035 
MMNOF, COME. wicvesees 82,373 45,916 
American Druge. .... 2,800 4,381 
FS ee 27,727 12,008 
Aachen & Mun........ 15,087 5,347 
PS re ee ae 27,126 10,797 
British Amer. ....... 11,529 2,430 
RL a wad oes. <A on 26,863 6,391 
Buffalo Coml, ........ 6,977 8,464 








CALVIN A. PALMER, President W. A. ELDRIDGE, Secretary LEO K. HENNES, Treasurer 


The Inter-State Fire Insurance Co. 


Capital $250,000.00 Dime Bank Building, Detroit 


Why the Inter-State Fire ? 


First :—Because it is the only company in the United States organized, controlled and op- 
erated by Union fire insurance agents. 


Second :—It is a corporation chartered under the stringent laws of Michigan, where none 
but the righteous can survive, and subject to the constant supervision of the state, 
which guarantees protection to the stockholder as well as the insured. 


Write today for free booklet. 


Surplus $250,000.00 














° INCORPORATED APRIL, 1905 


Pllinsis Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


No Red Te «sd “WWE ISSUE SURETY BONDS” en! Copminion 


Attractive Contracts 
WRITE TODAY 


Local Agents Wanted Everywhere 


Company Prems. Losses | 
Buffalo German ...... 14,486 5,533 -_ 
CARGO cc cccccesccas 16,368 16.453 | 






































GCOIBGOMIAN ..cccccsas 19,859 

Coml. Un., Eng....... 56,780 32,491 

Citizens, Mo. ......... ooaas yt INSURANCE COMPANY 

y 9 " > 9 c 

ay a aaa 22S ted} Established 1857 Hamburg, Germany 
Columbia, N. J....... 1,781 5,000 . 

Commercial, D. C..... 3,839 201 UNITED STATES BRANCH: 123 William St., New York 

Coml, Union, N. Y.... 7,156 $38 

yom gull $32 «=o u1e'731 Assets $1,439,399.53 Surplus $859,768.41 Liabilities $579,631.12 
COMBAT FIFO 6 vvccccge 2 : Heer | 

Continental .......... f 255,96 . 

> ee 21,196 7,694 J. H. LENEHAN, United States Manager 

Equitable Ragen teas § ‘Pas 

SE, DNs Bi en ssevce . } 

ie erie i 2 FIRE AUTOMOBILE TORNADO 
Fidelity-Phenix ...... 2 93,225 | 

as ee b 5 rd 

OW! Eee ee 51,2 23, 

Franklin, Pa. .. 21,117 ‘+. W P ] F R C F Independent Inspector and 
General ....... ° 6, ° . 

Georgia Home ....... 24413 14,868 ° ° Fire Prevention Counselor 
German Alli. ........ . 4,156 

German Amer., N. Y.. 84,976 1568 INSURANCE EXCHANGE, CHICAGO 

German, Ill. ..... Weis 9,100 

GOFMANIG ...cscccrer J 51,740 Telephone, Wabash 3033 

Bienes Walls ...ccceces 3 5 30,461 

Granite State ........ 4,653 » . ‘. . . ‘ , P 
Germ. Secur., Ky..... 15.390 4/461 | Fourteen years’ experience in Cook county inspections. Prompt personal attention giventoallcommitments. 
ae re 8,420 5,132 

German Mut., Ky..... 10,111 5,061 

Henry Clay .......00 123,077 96,655 A I Mel RAE 

Hamburg-Brem. ..... 70,015 37,190 © e 

Hartford Fire ....... 459,835 313,689 (Incorporated) 

PENG 4c cscccecoses 47,864 33,477 66 rh) 
Hae SEW ERYTHING INSURABLE 
Ind. ——_ aeons baa hiee aayeat “431 

Ins. Co. of N. A...... ’ ’ ® 

Ky. & Louisville...... 5,087 11,254 Surplus itnee snd, Meaiase Sttien Sovetes Anywhere in 

4 ’s WM si baee 13, a 

eee ae Teese we 3,304 729 | Room 1929 Insurance Exchange, CHICAGO Telephone Wabash 419 
London & Lanc....... 44,702 12,580 ae i 

UE #22 4") NATIONAL INSPECTION CO., Inc 
LOMGON .ccccccscccces 25,52 s 

Lumb. Mut., Mass.... 6,980 1,714 °9 wi 
Mass. F. & M., Mass.. 7,332 141 


Mech, & Traders...... 16,959 14,519 


Mich, Coml, .-,;-.--- 18.828 4.368 Our Service is a Profit Maker 











Milw. Mech. ......... 38,178 39,812 

eae a sess aoe be py $8 Fy +44 7 
Nationale, France ... 868 y 

National, Ct. ..... ‘* 433'787 603617 | JOSEPH G. HUBBELL, Manager 108 S. La Salle St., CHICAG 
New Hampshire ..... 27,392 10,042 

Niagara ....ccecee os pete oe iss 

Nord-Deutsche ....... 14, ,096 

North B. & M., Eng... 100,748 52,453 C C C I ARK 

Norwich Union ...... 73,448 44,508 e ° FACULTATIVE 

N. W. National....... ge eet 

North River ......... ,95 , 

National Union ...... 178,719 73,587 REINS l IRAN( E 
North B. & M., N. Y.. 8,304- 4,011 TREATY 

Northern, Eng. ......- 89,056 32,586 

Newport Mut., 509 





Newport ‘Mut, Ky... 4082 802 | 2033 Insurance Exchange, Chicago - - Phone. Wabash 595 


OTrteMt 2c ccscceccccver 24,019 15,848 


cormavm ox Northwestern Live Stock 





The Reisch Indemnity Company Insurance Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS . A stock company, incorporated under the laws of Iowa. 


It insures only Horses and Registered Cattle, its policy 
G3 Chicago Office, 1560-1564 Insurance Exchange 4 





covering against Death from Disease or.Accident. 





Resources Exceed $4,000,000 | Dram-Shop Indemnity For Agencies HOME OFFICE, Des Moines, lowa 
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AS VIBWED FROM CHICAGO, 


NO ACTION YET TAKEN 

There have been no developments in 
the ruling of Superintendent Potts of 
Illinois, to the effect that officers of fire 
companies in foreign countries must 
sign the affidavit as to reinsurance. 
Superintendent Potts held that the affi- 
davit of the United States manager was 
not sufficient, inasmuch as he was not 
acquainted with the reinsurance trans- 
actions on the other side, and that 
doubtless in some cases reinsurance 
was given to unauthorized companies. : 
There has been no further action on 
in the matter. 








* * 
" MOORE IN THE WEST 

Vice-President and General Manager 
Thomas C. Moore of the Potomac of 
Washington, D. C., is in Chicago this 
week, having appointed an agency in 
that city. The Potomac retired from 
I'linois last year but is now reentering. 
It will appoint agents in the larger 
points outside of Chicago and will also 
establish a plant in Ohio and Indiana. 
The company will only operate for the 
present in the more important places. 
Mr. Moore is a former westerner, a 
native of Indiana. He was in the com- 
pact office at Duluth for a while, then 
was connected with a local agency in 
that city, then took service with the 
western department of the Royal, be- 
coming one of the chief examiners. He 
became superintendent of agents of the 
Aachen & Munich, and later was ap- 
pointed field supervisor of the Ger- 
man-American in Canada. 

The stock of the Potomac is chiefly 
ewned by the General Accident of 
Scotland. The company has assets oi 
$530,431, reserve of $21,615. capital oi 
$200,000 and net surplus of $100,890. 

Under its former management it “got 
in wrong,” chiefly in the surplus line 
business. The directors desired to 
procure a conservative, high grade man 
to build up the institution along perma- 
rent lines. It got rid of all its busi- 
ness outside of the District of Colum- 
bia, and hence is beginning on a new 
basis. Mr. Moore is the man selected 
te do this work. The Potomac started 
in business in 1831. 

* * * 

ANDRUS LEAVES FOR DETROIT 

S. D. Andrus, who was appointed 
managing underwriter of the Interstate 
Fire of Detroit some weeks ago, left 
Chicago Monday for Detroit to assume 
his new position. The company is now 
well along in its organization work. 
Mr. Andrus will have a good agency 
plant established by the time the Inter- 
state is ready to begin operations. 

* * x 
STICK TO THE OLD CLAUSE 

Companies are having a hard time 
securing the use of the newly adopted 
5 percent waiver of inventory or ap- 
praisement clause. Many large risks 
for which long printed forms have been 
made, containing the old clause are be- 
ing used for renewals and agents seem 
averse to the substitution of the new 
clause. Numerous offerings the past 
week have the improper provisions, 
among them being the risk of the 
Merchants Distilling’ Company, at 
Terre Haute, Ind., the Banner Cigar 
Manufacturing Company, 105-109 Ran- 
dolph street; Garton-Fisher-Willis Com- 
pany, 224-228 Woodward avenue and 


Lost Policy Certificate 


“Every Conpeny and agent has more or 
less trouble and inconvenience regarding lost 
Policies. A Cincinnati agency, having many 
years —— experience in the matter, has 
devised a “Lost Policy Certificate,” which, 
when folded is the same size and form as the 
Policy, and can be issued promptly to the as- 
sured in case of the reported loss of the original 
policy, thus avoiding all the expense and 
trouble incidental to issuing a new contract.” 
Furnished by CAREY & ZIMMERMAN, 
41 E. Fourth St., Cincinnati, at the following 








Foc 

DED cosncdeccecdpesssndpecesneseadd 1.50 
SOW NR x6. ab osnexatatn batt canicswh<ic _ 50 
TOD COIS ov concséicacteret. havoth, ceces 4. 














NOT HERE FOR A DAY 
BUT FOR ALL TIME 








Bavese) a0 


THE WORLD’S GREATEST FIRE COMPANY 


ROYAL 


Western Department - Royal Insurance Bidg., - Chicago 


GEORGE w. 
E, STANBERY 


NO OVERHEAD WRITING 








A SUPER -DREADNAUGHT 
AMONG THE WORLD'S 
FIRE OFFICES 








INSURANCE COMPANY, Limited 








TORNADO 
AUTOMOBILE 


LAW, 
P. W. CADMAN 


Manager 
Assistant Managers 











Poor, Selden & Van Ness 


MANAGERS 
EASTERN DEPARTMENT 


Abell Bidg., BALTIMORE 

















CAPITAL $850,000.00 SURPLUS TO POLICY HOLDERS $1,241,292.04 






115 N. Pennsylvania St., INDIANAPOLIS 
JAMES F. JOSEPH, Vice-Pres. and Underwriting Mgr. 


The Wm. H. Kenzel Co. 


Metropolitan Agents 


TERLIN 


—— Firs — 
INSURANCE @MPANY 


HOME OFFICE: 


23 Liberty St. 
NEW YORK CITY 








the Sullivan Packing Company, E. S. 
Beacher avenue, Detroit. 
- oa * * 
TENDING TO BIGGER LINES 

Unusual vigor is noted among some 
of the larger companies in the matter 
of carrying capacity, indicating that in 
the opinion of these companies, a pros- 
perous year is starting, barring unfore- 
seen contingencies. The 
seems to be toward larger net lines, 
thus cutting off a considerable revenue 
from those companies, mostly foreign, 
having reinsurance contracts. It is re- 
ported several of the larger western de- 
partments have about doubled their 
former net lines on all classes of busi- 
ness, 

k ay ok 
RULING ON “AGENCY” 


The executive committee of the Chi- 
cago Board has been asked to rule on 
what constitutes an agency. A few mem- 
bers of the board do not issue policies, 
and the point was made that the issuance 
of policies was essential to the agency 
relation. The executive committee 
adopted the following: “In our 


tendency | 


| 


| 





judg- | 


ment an agent must have and continue | 


to hold such authority from an admitted 
company, as defined by the executive 
committee Aug. 15, 1913, as will permit 
him to make and execute policies of in- 
surance covering property wherever sit- 
uate in the County of Cook, State of Illi- 
nois.” 
* oe ak 
SOME LOCAL EVENTS 

A. I. Ullmann has been elected to mem- 
bership in class one of the Chicago Board 
as Cook county manager of the Connecti- 
cut Fire. 

The Chicago Fire Insurance Club on- 
nounces that it has succeeded in secur- 
ing Frank Lock, United States manager 
of the Atlas Assurance, to lecture March 
24. His subject will be “Consideration 
of the Several Methods of the Fire In- 
surance Business.” 

John D. Martin and L. A. Haskell, as 
Martin & Haskell, have been approved for 
membership in class 1 in the Chicago 
Board of Underwriters, both representing 
the Continental Fire. 

Corlies & Co. have been appointed sole 
agents in Cook county for the Granite 
State Fire of New Hampshire. 

The following memorial committee has 
been appointed by the Western Union to 
prepare resolutions for the late J. J. 
McDonald of the Connecticut Fire: Fred 
8S. James, chairman, National of Hartford; 
W. A. Chapman, Connecticut; A. F. Dean, 
Springfield; P. D. McGregor, Queen, and 
Cc. R. Tuttle, Continental. 

The Chicago Board has under consid- 
eration the creation of some sort of me- 
morial for the late Cyrus A. Hardy, for 
over twenty years connected with the 
patrol committee. It is probable that the 
memorial will have some relation to the 
Fire Insurance Patrol. 

Western Manager C. R. Street of the 
Fidelity-Phenix got stuck in the big 
snow drift near Colfax, Ind., this week, 
on his way home from a visit to his 
father, Colonel H. M. Street of Meridian, 
Miss. He was stalled for a day or so 
and finally was driven to Lafayette . His 
— finally pulled into Chicago Tues- 
ay. 

Harry Fox, Chicago city manager of 
the Milwaukee Mechanics, and i 
Steele, western manager of the Niagara, 
have left for an extended trip including 


. 








Wm. F. Rollo 


gr my 
. 


W. Dix Webster 


Sixty Years of 
Splendid Service 


The old Girard has been in continuous ex- 
istence since 1853. It has seen many com- 
panies come and go but it stands in a more 
impregnable position than ever. 







yymE-Rotlo & Soy 


CHICAGO. 
2021 Insurance Exchange 


FIRE—TORNADO 
AGENTS WANTED 


CHARTERED A. D. 1794 


“INSURANCE COMPANY 
STATE: OF PENNSYLVANIA, 


308-310 WALNUT ST., PHILADELPHIA, PA. 


The Girard is seeking agency connections 
where the rights of the agent are respected 
and protected. e 


Capital $500,000 Assets $2,553,904.70 
Policyholders Surplus $939,752.26 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


EDWARD L. GOFF, Secretary 
JOHN J. P. RODGERS, Treas. 
SAM'L P. RODGERS, Asst. Secy. 





CASH CAPITA: $1,000,000 
TOTAL ASSETS, SURPLUS TO POLICYHOLDERS, 
$ 4,006,653.09 $1,347,774.40 


FIRE—TORNADO—AUTOMOBILE—LIGHTNING——RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


61st ANNUAL STATEMENT 









Capital - - ~ - $ 600,000.00 

Assets (to protect policy holders) - 4,302,768.37 

Swawa.ice Company Net Surplus to policy holders - . 2,260,636.90 
of WatartownN.B: Net Surplus to stockholders - . 1,760,636.90 


W.H. STEVENS, President JOHN Q. ADAMS, Secretary 
STUART MORGAN, State Agent, Michigan, Howell 
N.T. JULIAN, State Agent, Ohio and West Virgina, Columbus 
F.G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P.P.WIPYPELL, State Agent, Illinoisand Wisconsin,P. O. Box 225, Chicago 
H. F.WATERMAN, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, Neb 


D. H. DUNHAM, President ARLES A. H. HASSINGER, Secretary 


~ CHARLES COLYER, Vice-President — 
FIREMEN’S company or NEWARK, N.J 
COMPANY OF , NN. J. 
" ORGANIZED 1855 
ASSETS $6,839,209.99 CAPITAL $1,000,000.00 
SURPLUS TO POLICY HOLDERS........... 


Western Department - - ° ~ 
NEAL BASSETT, Manager 





NET SURPLUS $2,720,038.31 


reed. ade $3,720,038.31 
137 S. La Salle Street 


Arkansas, Colorado, Illinois, Indiana, lowa, Kansas, Kentucky, Michigan, Minnesota, Missouri, Montana, 
Nebraska, Ohio, Oklahoma, Tennessee, Utah, Wisconsin, Wyoming, Province of Manitoba, Canada, 
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Cuba, Havana, Miami and the Isle of 
Pines. Mrs. Fox and Mrs. Steele will 
accompany their husbands and will be 
joined by other friends on the Isle of 
Pines and remain until March 23 at Mr. 
Steele’s grape-fruit plantation. Mr. Steele 
expects to ship 2,000 crates of the fruit 
this season. 

President .M. J. Naghten of the Chicago 
Board is home from an extended Florida 
sojourn. 

W. R. Townley, general agent of the 
Western and British America, addressed 
the Grand Rapids (Mich.) Credit Men's 
Association at its banquet Tuesday even- 
ing. 

H. N. Kelsey, United States manager of 
the Hamburg-Bremen, is in Chicago for a 
few days. 








| With Chicago Brokers 








At the meeting of the trustees of the 
Insurance Brokerage Association, Fri- 
day, President H. G. Kornblith an- 
nounced the following committees for 
the year: 

Grievance—T. J. Farrell, chairman; 
E. Leopold, Elliott Durand, D. F. C 
penter and H. L. ReQua. 

Legislative—D. F. Carpenter, chairman; 
George J. Diener, T. J. Byrne, George M. 
Eddy and Charles L. Bliss. 

Relations of Brokers to Local Agents 
and Companies—George M. Eddy, chair- 
man; H. lL. ReQua, Charles Cohn, M. A. 
Johnson and George J. Diener. 

Promotion—F. D. Wallace, chairman; 
George L. Weed, Ira C. Darling and S. B. 
Komaiko. 

Entertainment—M. A. Johnson, chair- 
man; George M, Eddy and Elliott Durand. 

It was decided to resume the bi- 
monthly noonday luncheons beginning 
next month, but the day will probably 
be changed to Thursday instead of 
Monday, as it will be more convenient 
to most of the brokers. 

D. F, Carpenter was asked to tender 
a special invitation to Superintendent 
of Insurance Potts to be the guest of 
the association at one of its coming 


H. | 
ar- 





meetings and to give a talk. | 

Julius Moll, 1325 Milwaukee avenue, 
was elected a member of the organiza- 
tion. 

Complaint was made that a New 
York fire company, which reinsured 
another company last year, has been 
soliciting the expirations of the rein- 
sured company in the hands of brokers, | 





direct, to which the brokers strenuously 
object. A protest has been made to 
the Chicago agents of the reinsuring | 
company, and the matter has also been 
called to the attention of the Insurance | 
Brokers Association of New York, to | 
take the matter up direct with the rein- | 
suring company. The Chicago and | 
New York brokers associations have a 
working agreement, whereby each will 
assist the other in anyway it can. 

President Kornblith will arrange to 
have a meeting of the trustees once a 
month, and will keep in close touch 
with all that is going on. 

. 


Secretary Charles L. Bliss of the Insur- 
ance Brokerage Association of Chicago is 
keeping a minute book or rather a record 
book of the association's doings that later 
on will be replete with interest. He not 
only has the minutes of the meetings but 
papers that have been delivered before 
the organization, newspaper accounts of 
its meetings, luncheons and so on. This 
book will be valuable to preserve in the 
archives of the body. 








If you want service let us handle your 
Cincinnati business. Our Companies are 
the largest and best. 


Fire—Surety Bonds—Automobile Liability. 


EARLS & JOHANSING 
Phone Main $27 1404 ist Nat. Bank Bldg. 


TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 





Cash Assets 4 $966,827.31 
Net Surplus over capital and all liabilities, $575,595.56 


J. LINXWEILER,JR., Pres. WM.F.KRAMER, Sec. 





EDWARD J. WEISS, Special Agent 


OHIO AND WEST VIRGINIA 


FIGURES 








ARE MISLEADING 
Comment on Some Statistics Put Out 
Relative to the Fire Loss 

of Cincinnati 





Cincinnati papers of recent date at- 
tempted to show that Cincinnati, with 
one-twelfth of the population of the 
state, contributed one-sixth to the en- 
tire fire loss in Ohio during 1913. 
These statements were unfair and er- 
reneous, due to being based on wrong 
facts. The figures on Cincinnati were 
furnished by the salvage corps of that 
city and included every possible loss 
by fire, even to petty blazes which 
didn’t necessitate an alarm, but which 
came to the attention of the corps. 
On the other hand, the records on the 
entire state loss were not complete, 
and under the present system of re- 
porting, cannot be made complete. In 
short, while Cincinnati’s fire loss dur- 
ing the past year exceeded that of 
1912 by $200,000, nevertheless, it was 
not out of proportion with the rest of 
the state, and could the exact figures 
be computed, would probably furnish 
even less than its quota, based on the 
population idea. 

In two respects, the city’s fire record 
for 1913 reflects great credit on its fire 
department and inspection service, not- 
withstanding the increase in the loss. The 
total value of the property involved in 
the fires came to $10,461,170.41, while the 
loss — reached $1,038,806.54—less than 
one-tenth. During the past five years the 
exposure losses have amounted to 33.66 
percent of the losses in buildings where 
fire originated, yet in 1913, the exposure 
loss was only $44,374.93—less than 5 per- 
cent of the total loss. This would seem 
to indicate that the city is rapidly elim- 
inating exposure losses and that the in- 
spection and fire prevention movement 
is bearing results. 

That per capita loss statistics are value- 
less aS a method of showing the relative 
merits of cities as to their control of 
fires, is the opinion held by Supt. J. J. 
Conway of the Cincinnati Salvage Corps. 
This method, he points out, fails to take 
into consideration the transient element 
in population, which varies widely in vari- 
ous cities. he only fair comparison, in 
his opinion, is that of losses to property 
values, and in this respect Cincinnati will 


hold its own with the rest of the state 
of Ohio. 


Rank by Premiums 

A Cincinnati agent furnishes the fol- 
lowing list of offices in that city ranked 
according to premiums written last 
year: 

Frederick Rauh & Co., A. W. Schell 
& Co., Laws Insurance Agency, Gray, 
Dolle & Latta, B. T. Clemons’ Sons, 
William Klappert & Co., Karl Kleve & 
Co., Guntrum & Meyers, Earls & 
Johansing, J. Gano Wright & Co., 
George W. Neare, Gibbs & Co., F. J. 
Blain & Co. 








Sues Indemnity Exchange 


C. C. Martin, merchant of Parkers- 
burg, W. Va., has filed a suit in the cir- 
cuit court in St. Louis, against the 
Wholesale Grocers’ Reciprocal Indem- 
nity Exchange, John C. Bardwell, How- 
ard Humphries, Charles E. Fulks, and 
George A. Meyer, to recover $38,000 in- 
surance on his store at Parkersburg, 
which burned April 1, entailing a loss 
of $104,610.43. Martin carried other in- 
surance which has been paid. Repre- 
sentatives of the indemnity exchange 


say that they have disputed the claim 


on the ground that the building fell 
down as the result of the walls being 
weakened by a flood, before the fire oc- 
curred. 





Will Hold Field Meetings 

March 2 and 3 will be busy and happy 
days in Columbus. The Blue Goose 
splashing and feed will be on Monday 
night and the goslings are ready to 
have their pin feathers shaved. 

On Tuesday the Ohio Fire Under- 
writers Field Club will meet, as will the 
Ohio Association of Fire Underwriters. 





Ohio Agency Appointments 


First Natl—Johr Steger & Son, Bellaire; L. 
McCracken, 


C. Cooper, East Liverpool; G. P. 








F. R. Ormsby, President I. S. Myers, Treas. Joseph Winum, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 
Authorized Capital $200,000 Cash Capital $100,000 


An Ohio company writing business through Ohio agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS - - - - - - 
Cc. CUMMINS, President 











$2,446,497.63 


BUSINESS CONFINED TO OHIO R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 
Cash Assets—$607,866.93 Cash Surplus $364,117.46 


H. V. OLNEY, President Cc. A. L. PURMORT, Secretary 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 
NET CASH SURPLUS $165,111.83 
BUSINESS CONFINED TO OHIO 
W. A. BOUNDS, President H.H. GREER, Secretary 














ORGANIZED 1837 





In Seventy 
years of 
business 

this Com- 
pany has 
never con- 
tested a loss 





Da ywton, oO. 





Columbiana County 
Mutual Fire Ins. Co. 


Lisbon, O. 
1837 


Wm. M. Hostetter, Sec. and Treas. 


Ohio’s oldest company doing a general 
business. 


Our contracts have been good for three- 
fourths of a century and are still good. 


25% Flat—All Annual Business 


Why worry about Union-Bureau or mixed agency matters? 
Devote your time to Live Stock Insurance. This field is not 
crowded with competition. 


Agents Wanted Everywhere 


in Ohio, Indiana, Illinois, Michigan, Missouri, Tennessee, 
Maryland and New Jersey. Address 


NATIONAL LIVE STOCK INSURANCE CO. 


Central Union Tel. Building, Indianapolis 


GERMAN FIRE Cincinnati Underwriters 
INSURANCE C OMPANY)| 121 East 3rd St., CINCINNATI, O. 


OF WHEELING, W. VA. Security Ins. Co. 
Organized in 1867 Organized 1881 


Cash Capital $200,000, Net Surplus $156,431.83 | 
WM. F. STIFEL, President | 


Dayton Mutual Fire 
Insurance Co.,°6n10" 


B. C. COLEMAN, Secy. 
Assets Jan. 1, 1913. $134,429.77 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 














| Eureka F. & M. Ins. Co. 
Organized 1864 





COMBINED STATEMENT 





F. RIESTER, Secretary yoo : . ° ° er 
S. W. RICE, Supt. of Agencies Assets - - ° . ° * pa 
eer | Surplus to Policy Holders - 455, 
E. A. KEELER 
714 Hippodrome Bldg., Cleveland, Ohio | ¢.A. ROTHIER, Prest. ADAM BENUS, Secy- 
Special Agent for Ohio and Indiana F.C. BARTON, Asst.Secy. R.B. HEATON, State Agt. 
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Steubenville; Michael Fialla, Youngstown; D. H. 
Lappen, Logan; Cread Milstead, Portsmouth. 

Arizona—Sears Agency, Cincinnati. 

Auto. Ins. Co. of Htfd.—P. H. Arnold. 

Camden—Southard & Johnson, Washington 
Cc. H. 

Commerce—R. E. Morgan, Alliance. 
Firemen’s—J. Timendorfer Co., Cleveland. 
Ger. Alli—C. E. Ainger, Andover; C. 
Switzer, Chardon. 

Ger. Amer., N. Y.—Dora H. Leedy, Butler; 
J. S. Huhn, Hamden; Rearick & Simon, Bloom- 
dale. 

Germania—E. G. Kimball and S. E. Jones, 
Akron. : 

Ham.-Brem.—W. S. Hunt, Steubenville. | 

Natl.-Ben. Fr.—Joseph Cartledge, Steubenville. 

New Hamp.—J. R. Youths, Jefferson. _ Y 

Nord-Deutsche — Carrie Trost, Cincinnati; 
Henry Lanfersweiler, Jr., Columbus. | 

N. W. Natl.—J. R. Bradner, Fostoria. 

Old Colony—H., F. Rasor, Kenmar. 

Phoenix, Ct.—Arthur Hoffman, Cleveland. 

Richmond —iat-she Shesbere <0 Co., Dayton. 

Royal—J. L. Lindsey, Millersburg. 

Security, Ct.—Shotter, Faerber & Co., Cleve- 
land. : 

Sun—J. H. Williamson, Findlay; J. L. Lind- 
sey, Millersburg; A. B. Staubarger, Strasburg; 
M. S. Newell, Upper Sandusky. : 

Western, Ont.—J. H. Taylor, Lorain. , 

Aachen & M.—Potters Ins. Agency, East Liv- 
er 001. 

\gricultural—W hittlesey-Hubbell Co., Toledo. 

American—E. D. Wallace & Co., Lima. 

Arizona—J. E. Hanowell, Columbus. 

Caledonian—Manning & King, Batavia; W. S. 
Tohns, Cincinnati. : 
~ Fid.-Phenix—J. C. Thompson, North Lewis- 
burg; W. W. Colbrunn, Kamms; J. M. Ropp, 
Delaware; L. H. Wilson, Cambridge; Dennis 
Phelan, Cincinnati; A. A. Stahl, Kenton; I. Z. 
Rhoten, Mowrystown; J. L. Lindsey, 2 


burg; Holiday & Tucker, Norwalk; H. 

Boyer, West Liberty; F. Schumacher, 
Woodsfield; T. P. Kelley, Leipsic; Cattell & 
Bargar, Smithfield; T. J. Elarton, Hatton; 


Rearick & Simon, Bloomdale. 
First Natl—Beggs Ins. Co. and F. T. Hall, 
Cleveland; Smith & Co., Toledo. 
Franklin—Hover Agency Co., a: & 
Adams, East Liverpool. 


OHIO NOTES 


It is announced in Columbus that Cur- 
tis A. Woods, a well-known insurance man, 
has purchased the Donart agency there. 

Stanley Spragens, of Cincinnati, has 
taken agencies for the Manufacturers 
Life of Toronto, and the Kentucky Live 
Stock of Louisville, and will put salaried 
men in charge of each. 

Deputy State Fire Marshal Miller se- 
cured the confession of Sam Hensel, who 
is subject to fits, that he threw a match in 
a paper strewn closet in the infirmary at 
Lexington, O. He was declared insane 
and sent to the state hospital at Athens. 


At Massilon, O. F. O. Koontz, local col- 
lector of the Protected Home Circle, has 
been arrested under charge of malicious 
destruction of property. The records of 
the order were burned in his home. It is 
charged that they had been manipulated 
and he desired to get rid of them. 

Charles L, Case, United State manager 
for the London Assurance Corporation, 
was in Cincinnati last week looking for 
a successor to Clark F. Hinman, of Co- 
lumbus, who recently resigned as state 
agent to accept a similar position with 
the Prussian National and Netherlands 
Fire. 

In the report of the mutual federation 
at Columbus the delegates endorsed 
George W. Miller of Bucyrus for state 
superintendent of insurance instead of 
S. S. Miller. The latter was reelected 
secretary of the organization. George 
Miller is a banker and is well known 
in mutual circles. 

Cleveland had a record of twenty-two 
fires Monday. The most disastrous blaze 
destroyed Marshall’s drug store and _ Fin- 
ley’s restaurant at the corner of Huron 
road and East Ninth street. During the 
cold snap about two or three weeks ago 
there was one day that just about equaled 
this record, but the loss was possibly not 
so great. Doubtless many of the fires 
were due to overheated furnaces and 
pipes, since the two cold spells brought 
about the large number of fires in each 
case. 


COMMENT ON PROBLEMS 


(CONTINUED FROM PAGE 4) 


tingent contracts that might be adversely 
affected by large lines. 
Preferred Rate Situation 

One matter that should receive the earn- 
est consideration of the incoming admin- 
istration is the discouragement of cutting 
preferred rates. You may think the at- 
tainment of such an object impossible— 
ut is it? It has been accomplished in 
Cincinnati and can be here, if we go about 
it in the same way. 

A part of the reduction promised in 
Ohio is upon preferred business. I be- 
lieve if the inspection bureau will handle 
the matter of preferred rates properly, we 
Will all desire to secure,the published es- 
timates and discontinue discriminating in 
this impertant class. 

Sprinklered Business 

Somewhat the same might be said re- 
sarding sprinklered business. A few com- 
panies would like to be a free lance let 
_s upon this growing class of business. 

© my mind this would be very unwise. 


Lima; 








FIRE 


Automobile and Farm Departments 


TORNADO 





Williamsburgh City Ins. Co. - - 
North River Ins. Co. - - - - 
United States Fire Ins.Co. - - 
Nassau & Dutchess Fire Ins. Co. 

Richmond Ins. Co. - - - - - 
Union of Buffalo- - - - - - 


THE CAPACITY OF THE ENTIRE OFFICE IS AT THE DISPOSAL OF AGENTS 





Surplus to 
Assets Policyholders 
$3,684,956.39 $1,266,393.72 CRUM & FORSTER 
2,476,951.86 901,750.56 Western Department 
1,110,427.61 690,472.05 FREEPORT, ILL. 
1,482,343.38 802,593.47 nem 
471,723.51 341,635.94 FRED M. GUND 
327,455.35 274,806.30 Manager 











F. H. HAWLEY, President 





OHIO FARMERS INSURANCE Co. 


* CHAS. L. HECOX, Manager Western Department, Insurance Exchange 


W. E. HAINES, Secretary 


Organized 1848 


LE ROY, OHIO 


Ohio’s Oldest and Strongest Company 
Net Surplus Over $1,250,000 


AN AGENTS’ COMPANY 


CHICAGO, ILLINOIS 











Ohio Surplus Lines 


In Companies Authorized 
in the State 


The Agency with the Service 


THE POHLMAN AGENCY CO. 
1201 First National Bank Bldg. 














EDGAR J. HAYNES, President THOMAS L. FARQUHAR, Secretary JAMES 6. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 

Assets —_— om & Fs he ° 
es « ~~ «6 «© «© -ere > « 

Surplus to Policyholders - - «+. -« 
WESTERN STATE AGENTS 


$2,009,892.77 
500,000.00 
1,108,003.66 














CINCINNATI Responsible Agencies 1 MAORANAIE Meter; — Cage Bale Rar 
esponsible Agencies . 8. e ois, Indiana isconsin - ~ 1 . 8t., Chi 
POrSolicited LOUIS R. DALE, lowa, Minnesota and Missouri - - - = a, Ne 
demoralizing. We must be on the level 


with our friends who have stuck to us. 
The mutuals are bound to secure some of 
this business, but they might have had 
less today if we had been wiser in the 
past instead of getting too liberal now. 
Sprinklered Equipment Installation 
Most of you will be interested in the 
opinion of our attorneys regarding the 
operation of Cruikshank & Co., of New 
York, as carried on by their representa- 
tative, Mr. Esterbrook, in relation to 
contracts for the installation of sprinkler 
equipments in connection with the line of 
insurance to be carried. Having had the 
opportunity to examine some of these 
contracts our attorneys say Cruikshank 
& Co. clearly make themselves not brokers 
but agents of the insured. If, therefore, 
they receive commissions they are bound 
to pay them to the assured or else the 
assured could successfully maintain a 
suit against them, or deduct same from 
payments on their contracts. The attor- 


neys say: 
Opinion of Attorneys 

“It is true that this would be in effect 
to give the insured a rebate, but as be- 
tween the agent and the principal that 
would not interfere with the rights of 
the principal against an unfaithful agent.” 

“It also follows that if the insurance 
company knew of the relations existing 
between the Cruikshank Company and 
the insured, and the consequent obliga- 
tion of the Cruikshank Company to pay 
any commissions received by it to the 
insured, the insurance company by pay- 
ing said commissions to the Cruikshank 
Company would violate the law against 
rebates. It is also true that, assuming 
this contract to be executory in the sense 
that the insurance has not yet been ob- 
tained, nor the sprinkler system installed, 
the insured would have a right to demand 
of the Cruikshank Company its assurance 
that it would not ask or receive any com- 
mission from the insurance company with 
which it should place the insurance, and 
that on failure to give such assurance, 
the insured would have a right to cancel 
the agreement. 

Should Be On Guard 

You should avail yourselves of this in- 
formation not only to help you meet the 
competition involved, but also that you 
may be on your guard as to any dealings 
with Mr. Esterbrook. By paying com- 
missions to him you are liable to get in 
bad with the state of Ohio, and so is he, 
as well as the assured. The state officials 
would not be averse to making a test case, 
f some of you can furnish reliable in- 
formation. 

Cincinnati has been frequently of late 
held up as a model town insurance wise, 
largely owing to the success of their sal- 





ihe results of such a course would soon 
ecome common property .and would be 


aried manager. This has naturally led to 
a discussion of the Cleveland situation. 


r 








GEO. R. DAVIES, Manager Commonwealth Bidg., Pittsburg, Pa. 
wie: UNDERWRITTEN BY “ -™ 
Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co 

Capital, $1,700,000. A $7.732.467.27, Gace 

apital, $1, ¥ . Assets, -732,467.27. Surplus to Policyholders $3,449,769.69 
F. H. Westmeyer, Toledo, Ohio, Special Agent for Indians and Ohio 5 es 
R. P. Ockenga, Peoria, Ill. General Agent for Illinois 


New Agents Solicited Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 


KEYSTONE UNDERWRITERS 


OF PITTSBURG, PA. 
Underwritten by the following companies: 


German Fire Insurance Co. Union Insurance Co. 


German American Insurance Co. Western Insurance Co. 
All of Pittsburg, Pa. 


SRS hiieh tatcc nanan disamd 6 eteretng mbar eal $ 900,000.00 
etn cco ktnietnesevadendkemceents .. 3,178,322.00 
Surplus to Policyholders....................... »770,448. 
ROBERT L. MOUK HENRY WACHTER 
Special Agent Reliable Agents Wanted Manager 
: in Pa., Ohio, Illinois and Wisconsin 
Dayton, Ohio 218 Fourth Ave., Pittsburg 





- INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch 
92 William Street, New York 


RICHARD D. HARVEY 
United States Manager 


Organized 1852 Capital $1,000,000 


HAN OWV E R 


FIRE INSURANCE COMPANY OF NEW YORK 
ANNUAL STATEMENT, JAN. 1, 1914 
Assets, $4,743,232.86 Liabilities, $4,001,928.23 Net Surplus, $741,304.63 
Western Department, 1105 Insurance Exchange, Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 
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MICHIGAN AND INDIANA 


GOOD WORK AT TERRE HAUTE 








Ordinance in Operation Requiring Fire- 
men to Inspect All Risks Except 
Dwelling Houses 


With the recent adoption of a fire- | 
men’s inspection ordinance at Terre 


Haute, there is now one Indiana city 
in which firemen are given the right 
to demand the correction of fire haz- 
ards found dangerous to the commu- 
nity. Such an ordinance has been rec- 
ommended to all Indiana cities by the 
state fire marshal, and its adoption in 
Terre Haute is another advance for the 
cause of fire prevention in this state. 

Firemen, under the new ordainance, 
are required ,to inspect all insurance 
risks in the city semi-monthly, with 
the exception of dwellings. Quarterly 
inspections are provided for in the 
business sections, 

In addition to reducing the number 
of risks in the city and preventing the 
occurrence of many fires, the Terre 
Haute ordinance is expected to prove 
of additional value, in making firemen 
familiar with property in which they 
may later be called upon to fight fire. 


May Meet Once a Week 

There is talk among the members of 
the ‘Michigan Underwriters Associa- 
tion and the Michigan Field Club, the 
union and bureau organizations, of 
transforming the once-a-month joint 
luncheon of the two organizations into 
a weekly luncheon and abolishing the 
separate affairs. No action whatever 
has been taken in regard to the matter, 
for it was only a few months ago that 
the custom of the two clubs of holding 
their luncheons jointly was inaugur- 
ated, and it is deemed not appropriate 
~ rush the entente cordiale along too 
ast. 

The official meetings of the clubs oc- 
cur once a month, the Union’s on the 
first Monday and the Bureau’s on the 
second Tuesday. Members of both 
mingle in the fire protection associa- 
tion. 

The joint luncheon Monday of this 
week was one of the best that has been 
held, there being almost a full member- 
ship of both clubs on hand. The tre- 
mendous lot of fires which have taken 
place in February was a pertinent topic 
of discussion. 


Field Meetings Next Week 

The Michigan field men will meet in 
Battle Creek Tuesday, and the Blue 
Goose will hold its annual meeting and 
banquet. The Indiana field workers 
will gather at South Bend Tuesday and 
will be there three days holding meet- 
ings, inspecting the city, and conferring 
with the city authorities. A dinner will 
be served during their stay. The Blue 
Goose will have a session. 


Fire Marshal Gets Corrections 

Deputies of the state fire marshal’s 
department have already obtained cor- 
rections in several buildings where bad 
conditions were reported to the de- 
partment by the Michigan State Fire 
Prevention Association after the in- 
spection of Feb. 11. The department 
is supporting the association very well, 





The Pioneer German Fire Insurance Company in America 





TOTAL LOSSES PAID IN THE 
UNITED STATES $27,000,000 


Organized in 1854 


Hamburg Bremen 
Sire Insurance Company 


HAMBURG, GERMANY 


Entered United States in 1858 





United States Branch 
123 William Street - - New York 
H. N. KELSEY, Manager 





Western Department 
Insurance Exchange - - Chicago, III. 
CONRAD WITKOWSKY, General Agent 


Pacific Department 
340 California St., San Francisco, Cal. 
McDONALD & MILES General Agents 








AGENTS WANTED IN UNREPRESENTED POINTS 














but its inspectors have been so busy 
with the law-violating theaters that 
they have not had time to take up 
other matters extensively. It is ex- 
pected that they will put in all of the 
present week correcting the evils re- 
ported to them by Secretary Hawx- 
hurst. The inspection of another sec- 
ticn of Detroit will be made March 11. 


Prominent Woman Agent Dies 


Mrs. Myrtie Young, head of the in- 
surance agency of Myrtie Young & 
Son of Charlevoix, Mich., is dead of 
cancer of the stomach. She was the 
mother of H. E. Bowen, special agent 
for the Royal, and of Earl Young of 
the Charlevoix agency. The agency is 
a big one and she was a capable man- 
ager. 


CHANGE AT FT. WAYNE 

Frank J. Federspiel and I. H. Shorey 
doing business under the name of Feder- 
spiel & Shorey at Fort Wayne, Ind. have 
mutually agreed to dissolve partnership 
that started nearly four years ago, when 
Mr. Federspiel sold Mr. Shorey an inter- 
est in his agency. Mr. Federspiel retains 
the agency of the American of Newark, 
Milwaukee Mechanics, Ohio Farmers, 
Agricultural, Northern and Columbian of 
Indiana. Some of these companies have 
been represented in the Federspiel Agen- 
cy since 1885. ~ 
Mr. phere 
o 


retains the agency of the 
Millers’ Nat 


nal, National-Ben Franklin, 
Ben Franklin Underwriters’, Pittsburgh 
Underwriters’, German of Pittsburgh, 
Security of Iowa, Commerce of New York 
Central Manufacturers Mutual, and 
Fitchburg Mutual. 

Mr. Federsviel is now located in the 
North American building, while Mr. 
Shorey retains the former Office. 


EVANSVILE SCHOOL LINE 

The public school insurance at Evans- 
ville is still absorbing attention. It is 
reported that two agencies have placed 
a line of $125,000 at $1.20 for five years, 
which is below the estimates. It is said 
the business was placed by these agencies 
through outside sources and the other 
Evansville agents are considerably ex- 
ercised over their inability to secure a 
portion of the lines. 


CHANGE AT BENTOR HARBOR 

Attorney H. S. Whitney purchased one 
of the oldest local agencies in Benton 
Harbor, Mich., which includes twenty- 
three companies, and which has been oper- 
ated by S. G. Antisdale for a quarter of 
a century. Mr. Antisdale just recently 
disposed of his interests to State Oil In- 
spector J . Owens, who now sells to 
Mr. Whitney, who already represented 
eight companies. 


MICHIGAN NOTES 
The Woodard agency at Plainwell, 
Mich., has been purchased by Mabel C. 
Barber, who will continue the business. 
Michigan has a mutual company that 
covers losses only from hail storms and 





claims for over $19,000 for the past year 
have been paid. The company was organ- 
ized two years ago and doubled its mem- 
bership last year, now having close to 
7,000 members, with risks amounting to 
$4,308,385. 


William B. Shaw, now of the Western | 


Adjustment Company’s office in Grand 
Rapids, has transferred his membership 
in the Blue Goose from the Illinois pond 
to Michigan. Secretary M. M. Hawxhurst 
also has received the flight of = 3 
Marion, state agent of the North America, 
from the Illinois pond. 


INDIANA NOTES 


The loss ratios of the fire companies in 
Indiana seem to be running higher than 
usual and companies are regarding them- 
selves fortunate that find theirs in the 
forties. 


The North Side Realty & Insurance 
Company of Evansville has been incorpo- 
rated with capital stock of $50,000; The 
directors are John H. Heldt, W. P. Walsh, 
E. F. Goeke and others. 


H. H. Woodsmall of the Woodsmall 
agency, Indianapolis, is interested, with J. 
T. Elliott and C . Henderson, in the 
Buena Vista Realty Company just organ- 
ized and capitalized with $26,000. 


The Merchants & Manufacturers Insur- 
ance Bureau of Indianapolis has become a 
corporate body, with $25,000 capital stock. 
Its articles say it is operated “for the 
benefit of purchasers of fire insurance.” 
It has for directors some of the leading 
business men of the city. 


In an examination into the water rates 
of Richmond before the Indiana Public 
Service Commission, Fire Chief Ed Miller, 
testifying as to the water pressure for 
fire fighting purposes, incidentally men- 
tioned that the total property loss in that 
city from fire in 1913 was $2,695. The 
city has three buildings five stories high, 
he said. 


Report on the Colonial Hotel and The- | 


atre, 234-242 Illinois street, Indianapolis. 
shows the sprinkler equipment out of 
service. The city water company shut 
off the water, some time ago, it is stated, 
for non-payment of dues and no sprinkler 
credit is recommended for the risk until 
water again goes into service. No date 
has been given when the water will be 
turned on. 

Building Inspector Thomas A. Winter- 
rowd of Indianapolis has tired of wait- 
ing for adjustment of the insurance on 


IN ILLINOIS AND WISCONSIN 


| WILL VISIT MAN POINTS 


Illinois Fire Prevention Association 
Lays Out Plenty of Work for 
Next Two Months 








_The Illinois Fire Prevention Asso- 
ciation executive committee met Mon- 
day in Chicago, with President Stauf- 
fe: in the chair. Arrangements were 
miade to hold the quarterly meeting 
in Chicago March 17. The association 
inspected Monmouth this week. On 
March 11 the members will be in 
Paris, with H. G. Caspar of the Ger- 
man-American as chairman and J. A. 
McClelland of the Fidelity-Phenix as 
speaker. Geneva and St. Charles will 
be inspected March 24, with R. F. 
Woltersdorf of the Atlas, chairman, 
and W. E. Vandeventer of the Aetna, 
speaker. 

On April 8 the association will visit 
Casey, with M. C. Rathburn of the 
London & Liverpool & Globe as chair- 
man and H. A, Yates of the Hartford as 
speaker. On the 15th Beardstown will 
be inspected, with W. G. Ayers of the 
Pennsylcania, chairman, and Fred Hess 
ot the American, speaker. Aurora will 
be inspected April 28, with R. A. Buck- 
men of the Royal, chairman, and J. 
M. Larmore of the Norwich Union, 
speaker. 





Not Impressed With Plan 

It is said that Oshkosh will be one 
of the cities in Wisconsin which will 
not go in under the Wisconsin insur- 
ance fund in placing the insurance on 
city property. Mayor John Mulva 
states that he is not favorably im- 
pressed with the state insurance plan 
and that it is not at all likely that it will 
be adopted in Oshkosh. 





the Iron block in the middle retail district | 


and has ordered the ruins razed by March 
13. He originally gave this order Jan. 12, 
but was prevailed on to delay the work, 
as the evidence would be destroyed that 
was important in adjusting the loss, 
which was $250,000. The building cannot 
be repaired under the new building code, 
which requires fireproof construction. An- 
other provision is that the building must 
be removed if damaged 60 percent or more. 
For the part of the total loss represented 
by the building itself the insurance com- 
panies desire to make settlement on the 
basis of the repairs, but the owners ask 
for total loss basis, if the building is to 


| be razed. 





“There is honor among thieves,” says 
the adage, but it crops out, more or less, 
occasionally among others. 


Lightning Losses in Illinois 

Lightning losses in Illinois for 1913 
(approximately $1,000,000), were so ex- 
cessively large that the state fire mar- 
shal’s department is now engaged in 
getting up quite an extensive bulletin 
on the character of these losses and 
the protection afforded by lightning 
rods. It is the contention of the de- 
partment that lightning rods do pro- 
tect and this bulletin will be distributed 
very generally over the state. Light- 
ning losses are especially heavy on the 
| farm mutual companies, and the secre- 
| tary of one company says “85 percent of 











DETROIT, MICH. 


$1,549,823.67 
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THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE _IN- 
SURANCE INDEMNITY FOR THIRTY-THREE YEARS 


lt has paid $7,241,000 in losses 


IT 18 ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 
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The Columbian National 


FIRE INSURANCE. COMPANY 
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Surplus to Policyholders, 


EDWARD BLIVEN, Managing Underwriter 
Reliable Agents Wanted 
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DETROIT, MICH. 


4 $1 ,000,000.00 
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the losses in my company during the 
year 1913 were caused by lightning.” 
‘Another says, “Every loss in my com- 
pany during the year 1913, with one ex- 
ception, was caused by. lightning.” Still 
another says, “Lightning striking wire 
fences, thereby killing stock in pas- 
tures, caused 50 per cent of the losses in 
my company the past year.” 


WILL PUSH THE FOREST CITY 
National of Hartford Will Overcome 


the High Expense Ratio of 
the Rockford Company 








Now that the National of Hartford 
has secured the controlling interest 
in the Forest City Fire of Rockford, 
its business will be pushed. The For- 
est City was being eaten up with a 
high expense ratio, which the National 
will overcome with an expanded busi- 
ness, and will inject into the manage- 
ment a higher type of underwriting 
ability. 

The Forest City confined itself to 
farm and village property, it having no 
special hazards on its books. The 
National is an experienced hand in tak- 
ing such companies and turning them 
into big feeders. For instance, in Ne- 
braska it has the Columbia Fire Un- 
derwriters, the relic of the Columbia 
Fire, and in addition, it operates the 
German Fire Underwriters, it being 
the plant of the old German Fire. The 
National’s premiums in Nebraska last 
year reached the enormous sum of 
$942,000. In Kansas its premiums ran 
over $800,000, It is evidently the in- 
tention of the National to run strong 
in its farm department, as well as 
keeping up an aggressive campaign in 
its commercial branch. In almost 
every state it has reinsured a company 
or two that has given it momentum 
and laid the foundation for a big pre- 
mium income. 





Ganders Given Stick Pins 


The Illinois pond of the Blue Goose 
has presented “going away scarf pins” 
to the following: R. M. Bennett, who 
has removed to New York to become 
head of the special hazard department 
of the New York Underwriters; 
Charles H. Heninger of the Canada Na- 
tional, transferred to Toronto; C. N. 
Hunt and A. C. Meeker of the Cleve- 
land National, and J. C. Wharton of the 
Sun, transferred to Ohio, and W. B. 
Shaw of the Western Adjustment 
transferred to Michigan. 


Field Men to Meet 

The Illinois State Board, Illinois Fire 
Prevention Association and probably 
the Illinois Field Club will hold their 
quarterly meetings in Chicago March 
17. On that day, at noon, the Illinois 
Blue Goose will have a St. Patrick’s 
Day luncheon, with Manager Thomas 
E. Gallagher of the Aetna presiding. 
Mr. Gallagher hopes in this way to 
overcome the Scotch ascendency in the 
Illinois pond. 








Invites in the Agents 

Chief Frank E. Thomas of the Rock- 
ford (Ill.), fire department, who is do- 
ing excellent work in his city, invited 
the local agents to inspect the depart- 
ment one evening this week, and espe- 
cially the new squad wagon that has 
been put into commission in that city, 


Hotel Wisconsin 


MILWAUKEE 





ARTHUR M. GRANT 


President and General Manager 
(Formerly;Manager of the Brevoort, Chicago) 


Insurance men will find the Wiscon- 
sin has superior facilities and will 
have special regard for their comfort. 





under the auspices of the Rockford 
Firemen’s Association. It was pur- 
chased from the proceeds of the 2 per- 
cent tax on premiums. It carries 
eight men, two hand chemicals, hose 
and tarpaulins. The agents were de- 
lighted with the results that Chief 
Thomas has accomplished. He keeps 
two men detailed on inspection work 
all the time, and has succeeded in hav- 
ing a number of hazardous conditions 
removed. 





Partnership is Dissolved 


The partnership of Eldridge H. 
Sperry and W. R. Hidy of Sperry & 
Hidy agency at Champaign, Ill, has 
been dissolved. Mr. Sperry takes the 
companies that were in the Sperry 
agency and Mr. Hidy the companies 
that were in the Harwood & Clark 
agency. 





ALL STATE PROPERTY COVERED 
AtareteConeres Owen of Wisconsin 
has held, in an opinion to the secretary of 
state, that all the property of the state, 
wherever located, is protected by the state 
insurance fund. The question arose upon 
an attempt of the State Board of Control 
to insure binder twine belonging to the 
state, stored in a warehouse. at Fargo, 
N. D., and the result of the holding is 
that the bill for the premium will not be 
paid out of the state treasury, but instead 
an amount equal to 60 percent of the 
premium will be transferred from the ap- 
propriation for the Board of Control to 
the state insurance fund. 


WISCONSIN NOTES 


August Pleiss, a well known Milwau- 
kee business man, for many years propri- 
tor of the Schlitz hotel, has become iden- 
tified with the Fred C. Millard agency, 
one of the largest agencies in Milwaukee. 


Officials of the La Prairie Mutual Fire 
operating in the town of La Prairie, Wis., 
are planning on amending the articles of 
incorporation of the company at the an- 
nual meeting of the stockholders to be 
held in Janesville, Wis., March 11, so 
that the company may carry on its busi- 
ness in various cities and towns in Rock 
county. 


The annual statement of the Sheboygan 
Falls (Wis.) Mutual shows cash assets of 


SPRINGFIELD 


FIRE & MARINE INS. CO 


Sprind Field:-WMarrachusetts 
A.F. DEAN: W846 72385¢ *CHICAGO 
HE SPRINGFIELD for two-thirds of a 


century has transacted business solely under 

its own corporate name, withouc annexes, underwriting agen- 
cies or subsidiary companies. It is free from all entangling alliances 
and has no “interlocking directorates” or affiliations to be “‘unscram- 
bled.”’ No Springfield agent is worried over a possible disruption 
of business by present or future legislation. The SPRINGFIELD 
stands today preeminent among American fire insurance companies. 
Its growth in business and in the estimation of its agents has been 
cumulative from the beginning, and it enjoys the loyal co-operation 
of thousands of agents who are proud of its record and who know 
that when the day of reckoning for the annex evil comes, it will 
have nothing to amend or apologize for. 














PHOENIX, ARIZONA 


Capital - - - $200,000 





$20,652 and insurance in force of $3,238,- 
771. The company collected $24,241 in 
premiums last year and paid $11,626 in 
losses. Total income amounted to $41,126, 
including a balance from the previous 
year of $15,970, and total disbursements 
were $22,100. 





John W. Bobertson of Chicago, western 
general agent of the New Jersey Fire, has 
been appointed general agent and attorney 
of record in Illinois for the Eagle Fire 
of Newark, which is controlled by the 
same interests. The Eagle does a rein- 
surance business. 





The membership committee of the West- 
ern Union has approved the application 
of Edgar P. Luce, secretary of the Frank- 
lin Fire of Philadelphia. 


Arizona Fire Insurance Company 


ARTHUR J. DAVIS, - - - - Special Agent 

2033 Insurance Exchange, - CHICAGO 
ILLINOIS INDIANA OHIO PENNSYLVANIA 
MICHIGAN WISCONSIN MISSOURI 

















“What goes up must come down” does 
not apply to what goes up in smoke. 





1898 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


Sixteen Years of Service 1914 


An unsurpassed record for prompt 
adiustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota and South Da- 
kota and accepts business on good 
risksdirect inany State in the Union. 


F. L. TESCA CHAS. L. THURBER 
President Secretary 


STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near La Salle. 


One minute from the 
Insurance District..... 
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NATI NION 


Fire Insurance Co 









| $4,604,781.46 











The history of the American Nation is replete with 
the chronicles of men who have risen to meet the exigen- 
cies of most trying situations and have acquitted them- 
selves in a manner entitling them to the encomium— 
“PROTECTORS OF THE PEOPLE.” 

So, too, have institutions rendered sterling service to 
the public. There has never been a flaw in the good 
name of the National Union Fire Insurance Company— 
the company that when six years old paid losses in San 
Francisco in excess of $1,000,000.00—an amount larger 
than its combined capital and surplus at that time. 

The operations of the National Union have been 
conspicuous for fair dealing with policy holders and agency 
representatives and thousands of claimants, in attest- 
ing this, recognize the NATIONAL UNION asa 
“PROTECTOR.” 








5 |: PROTECTORS 























JOHN C. O’NEILL, Manage: 
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SIX MUTUALS ARE EXAMINED 





Minnesota Department Reports on 
Farmers Fire, Cyclone and Hail, 
and Mercantile Companies 





The Minnesota department has re- 
ported on examinations it has made of 
six mutual companies of that state. 
One is a farmers fire company, one a 
hail, one a windstorm, one a hail and 
windstorm combined, one a mercantile 
and the other a hardware dealers. Ab- 
stracts from the reports follow: 


Retail Merchants, Minneapolis—Exam- 
ination as of Oct. 31, 1913, showed income 
Jan. 1 to Oct. 31, 1913, $21,034; disburse- 
ment, same period, $20,907; admitted as- 
sets, $14,550; liabilities, $10,828; surplus, 
$3,733. an 


Retail Hardware, Minneapolis.—Exam- 
ination as of July 31, 1913, showed in- 
come Jan. 1 to July 31, 1913, $228,482; dis- 
bursement, same period, $194,576; admit- 
ted assets, $397,209; liabilities, $101,988; 
surplus, $295,221. S(t 

St. Paul Mutual Hail and Cyclone.— 
Examination as of Oct. 29, 1913, showed 
income Jan. 1 to Oct. 29, 1913, $198,486; 
disbursements, same period, $59,543; ad- 
mitted assets, $239,264; liabilities, $104,- 
942; balance, 134,322; guaranty fund, 
$10,410; surplus, $123,912. 


Minnesota Farmers, Minneapolis—Ex- 
amination as of Nov. 19, 1913, showed 
income Jan. 1 to Nov. 19, 1913, $35,139; 
disbursements, same period, $27,934; cash 
assets, $27,823; Liabilities, $6,224; bal- 
ance, $21,599; guaranty fund, $2,994; sur- 
plus $18,605. 


* * 
Parmers Mutual clone, Tornado and 
Wind Storm, Spring Valley, Minnesota.— 


Examination as of Dec. 2, 1913, showed 
income Jan. 1 to Dec. 2, 1913, $1,978; dis- 
bursement, same period, $1,110; cash as- 
sets, $1,138; liabilities, $73; surplus, 
$1,065. hose 


Austin Mutual Hail, Austin, Minn.—Ex- 
amination as of Dec. 4, 1913, showed the 
following condition: Income Jan. 1 to 
Dec. 4, 1913, $14,446; disbursement, same 
period, $19,011; admitted assets, $11,579; 
liabilities, $1,283; balance, $10,296; guar- 
anty fund, $10,243; surplus, $53. 


MINNESOTA FUND STATEMENT 





Commissioner J. A. O. Preus Issues 
First Annual Figures of State 
Insurance Project 





The first annual statement of the 
‘Minnesota state insurance fund has 
been issued by Commissioner J. A. O. 
Prews. The fund has assets of $123,811, 
reinsurance reserve $25,019 and net 
surplus of $98,643. The premiums of 
last year were $42,891. The paid 
Icsses amounted to $25 and reported 
but unpaid losses to $149. Total ex- 
penses amounted to $1,164. The risks 
written aggregated $9,060,338. 

The state had $125,000 in the state 
institutions insurance fund on Aug. 1, 
1913, when the new state insurance 
law became effective. From this fund, 
$42,891 was transferred to the insur- 
ance account. After the transactions 
of the five months, the surplus of $98,- 





Hotel Dyckman 


Minneapolis, Minn. 


THE Each “ its > ye opens 

1s outside an as bat 

COMPLETE and circulating refrig- 
HOTEL _ erated artesian water. 


Appointments combine dignity with 
a familiar homelikeness rarely found in 
metropolitan hotels. 


Two splendid cafes for ladies and gen- 
tlemen, also a Club Grill—the daily 
mid-day meeting place of the repre- 
sentative business men of Minneapolis. 


A large number of the best lighted 
sample rooms in the Twin Cities 








Exclusively European Plan—$1.50 and upward 
WM. H. JONES, Manager 
formerly Kitchi-Gamma Club 














643 shows a division of $82,109 in the 
state institutions fund and $16,534 in 
the insurance account. 

Among the comments that Commis- 
sioner Preus makes in connection with 
this statement are the following: 


The fire prevention inspections, which 
are conducted under the supervision of 
the commissioner of insurance, promise to 
be very instrumental in keeping the fire 
losses down at the various institutions. 
The inspector will visit the institutions at 
least twice a year, after which a written 
report is submitted to the commissioner 
and a copy of the report sent to the su- 
perintendent of the institution, also to the 
board in control. 

In addition to this, plans are being 
made to have regular inspections con- 
ducted at the various institutions semi- 
monthly under the order and direction of 
the superintendent of the institution, who 
will appoint someone at the institution to 
make the inspection and then report on 
the same. A printed blank will be used 
for making the report. In this way a sys- 
tematic fire prevention campaign will be 
carried on continually and the superin- 
tendent will be aware of existing condi- 
tions at the institution at all times. 
Through this cooperation on the part of 
the heads of the various institutions I 
feel sure that fire losses on state property 
can be reduced to the minimum 





Nine Reciprocals Admitted 

Nine reciprocal or interinsurance ex- 
changes have been admitted to Minne- 
sota. (They are the Warner Inter- 
Insurance Bureau, Chicago; Lumber 
Manufacturers Inter-Insurance Asso- 
ciation, New York; Manufacturing 
Wood Workers Underwriters, Chicago; 
Manufacturing Lumbermens Under- 
writers, Kansas City; Individual Un- 
derwriters, New York; New York 
Reciprocal Underwriters, New York; 
Reciprocal Exchange, Kansas City; 
Lumbermens Underwriting Alliance, 
Kansas City, and Underwriters Ex- 
change, Kansas City. 





GETS WINNIPEG AGENCY 


The Northwestern Underwriters has 
appointed the real estate and investment 
firm of Simpson, Mitchell & Ewing its 
agents for Winnipeg. This firm was se- 
lected by Manager John B. Faatz, who 
visited Winnipeg the latter part of Janu- 
ary. . 





Minnesota Agency Appointments 


Mich. F. & M.—A. E. Kirby, A. D. David- 
son; A. W. Hepworth and S. R. Kirby, Duluth. 

Home—H.* C. Rue, Lakefield; J. <A. Sal- 
yards, Jackson; W. W. Prichard, Jr., Thief 
River Falls. 

North Amer.—H. E. Shafer, Finlayson; Lee 
Howard, Sherburn; J. A. Larson, Winthrop. 

Ger. Alli.—W. . Meiners, Austin. 

Amer.—T. M. Thronson, Benson. 

London—G. P. Dickinson, Excelsior. 

Germania—O. A. Ouren, Halma. 

Svea—H. M. Hokenson, Minneapolis. 

Western, Ont.—S. H. Oxholm, Tyler. 


IOWA NOTES 


I. L. Waterman, the Davenport local 
aeeet, is a candidate for alderman in his 
city. 

John I. Lutz, local agent and member 
of the school board at Council Bluffs, fell 
and broke his shoulder as he was leaving 
the Elk’s Club rooms in that city. 


Charged with making a false statement 
of his loss to an insurance company, 
George Hanley, tenant of the A. J. Hanley 
livery barn at Iowa City, has been in- 
dicted on a charge of cheating by false 
pretenses. 

Clifford Maunce of Fairbury, Neb., has 
gone to Waterloo, Ia., and associated him- 
self with L. H. Bronson & Son, the in- 
surance firm. Mr. Maunce is a young 
man who has had considerable experience 
in the business. 

Another failure as the outgrowth of the 
failure of the Peter Kiene & Son firm at 
Dubuque is reported. The Bonson Dry 
Concentrating Company, controlling ma- 
chinery patents, etc., has gone bankrupt 
with liabilities of $150,000. 


Members of the Iowa Fire Prevention 
Association at a meeting Monday at Des 
Moines decided to continue the weekly 
dinners, but they will be held hereafter 
at the Grant Club. The average attend- 
ance at the dinners is twenty or there- 
abouts. 


State Fire Marshal Ole O. Roe of Iowa 
was called to Muscatine to investigate a 
series of fires in property of the Musca- 
tine North & South railroad. A freight 
house which caught fire was found to be 
well doctored with oil and it is thought 
= that the fires have been incen- 
diary. 








The new firm of Hedwell & Sundberg, 
general agents for the Svea at Minneap- 
olis, applied for membership in the West- 
ern Union, but it was held to be prefera- 
ble that membership should be individual, 
and in consequence Harry A. Sundberg 
has been recommended for vote by the 
membership committee. 
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NORTHERN FIRE & 
MARINE INS. CO. 


GRAND FORKS, NORTH DAKOTA 


SURPLUS TO POLICY HOLDERS 
OVER TWO HUNDRED AND FIFTY THOUSAND DOLLARS 


H. H. HAND CARL FISCHER 
and Genl. Mgr Treasurer 











HEAD OFFICE 
FOR UNITED STATES 


100 WILLIAM STREET 
NEW YORK 


s. BF. GILMAN, Pres'’t 






Phoenix Assurance Co., Ltd, 


OF LONDON 


WESTERN DEPT. 
675 WEST JACKSON BLVD. 
CHICAGO 


FIRE—USE & OCCUPANCY—TORNADO—SPRINKLER LEAKAGE 


SECURITY 


Fire Insurance Company of Davenport, Ia. 





M. Cc. HINSCH, sec’sy 


CASH CAPITAL $200,000 


This Company has had 31 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks). We want agents in the above states, and would appreciate 





Every Room with Bath 


Des Moines, Iowa 


ERNEST W. BROWN, President 


The Popular Home for 
Transient Insurance Men 


Hotel De Luxe 


European 


Che Brown 


$250,000 New Fireproof Hotel 





Roof Garden 


hearing from agents desiring to represent us. Address the Secretary. 
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Absolutely Fireproof 


Martin Hotel 


SIOUX CITY, IOWA 








J. T. NELSON, Pres dent 


Retail Merchants Association Mutual Fire Insurance Company 


FARGO, NORTH DAKOTA 


INSURES AT ACTUAL COST FOR ONE, THREE OR FIVE YEARS 


Adopted as the Insurance Department of the Retail Merchants 
” at Dickinson, N. D., July 1ith, 1912. 


Association of North Dakota 
W. W. KING, Secretary 








OF SIOUX FALLS, SOUTH DAKOTA 


One Hundred Thousand Dol- 
lars deposited to secure 
policy holders. 


GOOD AGENTS WANTED IN NORTH DAKOTA, 
SOUTH DAKOTA AND IOWA 





Breakfasts, Club Luncheons. 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. European 
Plan. Cuisine of acknowledged excellence. 


Restaurant prices reasonable. Club 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 








GEO, A. MOWRY, President 


A consolidation of the Twin City Fire 
and Middlewest Fire Insurance Com 


W. A. GORDON, Secretary WILLIAM WALSH, Asst. Sec’y 


Twin City Fire Insurance Co. 


MIDDLEWEST FIRE UNDERWRITERS AGENCY 
MINNEAPOLIS, MINN. 


Local Representatives Desired in Montana 


Casu Capita $500,000 
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THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, NEBRASKA, 
ARKANSAS, OKLAHOMA, | 
COLORADO 











WARNS AGAINST OUTSIDERS 





$200,000 0,41 
Ta ae ne a ae $200,000.00 2outo0| 1908 | $107.84) 
ee 1 ap ol rp = aie SURPLUS OVER ALL LIABILITY ................... 228,203.11 $200,000; 1910 $153,580 
° 1sso } —= O ’ 
‘Admitted Companies || SURPLUS TO POLICY HOLDERS........................ $428,208.11 $200,000} 1911 | $172,981 





Commissioner Revelle of Missouri 
has ruled that no nonresident fire com- 
pany may write policies or transact 
business in the state except through an 


F. C. VAN DUSEN, Prest. 





‘Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC, 31, 1913 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 
JOHN D. McMILLAN, Vice-Prest. 


CASH 
CAPITAL 


NET 
SURPLUS 















$200,000] 1912 |$200,570 
$200,000 |1913)$228,203 


ALFRED STINSON, Sec'y. 























agent who is a resident of Missouri. 
The commissioner has issued a cir-| April 1, as there will be no time to 
cular giving a general warning against | publish the rulings of the committee 
companies and agents who are not au- | before March 1. 
thorized to do business in the state in The St. Louis agents expect numer- 
which he calls special attention to the | ous changes in the business after the 
agents of licensed companies who seek | new regulations are made. After vis- 
to place insurance with wildcat com- | iting St. Louis the subcommittee is ex- 
panies. The insuring public is warned | pected to go to Louisville and Cincin- 
against patronizing companies that are | nati to arrange the expense and agency 
not authorized to do business in the problems in those cities. 
state, or who cannot show a Missouri 


SURPL OS Teel creed trees of terton bs ten Anais 
and Foreign companies and at Lloyds, London. 

Li | E Sy AND _ YOUR BUSINESS SOLICITED; PROMPT ATTENTION 

FLOATERS 


F. R. THOMPSON 
Kaskaskia Live Stock Insurance Company 








license. 
which cannot or will not get a state 
license should be avoided by the pol- | Superintendent Revelle of Missouri 
icybuyer. Such companies, he says, nnounces That He Intends To 
cannot be sued in the courts of Mis- Carry On Vigorous Campaign 
souri. The commissioner also says 
that the state department will license Superintendent Charles G. Revelle 
any company that can make a satisfac- of the Missouri department is going 
tory showing. to use every effort to bring about the 
ee ae P conviction of persons guilty of arson 
Colorado Refuses a License in his state according to a statement 
Denver, Colo., Feb. 24.—(Special)— | issued early this week. He said: 
The Colorado department has refused “I have no apapenrintion te 
: . th rosecution of pers » y 
a license to the Northwestern Fire & pn gg ome I can and will take the time 
Marine for F. W. Standart of this city | from ‘my official duties to assist the local 
as a resident partner of Marsh & Mc- authorities in seeing that a Se 
; ; in one n e prosecution 
Lennan of Chicago and declines to li charged with the crime of arson. Develop- 
cense the members of the firm as indi- ments of the past few months since the 
viduals. A mandamus suit will be be- insurance department started, the Sre Ee 
y campaign in e y 
gun by the Northwestern to endeavor oe and itis up to all of us to see 
to force Commissioner Epsteen to | that this class of undesirable citizens find 
grant the license. Missouri too hot. I expect to offer my 
services in a trials 4 partes —— 
for arson and personally assis n e 
Colorado Pond Elects ies so de- 
prosecution if the local authorities so de 
: | sire.” . 
The Colorado Blue Goose held its an- ‘An announcement such as the foregoing 
nual meeting Monday night and elected | means considerable to persons knowing 
the following: R. H. Douglass, most | the ability of ey yn a a 
r . ; ¢ - | an attorney as e 
loyal gander; E. J. Miller, Supervisor; | best in the state. While he has not de- 
Nick Gardner, custodian; Bert McDon- voted much time to the practice of crim- 
old, golden egg keeper; W. J. Kul inal law, his experience in the attorney 
oS igs : Ps y for f insures his 
wielder, A. E. White, guardian; Guards: | Sneral’s office for, tour years insures is 
F. B. Simpson, A. L. Tefft, C. H. ‘ 7 
ea AS a M. a Collins and | Draws Good Crowd 
lage eyes © ee cung was Pre-| More than forty fire insurance men 


ceded by the annual dinner. attended the Monday luncheon at the 

















Watchman Instead of Insurance the fact that a snowstorm reminiscent 
The Kansas City board of education | of “Way Down East” was raging, The 


is contemplating the employment of a/ later time of the meeting evidently | 


forty-dollar night watchman to take the | struck a popular chord. It was an- 


place of the insurance carried until re- | nounced that local agents would have | 


cently, costing about $600 a month in | full sway at the next regular meeting, 
premiums. 


that _ of its fire insurance will be | others who have been attending will 
d1opped. 
mm 1918, The educational board took num, of Brown, Mann & Barnum, will 
the attitude that an inspector of school- | preside as chairman. 

houses would fill the bill satisfactorily , 








' Election at Omaha 


St. Louis Action Expected | At the annual meeting of the Omaha | 


W. D. Hemenway, chairman of the | Fire Insurance Agents’ Exchange the 


committee of St. Louis fire agents ap- | past week, postponed from the regular | 
Pointed last fall to confer with a sub- |, date, these officers were elected: Mer- | 
committee of the large cities commit- | rick Lease, president; John Howard, 


tee of the Western Union, and Western | vice-president; Alfred C. Kennedy, 
Insurance Bureau on the questions of | treasurer, and Walter H. Dale, secre- 
commissions and of limiting the num-/| tary. The exchange is planning to give 
ber of agencies, expects the committee | its annual banquet in the near future. 
tc meet in St. Louis this week. He has 
not been informed definitely of the Develops Weekly Payment Plan 

meeting, but expects a settlement of The Business Men’s Town Mutual at 
the questions with regard to St. Louis | Kansas City, a company licensed by the 
before the end of the week. He is of | Missouri department, is developing a 
the opinion, however, that the new weekly payment industrial fire busi- 
regulations will not go into effect until ness, writing only on household goods. 


WAN TE GOOD LIVE AGENTS in all unoc- 


cupied territory in Kansas to write 
years old. New Policies. 











Hail Insurance. Company fourteen 
Low Rates. Good Commissions. 


Columbian Building, TOPEKA, Je Seam F. BAGLEY, Secretary 


He says that the company WILL GET AFTER FIREBUGS | 


Coates house in Kansas City, despite | 


The board has announced | though of course, the specials and | 


The last policy will expire | be as welcome as ever. Raynolds Bar- | 


Insurance Exchange, Chicago, Ill. 
Incorporated Under the Laws of Illinois 


| Desires applications for agencies in Ohio and unoccupied territory in Illi- 
| nois. Must be men of excellent standing, who can produce results. 


| We have a clean, profitable proposition for the right men. 


KASKASKIA LIVE STOCK INSURANCE COMPANY 
Kaskaskia Building, SHELBYVILLE, ILLINOIS 


| ———______ 


The Humboldt Fire Ins. Co. 


| PITTSBURGH 
Capital $300,000 1871 
A. H. TRIMBLE, President 


Surplus $576,984.26 


Our reinsurance facilities enable us to write 
good sized lines for good agents 


A Bureau Company. Is Extending Its Agency Plan 
EDWARD HEER, Secretary 


The Cleveland National 


Fire Insurance Company 
PARK BUILDING :: CLEVELAND 


Organized May 19, 1913 











CARROLL L. DeWITT, Vice-President and Managing Underwriter 





OVER 2,000 STOCKHOLDERS IN THE STATE OF OHIO 





Will be ready for business about March 1, 1914 Applications for Agencies desired 


HYMAN D. DAVIS, President JAMES E. MILLIKEN, General Manager 














The Indiana and Ohio Live 


Insurance Company 
OF CRAWFORDSVILLE, IND. 
Organized in 1886. Cash Paid-up Capital $200,000 


Assets Almost a Half Million Dollars 


Stock 





q nag | agents wanted in all unoccupied territory where the sr mo is writing 
business. It pays to sell Live Stock Insurance if you represent the “In and Ohio. 
Promptness and fair “Tp it o> with farmers and stockmen. Our system 
of advertising is helpful to the agent. rite Home Office at once. 


INDIANA AND OBIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 





14 


THE WESTERN 


UNDERWRITER. February 26, 1914 








A policy fee is charged, of which’ the 
agent gets one-half. Agents also re- 
ceive 50 percent commission on new 
business as collections are made. The 
premium is paid on the five-year plan 
by note, payable in weekly install- 
ments. A provision in the application 
is that in case of fire the entire note 
becomes due. Districts are being or- 

anized around St. Louis, Kansas City, 
Testa and other large towns in the 
state. 


Brings Big Damage Suit 

Suit for $80,000 damages has been 
brought against four fire companies 
maintaining agencies in Kansas City 
by Samuel Feller, an attorney and 
owner of the Navaha Mining Com- 
pany, Joplin, Mo. Mr. Feller alleges 
that he was arrested Jan. 3 charged 
with arson in connection with the burn- 
ing of his mine. The charge later was 
dismissed in court at Joplin. He asks 
$30,000 actual and $50,000 punitive dam- 
ages. ‘ 
PIRE AT CAPE GIRARDEAU 

The Centenary Methodist Church at 
Cape Girardeau, Mo., said to be the finest 
church in southeast Missouri, burned at 
12:30 a. m, Feb. ae Building and con- 
tents are a total lo 

The value of building was $28,000 with 
ineurance = $20,000 

zens, Oo. $4, 500 Glens Fall . 2,50 
Phil. Und. ... 4.500 Ni a 
St. Paul 2,600 N. - Und. .. 3,000 

Pipe organ and MG contents were 
valued at $4,000, with insurance, $3 200: 


1,600 
nee 


MISSOURI BROKERS LICENSED 


licensed by the Missouri department last 


week: 

M. 8S. McCarty, T. J. Barnidge, W. H. 
Ebrecht, M. C. Thorning. W. S. Drozda, 
William Gerlach and F. Churchill Whitte- 
more, St. Louis; C. Hogan, Kansas City; 
L. Booth, Webster Groves. 


SEEKING MISSOURI LICENSES 


The Anchor Fire of Des Moines, Colum- | 


bian National Fire of Detroit, Mich., and 
Automobile, of Hartford, have applied for 
licenses in Missouri. 


ADOPT INSPECTORS’ BADGE 


For the better protection of the Little 
Rock householders the local board has 
adopted an _ official inspectors’ badge, 
which must be worn at all times when 
inspections of premises are being made 
for fire insurance. In accordance with the 
state law enacted by the last legisla- 
ture, every house insured must be in- 
spected, and a report of its condition 
filed. In order that no persons may be 
able to presume upon the privilege of 
the inspection, the agents have been pro- 
vided with badges numbered from 1 to 
30. ‘These are registered with the Lit- 
tle Rock police department. 


Missouri Agency Appointments 

Continental— —— & B. Attrill, St. Joseph. 

Fire Assn.—R. C. —4 St. Louis. 

— & L. & G., N. ¥.—G. C. Coop, Union- 
ville. 

North Biver—-W, J. Bradford, Belton; . & 
pg Butler; E. N. Tuttle, Fulton; 
Long, Kansas Cig: Schuyler Andrews, t Be 
Henry Hallauer, Springfield; A. H. Garlichs 
St. Joseph; F. Churchill Whittenore St. 
‘Agricultural—C. F. Shire, Salisburg. 
Ger. Amer., N. Y.—Byron Rhodes, and C. 
D. Peters, Maryville; J. W. Kline, Savannah; 


Louis. 








CG, as 9 Vost Stanberry; 
per; Little & 
Franklin —E . 
Wire, Springfield. 


Horatio Beall, Jas- 

& Son, Mumville. 

Herrell, Butler; W. E. 
Fire Assn.—J. C. Graddy, Lexington; J. W. 

Sydnor, Lexington; H. R. aitinger, Aurora. 
First Natl.—G. W. Smi th, Fayette; N. S. Giv- 

ens, Gallatin; C. E Campbell, Chillicothe. 
Home—J. W.  S., Kansas City; Michael 

Hammel, St. Louis; S. B. Thompson and L. 


Haynie, Nelson; L. A. Kingsbury, 


New 
Franklin. 


The St. Louis Fire Prevention Bureau 
met Tuesday in annual session and 
elected the following officers: President,’ 
H, Blossom; vice-president, Frederick 
Ww. Kreismann: treasurer, 
executive committee, Sam D. Capen, W. 
D. Hemenway, George D. Markham and 
Frank C, Cas 


ARKANSAS NOTE 
E. O. Kilpatrick is opening an insurance 
agency at Malvern, Ark. Austin Birch 
will be associated with him. 


The North River of New York has noti- | 


fied the Arkansas department that it will 
retire from Arkansas after March 1. It 
did no business in the. state last year. 


The Arkansas Fire Prevention Associ- | 
in a thorough 
canvass of the state for fire prevention, | 
will hold a meeting in Prescott, March 3. | 


ation, which is engaged 


KANSAS NOTES 


The firm of H. H. Hackney and C. D. | 
will be dis- | 
Louis D. Brockett will go into | 


Walker at Atchison, 
solved. 
the business with Mr. Walker. 


Kan., 


Agents in Wichita, Kan., have been con- 


ducting an investigation of the amount of 


fire insurance carried on the public school | 
On one school | 


buildings in that city. 
they found that only $17,000 is carried. 


This opteae was recently erected at a) 
The agents claim it 


cost of $60,000. 
should be insured for $40,000. Other 
buildings, they claim, are equally unpro- 


tected. 
The following insurance brokers were | 


MISSOURI NOTES 


The Atlas has established a second 


agency in St. Louis and is now repre- | 
sented by the Bersch agency, as well as | 


Carr Bros. 
The Bersch Agency has been appointed 


| agent for the Atlas of England at St. 


Louis. The company now maintains two 
agencies in St. Louis. 

W. H. Scarrit of Kansas City, who has 
heretofore handled only casualty busi- 
ness, has announced that he has secured 


the sole agency for the Commonwealth | 


Fire. 
up to the recent trouble in Missouri, 
since which time the Commonwealth has 
not been represented. 

The National Union Fire Insurance 
Exchange of Liquor Dealers has been or- 
ganized at Kansas City, operating among 
wholesale and retail liquor men on the 
interinsurance plan. All the business 
written is to be reinsured in the Central 
Union Fire of Kansas City until the ex- 
change is able to carry its own liability. 

H. C. Henley, chief inspector of the 


James B. Wallace held the agency 


St. Louis Fire Prevention Bureau, spoke | 


at recent meetings of the Paint, Oil & 
Drug Club, and the St. Louis Furniture 
Board of ‘Trade on 
prevention. Both organizations have ap- 
pointed committees to confer with the 
Missouri insurance commission on the 
question of drafting a law providing for | 
a state fire marshal. 


R. Bryson Jones of R. B. Jones & Sons, 
local agents of Kansas City, had the dis- 
tinction of playing toastmaster at a din- 
ner attended by the famous Helen Keller 
recently. Miss Keller, who is deaf and 
blind, spoke at a dinner given in her 
honor by the Knife and Fork Club, of 
which Mr. Jones is president. Six hun- 
dred plates were laid for the assemblage, 
which included many insurance men. 


Kehoe; | 


the subject of fire | 


Kentucky Live Stock Insurance Company 


Louisville, Kentucky 
J. W. NEWMAN, - President and General Manager. 


MORE THAN $200,000 ASSETS 
$100,000 DEPOSITED WITH THE STATE TREASURER OF KENTUCKY 


Wants producing agents in the eight States in which it is now operating. Liberal com 
mission to 7 selling a liberal policy on horses, mules. jack stock and cattle. Iti 
easy to sell live stock insurance in this Company. Address 


KENTUCKY LIVE STOCK INSURANCE COMPANY 
LOUISVILLE, KY. 














The Yorkshire Insurance Co.1«. 


of YORK, England ESTABLISHED 1824 


The “Yorkshire” is the Oldest and Strongest of the English Fire 
Companies not heretofore represented in the United States. 


FRANK & DuBOIS ERNEST B. BOYD 
U. S. Managers Underwriting Manager 
O. E. LANE, Assistant Manager 
No. 80 Maiden Lane, New York 


NEW YORK LIFE INSURANCE & TRUST CO., United States Trustee, 52 Wall St. 





PACIFIC es Pa Fs rg” eteee | Kelly, Manager, San Francisco, Cal. 
NORTH & SOUTH CAROLINA DEP ENT. Harr 7 R. Bush, Manager, Greensboro, N. C. 
SOUTHEASTERN DEPARTMENT, ey zt Hopbing Managers, Atlanta, Ga. 











First National Fire Insurance Company 
Full paid capital, $555,000. Surplus to Policyholders, $1,630,979.86 


Commercial Fire Insurance Company 
Full paid capital, $455,618.75. Surplus to Policyholders, $556,115.81 


National-Commercial Underwriters Agency 


Full paid capital, $1,010,618.75 
Surplus to Policyholders, $2,187 ,095.67 


Address applications for agencies to the above Companies 
SOUTHERN BUILDING, WASHINGTON, D. C. 











The Central Union Fire Insurance Co. 


KANSAS CITY, MISSOURI 


| 
| OHN G. EDWARDS, President E.R. DURHAM, Secy. and Treas. 
. H. YOUNG, Vice-President A. E. PINKNEY, Asst. Secy. 


Producing Agents Wanted in Missouri, Kansas, Illinois and Indiana 




















We are the Largest Manufacturers of Agency Sign 


We Serve Insurance Companies Everywhere 


| DECALCOMANIA TRANSFER WINDOW SIGNS : 
SIGNS : 


WOOD PANEL SIGNS 














SAMPLES AND 


THE MEYERCORD COMPANY =: 


We Farnich All Styles of Signs 


FRAMED GLASS 
: CRESTS, TRADE MARKS, Etc. 


SKETCHES FREE 
CHICAGO 
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KENTUCKY AND THE SOUTH 


FOR FEDERAL INVESTIGATION 








Lower House in Kentucky Passes 
Resolution Providing for a Probe 
of Fire Insurance Combination 


The lower house of the Kentucky 
legislature adopted a resolution offered 
by John C. Duffy, of Christian County, 
who was one of the leaders in the fight 
for the Glenn bill, calling on the federal 
department of justice to investigate al- 
leged conspiracies and combinations of 
fire companies operating in Kentucky, 
formed with a view to maintaining 
rates, and to take such action as may be 
necessary to bring about relief to the 
people of the state. Mr. Duffy, like 
other rural legislators in the general 
assembly, apparently did not know that 
the present state insurance law provides 
for legal and mandatory rates, and that 
any company which departed from 
them would be guilty of a violation. 
Hence the need of a “conspiracy to 
maintain rates,” such as is charged in 
the resolution, seems hardly necessary. 


New Kentucky Bills 


A bill has been introduced in the 
Kentucky legislature, which is causing 
considerable interest, prohibiting fire 
insurance companies from withdraw- 
ing from the state without written con- 
sent of the insurance department, and 
placing a penalty on them if they take 
such action. 

Another bill introduced prohibits out- 
side companies from reinsuring in non- 
admitted companies, but permits home 
companies to reinsure in unlicensed 
companies. Whether this has the back- 
ing of the home companies is not 
known, but considerable feeling has 
been stirred up about it. 

A bill repealing the valued policy law 
in Kentucky has been introduced in the 
legislature by Senator Speer, at the in- 
stance of the state insurance board. It 
is listed as S. B. 320. 





ASSESS ONLY FIRE PREMIUMS 


Austin, Tex., Feb. 24—(Special)— 
Hereafter fire companies will be required 
to pay the 1% percent assessment on 
sross Texas premiums only on fire busi- 
ness and not on marine, tornado or other 
lines, for the support of the Texas Fire 
Insurance Commission. Heretofore the 
insurance commissioner has exacted the 
assessment on all fire company lines, but 
the attorney general today advised it 
was incorrect. This means a saving to 
companies. Current licenses ‘will not be 
renewed until the assessment is paid. 


GENERAL SOUTHERN NOTES . 


Charges that the fire marshal depart- 
ment of Tennessee is being used for po- 
litical purposes are being made in the 
press of that state. 

As a result of a fire in the Texas capitol 
last Sunday of incendiary origin an ap- 
propriation for insurance on the build- 
ing amounting to about $3,000,000 will be 
recommended to the next session of the 
State legislature by the state fire marshal. 


FIRE RETURNS BY STATES 


(CONTINUED FROM PAGE 6) 
CEKY 














Co Prems Losses 
Palatine ath aide way oo0re 28,117 14,604 
a SS rare 7,644 1,2 
CN A Bay whe ied 9,626 6,47 
PRONE. CR. 50250000 120,914 35,998 

oe , poe SP 50,378 1,684 
Peoples’ Natl. ....... ,68 2,351 
Pa, Lumb. Mut.... 4,215 1,609 
Providence Wash 28,137 25,735 
Phoenix, Eng. .. 43,378 310 
Prussian Natl. 25,870 6,325 

ueen, bf 80,296 42,533 
Reliance 7,26 66 
eyed 3.5 coo Biel's S.cuch os VAR 48,965 
Rhode Island ........ 17,769 99 
Royal Exchange ..... 17,962 134 
Scottish U. & N...... 65,956 22,627 
Security, Ct. ......... 28,36 10,107 

ei S re 17,665 74 
St. Paul F. & M...... 46,51 24,862 
Springfield .......... 154,729 105,739 

tandard, Ct. ........ 8,7 6,56 

kk | Se Serre 25,363 26,338 
NOG TEE Wo caies oe 5 0 2,9 1,22 
A oe ae 52,370 32,335 
ar eee 6,846 1,666 
United States ........ 12,993 3,612 

nion, France ....... 12,174 4,161 

ORD a de wek aa cari on ,028 4,171 
Western, Pa. ........ 3,710 3,602 
Westchester ......... 55,136 23,515 











Company Prems. Losses 
W’msburgh City...... 22,741 3,650 
Western Can. ‘Saati 18,629 6,964 
American Auto....... 47,265 15,379 
Blackstone Mut., R. I. 7,390 12,506 
Balkan Natl. .......- 36,997 23,860 
NEE coup cseceseawe 73,688 37,503 
Commercial, D. C..... 16,406 19.688 
Columb, Natl......... 16,188 2,654 
CEOS ccccccecccs 9,22 5,736 
| Bere 13,64 15,674 
First Reins., Ct....... 23,196 5,80 
Fire Reass.........-- 28.055 8,598 

15,433 

113,307 

2,32 
54,300 

.. 248,533 149,087 

Merchants Mut., R. I. 3,719 7,343 
New Jersey .. Sabie 8,037 5,283 
Newark ..... 34,957 24,230 
Netherlands .. 10,93 6 
Natl. Lumber 4,596 5,908 
Paternelle ....... cS! eer 
trussian Natl. ...... 65,685 36,473 
EE, Gils: ode 200000 176,728 85,516 
EN Serer 176,107 90,896 
Second Russian....... ae )=—li‘é hn ® 
Salamandra ......... 74,822 57,497 
7 eee ae 15,810 8,942 
po ey 16,461 10,322 
Aetna (fire only) 227,601 101,438 
Commerce .....2.+..-; 8,629 1,858 
Lumber Mut., Mass... DAE. 0s < ectanes 
*Netherl’ds (fire only) 9,190 6,042 
Natl. Lumber ........ ,799 1,732 
IOUEEE. citeosracesness 20,578 14,442 
Und. at Lloyds, Mpls. 22,966 4,505 
7Prus. Nat. (fire only) 76,577 41,833 


+Does not include Marine and Tornado. 
MISSOURI 


COENOS. 06k s vere es 8,418 8,513 
Commercial, D. C..... 43,849 22,062 
a. eae 29,006 33,127 
oo ae 9,051 

Prussian Natl......... 65,943 68,611 

NEBsB 
MBUMIERRES .2 6 cccccssds 3,854 4,282 
German Alliance 4,898 671 
er, AMT We. Bes cce 91,065 30,653 
Mich. Commercial 7,190 3,175 
rae 4,605 323 
Natl.-Ben Franklin ... 9,140 2,856 
Pee Sa sense 0-600 58,217 26,644 
Srnmaara, Cb, oes. scae 4,253 3,220 
OHIO 

American Mut., R. I.. 2,408 377 
Citizens, W. Va. ..... 17,243 11,727 
SN 516 058 Gin bebe 18,073 6,215 
Commercial, D. C...... 5,848 13,701 
Enterprise Mut., R. I.. 2,408 377 
First National ....... 29,938 14,193 
Mechanics Mut., R. I.. 2,625 411 
Mfrs., Mutual, R. I.... 3,548 615 
National Lum., N. Y. 6,023 8,435 
North Car. Home .... 76 


Ohio Mutual 


eS 3 ok dues os 2 oe 5,749 12,515 
SS ON seen ceawes 22,285 7,698 
German Alliance...... 5.569 2,504 
Ger. Amer.. N. Y...... 132,546 65.866 
eT 2 eee 52,798 22,187 
Michigan Coml. ...... 17,884 5,232 
DEE 6 codes weikisc 51,185 18,890 
ee 24,367 12.509 
he: See 83,387 50,820 
at oe i, rr 35,444 9,445 
State Mut., Okla..... 35,461 17.985 
| rt he ee 52,798 22,187 
SOUTH DAKOT 
TS 50405 00502 15,384 7,555 
British America ..... 52 1 
Fidelity-Phen. ....... 51,790 27,248 
. SPaeerern 21,444 18,265 
German AM ........ 2,627 84 
German Amer., N. Y 58,997 32,186 
L. & L. & G., Eng 41,330 33,090 
London & Lane....... 9,210 3,221 
Michigan Coml. ...... 2,679 669 
Minnesota Fire ...... 1,187 14 


Nord Deutsche ...... 963 528 


Northern, Eng. ...... 20,582 14,247 
N. W. Ger. Farm..... 5,24 +45 
DEE Sue e ths is 6 40% on 13,025 2.742 
Pe GE cisivcscs 28,871 23,666 
Mk Ws6ewewars os 4,392 35 
Ry ees 10,177 3,707 
OG, BOBOURL 0c cccces 5,781 ,02 
W'msbureh City ..... 32,027 18,280 
Western Can. ........ 16 13 
TENNESSEE 
Coml. Union, Eng..... 73,647 18,621 
NeW JOTBCy ..ccccece 23,486 12,017 
WISCONSIN 
Commerce ........... 9,967 2,899 
Motor Vehicle Mut. .. 3,108 40 
New Jersey (fire) 14,037 1,981 
New Jersev (tor.).... a cscesseann 
Netherlands (fire) ... 8,334 74 
Netherlands (tor.) 50 ao aa 
Pruss. Natl. - (fire) 55,877 15,626 
Pruss. Natl (tor.).... 26 osens 
Underw. Exch., Ill.... ee 





New Jersey Agents Elect 
The New Jersey Association of Fire 
Underwriters has elected the following 
officers: President, William M. Dick- 
inson, Trenton; vice-president, S. Mer- 
chant Meeker, Elizabeth; secretary and 
treasurer, Fred J. Cox, Perth Amboy. 


EASTERN NOTES 


B. G. Chapman, secretary of the Ameri- 
ean Central, St. Louis, has returned from 
a business tour in the eastern cities. 

President A. H. Trimble of the Hum- 
boldt Fire recently underwent an opera- 
tion in a Pittsburg hospital. He is re- 
cuperating slowly. 








NEWS FROM THE EAST 


RATE SUPERVISION COMMENT 











Superintendent Emmet of New York 
Gives His Views on Subject 
In Annual Report 





In his annual report just issued Su- 
perintendent Emmet of New York 
reaches the conclusion that, in order 
tc make state supervision over fire in- 
surance rate-making effective, the ex- 
perience of the companies upon which 
their rates are based should be tabu- 
lated according to some uniform sys- 
tem and filed with insurance depart- 
ments, who should then be empowered 
by law to pass upon the adequacy of 
the rates charged, if not upon their 
reasonableness. The superintendent is 
strongly opposed to state rate-making 
as such, and believes that, in the first 
instance, rates should be made by such 
organizations as now exist for that 
purpose. He bases his belief that in- 
surance departments should be em- 
powered to pass upon the adequacy of 
rates on the fact that it is the funda- 
mental duty of departments of insur- 
ance supervision to safeguard the solv- 
eucy of companies, and that in order 
to safeguard solvency it is necessary 
that they shall have the power to see 
to it that adequate rates are charged. 
Upon this point he says: 

“If, for instance, the insurance depart- 
ment or some appropriately organized 
rating board possessed the power,—with 
the aid of these statistics and upon the 
judgment of competent experts in its em-- 
ploy—to investigate and publicly report 
upon complaints either as to the inade- 
quacy or the unreasonableness of insur- 
ance rates, it seems to me quite possible 
that the mere publicity which would be 
given to the findings of such a tribunal 
would, in itself, sufficiently protect both 
the public and the companies without the 
entry of any enforceable judgments upon 
such findings. But even if it should ul- 
timately come to the point where this last- 
mentioned final measure of rate-control 
were given to a public official,—acting, 
however, not as a rate-maker himself but 
as one passing upon the justice of rates 
made by the companies,—is there any real 
reason, after all, why disputes of this kind 
eould not be adjudicated with at least as 
much equity and fairness as are many of 
the controversies which public service 
commissions now dispose of—to the sat- 
isfaction, broadly speaking, of all con- 
cerned? Is it not true, as a matter of 
fact, that those quasi-public organism<« 
which are now under the jurisdiction of 
the public service commissions would if 
they were given their choice prefer on 
the whole to remain there rather than to 
revert again to that condition of incessant 
legislative attack which was their lot be- 
fore the creation of public service com- 
missions gave the people the safety valve 
they felt they needed in their dealings 
with these organisms?” 


Protest at Pittsburgh 


The local agents at Pittsburgh, in 
the county outside of the city proper, 
are considerably aroused over the rules 
for the new board in that city. One of 
them provides that each company may 
be represented by an officer or its local 
agent in Pittsburgh, and there is no 
provision which would prevent a lead- 
ing Pittsburgh agent from representing 
all of the companies in his office with 
one vote each. This would give some 
agencies from 10 to 20 votes. The out- 
side agents in the county have sent a 
protest to the home offices, asking that 
the signing companies be represented 
by someone else than a local agent. 
They will be satisfied to have the com- 
panies manage the board, but not the 
Pittsburgh agents. If this cannot be 
done they want the agents in the 
county outside of Pittsburgh to be rep- 
resented on the governing board. 





Eastern Union Meeting 


The Eastern Union held its meeting 
the other day and elected W. T. Howe, 
vice-president of the Connecticut, as a 
member, and the Hand-in-Hand Under- 
writers was also admitted. Another 
new member was E. P. Luce, secretary 
of the Franklin. 

It was announced that the new dwell- 
ing house schedule in use in New York 
state appears to be giving general sat- 
isfaction. There was a feeling in some 





quarters that agents in the territory of 
the New York Suburban Fire Insur- 
ance Exchange should be paid a con- 
tingent commission if brokerage be 
raised from 10 to 15 percent. A resolu- 
tion was adopted making it the sense of 
the Eastern Union that such a contin- 
gent be paid in addition to the flat com- 
mission of 20 percent, including bro- 
kerage, provided that such a measure 
would result in the adjustment of the 
difficulties now confronting the ex- 
change. 


Demand from New York 


The New York Insurance depart- 
partment issues the following to fire 
insurance companies doing business in 
that state: ners 

Your company is requested to file wit 
this department not later than April 1, 
1914, the minimum annual and term rates 
adopted by your company for private 
dwellings, private barns, summer dwell- 
ings and apartment houses in force on 
April 1, 1914, in the villages, cities and 
counties of New York state. 

If any of the above risks are rated by 
other than minimum class rates, you are 
requested to file the’rules or methods 
adopted by your company in arriving at 
such (other than minimum) rates. 

You are also requested to file with the 
above minimum and schedule rates the 
forms and Sa upon which each 
rate is predicated. 

You are further requested to file with 
this department all subsequent changes in 
rates on the above classes of risks. 

If your company is a member of a rate- 
making asosciation operating in New 
York State whose rates and forms are 
rigidly adhered to by your company 4 
statement to that effect will be accepted 
in lieu of the filing of the rates and forms 
above requested. 


POSTPONE KENTUCKY ACT 


(CONTINUED ON PAGE 15.) 

and that the bill in its amended form 
would be acceptable to the compa- 
nies, but this has been denied by C. J. 
Doyle, associate general counsel for 
the National Board, who has been di- 
recting matters at Frankfort. He in- 
dicated that, even with the amend- 
ments, the bill is not acceptable and 
that if it passed the companies will 
withdraw. ; 

It is asserted that a few companies 
will stick, whatever may happen, but 
write only profitable classes in profit- 
able sections, and seek increases in 
rates on all other classes. 





AS SEEN FROM FRANKFORT 

Frankfort, Ky., Feb. 25, 1913.—(Spe- 
cial.)—Ruby Laffoon, chairman of the 
state rating board, announced today 
that the amendments proposed by the 
board to the Glenn bill are not the re- 
sult of any compromise agreement with 
the fire companies. The purpose of 
the measure, he said, is to strengthen 
the power of the board to compel com- 
pliance with its orders regarding fire 
insurance rates and to reduce the fire 
loss in the state by acquainting the in- 
surers with the nature of the hazards 
and how to remedy them. In speaking 
of the amendments, he said: 


We decided not to insist upon the pro- 
visions of the Glenn bill, empowering the 
board to apply the schedule of rates to 
individual risks. We found it could not 
be done inside of three or four years. 
But while the companies have the right 
to apply the rate to the risks, they are 
required to file with the board immedi- 
ately the make-up of every risk rerated. 


Other Amendments Offered 


The tax on premiums Which was placed 
at 2 percent in the original bill is made 
1 rereent. exempting farm dwellings and 
hail insurance over which the board has 
no control. This will yield a revenue of 
about $45,000. The bill provides for the 
appointment of a hydraulic and electrical 
engineer, whose duty it will be to test 
the water plants and see that cities are 
properly classified with reference to fire 
protection, Further they will be required 
to inspect wiring and reduce fire hazards 
by means of this inspection. The board 
will have the right to investigate risks 
and ascertain whether they are overin- 
sured. The bill provides for a commis- 
sion of three men to make an investiga- 
tion of the situation and report to the 
1916 general assembly. The bill also 
gives the board the power to require a 
flat raise or reduction in rates in par- 
ticular classes of risks. 





Ravenswood, W. Va, on Feb. 20 
voted $25,000 for new water works and 
electric light plant. For thirty years the 
entire fire loss has not exceeded $3,000. 
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FIRE PREVENTION EDUCATION 

State Fire Marshal W. H. BENNETT, 
who recently assumed office in Illinois, is 
taking a common sense view of the proper 
way to teach children fire prevention 
principles. In calling teachers’ attention 
to the importance of giving some time to 
the study of fire prevention and the evils 
of carelessness, the state fire marshal says 
that in his opinion it is important that 
these lessons should be as free as possible 
from excitement and should be addressed 
to the common sense of the pupils rather 
than to their imagination. 

He also says that stories of fire horrors 
and particular reference to disasters in 
schools usually do more harm than good 
and should be avoided. Fire is particular- 
ly fascinating to many people and espe- 
cially to children and pyromania might 
be caused by arousing the imagination and 
excitement of children by stories of great 
fire disasters or by seeing such calamities 
illustrated by means of moving pictures. 








MICHIGAN RULINGS 


Tue ruling of Commissioner WIN- 
sHip of Michigan prohibiting nonresi- 
dent agents and brokers from writing 
fire insurance in that state after Mar. 
1, was received with interest through- 
out the state and in company circles 
also. The MicuicaAn Locat Acents’ As- 
SOCIATION has been very active recently 
in organizing the state and creating a 
sentiment against these nonresidents, 
who have been taking many Michigan 
risks. : 

It is a question whether the ruling 
can be maintained in all its aspects. A 
number of companies are in sympathy 
with it and will be glad to cooperate 
with the department, realizing that the 
local agents have lost considerable legit- 
imate business that belongs ot them. 
Some of the companies, no doubt, have 
gone too far in encouraging brokerage 
operations. The business is offered and 
accepted by the companies at times that 
is in disregard of the real rights of the 
agents. 

Be this as it may, it is difficult to 
see how the insurance interests can 
control the placing of business of large 
corporations whose headquarters are 
outside of the state, that desire to deal 
with one insurance house. If arrange- 
ments can be made whereby local 
agents will countersign policies and 
agree to take part of the commissions, 
it may be impossible to maintain the 
ruling. Commissioner WINSHIP will 
have the backing of the agents of the 
state in his position, and they hope that 





he will be able to carry it through re- 
gardless of all opposition. 

It seems unfortunate that the com- 
missioner linked with this ruling the 
prohibitory edict against underwriters 
agencies. It is now stated that the un- 
derwriters’ order will not be enforced. 
Even those who are opposed to an- 
nexes fail. to see any ground for the 
commissioner to stand on in his ruling 
against these institutions. The policy 
of the parent company is issued and 
there is nothing to show that it is put 
out under any other name, except on 
the folder of the policy it is stated that 
it is issued through an underwriters 
department, which, in our opinion, has 
no more effect than the policy sticker 
of a local agent pasted on the folder. 

The consensus of opinion is that 
Commissioner WinsHir would not be 
able to maintain his ruling, and an in- 
junction suit would, no doubt, prevail, 
if it were started. 





WHAT COMPANIES WRITE 
Many inquiries are received by 
THe WEsTERN UNDERWRITER for lists 
of companies that write some certain 
class of business. Cheerfully and with 
as much dispatch as possible, these 
questions are answered by mail and 


‘occasionally the question and answer 


are published either in the Pointers 
column of the paper or the Questions 
& Answers column of the Casualty 
Supplement. 

Inquirers could answer some of 
these questions for themselves and 
conserve their own time. The hand- 
books published by THE WESTERN 
UNpDERWRITER Company for various 
central and western states contain a 
department headed, “What Casualty 
Companies Write Certain Casualty 
Lines.” As many agents purchase the 
hand book of the state in which they 
are located, they need simply to look 
up the department in the index and 
then turn to the information. Lists of 
companies are given under the follow- 
ing heads: 


Accident and health. 

Automobile property damage. 

Bonding. 

Burglary. 

Credit. 

Druggists’ liability. 

IFly-wheel. 

Industrial disability. 

Liability (employers, 
teams, etc.). 

Live stock. 

Physicians’ liability. 

Plate glass. 

Sprinkler leakage. 

Steam boiler. 

Water damage. 

Workmen’s compensation. 


Addresses of these companies or the 
departments or general agents having 
jurisdiction over the state are shown 
in the company directory in the fore 
part of each handbook. There also 
the agent can see the financial stand- 
ing of the various companies and by 
turning to the premium and loss statis- 
tics he can get a line on what com- 
panies are active in certain lines. 


public, elevator, 





A Movie theater in Oklahoma is ac- 
cepting eggs in lieu of nickels for ad- 
mittance of children. Is this a way of 
preventing odorous disapproval of the 
films ? 





Goop morning, Mr. Large City Agent, 
have you had your expenses reduced? 





Ir you have a good job these days, 
glue yourself to it. 





Personal Side of the 
Insurance Business 


Jacob M. Loeb, the Chicago local 
agent, member of the school board, di- 
rector of the Hibernia Fire of Chicago, 
which is now organizing, president of 
the Chicago Hebrew Institute, society 
man, and who has in addition a number 
of other accomplishments, has just re- 
turned from Pittsburgh, where he was 
reelected president of the Pittsburgh 
Contingent Commission Club. This is 
an office that he holds in the highest 
esteem and which he has graced for a 
number of years. Annually Mr. Loeb 
goes to Pittsburgh to draw down a 
good fat contingent commission from 
his companies. His friends feared that 
owing to the reduction in commissions 
in Chicago this year he might be 
ousted from his high office, but he 
holds over, and regardless of all conse- 
quences it is safe to predict that his 
contingent will be waiting for him next 
February. 

“Tom” Hutchinson, of the Bennett, 
Hutchinson & Co. agency, Evansville, 
Ind., generally wears a pleasant smile, 
even when there is a likelihood that 
some rival rate juggling may rob him 
of one of his large pet lines. A few 
days ago, however, he appeared among 
his fellows with an ear-to-ear grin and 
when his colleagues had about con- 
cluded that he had “grabbed off” the 
public school line at the full estimate, 
he up and told ’em he was the father 
of a bouncing baby girl, the first ar- 
rival after ten or more years of happy 
wedlock. 

Fred L. Tritle, manager of the IIli- 
nois Inspection Bureau’s office at Rock- 
ford, Ill., has been elected for the sixth 
year president of the Rockford Country 
Club. Mr. Tritle is an ardent golfer, 
and has won many trophies on the links. 

W. C. Boorn, assistant western gen- 
eral agent of the Hartford Fire, has 
returned to his office after having been 
absent since a few days following 
Christmas. ‘Mr. Boorn was stricken 
with illness, and has spent the last 
month or so at Miami, Fla., recuper- 
ating. 


L. H. Stubbs, St. Joseph, Mo., local 
agent and president of the Missouri 
Local Agents’ Association, spoke 
Tuesday evening before the Grand 
Rapids (Mich.) Credit Men’s Associa- 
tion on “Fire Prevention and Munici- 
pal Inspection.” On Thursday night of 
this week he will speak to the credit 
men of Kansas City, Mo. 

Monday evening, in Chicago, Mr. 
Stubbs represented the publicity com- 
mittee of the fire companies in the edu- 
cational symposium conducted under 
tlhe auspices of the American Associa- 
tion of Accident Underwriters, and 
made a good talk. 


Frank J. Macklin, the widely known 
Columbus, Ohio, insurance agent, was 
most pleasantly surprised the morning 
ot Feb. 15 by having delivered at his 
residence an elaborate floral offering. 
Upon delving: into the flowers he found 
the card of Manager Chas. L. Case of 
the London Assurance, upon the back 
of which was a happy expression of 
personal esteem and of his appreciation 
of Mr. Macklin’s rounding out on Feb. 
15 a twenty-five year period of service 
as agent for the corporation, which has 
been a most pleasant and profitable one 
for both parties. 


Nelson Ebenezer Briggs, for many 
years Illinois state agent of the North 
British, has numerous accomplish- 
ments. They have been recounted 
many times. But in his days of 
greater leisure he has revealed to his 
friends one of his gifts that but few 
knew he possessed. In the old days, 
Uncle Nelson was a first-class country 
fiddler. He ground out the old airs 
and dance music that made the feet fly 
over the barn floor in response to the 





strains of his instrument. Now he 
appears in the role of the old-time rus- 
tic fiddler in an amateur play that has 
been produced in his suburb, La 
Grange, entitled “The Follies of 1913.” 
This may lead to a professional stage 
career. 


P, J. V. McKian, for many years 
with the Argus, has become connected 
with the Insurance Post of Chicago. 
After leaving the Argus Mr. McKian be- 
came connected with Morrison’s Chicago 
Weekly and when that publication sus- 
pended he went into the insurance busi- 
ness. For a time he was manager at 
Chicago of the Royal Casualty, when 
its home office was still located in St. 
Louis. More recently he has been con- 
nected with the Midland Casualty, look- 
ing after the railroad business generally 
and the commercial business in Chi- 
cago. 


Yep! Spring’s coming, for down at 
Cincinnati, President Manager Joseph 
Rielage has already announced the per- 
sonnel of the 1914 Cincinnati fire insur- 
ance baseball team and has plastered 
the walls of his office with rules and 
regulations relative to early condition- 
ing. Affiliation has been effected with 
one of the Brendamour city leagues of 
eight teams and a game a week will be 
staged on one of the league’ s numerous 
diamonds, commencing in May. 

If the Feds keep their hands off— 
and this is a source of prolific worry to 
the manager—the same line-up, with 
two exceptions, that made the team 
one of the best amateur bets in Cin- 
cinnati last year, will again represent 
the fire insurance men. Harry Rehage 
will be back of the plate again this 
season, but his battery mate is yet to 
be selected. The infield remains intact. 
Jack Kurleman will hold down the 
initial corner, Stanley Boenker the sec- 
ond berth, L. H. Shepherd the third and 
Ralph Hukill will appear at his old 
stand between second and third. Gene 
O’Herrn, Ford Nadler and Walter Mil- 
ler will handle the outer gardens. Ed- 
ward Henry, Fred Fuller and Manager 
Rielage will be available as substitutes. 

Two years ago, the Cincinnati fire in- 
surance men formed a league of fom 
teams—the Reds, Blues, Grays and 
Browns—but the venture wasn’t a suc- 
cess, due to the dearth of material. 
Last year, one team was formed and an 
excellent record established among the 
independent teams of the city. This 
season the. championship of one of the 
Brendamour leagues is the desired goal. 


Charles E. Jennings, one of the vet- 
eran employes of the western depart- 
ment of the Germania Fire at Chicago. 
should worry about this new rule of 
the Chicago Board which cuts him and 
ether clerks out of commissions on 
their personal business. Woman suf- 
frage has brought him and his family 
a source of income that in a measure 
will make up for lost commissions. 
Mr. Jennings and his wife are both 
serving as election clerks in their ward 
and each knocking out $5 per evening 
of service. Mr. Jennings is a progres- 
sive and Mrs. Jennings a democrat. 

Frank L. Britton, special agent for 
the National of Hartford in Kansas, 
will try again for the office of lieuten- 
ant-governor of his state at the election 
this fall. At least he is a candidate 
before the primaries and his friends be- 
lieve there is little doubt of his secur- 
ing the Democratic nomination for the 
place. He is opposed by John E. Wag- 
ner, a banker of Larned, Kan. Mr. 
Britton was the Democratic nominec 
two years ago and came within a few 
thousand votes of winning the office. 
He has a host of friends over the state 
who are boosting for him, regardless of 
politics. He is secretary of the Kan- 
sas State Fire Prevention Association. 
where he has made good during the 
tenancy of his office. 





A part of what almost everybody says 
is true, but that is not usually the part 
that makes trouble. 
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li ILL NOT BE ABSORBED 


conference between the executive com- 
mittees of the National Association of 
Local Insurance Agents and the Na- 
ticnal Association of Casualty & 
Surety Agents, at which the subject of 
merging the latter into the former will 
be taken up and probably be decided, we 
do not believe that the men having 
the largest casualty and surety inter- 
ests will become permanent members 
of the fire agents’ organization. This 
opinion is not based upon statements 
made by officers of the casualty and 
surety organization, but upon what is 
known of the views of a number of the 
most prominent members in that body. 

Notwithstanding the brilliant excep- 
tions, the men who control the great 
casualty and surety general agencies, as 
a rule, are not fire insurance men, and 
we do not believe they will ever consent 
to turn over the protection of their in- 
terests to an organization composed 
chiefly of those engaged in fire insur- 
ance. If the majority of the executive 
committee of the National Association 
of Casualty & Surety Agents should 
vote for merger, the result is not un- 
likely to be the formation of a new 
organization of casualty and surety 
men, composed of general agents, and 
possibly some others, but controlled 
solely by casualty and surety company 
representatives. 





GROWTH OF MINOR LINES 


When the casualty charts come out, 
it is altogether probable they will 
show that 1913 marked one of the 
greatest advances in the so-called 
minor lines of casualty business ever 
recorded in a single twelvemonth. The 
reasons for this are obvious. In a few 
states the agents have only the minor 
lines left, the states having taken over 
the compensation business. In others, 
liability experience has been so bad 
that the companies have been obliged 
to raise rates and restrict their under- 
writing, and agents have found that the 
same amount of effort given to plate 
glass, personal accident, burglary and 
automobile insurance produced more 
income. In compensation states the 
volume of workmen’s 
business has been so large that com- 
panies have been pushing other lines 
in order to keep a reasonable classi- 
fication. 

On the whole, it has been a good 


compensation | 


| 
employes. 
Whatever may be the result of the | 





| 
| 
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thing for the agents to have their at- | 


tention forced to the lines other than 
employers’ liability and compensation. 
They have broadened their scope. They 
have secured new customers, to some 
of whom they will sell other classes 
of insurance, and they have built up 
a larger business in small premiums, 
which safeguards them against bad 


setbacks through the loss of single 
ines, 





SPIRIT OF THE OHIO LAW 

This paper will not be charged with 
any overfriendliness to the workmen’s 
compensation system of Ohio, the peo- 
ple that devised it or the commission 
that administers it. We believe, how- 
ever, that the industrial commission 
did right when it turned down the 
request of the liability companies that 
their policies be accepted in place of 
bonds to guarantee that employers, not 
contributing to the state fund, will pay 
¢gal compensation for injuries to their 


The commission said that 
te grant that request would be a “vio- 
lation of the spirit, if not the letter, of 
the law.” 

In all the legislation, attorney-gen- 
eral’s opinions, industrial accident 
board rulings and utterances of the 
governor of Ohio and his friends and 
newspaper supporters, it was made 
quite evident that the intent of the 
law was to put the casualty companies 
out of the business of employers’ lia- 
bility insurance. 

After months of bitter fighting, dur- 
ing which the old law was passed and 
the constitution was amended, the 
present law was enacted. The liability 
companies, taken generally, saw that 
the people of Ohio wanted the state 
fund plan, and kept hands off when at- 
tempts were made to submit the law to 
a referendum. They concluded the 
best course was to let Ohio try out 
the plan without attempted interference 
on their part. 

After the Green law became effective, 
however, some companies thought they 
saw a way of operating under the pro- 
vision permitting an employer to carry 
his own risk by giving guarantees that 
he would pay compensation. In this, 
we believe, they attempted to do by 
indirection what the law had endeav- 
ored to prevent their doing. The in- 
dustrial commission has observed the 
spirit of the law in refusing their re- 


| quest. 





OVERINSURANCE 

One of the “kinks” that is yet to be 
worked out of the workmen’s com- 
pensation system is that of overinsur- 
ance due to the workman’s carrying 
accident insurance and being a member 
of lodges. The general manager of a 
company recently told of a case where 
an injured workman was drawing about 
twice as much as he would have gotten 
ii he had been working. His doctor 
was asked why he did not send the 
man back to work, and replied that 
he had endeavored to do so, but the 
man did not seem in any hurry to 
get back on the job. 

This sort of thing cannot continue 
indefinitely. It is against public policy 
to make it an object to a man to lie 
idle when he is capable of working. 
How to get at it is a hard question. 
The compensation laws cannot discrim- 
inate between those who are insured 
and those that are not. There may be 
some way devised to make the com- 


| panies discriminate, however. 








SLACK SUPERVISION 

Examiners of the Missouri and 
Kansas departments, in their recent 
report on the Missouri Fidelity & Cas- 
ualty, attribute the impairment of its 
capital in part to the payment of divi- 
dends to stockholders which, the ex- 
aminers say, had not been earned. In 
1912 the company paid $12,500 and in 
1913 it paid $15,000 in dividends. 

This is not creditable to the Mis- 
souri insurance department. The Mis- 
souri Fidelity & Casualty was not a 
company that hid its light under a 
bushel. It had some very energetic 
men in its management, and it put on 
business rapidly for a young company. 
Its statement at the end of 1912 


showed a materially reduced surplus, 
which was quite to be expected; but 
that decrease should have been suffi- 
cient warning to the department hav- 


ing direct supervision that if the com- 


pany continued to go at the same rate, 
its surplus would soon be all gone. If 
the Missouri department examined the 
company following the statement of 
1912, it made but little noise about it, 
and it evidently did not sufficiently im- 
press upon the directors the need of 
conserving the surplus to prevent their 
declaring a still larger dividend in 1913. 

We sympathize with the desire of 
insurance departments to foster the 
young companies under their super- 
vision and give them every opportu- 
nity to gain a foothold. It is no kind- 
ness to a young company, however, to 
keep hands off and fail to warn it of 
danger when such danger is visible to 
everybody but the company’s own 
management. When the danger be- 
comes imminent, if warning does not 
suffice, more stringent measures should 
be adopted. A statement that a com- 
pany will be frequently examined and 
the result given to the the public would 
bring some managements up with a 
short turn.” 

It would have been just as easy for 
the Missouri department to tell the 
Missouri Fidelity & Casualty a year 
ago as now that it was writing too 
many classes of insurance for its sur- 
plus and that it was not in shape tc 
pay dividends. A diagnosis and pre- 
scription are much to be preferred to 
an autopsy. 





PROPOSAL LOOKS GOOD 


A recommendation has been made 
to the New York department that it 
secure an amendment of the law so 
that it will examine every company 
seeking to do workmen’s compensa- 
tion business in the state before it is 
admitted. 

It is unfortunate, but true, that the 
examinations made by some state de- 


years to come, 





partments do not carry much weight. 
The New York examinations do carry 
weight, partly because the insurance 
men of the country have confidence 
in the class of examiners employed by 


.New York and partly because the de- 


partment publishes reports of its ex- 
aminations, giving enough informa- 
tion so that a well-informed man can 
reach some conclusions for himself. 

There is no occasion for admitting 
to the state of New York any insur- 
ance companies about whose solvency 
there is doubt. Especially is this true 
of companies intending to do compen- 
sation business. Workmen’s compen- 
sation is designed to protect workmen. 
They have no voice in the choice of 
the companies that are to insure pay- 
ment of this compensation. There- 
fore, the state owes it to them to see 
that none but thoroughly sound ones 
shall assume risks that will run for 
Let the New York de- 
partment protect the citizens of the 
state by seeing that none but fit com- 
panies are admitted, and let it judge of 
their fitness by its own examinations. 

Apparently, the only objection to the 
proposal is that other commonwealths 
may enforce similar conditions against 
New York companies under retaliatory 
laws. That would cost the New York 
companies something for examina- 
tions, but it were better so than that 
a number of weaklings should be ad- 
mitted to New York to wreck them- 
selves by large workmen’s compensa- 
tion operations and leave invalid men 
and widows and orphans without the 
protection the law intends them to 
have. 





The talent of success is nothing more 
than doing what you can do well; and 
doing well whatever you do, without 
thought of fame.—Longfellow. 
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LOANS TO EMPLOYERS 


EFFECT OF WORKMEN’S COM- 
PENSATION LAWS ON CREDIT 





Writer Points Danger to Creditors 
Where Statutory Risk Is Not 
Properly Insured 





By B. V. HUSBARD, Consulting Actuary 
_ When the former liability laws in va- 
ious states were abrogated, and the 
workmen’s compensation laws were 
substituted therefor, these enactments 
provided for such modes of security and 
certainty of payment that the granting 
oi credit to employers is now invested 
with a different system of safeguards 
which must be observed by those who 
advance money to employers of labor. 

The workmen’s compensation laws 
of Illinois and of other states under- 
take to make the payment to injured 
men a certainty. And as these statutes 
tend to put loans in greater jeopardy, 
bankers must take extra precautions 
in making them. Section 21 of the 
Illinois law is: 

“In case of insolvency of the em- 
ployer, every decision of the Indus- 
trial Board for compensation under 
this act shall, upon the filing of a 
certified copy of the decision with the 
recorder of deeds of a county, con- 
stitute a lien upon all property of the 
employer within said county, —-. 
mount to all other claims, or liens, 
except for wages and taxes, and mort- 
gages or trust deeds, and such liens 
shall be enforced by order of the 
court.” 

Guaranteeing Payment 

Without notice to creditor or fur- 
ther delay or any court proceedings, a 
compensation claim can be made a 
paramount lien to the claims of the 
banker who had loaned the money to 
maintain the employer’s business. But 
to furnish safeguards for persons who 
furnish money for industrial enter- 
prises, section 26 of the law provides: 

“An employer who elects to provide 
and pay the compensation provided 
for in this act shall within ten days 
of receipt by the employer of a writ- 
ten demand by the industrial board 
(1) file with the board a sworn 
statement showing his financial abil- 
ity to pay the compensation provided 
for in this act, normally required to 
be paid, or (2) furnish security, in- 
demnity or a bond guaranteeing the 
payment by the employer of the com- 
pensation provided for in this act nor- 
mally required to be paid, or (3) in- 
sure to a reasonable amount his nor- 
mal lability to pay such compensa- 
tion in some corporation, association 
or organization authorized, licensed 
or permitted to do such insurance 
business in this state, or (4) make 
some other provisions for the secur- 
ing of the payment of compensation 
provided for in this act, normally re- 
quired to be paid, and shall within 
twenty days of the receipt of such 
written demand furnish to the board 
evidence of his compliance with one 
of the above alternatives.” 

Insurance Method Best 

Of the four methods authorized in 
the law for securing the payment of 
indemnities, No. 3, _the insurance 
method, is most practical and is gen- 
erally used. If the careful banker ex- 
amines the law and then demands of 
his debtor that he “insure to a reason- 
able amount . in some corpor- 
ation, association or organization, au- 
therized, licensed or permitted to do 
such insurance business in this state” 
the creditor then feels safe. 

But unfortunately if the debtor 
should take insurance against the 
workman’s compensation hazard in any 
other than a regularly organized and 
legally established corporation, there 
would be no assurance that his busi- 
ness would be protected or that his 
creditor would be indemnified in case 
he was called upon to pay large sums 
for injuries to his employes. 

Depend Upon State 

It is natural for a citizen to assume 
that the state will not put its stamp 
of official approval on any other than a 
company possessing ability from finan- 
cial, mathematical and legal tests to 
fully carry out its contracts with the 
citizens of the state. 

We gens on the state to certify the 
grades of grains, the solvency of banks 








and of many other things in which we 
have financial interest, and we have 
had faith that the seal of the state 
affixed to a certificate of solvency and 
ability should be given full credit. 
Interinsurance Unsound 

But in the case of liability insurance 
the state has licensed some loosely 
conducted partnerships of kaleidoscopic 
style, with telescopic pretensions, and 
microscopic dimensions. These aggre- 
gations are known as “interinsurance 
exchanges,” and are unsound from 
financial, mathematical and legal stand- 
ards as generally considered. 

That these concerns should be per- 
mitted by state acquiesence to con- 
tinue has been a marvel. The state 
permission in this case means nothing. 
The responsibilities of employers under 
the workmen’s compensation act are 
great, their liabilities to their employes 
and to their creditors are heavy and 
cannot be secured by a rope of sand. 

Heavy Liability Possible 

Hundreds of times ten or more men 
have been killed by one accident, by 
explosions of gas in mine or dust in 
mill, by explosions of boilers in fac- 
tories, by the bursting of saws or fly 
wheels. In such case the liability 
could easily be $35,000. 


FIDELITY UNDERTAKINGS 


POINTS THAT THE UNDER- 
WRITER CONSIDERS 








Speaker Says Moral Effect of Bond Is 
One of Most Important Reasons 
for Requiring It 





(Paper read by M. L. JENKS, manager 
of the American Surety, before the Surety 
Underwriters’ Association of Chicago.) 


At a recent meeting of this associa- 
tion a paper was read which established 
the fact that surety bonds are credit 
obligations, and not obligations of in- 
surance. This statement applies to 
fidelity bonds quite as much as it does 
to surety risks, the only difference be- 
ing that in fixing the credit to be ex- 
tended, less consideration is given to 
the applicant’s financial responsibility 
and more consideration is given to his 
moral responsibility. 

Fidelity suretyship is, in the popular 
mind, looked upon as fidelity insurance. 
There are only two parties to an in- 
surance policy—the insurer and the 
insured; there are three parties to a 
fidelity bond—the principal, his surety 





If the insurance carried was not good, 
a hithertofore prosperous industry or | 
mine could be bankrupted and cred- | 
itors who had furnished the money | 
would lose on account of the “para- | 
mount lien” now in vogue, and en- 
ferceable by law. 

Poor Insurance a Delusion 

Solvent insurance of all kinds is one 
of the greatest public benefits. Insur- 
ance promotes and protects commerce, 
it advances industry, and in every way 
is a benefactor to civilization. It 
should be so regarded. 

Pretended insurance, the counter- 
feit and not the real, is always a dis- 
appointment and of no advantage to, 
any except its promoters. 

When one loans money to assist and 
promote an industry he is as vitally 
interested in its accidents as is his 
debtor, and to protect himself, must 
demand unquestionable solvent insur- 
ance. 

It would also be well for loaners of 
money to read sections 25, 26, 28, 29 
and 31 of the Illinois workmen’s com- 
pensation act, copies of which may be 
had from the Industrial Board, City 
Hall Square building, Chicago. 





“Concentration does not mean strain- 
ing every nerve and muscle toward 
work: it means dropping everything 
that interferes.” 





and the obligee; and the surety com- 
pany has become surety for the prin- 
cipal only after satisfying itself that 
the chances of a loss are reduced to a 
minimum. 
Questions to Be Considered 

Consideration of the questions which 
a surety company asks in its applica- 
tions, and the importance placed upon 
the answers to these questions in de- 
termining the worthiness of an appli- 
cant for suretyship, emphasize the fact 
that fidelity bonds are a credit obliga- 
tion. The first question of importance 
is of a man’s age. Is he old enough 
and of sufficient maturity to enable 
him to handle the duties of the position 
intrusted to his care? 
others dependent upon him for sup- 
port? Is he married? Has he chil- 
dren? If such is the case, and if he 
has lived for some time in one com- 
munity, it is an indication that he is 
a man of stability, and he is likely to 
think a long time before he deserts his 
family or disgraces them by defaulting. 

Sufficiency of Income 

We must also consider whether his 
income is sufficient to enable him to 
support his family, for there is no 
temptation that assails a man more 
strongly than the desire to relieve the 
needs of his loved ones, even by ap- 
propriating that which does not belong 
to him. Is he native born? If not, 
how long has‘he resided in the coun- 
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try of his adoption? If he is single, 
of foreign birth, without relatives in 
America, he is apt to be an undesir- 
able subject for suretyship, for he has 


nothing to hold him here. What has he 


been doing during the past several years 
and what has been his record with for- 
mer employers? What are his per- 
sonal habits and methods of living? 
Does he live beyond his income? If 
he has debts, for what purpose were 
they incurred? These points are 
brought out both by the questions in 
the application blank and by inquiries 
made among references. There is a 
tendency, however, to rely more large- 
ly upon the facts set forth in the ap- 
plication than upon information given 
by references, for references are usu- 
ally personal friends and likely, as a 
rule, to cover up the dark spots. 
Reasons for Requiring Bonds 

The employer requires surety bonds 
for three reasons: First, in order that 
he may have some recourse if the un- 
expected happens and a trusted em- 
ploye defaults; second, that he may 
have the judgment of a corporation 
that has facilities for getting informa- 
tion concerning the records of men and 
for learning of their habits, and whose 
officers and employes are skilled in 
determining the worthiness of an em- 
ploye in view of the information thus 
obtained: third—and I sometimes 
think the most important reason for 
requiring a bond—is what we term the 
“moral effect.” By this we mean the 
restraining influence exercised upon a 
man by the belief that if he proves un- 
worthy of the trust placed in him by 
his employer, his case will be put into 
the hands of the corporation which has 
become surety for his honesty and 
which will follow him relentlessly until 
the shortage is settled or until he is 
landed in jail. The employe who is 
asked to give a bond should feel 
that it is a mark of distinction to be 
able to furnish a bond. A fidelity bond 
is a certificate of character, given by a 
disinterested third party. It is an indi- 
cation that a man has been weighed 
in the scales and not found wanting. 
Instead of. resenting a request to fur- 
nish a bond, an honest man will wel- 
come the opportunity to show his em- 
ployer he is worthy. 


GROWTH OF THE BUSINESS 


While the figures of a number of the 
most important burglary insurance 
companies are not yet at hand, such 
figures as have been received show that 
almost without exception the compa- 
nies made an increase in premium in- 
come last year. In some cases they 
show no more than a normal growth, 
but in others they show that by giv- 
ing special attention to this line it can 
be made to grow rapidly. Net pre- 
miums written in 1913 and in 1912 are 
given in the following table: 





Company. 1913. 1912. 
Aetna Acci. & Liab. ...$179,728 $144,188 
American Casualty .... 0,898 9,987 
American Fidelity ..... ,635 37,087 
American Indemnity .. SZ1 nw ccccese 
Frankfort General ..... 26,943 12,833 
Georgia Life ....... eee 6,092 6,196 
Globe Indemnity ...... 185,472 126,937 
Kansas City Cas....... 10,091 6,689 
Lion Bonding ......... 9,87 4,353 
London Guarantee ..... 113,181 108,388 
Maryland Casualty .... 307,217 302,057 
Massachusetts Bonding. 153,456 115,182 
Missouri F. & C........ 481 6,797 
New Amsterdam Cas... 95,825 139,818 
New England Cas....... 98.763 68,232 

BOR ccdegedccegpacece 215,833 180,233 
Prudential Casualty ... 20,239 17,517 
Royal Indemnity ...... 151,23 95,276 
Southwestern Surety . 26,123 6.049 
Te, COG, Beh. cobs cee 2,457 1,699 

. S. Fid. & Guar..... 291,735 265,626 





KEEP AHEAD OF YOUR WORK 


The road to advancement is to do 
your work so well that you are always 
ahead of the demands of your posi- 
tion. Keep ahead of your work, and 
your work will push your fortunes for 
you. Our employers do not decide 
whether we will stay where we are or 
go on and up; we decide that matter 
ourselves. We can drift along, doing 


our work fairly well; or we can set 
our faces to the front and do our work 
so well that we can not be kept back. 
—Hamilton W. Mabie. 
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GET EARLY INFORMATION 
QUESTIONS IN CLAIM BLANKS 
Dr. D. H. Keller Addresses National 


Mutual Union on Way to Head 
Off Unjust Claims 





Dr. David H. Keller, of Chicago, who 
has had many years of experience in 
accident and health claim work, read a 
paper at National Mutual Union meet- 
ing at Milwaukee this week on “Essen- 
tials of Claim Adjusting from the Medi- 
cal Standpoint.” 

One of the greatest difficulties of the 
claim adjuster in meeting unjust claims 
is in getting accurate information in re- 
gard to the cause of disability, or at 
least getting it in such a way that it 
can be used effectively. The average 
claim notice blank and proof of loss are 
too general, and when vital questions 
are asked in suspicious cases the claim- 
ant and his physician are on guard. Dr. 
Keller believes that the essential ques- 
tions should be asked on the notice 
blank and that intermediate report 
blanks be required also, so that the 
claimant and his physician will be on 
record as to the history of the dis- 
ability. 

Get Information in Effective Form 

If questions are asked at once as. a 
matter of routine the truth will be 
learned and recorded in effective form 
before the claimant begins to shape his 
case to fit the policy. The doctor of- 
fered a list of questions which he be- 
lieves should appear on the various 
blanks. Incidentally he took the posi- 
tion that a claim blank should be fur- 
nished every policyholder. He does 
not believe it will suggest claims that 
otherwise would not be made, while the 
earlier the history of the disability is 
recorded, the easier.it is to arrive at 
the truth. The claim blank, he said, 
should be so designed as to assist the 
ignorant, to compel the careless and in- 
different, and to stop as far as possible 
the designs of the dishonest claimant. 

Question Usually on Coverage 

The import of Dr. Keller’s state- 
ments was in part that there is usually 
less question of the fact of disability 
than there is as whether or not it is 
covered under the policy. He gave an 
example of a blood poisoning case 
claimed to be of traumatic origin and so 
covered under an accident policy, and 
in which the true origin of the dis- 
ease could not under present usual 
methods be accurately traced. 

On the importance of securing early 
information. Dr. Keller said in part: 


The proper time to procure informatior 
in reference to cause of disability_is 
the earliest possible moment. The dif- 
ference between a high loss ratio and a 
low ratio may depend mainly upon 
whether the claim adjuster succeeds in 
procuring information over the signatures 
of interested parties in the beginning or 
at the end of a disability. It is not good 
judgment to write letters or to send mes- 
sages or to make direct inquiries of 
claimants or attending physicians. This 
defeats the purpose by making the claim- 
ants and physician realize that the par- 
ticular claim is being treated as an in- 
dividual matter. When claimant and 
physician read a printed claim blank if 
they have not already determined to resort 
to measures of deceit they are themselves 


deceived by its apparent impersonality, 
and spoqreay they unconsciously relate 
the facts, and put their signatures be- 
neath. 

Will be Wary of False Answers 

“But,” you complain, “suppose they in- 
tend fraud, will they not make all re- 
plies favorable to the assured’s desire to 
collect indemnity?” 

Maybe, but what of it? Isn’t it bet- 
ter to know in the beginning the plans of 
the grafter, so that we may take meas- 
ures to defeat them? And remember that 
when the rascally claimant and a rascally 
doctor have not been advised of your in- 
vestigation and the possible source of your 
information, and do you know what in- 
formation you may be able to procure, 
they are likely to be wary of making 
false or careless statements, and of ap- 
pending their signatures thereto. 

In regard to the questions that 
should be asked on the various blanks, 
Dr. Keller spoke as follows: 

Preliminary Accident Claim Blank 

In the preliminary blank for claims 
arising from traumatism the questions 
should run about as follows: 

1. Name and residence of patient? 

2. Race? Age? Weight? Height? Right 
or left handed? 

3. Occupation? 

4. Date of first consultation? 

5. Date of first examination? 

6. In your opinion, how long prior to 
first examination had injury been sus- 
tained? 

7. Had the claimant consulted other 
physicians in reference to this injury? 
If so, please state when, and give their 
names and addresses. 

. Was he afflicted by any disease or 
mental or physical impairment at the 
time injury was sustained? If so, ex- 
plain fully? . 

9. Please explain how injury was sus- 
tained. 

10. Please describe fully the character, 
location, and extent of all injuries which 
you observed. 

11. Were there present unquestionable 
external evidence of the above described 
injuries at the time of your first ex- 
amination? 

12. Please describe fully all external 
evidences of injury which may have be- 
come apparent since the date of your 
first examination. 

13. Was the claimant immediately dis- 
? If not, please state when dis- 
ebility began? 

14. Was he wholly disabled? If not 
please state what part of his duties he 
could attend to. 

15. If partially disabled, please state 
between what dates. 

16. Is he now disabled? If so, please 
state whether wholly or partially. 

17. What operation, if any, was per- 
formed? When and by whom? 

18. Has he been necessarily confined to 
the house? If so, between what dates? 

19. Please give name and address of 
his regular physician? 

20. If the claimant has other accident 
or health insurance, please give names of 
companies. 

Blank for Health Claims 

The first five quéstions of the prelimin- 
ary blank for illness should be identical 
with those of the blank for injury. The 
other questions should be about as fol- 
lows. 

6. Name of disease? Please give de- 
finite reply? If more than one disease, 
please name all of them. 

7. In your opinion, how long prior to 
date of your first examination had above 
disease been contracted? 

. In your opinion, when did it first 
become apparent? 

9. What objective symptoms were pres- 
ented at the time of your first examina- 
tion? 

10. What objective symptoms are now 
present? 

11. Is the disease acute or chronic? 

12. To what do you attribute its 
origin? 

13. Has the claimant had the same 
disease previously? 

14. ad the claimant to your knowl- 
edge been taking treatment prior to date 
nua first consultation? If so, explain 
ully. 

15. Has the claimant been necessarily 
and continuously confined to the house? 

16. Is he now necessarily confined? If 
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so, please state when, in your opinion, he 
will be able to attend to part of his duties. 
17. Is the disability in any way af- 
fected by disedse or infirmity existing 
previous to this illness? 
18. Please give all dates upon which 
you have personally visited claimant at 
his residence. 
Please give all dates upon which 
you have treated cliamant at your office. 
19. you performed any surgical 
operation, please explain. 
he final proof of loss blank should be 
practically a duplicate of the preliminary 
blank. The changes necessary are obvious. 


Questions for Intermediate Blank 


The intermediate blank for report of 
attending physician should contain ques- 
tions about as follows: 
1. Name and residence of claimant. 
2. Name specifically all disease or in- 
juries with which claimant is now af- 
flicted. 
3. Have any symptoms or complica- 
tions arisen since date of your last re- 
port? If so, please explain. 
4. Are the diseases or injuries named 
above the sole cause of disability? If 
not, please explain. 
- Upon what dates have you visited 
claimant at his place of confinement since 
last report? 
6. Upon what dates has claimant 
visited you at your office since last re- 
port? 
7. Describe fully his condition on this 
date. 
8. Is he now necessarily confined to 
the house? 

9. If not, when was he first able to 
leave the house? 
10. If not now necessarily confined to 
the house, please state whether the dis- 
ability is total or partial. 

11. If still disabled, when, in your 
opinion, will the claimant be able to at- 
tend to part of his duties? 

12. When, in your opinion, will he be 
able to attend to all of his duties? 
Proofs of Death Questions 


For the blank for proofs of loss in death 
claims I suggest the following questions: 

Affidavit of attending physician in proof 
of death of—. 

1. Full name of deceased? 

2. Residence? 

3. State the apparent age, 
height and race of deceased. 

- Do you know personally that the 
body described is that of the person 
named above? 

_ 5. Had you known deceased personally 
in life? If so, for what length of time? 

- What was the last occupation of 
deceased? 

7. Had he other life or accident in- 
surance? If so, in what companies? 

8. Upon what date were you first con- 
sulted in reference to the injuries which 
are said to have caused death? 

9. Upon what date did you first ex- 
amine deceased in reference to the in- 
juries which are said to have caused 
—- 


weight, 


. If deceased had been accidentally 
injured, how long, in your opinion, prior 
tc your first examination had injuries 
been sustained? 

- Had other physicians been con- 
sulted in reference to these injuries? If 
so, please explain. 

12. Please explain fully how injuries 
were sustained. 

13. Describe fully the character, loca- 
tion, and extent of all injuries sustained, 

- In your opinion, was the cause or 
severity of these injuries influenced by 
~~ disease or impairment past or pres- 
ent? 

15. Was there present at the time of 
your first examination unquestionable ex- 
ternal evidence of the presence of the in- 
juries which you have described? 

16. What operation, if any, was per- 
formed? By whom and when? 

17. Dates of all your examinations. 

18. Date upon which death occurred? 

19. In your opinion, was death due 
solely to injuries described .above? If 
not, please explain. 

as coroner’s inquest held or 
autopsy performed? If so, by whom and 
what were the findings as to the cause of 
death? 

21. Are you a regularly licensed phy- 
sician in the state in which you examined 
deceased? 





“The main thing in selling insur- 
ance is to see that it is sold so that 
the purchaser will know just what he 
is buying.” 





Four Dollars per Thousand.— 
Many assured have become accus- 
tomed to pay $5 per $1,000 for acci- 
dent policies. The American Bankers 
Insurance Co., capital $325,000, is 
now issuing full coverage with all 
modern provisions at $4 per $1,000. 
This is an opportunity for local agents 
to secure a company that gives the 
best indemnity at the lowest cost. 
Home office, Cass and Ohio Streets. 











STUDIES BENEFITS FUNDS 


ANALYSIS OF RESULTS GIVEN 
IN ADDRESS 


Wide Variety of Methods in Industrial 
Relief Orders—Paper Read by 
W. L. Chandler 


An analysis of statistics of “Benefit 
Funds Among Industrial Workers” was 
presented at the meeting of the Na- 
tional Mutual Union on Tuesday and 
before the Detroit Conference on 
Wednesday in Milwaukee by W. L. 
Chandler of the Dodge Manufacturing 
Company of Mishawaka, Ind. No ef- 
fort has so far been made by these 
funds toward compiling actuarial data 
ou a uniform basis, and for the present 
the information is only possible in 
either separate details or general crude 
averages. The great variety in benefits 
and in the periods for which they may 
be paid rather vitiate the averages, but 
the details offer the companies oppor- 
tunity for interesting comparisons, 
Covers 600 Funds 

Information was drawn from some 
€00 funds, although on many points in- 
formation was available only from a 
much smaller number. 

The general average of membership 
was 48 percent of those eligible. Where 
employes managed the fund unaided 30 
percent were enrolled, where employers 
managed the fund 75 percent were en- 
rolled and where the management was 
joint the enrollment was 66 percent. 

Sickness disability is covered by 93 
percent and accident disability by 90 
percent of the funds. The available 
figures do not show separate costs, but 
the average cost for both covering 
about 350,000 members was $3.42 per 
member. In 306 funds having one pe- 
riod of disability covered there are 66 
different plans of benefits, and there is 
equal or greater variety among those 
covering other than a single period. 
The favorite period was thirteen weeks. 

Average Benefit and Disability 

In 429 funds covering about 312,000 
members the average benefit on all 
plans was $19.12 per year per bene- 
ficiary and $4.01 per member, 21 per- 
cent of the membership receiving bene- 
fits during the year. The average dis- 
ability was 22.2 days per person re- 
ceiving benefits and 4.7 days per mem- 


er. 

Of the death benefits 76 percent are 
for a lump sum, varying from $800 to 
$25. Others are a per capita assess- 
ment or a combination of lump sum 
and assessment. In one year 419 funds 
paid 2,197 death benefits amounting to 
$460,838.51, making an average benefit 
of $209.76. The mean membership in 
these funds was 318,892, making the 
average death loss $1.45 per member. 
The death rate was 6.7 per 1,000 mem- 
bers, this low rate of course being due 
to the fact that only able bodied peo- 
ple can obtain or hold a job in the in- 
dustries. 

The members of 461 funds contrib- 
uted in one year an average of $5.72 
per member and the establishments 
$1.81 per member. Additional revenue 
was raised by entertainments, etc., in 
some cases. 

Compulsory Sickness Insurance Coming 

Detailed information on many points 
was given by Mr. Chandler in tables. 
In closing he directed attention to the 
compulsory sickness insurance move- 
ment which showed much progress at 
the recent meeting of the American As- 
scciation for Labor Legislation in 
Washington. He said that now is the 
time for those with ideas on this sub- 
ject to put them forth. He declared 
this matter will appear soon in one or 
more states, and that it is not to be 
met by anything resembling the efforts 
of Jumbo when that famous animal 
tried to stop the train. The movement, 
he said, is here to stay and it can only 
be steered into the right channel. 





Chicago. 





Some office folks are like hens—can’'t 
find things where they laid them, 
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ADVOCATES EDUCATION 


DONE WOULD TEACH CHILDREN 





Utah Commissioner at American Acci- 
dent Convention Urges Instruc- 
tion on Insurance Principles 





Willard Done, insurance commis- 
sioner of Utah, delivered a very com- 
plete and well-considered address on 
“Insurance Education” at the meeting 
of the American Association of Acci- 
dent Underwriters in Chicago this 
week, Mr. Done is a strong believer 
in the educational movement and also 
in the beneficence of insurance, and the 
educational work he advocated is very 
extensive. He would begin with the 
school children and teach them not 
only the doctrine of averages, but the 
essentially cooperative nature of insur- 
ance, the protection found in the re- 
serve system and the interest of the 
policyholders in the reserves, those ac- 
cumulations which are so generally 
looked upon with suspicion and antag- 
onism. He would show, especially, 
how the policyholders themselves make 
the rates and how each one is inter- 
ested in preventing losses, not only 
their own, but their neighbors’. 

Everyone Interested in Insurance 


Mr. Done spoke in part as follows: 

A subject of universal application 
should be an object of universal knowl- 
edge. Such a subject is insurance. Since 
everyone is at some time interested in 
insurance, and either enjoys the advan- 
tage of it or severely misses the protec- 
tion that should be there but is lacking, 
everyone should be familiar with its 
fundamental principles. To iearn these 
principles is to be armed against unsafe 
schemes and dishonest agents. It goes 
without saying that these have been 
largely responsible for the present mis- 
understandings regarding insurance, and 
the many serious difficulties in which 
people have found themselves while con- 
sidering this subject. 

Receiving Universal Attention 

I am glad that insurance education is 
receiving universal attention, not only 
from insurance men and others directly 
interested, but from educators and the 
general public. 

It seems to me that we have been ap- 
proaching this matter of insurance edu- 
cation from the wrong angle. So far as 
I know there has been no a. 

ex 
books written and courses prepared have 
been of, for, and by insurance companies 
and their present and prospective repre- 
sentatives. While it is very desirable 
that these books and courses shall be by 
insurance experts, the results of their 
work should be for the people. We have 
been treating this great subject from the 
actuarial and the technical side, and I 
believe that it is time for us to approach 
it from the popular side. 

Has Long Been Misrepresented 


Insurance has long been misrepresented 
through the various media of publicity. 
It is now time for it to be represented. 
If the present generation has been trained 
up in ignorance and antagonism, future 
generations must be trained in under- 
standing and friendliness. While the 
mass of insurance text and teaching is 
so great as to be overwhelming, and 
valuable as these treatises and treat- 
ments are and have been, they lie on 
library shelves or live only in highly 
technical institutions. They can and must 
be adapted to the many. 

Why are assessment insurance advo- 
cates heeded in their attacks on the old 
line system? Because the public do not 
understand the fundamentals of legal re- 
serve insurance, Why do demagogues 
succeed in inflaming the public mind by 
declaiming against the “immense accu- 
mulations in the hands of life insurance 
companies in Wall street?” Because 
the people have not been told that with- 
out these reserves belonging to the pol- 
icyholders and administered in their in- 
terest, every company would be bank- 
rupt. Why are men so fearful of the 
possible misuse of these funds to the 
detriment of the common people? Be- 
cause they do not understand the strict 
regulation of these funds and their cus- 
todians by the laws of forty-eight states. 

Will this educational work reduce per- 
centages of commissions paid to the 
agent? This may be possible if the vol- 
ume of business is increased. Both of 
these are desirable conditions, Both 
would be welcomed. They are of value, 
and fully in line with economic improve- 
ment. 

Fitting Policies to Needs 


Much has been said of late about fit- 
ting the policy to the policyholder. While 
reference has been made chiefly to life 
insurance, the arguments advanced have 
some weight and apply in some degree 
to fire, accident and other lines as well. 
There are misfit policies of accident and 


tempt to popularize the subject. 





health and liability and fire and other 
forms. These cause most of the trouble 
that arises in the relationship of the 
policyholder to the company and the 
agent. 

Not much and therefore perhaps not 
nearly enough has been said in this dis- 
cussion regarding the importance of edu- 
cating the insured to know the class of 
policy best suited to his needs. If men 
can be trained to choose wisely their life, 
health, accident, liability, fire and other 
policies of insurance, they will cease to 
be blindly dependent upon agents, who no 
matter how well meaning and honest, can 
not be fully advised as to the conditions 
and needs of prospective clients. 

Would Foil the Twister 

Because an intimate knowledge of a 
man’s insurance needs can not always be 
gained by the agent, his professional 
treatment of the case may be faulty. 
Hence the advantage that must accrue 
when the man himself can intelligently 
choose with the help of the agent the 
policy best suited to his condition, which 
he necessarily understands much better 
than he can explain it even to the friendly 
and sympathetic physician of finance, the 
insurance man. And the difficulty in 
which the uninformed prospect finds him- 
self is magnified when he is surrounded 
by a number of agents, each clamoring 
for his particular company or policy. 

I have found in my experience that the 
twister in life insurance and in accident 
insurance frequently excuses himself on 
the ground that the policy he is helping 
to lapse is poorly suited to the man’s 
needs. And here is his most fruitful 
field. I think that most of the work of 
this gentry would be prevented by a 
fundamental knowledge on the part of the 
insured of the principle on which his in- 
surance is based. 

Advice of Prominent Men 

It often happens that the young man, 
ignorant of insurance and yet anxious to 
secure its greatest benefits, goes to the 
successful banker, or merchant, or law- 
yer, or doctor, for advice on the subject. 
You who have had experience, especially 
in life insurance, know that the average 
person of the classes named has a little, 
a very little, knowledge of insurance. It 
has occurred to me that when the young 


seeker after insurance guidance goes to} 


one of these prominent men, he is about 
as wise as if he went to his banker for 
medical advice, or to his merchant for 
legal advice. 


Commissioners Best Advocates 


Whence will come this demand for in- 
surance education? It can not come 
with so much grace from interested as 
from disinterested sources. For the in- 
surance company or the insurance agent 
to be its strongest champion, is to give 
ground for the suspicion of selfishness. 
For no matter how much we may try to 
inculcate the truth that insurance is es- 
sentially cooperative in its character, 
there will still be many among the influ- 
ential who will regard with suspicion 
and hamper with opposition the attempt 
on the part of companies and their rep- 
resentatives to establish in the schools 
and elsewhere courses in insurance teach- 


ing. 

While, therefore, representatives of the 
companies can help, the initiative must 
be taken by those not so directly inter- 
ested, if it is to meet with a high de- 
gree of success. I know of no class of 
men better situated to lead this movement 
and further it than the insurance com- 
missioners. They occupy a middle ground. 
They are representatives of the people, 
but at the same time they represent them 
only so far as they are affected by the 
insurance companies. he reason for 
their existence is the existence of insur- 
ance companies, which have dealings with 
the people, whose servants the insurance 
commissioners are, 

Are Peculiarly Qualified 

This disinterested relationship pecu- 
liarly qualifies the commissioners to es- 
tablish the need of insurance education, 
and to determine its character. They 
can not be justly accused of too great 
interest in the companies’ welfare; and 
they must be conceded a certain interest 
in the people of their respective states. 
Since they are disinterested and yet hon- 
estly and earnestly anxious that their 
people shall understand, and not misun- 
derstand, the great institution on which 
so much of public and private welfare 
depends, they should naturally be re- 
garded as those best fitted to take the 
lead in this important movement. 
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INSURANCE COMPANY OF NEW YORK 
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Central Business Men’s Association 


WESTMINSTER BUILDING, CHICAGO 
$5,000 Unrestricted Accident Policy for $12.00 a Year 
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The American Credit-Indemnity Co. 
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CREDIT INSURANCE ONLY 








E.M. TREAT, Presidemt 
Insures manufacturers and wholesalers against Excessive Annual Loss through 


Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 302 Broadway, NEW YORK 
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INSURANCE EDUCATION 
SYMPOSIUM OF SHORT TALKS 


Commissioners and Others Discuss 
Subject at Session of Accident 
Underwriters’ Convention 





Insurance education was the general 
theme of a symposium of short talks 
by commissioners and prominent in- 
surance men at the Hotel La Salle, 
Chicago, Monday evening. The ses- 
sion was in connection with the con- 
vention. of the American Association 
of Accident Underwriters. Rufus M. 
Potts, superintendent of the Illinois 
department, presided and was intro- 
duced by C. H. Boyer, president of 
the American association. 

Weddell Makes a Speech 

T. R. Weddell of the publicity bu- 
reau of the Western Union, which in- 
augurated the plan of getting fire pre- 
vention literature in the daily, weekly 
and trade press of the country, told 
what the fire insurance companies had 
done in their efforts to educate the 
general public. He said the fire com- 
panies had not made much progress by 
merely attempting to educate insurance 
men, but were satisfied with the re- 
sults thus far achieved in attempting 
to carry the message to the people. 
Fis bureau, he said, had not only se- 
cured much space in many publica- 
ticns, but had established relations 
with commercial organizations through- 
out the middle west and was furnish- 
ing to them public speakers who talked 
before various sorts of meetings on the 
subject of fire prevention and fire in- 
surance. 


Stubbs Talks Fire Prevention 


One of these speakers of whom Mr. 
Weddell spoke was in the city, Lurton H. 
Stubbs of St. Joseph, Mo. He was called 
upon. He delivered extracts of some of 
his fire prevention talks, giving the acci- 
dent men an idea of the kind of addresses 
that take. He said the fire insurance peo- 
ple found it difficult to interest the 
businessmen of the country in fire pre- 
=" but that publicity is gaining the 


ay. 

Commissioner J. A. O. Preus of Minne- 
sota digressed a bit from the subject to 
leave a thought with the accident men re- 
garding the future of their business. He 
said he did not believe in supererogation 
either in supervision or legislation, but to 
prevent that the accident men must 
come to a standard form of policy. Fire 
insurance, said Mr. Preus, is on a high- 
grade basis today because it has been de- 
veloped and standardized. Accident in- 
surance is’ in its youth but to prevent 
some of the interference that fire insur- 
ance has had from the state and some 
that it has not had, the accident men must 
develop and standardize their business. 
The accident men are better equipped to 
draw up a standard policy than are the 
legislatures or commissioners and they 
should not lose the opportunity to do it. 

Speaker McKinley Speaks 

There had been a round of applause 
when Mr. Stubbs said that it was a seri- 
ous reproach on the American people to 
have fire insurance companies find it 
cheaper to pay crooked losses than at- 
tempt to get justice in the courts. This 
point was taken up by A. A. pice A 
speaker of the lower house of the Illinois 
General Assembly. He said companies of 
all classes would get justice when they 
began issuing brief policies that the 
general public could understand. The 
courts, he said, will not compel men to 
live up to contracts that no one outside 
the insurance business and many inside do 
not understand. In introducing Mr. Mc- 
Kinley, Mr. Potts had said that he was 
speaker of an assembly to which each 
member went with a brick in each pocket. 
Commenting on this, Mr. McKinley con- 
sratulated Illinois on the fact that legis- 
lators did carry bricks instead of foolish 
bills which not even the courts could in- 


terpret. 
Suggestion From Potter 

A valuable suggestion on how to 
reach the children and through them the 
fathers and mothers of today as well as 
of tomorrow was given by Fred W. Pot- 
ter, former Illinois superintendent and 
now manager of the Association of Legal 
Reserve Life Companies of Illinois. He 
said many interests were today clamoring 
for the introduction of various subjects 














into the curricula of the public schools 
and the majority were to be disappointed. 
Insurance could best work in through 
reading lessons. Many pamphlets are 
used in the schools today for reading les- 
sons, complementing the regular reading 
books. If pamphlets dealing with insur- 
ance in an elementary way could be pre- 
pared and put out through publishing 
houses specializing on such publications, 
insurance would get an audience. 

Public Becoming Rational 

O. B. Ryon, former attorney for the IIlli- 
nois department and now general counsel 
for the National Board of Fire Under- 
writers, said that people generally know 
lots more today about insurance than they 
did a few years ago. here is a more 
intelligent legislative sense insurance- 
wise than ever before. In only one of 
fourteen states in which legislatures are 
in session has there been any evident 
purpose of legislating on fire insurance 
matters despite the necessity or wisdom 
of such legislation. Publicity and edu- 
cating is getting the people to think ra- 
tionally about insurance matters. 

Judge McKenzie Cleland of the Midland 
Casualty gave one of his typical short 
talks, crammed full of good stories. 

Agents’ Associations Help 

_ At the time of the Armstrong investiga- 
tion Willard Done. Utah commissioner, 
was an insurance agent. He was ground 
between the millstones and decided that 
there was a need of insurance education. 
As a supervising official he has succeeded 
in getting insurance taught in the schools 
and had the subject discussed in news- 
Papers and before meetings. In his work 
he has had the cooperation of the asso- 
ciations of fire, life and casualty agents. 
One of the best methods of educating the 
public, he believes, is offering prizes for 
essays by school children. 

Reinhold R. Koch, president of the De- 
troit Conference, was called upon. He 
extended to all a cordial invitation to at- 
tend the meeting of that organization in 
Milwaukee, Wednesday and Thursday. He 
asked the American Association to take 
a stand against twisting. 

In closing the session Mr. Potts re- 
marked that mere insurance education in 
the school of common experience would 
not answer the purpose. It is his opinion 
that insurance should and will ultimately 
be taught in the public schools. 


LOSSES AT SEA 


Under the head, “Six Thousand Lost 

t Sea in Ten Years,” the Travelers 
Agents’ Record publishes the follow- 
ing: 

“The record of maritime catastrophes 
with great loss of life of the last few 
years has had another name added to 
the roll in the steamer Monroe of the 
Old Dominion Line, which was 
rammed off Hog Island by the steamer 
Nantucket on January 29th, and foun- 
dered within ten minutes with a loss 
of 49 lives. 

“The danger to those who go down 
to the sea in ships has been empha- 
sized by such recent catastrophes as 
the Titanic with the greatest loss of 
life in maritime history; the Slocum 
burned near New York with the loss 
of a thousand lives; La Bourgoyne 
remmed and sunk of Newfoundland 
with 570 lives; the Volturno burned at 
sea with a loss of 20; the Republic 
whose fortunate passengers with two 
exceptions were saved before the ship 
foundered; the Larchmont rammed off 
Block Island on a winter’s night with 
a loss of 131 lives; the steamer Port- 
land with 70 passengers, that sailed 
from Boston in a storm and was never 
again heard from; the Berlin with 142 
lives, the steamer Columbia sunk off 
San Diego with 50 lives; steamship 
Valencia wrecked off Vancouver, 129 
lives; steamship Rio de Janeiro, San 
Francisco Harbor, 128 lives; steamship 
Mohegan off the Lizard, 170 lives, and 
the Norge, off the coast of Scotland, 
646 lives, are but a few of the disasters. 

“Much has been done with wireless, 
water tight compartments, life boats, 
sunken bells and steel hulls, but there 
are accidents that bring all the ingenu- 
ity of men to naught, and an accident 
policy is a valuable asset whether a 
man goes fishing in a rowboat or sails 
on a great Atlantic liner. Nearly 
$500,000 paid by the Travelers for mari- 
time disasters in recent years is proof 
of the fact.” 
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Missouri Fidelity & Casualty Co. 
Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, Liability and Industrial Accident and Health Insurance 


A COMPANY EQUIPPED FOR SERVICE 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
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HEALTH AND ACCIDENT INSURANCE 


a International 
eS Industrial Insurance Company 


A STOCK COMPANY 
Traction Terminal Building, INDIANAPOLIS, IND. 


Producers of monthly business have heard so much about “ ideal’’ policies 
that it nas become CT Ours is different—it’s what the people will 
buy—it’s near the ideal. Write for specimen. 


E. O. BURGAN, General Manager. 
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The Only Million Dollar Casualty Company in Ohio 


Officers and Directors are Prominent State Officials, Bankers and Business Men. 
Territory opened, letters of introduction and leads furnished salesmen. 
Special Contract and territory ready for five high grade producers. 


THE REPUBLIC CASUALTY COMPANY 
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Live men can secure desirable territory in Indi- 
ana, Kentucky, Ohio, Pennsylvania, Tennessee and 
West Virginia to represent a stock company con- 
fining its business strictly to monthly accident 
and Health Insurance. This Means Service. 


CONSOLIDATED CASUALTY COMPANY 
J. W. Scherr, President LOUISVILLE, KY. 
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SERVICE BUREAU REPORT 


DESIRED RULINGS SECURED 





Activities of the Organization Told by 
Manager Sward at Detroit 
Conference Meeting 


Manager F. L. Sward of the Service 
Bureau made a report on its activities 
at the meeting of the Detroit Confer- 
ence ‘in Milwaukee this week. The re- 
port in part was.as follows: 


The Educational Bureau of the Detroit 
Conference was reorganized at the annual 
convention: held at Niagara Falls, Sept. 


13. At this reorganization the name 
Sox chek ed to the Service Bureau. The 
basis of dues was altered and companies 


of the Detroit Conference 


not members the 


were authorized to be admitted on 
same basis as conference members. 
Uniform RBulings , Q 

At the date of the reorganization the 
Educational Bureau had in hand much 
work. Since the secretary of that bureau 
became manager of this bureau, with, 
however, a change in the managing com- 
mittee, the a was continued and com- 
leted by this bureau. 
" One of the important matters under 
way at that time was the work in con- 
nection with the clearing committee of 
the National Association of Insurance 
Commissioners. This committee met at 
New York on Sept. 5. Manton Maverick 
and R. P. Shorts were appointed by the 
chairman of the Educational Bureau to 
meet with that committee. The confer- 
ence, then in open session at Niagara, 
designated Rw A two gentlemen as its 

resentatives also. 
* r. Maverick and Mr. Shorts appeared 
before the committee amd the principal 
topic of discussion was the new standard 
provision policy which the companies 
were obliged to issue shortly thereafter. 
The meeting was called for the purpose of 
devising uniform rulings so that com- 
vanies operating in several states might 
Daue one policy form that would be sat- 
isfactory and acceptable to the depart- 
ment of any state having any form of 
standard provision law. The 
issue, however, developed over the 
lowing policy provision: 

Issue Over Policy Provision 


“Strict compliance on the part of the 
insured and beneficiary with all of the 
terms and conditions of this policy shall 
be a condition precedent to recovery 
hereunder and any failure in this respect 
shall corset °, the company all right to 
any indemnity,” 

it is gratifyin to state that the clear- 
ing committee finally decided to permit 
such provision to remain in the policy. 
Every underwriter knows that without 
this provision the companies would be 
without standing in a court of law for a 
breach of policy conditions by the in- 


sured, 

Following the action of the clearing 
committee mentioned before the bureau 
sent letter to the commissioner of each 
state having any form of standard pro- 
vision law suggesting that he make, 

“A ruling to the effect that he would 
approve accident and health insurance 
Policies or rier which had been _previ- 
ously approved by the insurance depart- 
ment of either New York, Massachusetts, 
or Connecticut.” 

The results were highly satisfactory. 
All but five agreed to approve such poli- 
cles. This campaign eliminated a heav 
overhead expense to companies whic 
might otherwise apply. 

Standard Provisions Policies 


Immediately after the organization of 
the bureau letters were sent to all com- 
panies doing business in states having 
standard provision laws and to compa- 
nies contemmasing entering such states, 
reminding them of the new laws and 
tendering the bureau’s services in draft- 
ing policies to comply with them. Assist- 
ance was given to twenty companies in 
this matter. In addition to making these 
policies comply with the strict letter of 
the law, many other features of the 
policies were looked into, defects cor- 


rected, etc. 
Licensing Agents 

You will recall that the Educational 
Rureau conducted a vigorous campaign 
among insurance departments to secure 
the promulgation of rulings to the effect 
that where an agent licensed with one 
company applied for a license to repre- 
sent some other company, the department 
should then notify the company for which 
the agent was already licensed of such 
application and request a statement in 
writing of any objection to issuing a 
sécond license to the agent. This is an 
antitwisting weapon of great value. In 
addition to the many commissioners 
whose cooperation was secured. by the 
Education Bureau, this bureau secured 
the cooperation of seven more. We be- 
lieve that this matter should again be 
taken up with those commissioners who 
have not yet consented to make such 
rulings. It is urged that every member 
of this conference take it upon himself 
to interview the commissioners of his 


principal 
ol- 


home state and of the other states where 
his company is doing business, whenever 
opportunity presents itself, to secure the 
adoption of this ruling. We believe that 
this matter should be urged upon the 


legislators as well as upon the commis- 
sioners. Colorado now has a statute mak- 
ing it incumbent upon the commisisoner 
to notify companies as set forth herein. 
Physicians and Attorneys 

The members of this conference have 
long thought it advisable to compile lists 
of reliable physicians and attorneys. This 
the bureau undertook to do_ several 
months ago. Letters were addressed to 
all members requesting names of those 
attorneys and physicians whom they had 
found reliable and experienced in reports, 
claims, adjustments, and _ suits. The 
companies responded with the names of 
approximately 250 physicians and 150 at- 
torneys. These lists are kept in the 
bureau office and upon request names are 
sent to companies. Many companies al- 
ready have taken advantage of these lists. 

Legal Opinions 

Since September the bureau has ren- 
dered sixty legal opinions on questions 
confronting its members. These opinions 
were on a variety of questions, mostly, 
however, relating to claims and suits. 
The bureau has continued to give, not 
only its opinion, but legal authorities on 
both sides of every question in dispute. 
This has enabled the inquiring company 
to determine, in a large measure, its 
proper action regardless of the opinion 
expressed by the bureau, 

Miscellaneous Duties 

In addition, the bureau has been called 
upon to look into the workmen’s compen- 
sation laws of the various states and the 
income tax section of the tariff law. A 
company inquired if it was advisable for 
it to operate under the workmen’s com- 
pensation laws of various states in which 
it was doing business as an employer. 

In addition to the work mentioned 
above, the bureau has been engaged on 
miscellaneous topics for our members. 
Naturally a great many of the problems 
put before the bureau cannot be classi- 
fied, inasmuch as they are often of spe- 
cial interest to the inquiring company 


only. 
Looking to the Future 

The bureau is not concerned with the 
present alone. We are looking into the 
future and preparing to meet the prob- 
lems that wil) sooner or later confront 
the companies. One of the things that is 
constantly before us is legislation. Next 
peat. at least, forty state legislatures will 
e in session again. Companies should 
lay their plans now. 

A commission in New York is revising 
the insurance code for that state. Then, 
too, a model code is being drafted for 
the District of Columbia. 
have incorporated in this code all the 
best features of insurance legislation 
throughout the country. Its scope will, 
of course, be limited territorily, but its 
influence is hoped to be extensive and 
ot erent ge 2 to ag 

s no oo early to begin plannin 
for the introduction of desirable’ bills 4 
the legislatures next year. We believe 
that antirebate, discrimination, anti- 
twisting, and embezzlement bills should 
be introduced in as many states as pos- 
sible. The Educational Bureau succeeded 
in having such bills passed in eleven 
states last year, although they were in- 
troduced in nineteen. 

Proper agency laws are needed, as well 
as laws for the elimination of the publi- 
cation of annual statements. 

One of the serious problems confront- 
ing insurance companies is that of occu- 
pational taxes. Such laws are particu- 
larly prevalent in the southern states. It 
is useless to make any effort to secure 
legislation reducing this tax, unless a 
concerted, united effort is made by in- 
surance interests. Before next year’s leg- 
islative sessions, all insurance interests 
should unite their strength in attacks 
upon municipal licenses in some state 
where 'the practice has only a partial ap- 
plication, 

Heretofore, considerable discussion has 
been given to general educational mat- 
ters in accident and health insurance. 
The question has been approached from 
an individual point of view rather than 
an association point of view. The means 
to carry out an educational campaign are 
presented to you. This bureau is pre- 
pared to undertake the work in any form 
suggested, 

This bureau is your bureau. You have 
it in your power to direct its activities. 
Its primary object is S-E-R-V-I-C-E. It 
is not an instrument to serve you now 
and then, but to be an every day factor 
in your business. It must have your co- 
operation in all things, and your cooper- 
ation means service to you and to the 
business. 


It is hoped to 





Another Noncancellation Bill 

The numerous bills to regulate the 
writing and cancellation of casualty in- 
surance of all kinds, which have been 
introduced in the Kentucky legislature, 
have been joined by a bill which seeks 
te prevent cancellation of surety or 
indemnity bonds without thirty days’ 
notice. The measure was introduced 
in the house by Representative Dor- 
man, and is listed as H. B. 555. Cas- 
ualty men are beginning to believe that 
some ulterior motive on the part of 
interested persons is responsible for the 
systematic attack which seems to be in 





evidence. 








BEST METHOD IS SOUGHT 


ee 


DISCUSSION OF POLICY FEE 


A. R. Arford, in Paper at Detroit Con- 
ference Meeting, Deals with 
Difficult Problem 


A. R. Arford, secretary of the Work- 
ingmen’s Mutual Protective of Benton 
Harbor, Mich., read a paper at the 
Detroit Conference meeting at Milwau- 
kee this week on “Policy Fee vs. No 
Policy Fee.” Mr. Arford inclined to 
the belief that it is desirable to charge 
a moderate policy fee, and suggested 
that the conference reach an under- 
standing as to the charging of a stated 
policy fee and use every earnest en- 
deavor to see that it is collected. 

Recalled Mr. Shorts’ Paper 

As an introduction to his paper, Mr. 
Arford recalled the paper by R. Perry 
Shorts at the conference meeting last 
September, in which it was shown that 
for every dollar made on underwrit- 
ing by eighteen companies, $2 were 
lost on underwriting for the others. 
Mr. Shorts’ statement that the com- 
panies are beginning to be judged by 
the proportion of their premiums they 
returned to policyholders was also re- 
called, and these points were used to 
show the need of careful consideration 
of the expense element. ’ 

Mr. Arford’s paper, in part, was as 
follows: 

Demand for Greater Returns 


Public sentiment is demanding that 
there be a greater return of the premium 
receipts to the policyholders. Some of 
our state legislatures have already passed 
laws prohibiting the collecting of the 
policy fee, as well as limiting the renewal 
commissions which are to be paid to the 
agent. These things have been brought 
about largely because of the unbusiness- 
like methods of “getting business at any 
cost” and the harvest that must neces- 
sarily follow such methods is sure to 
come, in fact is already come. 

Because of this increasing demand of 
the policyholders for larger returns. of 
their premiums and because of impending 
legislation, company officials should give 
serious thought and every honest en- 
deavor ought to be made to so regulate 
the ratio of expense between the produc- 
ing end of the business and claim end as 
to make adequate rgturns of premiums 


paid, 
No Common Understanding 


It is a curious fact that there is not 
a common understanding as to just what 
should be the exact ratio between operat- 
—, Ces and the indemnities to be 
paid. 

In the last few years it has been the 
tendency of stock companies especially 
to abolish this policy fee, while the mu- 
tual companies have much more gener- 
ally charged a nominal policy fee and 
with some degree of satisfaction. We are 
all agreed that the purpose of charging 
a policy fee was to reimburse the agent 
for his time in soliciting the application. 
We are all further agreed that the agent 
must be compensated either by the policy 
fee and the first premium or from _re- 
newals on future premiums. As to which 
method is the better is where the argu- 
ment pro and con arises. 


Premiums Not Made Large Enough 


As the expense of getting new business 
has increased it has been found necessary 
that the agency expense item of the oper- 
ating expenses must be reduced and in 
order to make this reduction some way 
must be found to reimburse the agent in 
soliciting the business as well as in re- 
newing it. The agent must be reim- 
bursed in some manner and seemingly the 
indemnities as provided in the policies 
have not been built with the agent’s com- 
mission reckoned in, and then, if no policy 
fee is collected, the agent must necessar- 
ily be reimbursed from the renewal pre- 
miums of the policy. 

No Attraction for Solicitors 


It has been found necessary that some- 
thing be done not only to restore the busi- 
ness to its proper place in public opinion 
but to adopt some methods the agents in 
the field would all follow as well as to 
attract high grade salesmen and one way 
to do this seemed to be to abolish the 
policy fee. It is argued that by not hav- 
ing such a, fee to collect more business 
could be secured and placed on the books 
of the company and at the same time the 
agent would have a greater interest in 
holding the business for the future re- 
newals. 

Just how much of a cure has been 
effected by not charging the policy fee 
is an open question. In many cases the 
attraction for any one to enter the ranks 
as a solicitor has been taken away as it 
appeared to lessen the opportunity for a 
large earning power. It would appear that 
in order to attract the grade of men that 
is desired a moderate policy fee ought to 


be charged and adequate provision made 
for its collection. 
Should Make Adequate Charge 

It would seem that the insured should 
Pay an adequate price for the goods pur- 
chased. The expense of every other busi- 
ness in any line whatsoever is ultimately 
paid by the consumer and why not in our 
line? If our goods are cheapened in the 
eyes of the prospective buyer he will al- 
ways hold them in low esteem and of no 
great value. I believe the collection of 
a moderate fee has a tendency to cause 
a higher appreciation of what has been 
purchased. 

An adequate premium charge should be 
made to enable the claim adjuster to set- 
tle in full on all the promises of the 
policy and at the same time enable the 
agency manager to properly reimburse re- 
newal commission as well and at the same 
time have a proper margin of profit for 
the company. Unless the companies will 
so regulate this matter for themselves it 
will be regulated for them and it might 
be that the latter state of things would 
be worse than the former. 

Should Agree on Fee 

If the policy fee is not charged it goes 
without saying that the agent’s compen- 
sation must necessarily come out of the 
renewal premiums and if the premiums 
charged for the indemnities promised 
have not been raised and will not be 
raised to take care of the agent’s com- 
missions, either the proper returns to the 
policyholder will not be made or else the 
company’s exchequer will suffer and dis- 
astrous results will follow. It would 
seem that in case no policy fee is charged 
either a larger first premium will have to 
By ay — °} eer premium dur- 

e e time o e i y 
tobe charged. policy will have 
rom the agents’ bulletins, as published 
by the different companies the agents 
themselves favor the policy fee charge 
rather than the charging of a larger re- 
newal premium. The policyholder him- 
self knows and understands there is al- 
ways an added exense in his becoming a 
policyholder in a company and expects 
and is willing to pay his way. 

The companies of the Detroit Confer- 
ence could render a valuable service to 
the accident and health insurance busi- 
ness by arriving at a common understand- 
ne ply Binge charging of a grates policy 

every earnest endeavor 
that the same is collected. _— 





F. L. SWARD ON LEGISLATION 


Manager of Service Bureau Tells of 
Impressive March of Bad Bills 


The advantage of standard policies to 
the companies was one of the topics 
discussed by F. L. Sward, manager of 
the Service Bureau, in a paper on 
“Legislation” read at the meeting of the 
National Mutual Union in Milwaukee 
this week. Mr. Sward pointed out that 
where the language of the contract is 
prescribed by contract, courts are less 
likely to sweep aside important pro- 
visions. The exact language to be used 
was prescribed in the bill prepared by 
the Insurance Commissioners Conven- 
tion two years ago. 

While in a measure deploring resort 
to legislation, Mr. Sward favored the 
antitwisting laws and the law making’ 
the retention of premiums by the agent 
embezzlement. Without such a law the 
companies have no remedy except a 
civil suit if an agent retains premiums 
he has collected. 

The greater problem confronting in- 
surance, however, is that of defending 
its interests when legislators attempt 
to place undesirable laws on the statute 
books. At the present time a bill is 
pending in Kentucky providing that no 
accident or health policy may be can- 
celed without the written consent of 
the insured. In Mississippi a states- 
man has drafted a bill that would shut 
out all but the home companies. Very 
frequently bills are introduced requir- 
ing bonds of the companies, raising the 
rate of taxation, or imposing unneces- 
sary restrictions on the companies. If 
the companies want anything, said Mr. 
Sward, they ought to be willing to go 
out and fight for it, and similarly, when 
they are attacked, they should be ready 
to drop their tools and defend them- 
selves. Every legislator can be con- 
vinced of the righteousness of the argt- 
ments. Mr. Sward declared that very 
few bills are called forth by public sen- 
timent. Bill making fever is very con- 
tagious. The stately march of bad bills 
from jurisdiction to jurisdiction is im- 
pressive, but every step should be op- 





posed. Those who are in the business 
are the ones to lead the fight. 
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ality.” He said the union, as the recog- 
nized exponent of mutuality, has both 
responsibilities and opportunities. The 
responsibilities lie in inculcating sound 
principles and in encouraging correct 
practices. The opportunities, he de- 
clared, are unlimited. His paper was, 
in part, as follows: 

The fact that mutual companies in the 
past could be organized with greater ease 
than could other companies was responsi- 
ble for the creation of a large number of 
institutions which really had no excuse 
for existence. Agents succeeded in a 
greater or less degree in the field. They 
assumed that officers were better com- 
pensated and had less work than was de- 
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operation. In the field of stock insurance 
they have been employed for the purpose 
of whetting the os of those who 
would earn more than a legitimate re- 
turn on their investments. The idea of 
inordinate gain has been exploited in sea- 
son and out of season, and during the 
past few years we have been reaping the 
aftermath of such effort. 

Insurance is essentially a protective un- 
dertaking. It involves the banding to- 
gether of the many for the protection of 
those thus united against the uncertain- 
ties and the vicissitudes of life. It em- 
ploys those principles of average which 
spread the losses of the comparatively 
few over the many. This is the real 
basis of insurance. The several forms of 
operation are but adaptations of the great 
principle here involved. They have to do 
more with the means of affording such 
protection than with the protection itself. 

All Forms Legitimate 

Since the New York investigation in 
1905 the stock form of operation has re- 
ceived a mighty impetus. The real and 
the alleged profits of the stock form of 
operation were painted in lurid colors. 
Companies were organized which had no 
real excuse for existence. Individuals 
heralded broadcast that they were the 
Moseses to lead the people out of the 
wilderness in which they were groping 
and, incidentally, to give inordinate profit 
to those who became stockholders in their 
projects. 

It is not the purpose of this paper to 
make invidious comparisons. All forms 
of operation are legitimate if they make 
due provision for their obligations and if 
they do not deceive or mislead those who 
identify themselves with them. 


Should Hold Up the Standards 


Mutuality has elements of strength and 
endurance not possessed by other forms 
of operation. In like manner, it has 
elements of weakness which should not be 
misunderstood. The very fact that it may 
be improvised to do service in behalf of 
selfseekers is a situation which demands 
thoughtful consideration at this time. 
Violence cannot be done to known and 
authenticated laws through any form of 
operation. Provision has to be made for 
the obligations assumed. Rates must be 
commensurate with the protection af- 
forded. There must be ample leeway for 
expenses and for the compensation of 
those in the field. All of these are legiti- 
mate charges against any form of opera- 
tion. Mutuality should not attempt short- 
cuts or a minimizing of its responsibilities 
in the belief that its principles are sound. 
and its form of operation is so flexible, 
that untoward conditions may be met and 
solved after they have arisen. 


Boom for all Forms 


There is room for all forms of opera- 
tion. Mutual companies, stock companies, 
workmen’s compensation schemes as af- 
forded through the states, the various 
forms of voluntary operation—all of these 
have their uses if they operate along 
sound and consistent lines. In the opinion 
of the writer, if the National Mutual 
Union stands for correct principles and 
sound operation, it will serve a purpose 
whose value cannot be over-estimated. It 
will standardize mutuality and show that 
what has been done along life insurance 
lines may be paralleled in the health and 
casualty field. t will show that there 
are those qualified to give faithful and 
conscientious service without having a 
direct stock interest in the institutions by 
which they are employed. It will show 
that enduring principles must be the basis 
of all forms of insurance operation and 
that none may sin indefinitely against 


hem. 
Work for the Union 

In conclusion, it may be suggested that 
there are many unworthy schemes and in- 
stitutions masquerading today under the 
banners of mutuality . Should it not be 
the purpose of the National Mutual Union 
to strive for the elimination of these just 
as earnestly as it does for the elevation 
of its own work and the field covered by 
its exponents? If it should stand more 
earnestly against the organization of ir- 
responsible concerns, it would serve a 
most useful purpose alike to the general 
public and to the system of mutuality in 
the several forms in which it has been 
presented to the public. 





Want Theft Policy on Radium 
Casualty insurance agents at St. 
Louis have been asked to insure about 
$30,000 worth of radium against theft 
and damage. It is owned by a St. 


Louis physician, who recently obtained 
it for use in the treatment of cancer. 
It is considered a poor risk and it is 





deubtful if it can secure coverage. 
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TALKS ON INSPECTIONS 


STRONG AID TO EFFICIENCY 


W. S. Barnaby Addresses Conference 
on Value of Scrutiny of Agents, 
Doctors and Assured 


At the Detroit Conference meeting in 
Milwaukee this week, W. S. Barnaby, 
managing editor of the Spectator, read 
an address on “Inspections.” He point- 
ed out their value in regard to agents, 
policyholders, claimants and doctors. 
His address, in part, was as follows: 

In the rapid growth of any business 
dealing with the public at large, such as 
industrial health and accident insurance 
has experienced, it is generally to be ex- 
pected that the system originally adopted 
will not fit itself uniformly to the exten- 
sion of the business. The line of human 
endeavor and benefit in which your com- 
panies are engaged has in the course of 
a decade assumed proportions which the 
pioneers could have scarcely anticipated 
even in their wildest flights of imagina- 


tion, 
Inspections Aid to Efficiency 


During the’ past decade one of the 
greatest developments in modern business 
practice has been that of efficiency. In 
the business of insurance generally it is 
essentially necessary that efficient meth- 
ods prevail, especially in view of the 
close supervision exercised over it by the 
various state insurance departments and 
the undeniably intense competition which 
prevails in all branches. 

A part, and a highly important part, 
of this system of efficiency in an insur- 
ance company is that of inspections. The 
agent, the insured, the claimant and the 
examiner should all be constantly under 
careful, critical investigation in order 
that the interest of the company may be 
thoroughly safeguarded and that no in- 
justice be unwittingly shown to any per- 
son. In the case of the agent, when 
once employed, the efficient manager sees 
to it that he maintains a fairly even 
record of production; that he makes a 
prompt and full accounting of his collec- 
tions, and should he be authorized to 
settle claims that he make reasonable and 
satisfactory adjustments. In other words, 
the agent is being inspected continually 
when once in the service of the company. 

Has Attracted Some Undesirable Men 

The rapid expansion of the business 
of industrial health and accident insur- 
ance has brought into the agency field a 
large number of untrained men, and has 
also attracted a number of men who 
have been connected with other lines of 
insurance, and from certain information 
which has been available from time to 
time it would appear that many of these 
latter have not proved wholly desirable 
acquisitions. It is apparent, therefore, 
that the inspection of agents should begin 
before the appointment is made, and to 
that end there should be the strictest of 
cooperation between the companies in re- 
porting to a central bureau the names of 
all agents whose services have been dis- 
continued with the reasons therefor. The 
large industrial life companies have for 
many years cooperated in this respect, so 
that it is now impossible for an agent 
to obtain a position with one company 
if he cannot show a clean record from 
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the industrial company with which he 
was formerly connected, no matter how 
many years have elapsed since that con- 
nection was severed. You have the nu- 
cleus of such a bureau through one of 
your committees, which it is to be hoped 
will be developed so as to prove the value 
of the inspection of agents. The char- 
acter of an insurance company is judged 
by the character of its agents as they 
appeal to the public. Therefore, only 
squarely honest men should be employed, 
and the inspection service would make 
certain a reliable field force. 
Inspection of the Insured 

Inspection of the insured is probably as 
important as inspection of the agent, but 
as nearly as can be discovered such in- 
spection is comparatively rare. There is 
unquestionably a good reason for this in 
the case of your companies, because of 
the large number of policies issued which 
are for comparatively small amounts. 
The reputation of the agent weighs for 
much in considering the issuance ‘of the 
policies applied for, but it must be evi- 
dent that a closer inspection of appli- 
cants is desirable. How this can best be 
accomplished is a matter which only ex- 
perience can determine. Some of the in- 
dustrial life insurance companies, it is 
understood, are using some of their su- 
perintendents as lay examiners. That is, 
instead of having an applicant medically 
inspected, the opinion of the superintend- 
ent as a business man is asked respect- 
ing the risk. This plan might work out 
to some extent in the health and accident 
field, and is merely submitted as a sug- 
gestion. 

Employment of Traveling Inspector 

Another method is that involving the 
services of a traveling inspector, who 
should visit the several agencies, without 
previous notice, and thoroughly inspect 
the debits. He would see the insured 
personally, and ascertain if he or she 
fitted the answers made in the applica- 
tion, especially as to occupation and pre- 
vious condition of health. Such an in- 
spector would also act as a deterrent 
effect upon the agent, in that the latter 
would never know when the inspector 
was to visit him; and while we all admit 
that the great majority of men are hon- 
est, yet it is equally true that many are 
kept honest only by the fear of being 
found out. An inspection of all risks ac- 
cepted could be accomplished by such a 
plan, and it would bring far greater re- 


turns than to wait until the insured be- | 


comes a claimant. 
Careful Scrutiny of Claims 

It would seem hardly necessary to say 
anything here as to the value of inspec- 
tions when claims are made, inasmuch 
as every claim of necessity implies an in- 
vestigation. In handling large numbers 
of claims, however, there are many vary- 
ing circumstances to be considered, and 
careful scrutiny must be given to each 
case, 
trifling or up to the limit. 
trusted with the settlement of claims 
should use every care to protect the in- 


terests of the company by making close | 


inspection, and at such time should for- 
get their own interests as agents. Inde- 
pendent inspections of claimants, through 
a bureau which specializes in that direc- 
tion, as you all understand, have fully 
proved their worth and been the means 
of saving. the companies thousands of 
dollars on fraudulent claims, while the 
cost is infinitesimal compared with the 
salvage which results. 

On the question of inspecting physi- 
cians who may be used at different times, 
about the same remarks apply as to 
agents. Other associations than yours 
have found that there are physicians who 
are not irreproachable and have done 
much to curtail their operations through 
a system of close inspection. 





WHY BEGINNERS WIN 

There is one big factor which works 
.to the advantage of the right kind of 
.men—especially young men—just com- 
mencing in our line of business [acci- 
dent insurance] which is frequently 
overlooked entirely. That is the high 
pitch of enthusiasm with which a new 
man—if he is the right kind—goes at 
the work, and if he keeps it up, it is 
sure to count big. 

There is a keenness in the new man 
that often wears off as he gets older 
in the business, and this same keenness 
has its effect in results. There is a 
magnetism in his approach, a frankness, 
openness, and enthusiasm, that is con- 
tagious—and it has a big effect in get- 
ting business. 

The element of enthusiasm seems to 
be always more pronounced in the be- 
ginner, and it is surely one of the big 
things that go to make for success. 
.When the beginner can keep his en- 


| thusiasm and along with it acquire the 


ability and power which come with 
experience, there is no limit to the pos- 
sibilities of his success.—Standard Bul- 
letin. 


no matter whether the amount is, 
Agents in- ' 


American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W.._DISBROW, President 


Pierce Building, St. Louls, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 


Get The Agency 


) NATIONAL 
FIDELITY & CASUALTY 
COMPANY 


OMAHA, NEBRASKA 


N. F. & C. Means “The best of everything for both 
Agents and Assured” 











Accident and Health Fidelity and Surety Bonds Plate Glass 
Burglary : Liability 


Western Indemnity Company "rx 


H. M. BRYAN, Secretary THOMAS B. LOVE, President E. R. LONG, Auditor 
ACCIDENT AND HEALTH, PLATE GLASS, BURGLARY 
AND AUTOMOBILE LIABILITY INSURANCE, AND 
FIDELITY AND SURETY BONDS 


$200,000 deposited with State of Texas for protection of policyholders 





DALLAS, 








Producing Agents 


Who can appreciate an Agency Company 
APPLY FOR TERRITORY 


) Chicago Bonding & Surety Co. 


OLIVER F. ROBERTS, Sec’y and Gen. Mgr. 
29 South La Salle Street, Chicago 
FIDELITY 


Chris. Schroeder & Son Co, FIDELITY BONDS 


General Agents for Wisconsin 
Liability, Accident, Health, 


Massachusetts Bond- scar 
ass Insurance 


ing & Insurance Co. _Piate Giass 
84 Michigan St., MILWAUKEE Agents Wanted Throughout Wisconsin 
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Agents and Brokers within the State of Illinois 


should at once correspond with E. P. Fatch & Com- 
pany, General Agents, 2017 Insurance Exchange, Chicago, 
regarding the three best selling Accident and Health policies 
in America. 

These policies contain more and better features to talk 
about than can be found in any other policy. We invite 
comparison. 

PACIFIC SURETY COMPANY 


’ Over 28 years old 
Admitted assets : : over $747,000.00 


Insurance Companies Protected 


Our new bond covers loss by any act of Fraud, Dishonesty, 
Forgery, Theft, Embezzlement, Wrongful Abstraction or Mis- 
applicaiation on the part of the bonded employee, either 
directly or through connivance with others. It contains 
‘many new and advantageous features. Write for a copy and 
our special proposition for Insurance Companies. 
Address nearest Agency or 
Soliciting Division , 


AMERICAN SURETY COMPANY 


of New York 
100 Broadway . - New York 
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CASUALTY AND SURETY NEWS 








American Associations Convention 





Midwinter Session of Accident Body Gets Through Much Work— 
Report of Education Committee Advocates Systematic and Con- 
tinued Effort—Insurance Commissioners Speak—One Com- 
plete Manual Wanted—Storms Cut Attendance 





American Association of Accident | 8°Urces of loss arise from ignorance. 
re ae Use Present Educational Equipment 


Ts semiantiual meeting of the | returns will pay for it, as the greatest | 


Underwriters opened Monday We should secure the cooperation of 
morning at the Hotel La Salle, Chi- the present educational equipment: (a) 
cago, with about a hundred persons | Schools; (b) the public rostrum; (c) the 
present. Some forty of these were public press. It is only in the schools 


—" * . that we can reach the children and only 
ladies. Storms on all sides of Chicago jn speeches and published articles that 
had delayed trains. 


Later in the day we can reach those of mature years. 
a number of belated members arrived We must have a teacher, a textbook 


: and a pupil. The teachers may be speak- 
and the attendance was around sixty, ers oe waiters or officers of  econpamies. 


the ladies not being present after the They would instruct the agents, who in 

opening session. turn would become teachers of the policy- 
The meeting of the executive com- | Sets. Fhe textbook may be a book or 
, t a series of pamphlets. 

mittee, which was scheduled to take The committee recommended that it be 

place before the morning session, was directed to compile three books—one for 


: general agents, resident and district man- 
not held formally as Chairman E. T. agers and field adjusters: one for local 


Swobe was detained in Omaha. An _ agents and one for home office claim ad- 


: : justers. If a good book already had been 
informal pony ed members = the prepared for any of these classes, the 
committee was he Owever, and some committee should be empowered to get 


business considered. it instead of preparing a new one. The 


committee also recommended that it be 
Welcome by Isaac M. Hamilton directed to cooperate with all other simi- 


After President C. H. Boyer had | —. saees ot oy fencntionsl werk 
a $ j- | an a oO carry ou e oregoing in- 
repped for order, I. M. Hamilton, Presi- | structions it be authorized to employ a 
dent of the Federal Life, delivered the secretary on salary and expenses. “This 
acdress of welcome. He spoke in praise work,” the report said in conclusion, “will 
of Chicago as a convention city, of IIli- take much | money and years of time, but 
nois insurance laws and of their ad- Addresses by Done and Preus 
ministration. Progress, he said, does Acti th def d 
not necessarily consist in_ liberality. Cc re com D. ye = = eee 
The companies must consider raising a ayo" a ae . rin vd 
the premium or reducing the benefits gepees Someone 20 ere ee oe 
under industrial policies. where in this issue. Commissioner 
The most serious difficulty in_ the —— of capone § mm fine fol. 
business, according to Mr. Hamilton, en Ps Seow ae © ect as fol- 
lies in the man with the manual. Bet- ne ts asia ti’ ete 2 
. ° 2 ° eede in e schools, 
dete ea re Sages | amt Seago toe area 
*€ ° . ance companies we Owe a cre or e 
will sell business honestly and intelli- progress or _ a —. - 
, : . . : a mililion agents in S$ country and eac 
gently, who will take pride in their | agent is a school teacher. We have thirty 
work, who will look after claims and | billions of insurance, exclusive of fire, in 
report on their merits. ceuar tou te Maas saveeala an te 
sible. Ss to 
An agent’s first mistake should be | instruction in the schools and colleges of 
pessed without a reprimand, but if he | the country along insurance lines, 263 of 
continues to sell policies on misrepre- | the 500 higher institutions of learning have 
sentation or without proper explana- | Courses of study, But these are not. the 
tion, he should be discharged. Another people we wish primarily to instruct and 
serious question arises from bad law-| GCivor and strive to educate those who 
. } a é se who 
a and bad doctors. The insurance | are most in need of insurance—those who 
se cts gps moar oa will uphold the | are unable to go through the colleges and 
1onest manage com . Universities, or even the high schools. We 
sists + Ee ror 1 ompany that re must start this great work in the grades 
claims. —among those who should learn the value 
Committee Chairmen Absent and need of what we popularly term 


é “bread and butter” insurance. 
Pg Be o- = barony ag . Apes nee Opinion of State Insurance 

re ponde to t € address Of wel- Mr. Preus did not mince his opinion of 
come, paying a tribute to Chicago as the value of state insurance. “Whatever 
the city of opportunity. o —— of state yy oe A he said, 

“the ghest virtue is to be found where 

phe chairmen of the executive com- the man is permitted to exercise his own 
mittee and of the committee on/ judgment and discretion in the matter of 
credentials being absent, the re- | insurance.” 


The speaker urged those present to give 
Saher of these committees were passed. | petter instruction to the assured as to 
Granville, acting chairman of the | the contents of their policies. “The pol- 


posi on insurance education, pre- icyholder must be educated to the reading 
sented a report, which was afterwards 





American Fidelity Company 
MONTPELIER, VERMONT 


OFFICERS 
CECIL PIATT, Secretary RALPH B. DENNY, Treasurer 





CHARLES H. DARLING, President 


Statement December 31,1913 





ASSETS 
GABOR SSS Mietisiael BemGs 2 oo. ccsccccscccccccccccescsccessvessaces $1,147,375.30 
Due from Agents (not including premiums written prior to November 1,1913) 226,197.43 
EE, 0 Wth.o'66 0604405060000 00) Seeseerewenre paeenegeeseeepes 12,243.73 
Se Ge EE OUI, o:6:0.0:6 0000000005 950000eehsseveseeneereeeeees ee 56,843.56 
$1,442,660.02 
Capital $ 382,760.00 
Reserve 966 
Loss Reserve ,530.30 
Commissions 57,363.36 
Accrued Taxes 23,604.21 
Other Liabilities 3,496.75 
Surplus 132,949.11 
$1,442,660.02 
Fidelity and Surety Bonds 
Personal Accident and Health Insurance 
Burglary, Theft and Larceny Insurance ° 


$360,000.00 Deposited with Insurance Departmen®@ for the Benefit of all Policy Holders 














SALESMEN WANTED 


Good Agency Openings In Central States Policies comply with Standard Provisions Lew 
$5,000 Policy $9.00 A Year 
With $25 Weekly for 200 Weeks 


Health Polic $10.00 A Year 
Pays eekly Indemnity 
Address ERNEST W. BROWN, Secy-T: 


interstate 5 5 Men’s Accident | “Association 





The. Sign of Good Casualty Insurance 


‘LIABILITY BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTAB LISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - Gen. Agts. Illinois, Mo., Ind., 1423 — ~4 Exchange, Chica 
» Northwestern Managers, 328-336 Security Bidg., Minnea 
RAYMOND & RAYMOND - - - General Agents, Southern Michi Bide. e Daroit 
ALFRED PAULL & SON - - General Agents, West Virgi .~ Boar of” cade a 1. Wheeli 
H. CLARK General Agent, Northeastern Ohio, 337 rior Avenue, N. W , Clevelan 
DIGGS-FERRIS INS. 2 $38 - Gen. Agts., Southern Ohio, 1310 ane ational Bank Bidg. ™ _ 





KING, McCUNE & McKENZIE Res. Agents, N. W. Ohio, 309 Cincinnati Bidg., Lima 
THE MERRILL, DODGE & JACKSON co., Gen. Agts., Lucas Co., Produce Exch. Bidg., To edo, oO. 








referred to as epoch-making. Dr. 
Granville said that during the past 
year the committee had prepared arti- 
cles that were published in insurance 
papers. It was instructed to cooperate 
with similar committees of other in- 
surance bodies. During the coming 
year it expected more definite instruc- 
tions. 
Report on Education 


Continuing, the report said, in effect: 


The problem of teaching insurance is 
the same as that of teaching any other 
subject. There is nothing about insur- 
ance to put it in a separate class. The 
magnitude of insurance is the chief ob- 
stacle to teaching it. We should avail 
ourselves of the experience of educators 
in other lines and should use the educa- 
tional equipment already developed. 

We should use the organization of each 
company to disseminate knowledge in the 
home office, the agency force and among 
the present and prospective policyholders. 
This is the line of least resistence. The 





BOSTON, MASS. 











INSURANCE THAT MEANS 


SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
PROSPEROUS AGENTS 

THAT IS THE SECRET OF THE SUCCESS OF THE 


MASSACHUSETTS BONDING AND INSURANCE COMPANY 


FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, 
HEALTH, BURGLARY and. PLATE GLASS INSURANCE 


CERTAINTY 
IS WHAT MAKES 





T. J. FALVEY, President 
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of his policy. We have been instructing 
the blic away from insurance, not to- 
wa. it. The time is also ripe to break 
from all freak contracts, such as 
ed policies. Insurance is made a 
laughing stock when the assured starts 
doing contortion stunts that would credit 
a circus ring in order to collect on his 
policy.” 

The mores session closed with the 
delivery of Mr. Preus’ address. 

* * * 


TOPICS AT THE AFTERNOON 

SESSION MONDAY 

W. T. Grant, manager of the Busi- 
ness Men’s Accident, opened the aft- 
ernoon program with a discussion of 
one-cent letter postage. He said that 
insurance companies spend about $5,- 
000,000 a year for letter postage. The 
Postmaster-General favors the one- 
cent rate, which would cut this in two, 
but he wants public sentiment behind 
him. Several others entered into the 
discussion, which was closed by di- 
recting Mr. Grant and J. W. Hill and 
Frank D. Harsh of the Iowa State 
Traveling Men’s Association to draft 
a resolution declaring the association’s 
advocacy of one-cent letter postage 
and calling upon each member to write 
to his congressman asking him to vote 
for it. 

A representative of the Panama-Pa- 
cific Exposition was given opportunity 
to tell about it and extend an invita- 
tion to the association to meet in San 
Francisco in 1915. 

Report and Discussion on Manual 

J. B. Sackett, manager of the casu- 
alty department of the Old Line Life, 
chairman of the committee on classifi- 
cation and new manual, presented a 
very valuable report on its activities, 
which is given more fully elsewhere. - 

This report was followed by an in- 
teresting discussion. F. H. Goodman, 

resident of the Home Accident & 
tealth, suggested that publication of 
the manual in two columns to the 
page would save about 30 percent of 
its bulk. President Boyer spoke in 
favor of a manual equally good for all 
classes of accident insurance. F. H. 
Goodman asked how classification of 
new industries was made. Mr. Sackett 
said it was secured by sending cards 
to both the underwriting and claim de- 
partments of the companies for judg- 
ment and experience. C. J. Goodman, 
secretary of the United Casualty & 
Surety, said that some occupations 
should be classified differently in the 
nerth and the south and cited the case 
of lumbermen. 

New Members Admitted 

Arthur James, manager of the casu- 
alty department of the Wisconsin Na- 
tional ‘Life, reported for the executive 
committee that the following had been 
admitted to membership in the associa- 
tion: 

Edward R. Litzinger, president, Medical 
Aid and Burial Association, Chicago. 

Fred Baker, secretary and treasurer, In- 
termediate Accident, Evansville, Ind. 

Frank D. Harsh, claim examiner and 
adjuster, Iowa State Traveling Men's As- 
sociation, Des Moines. 

Frank A. Westley, vice-president and 
a manager, Standard Life, Pitts- 

F. L. Andrews, secretary and general 
manager, Columbia Protective Associa- 
tion, Binghamton, N. Y. 

Beck, manager, claim department, 
Interstate Business Mens Accident Asso- 
ciation, Des Moines. 


A. A. Pickler, superintendent accident 
department, Northern Casualty, Aberdeen, 


EB. Ae 


B. BR. Tuttle, general counsel, American 
Liability, Cincinnati. 

Cc. H. Sanders, manager policy depart- 
ment, American Liability, Cincinnati. 

8. M. Cross, secretary, Columbia Life, 
Cincinnatt. 

W. C. Goodall, president Bankers Acci- 

St. Louis. 


dent, Fast St. 
S. W. Munsell, secretary and general 
manager, Masonic Mutual Accident, 


Sprinefield, Mass. 
H. D. Byrkit, secretary Business Men's 
Accident Association, Des Moines. 


Preparing List of Physicians 
Much interest was manifested in the 
report of the committee on physicians, 
made by its chairman, D. A. Stoker, 
manager of the accident department of 
the American Bankers. In substance, 
it was as follows: 


The committee wrote to each company 
represented in the association requesting 








Parker & Davis, 1134 Majestic Bidg. 
John F. Dunphy, 701 Majestic Bldg.- - - - 
Pohiman Agency, 1201 First Nat’l Bank Bldg. - 
Jones-Davis Agency, 236 McKnight Bldg. - - 
J. Quincy Haas & Co. 





Prudential Casualty Co. 


INDIANAPOLIS 


LINES WRITTEN 
Automobile Liability, Property Damage, Collision, Em- 
ployers’ Liability, Public, Teams, Elevator, Workmen’s 
Collective, Workmen’s Compensation, General Liability, 
Physician’s Liability. 
Commercial and Industrial Accident and Health 
Burglary, Plate Glass 


GENERAL AGENTS 
Childs, Young & Wood, 1545 Insurance Exchange - - - - - = - - - = Chicago, Ill. 
F. Churchill Whittemore Co., ist Floor, Pierce Bldg. - - - - - - = - St. Louis, Mo. 


Baird & Hustleton, Junction Bldg. - - - - - - - = = = = = = = 


- = += = = - = = = Detroit, Mich. 
- Milwaukee, Wis. 
Cincinnati, Ohio 
- =- = = = = = = = Minneapolis, Minn. 
Kansas City, Mo. 
St. Paul, Minn. 











| 
cians that had given it good service. | 
About 500 names were secured. A letter | 
was sent to each of these detailing the | 
desire of the association to secure the 
services of acceptable physicians and en- | 
closing an application blank for appoint- 
ment as examiner for the association. | 
About 100 replies came at once and others 
had come since until the list now numbers 
over 200. hese names stenciled on cards 
will soon be sent out to the companies. 
Another list of examiners and adjusters 
is being prevereé. These lists will in- 
crease and companies are expected to re- 
port to the committee names of doctors 
on them who do not prove satisfactory. 


Cooperate With Claim Association 

Frank D. Harsh told of the activities 
of the International Claim Association 
on similar lines. He thought the two 
bodies ought to cooperate and that 
eventually the claim association should 
handle this question. Showing the 
need of such lists, Mr. Harsh cited the 
case of two supposedly good doctors 
recently found to be on salary to am- 
bulance chasers. 

There was some discussion of what 
might be done to warn companies of 
unsatisfactory or disreputable doctors, 
but nothing was done. 

Report on Legislation 
McKenzie Cleland, general 


Judge 


perted for the committee on laws and 
legislation, of which he is chairman. 
The following is a summary of his 
report: 

Judge McKenzie Cleland, in presenting 
the report of the committee on laws and 
legislation, urged cooperation between all 
insurance organizations for the purpose 
of drawing up a standard law, this to in- 
clude all legislation now thought neces- 
sary by the different states, and to ex- 
clude features regarded as freakish and 
needlessly detrimental to insurance inter- 
ests. He dwelt on the need of legislation 
regulating the sale and use of such fire- 
arms as pistols and revolvers. In 1913, 
some 750 lives were lost in this country 
owing to carelessness or design. he 
ease with which firearms can be procured 
was assigned by the speaker as the rea- 
son for this constantly increasing death 
rate. It was his belief that the agents 
should work for the passage of ordinances 
similar to those in effect in Detroit and 
other cities where the names of those pur- 
chasing weapons are turned over to the 
police for investigation. In a discussion 
of the report, the need of a countrywide 
“sane” Fourth of July celebration was 
pointed out as another means of curbing 
the constant drain on insurance. 


* ec 8 
VIEWS ON THE LIMITATION OF 
COMMISSIONS 


All sorts of views were brought out 
in the discussion of limitation of com- 
missions. O. S. Edwards, vice-presi- 
dent of the Midland Casualty, thought 
commissions should be limited. J. B. 
Sackett thought the state ought to reg- 
ulate them. D. A. Stocker said com- 
panies should write policies under, 
which they would give back to policy- 
holders in claims more than 50 percent 
of the amount received in premiums. 





it to send a list of the names of physi- 


He thought the small companies would 






counsel of the Midland Casualty, re- | 


suffer if the state were to limit com- 
missions, Mr. Edwards said commis- 
sions must be fixed in relation to the 
indemnities offered. George E. Dickson, 
president of the Royal Casualty, 
thought the companies would have to 
pay back in claims more than they had 
been paying. 
Must Pay Policyholders More 

The subject, “Should Premium Rates 
Be Increased or Benefits Reduced on 
Monthly Payment Business,” was an- 


| nounced, but the discussion followed 
| much the same line as on the previous 


subject. H. C. Pegram, secretary of 
|the Midland Casualty, said the com- 
panies must expect to pay to policy- 
holders in claims more than they had; 
| they should reduce expenses, not in- 
demnities. H. D. Huffaker, president of 
the Interstate Life & Accident, said 
| companies could not afford to pay pol- 
| icyholders less than 50 percent of pre- 
| miums in the form of claims. Arthur 
| James, of the Wisconsin National Life, 
| said ten or fifteen years ago the com- 
panies paid agents 10, 12% or 15 percent 
| commissions and made money. Claim 
ratios, he said, are no higher now than 
then; but expenses have gone up 
and profit has decreased or disap- 
peared. He favored limiting commis- 
sions to not to exceed 25 percent. He 
would favor the drafting of a bill, after 
| proper consideration, to be presented 
to the various states, with a view to 
uniform regulation of commissions. 

Twice as Much is Given 

A. M. Johnson, president of the Na- 
tional Life, U. S. A., said about twice 
as much is given for the money under 
a dollar-a-month policy as under a com- 
mercial policy. He favors a good pol- 
icy, but at a fair price. M. B. Camp- 
bell, general manager of the People’s 
Health & Accident, asked whether the 
people with whom the industrial com- 
nanies deal can afford to pay over a 
dollar a month for accident and health 
insurance. President Boyer stated that 
very recently executives of two promi- 
nent industrial companies had ap- 
proached him and asked him to get this 
auestion before the association and en- 
| deavor to get an expression on it. Both 
commissions and claims are going up, 
| and they feel that rates must be raised 
| or benefits reduced. 
| Finally on motion the question was 
| referred to a committee of five to be 
| appointed by the chair, to cooperate 
| with similar committees of other bodies 
|and report at the next meeting. 
Ekern’s Word to Companies 





Commissioner H. L. Ekern of Wis- 
consin, not being certain that he could 
be present on Tuesday, was put on the 
program late Monday afternoon. Pre- 
liminary to his written address, which 





is handled in another column, he said 
that his experience had shown that on 
questions such as the one just discussed 
much can be done by cooperation 
among companies, resulting in a rec- 
ommendation to be presented to the 
Insurance Commissioners’ Convention. 
He had found that companies usually 
asked for what was actually good for 
the business in general and for the pub- 
lic. The commissioners, he said, would 
welcome having this work done by the 
company organizations and the founda- 
tion for uniform legislation would be 
laid in this way. 
* * * 


MANY PROBLEMS DISCUSSED 
TUESDAY 


Tuesday morning was given over 
largely to reports of committees and 
dig:ussion attendant on them. O. S. 
Edwards of the Midland Casualty pre- 
sented the report on greetings sent to 
other organizations and it was adopted 
without delay. 

H. D. Huffaker of the Interstate Life 
& Accident of Chattanooga, represent- 
ing the committee on commercial per- 
sonal accident, offered a recommenda- 
tion that the association attempt to get 
the assistance of the International 
Casualty & Surety Underwriters As- 
sociation, the Detroit Conference, the 
National Mutual Union and Southern 
Casualty & Surety Underwriters Asso- 
ciation, in limiting commissions. It was 
generally conceded that 35 percent 
should be the limit of commission ex- 
penses, but there was much discussion 
as to just how the recommendation, 
which is to be presented to companies 
represented by members of the associa- 
tion and to the sister organizations, 
should be worded. There was also much 
difference of opinion as to whether or 
not the recommendation should carry 
any reference to local agents and brok- 
ers or merely fix a limit. The commit- 
tee brought up only the commission 
question, as it felt that the time for 
passing resolutions in convention and 
ignoring them in practice had passed 
and that if but one topic was considered 
some results might be secured. The 
final recommendation that passed reads: 

We therefore recommend .that the maxi- 
mum commission on commercial personal 
accident and health business to brokers 
and local agents be 25 percent and in the 
large city offices and general agencies the 


— commission not exceed 35 per- 
cent. 


Decreasing Industrial Benefits 

George E. Dickson of the Royal 
Casualty presented the report of the 
special committee to recommend 
whether rates should be advanced or 
benefits reduced on the present dollar- 
a-month policy. Other members were 
H. D. Huffaker, W. L. Sanders of the 
American Liability, F. W. Benjamin of 
the Prudential Casualty and E. E. 
Griffith. This committee recommended 
both reductions in benefits and a limita- 
tion on commissions. A long discus- 
sion was provoked. While the report’s 
adoption would bind no company, the 
effect of such action was considered in 
many phases. There was fear in some 
quarters that the time was inopportune 
for talking of reduced benefits. Others 
felt the time was ripe and that the 
moral effect on the public would be 
good. It was pointed out that the re- 
duction in benefits would relieve any 
pressure that might now exist on claim 
departments and would permit the is- 
suance of a practically unrestricted 
policy. As the recommendation did not 
bring out this plan of removing restric- 
tions only that portion regarding the 
limitation of expense was adopted at 
the morning session. The recommenda- 
tion was that agents’ compensation on 
monthly premium business be limited 
to 25 percent, with an additional allow- 
ance of not to exceed 5 percent for of- 
fice rent, when the volume of business 
justifies an office expenditure. 

Reduction of All Expenses 

In the discussion of this Commis- 
sioner Done was called upon. He called 
attention to the result that came when 
companies at the order of the New 








York department reduced commissions 
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on all forms of liability insurance. 
Agents immediately and with one voice 
demanded a reduction in home office 
expenses in proportion to the reduction 
made at the expense of the business 
producing end. Mr. Done predicted 
that if total expenses were reduced to 
a minimum and actual service be highly 
developed, the danger of state insur- 
ae. even in Wisconsin, will become 
nil. 

Consideration of the proposal to re- 
duce benefits was resumed in the after- 
noon. R. Perry Shorts of the United 
States Health & Accident advocated an 
increase in rate instead of a decrease in 
benefit. His company has put out such 
a policy and is selling it more exten- 
sively than any other. President Boyer 
announced that the National Life was 
going to cut benefits, no matter what 
the convention did on the subject. He 
called attention to the fact that the 
Pacific ‘Mutual raised its rates some 
time ago. Arthur James was of the 
opinion that the matter should be left 
to the committee on classification and 
uniform manual. It was pointed out 
that the reduction in benefits would 
not interfere with classification and 
merely make benefits payable to class A 
now payable to class AA in the future 
and so on down. C. J. Goodman of 
the United Casualty & Surety pleaded 
for the removal of restrictions. He 
said the saving in litigation and claim 
expenses would partly make up the in- 
crease in claims. Many others took 
part in the discussion. 

Resolution Finally Adopted 

The resolution as finally adopted is 
as follows: 

Your special committee on premium 


rates on monthly premium business begs 
nore to make the following recommenda- 
tions: 
That the receipts paid for the basic 
premium of $1 per month be as follows: 
Indemnities Princ. 


Class Acci. Health Sum. Prem. 
a wuesadeus $50 $50 $500 seeds 
ites shanna 40 40 400 pale 
Bk | sah Swemaets- we 35 35 300 ine 
So -csuewenadst 30 25 250 er 
a csatdee eee 25 25 250 65% 
DD Giwhsse aware 20 20 200 6een 
- titania eae 20 20 OO ——_ 
Ju éeeewawan 20 20 100 $1,40 
Mak Seewaneed 20 20 100 2.5 


That the socalled exceptions in the 
policy be eliminated; 

That the president and secretary of 
this association furnish similar organ- 
izations with a copy of this report re- 
questing their cooveration in carrying out 
the purposes of this report. 


Three new members were admitted— 
Henry W. Strickland, Midland, St. 
Paul; Harry G. Royer, secretary, Cen- 
tral Business Men’s Accident, Chicago; 
T. M. Ball, superintendent of agents, 
Ohio National Life. 

How to Get Federal Supervision 

Federal supervision had its inning in 
the report of L. A. Stebbins, of the Na- 
tional Life, U. S. A., chairman of the 
committee on that subject. He gave 
a concise summar~ of the situation in 
a clear and forceful way. The com- 
mittee holds that no constitutional 
amendment is necessary to bring about 
federal control, but as the supreme 
court has just said for the sixth time 
that insurance is not interstate com- 
merce it would likely hold that any 
action of congress toward such control 
would be unconstitutional. As a con- 
sequence the committee suggested that 
federal control could most surely be 
brought about by an amendment. A 
joint resolution providing for the sub- 
mission of such an amendment to the 
various states is now before congress. 
Mr. Stebbins asked each member to 
write both of his senators, and his con- 
gressman seeking their support for the 
resolution. 

The report of W. T. Grant of the 
Business Men’s Accident on policy 
phraseology was read and adopted 
without discussion 

Two Committee Reports 

Ben Brown of the National Life, U. 
S. A., offered the report of the commit- 
tee on claims and risks. It endorsed 
the compilation of a list of approved 
physicians, recommended more careful 
scrutiny of the moral and physical 


antifalse swearing laws of several 
states, suggested the removal of restric- 
tions from policies and approved profit 
sharing contracts. As this touched on 
P some points handled also by the agency 
committee, Chairman E. E. Griffith was 
called on for his report. It called for 
more up-to-date manuals, as those now 
in use fail to list many occupations 
and have many ambiguities. It also 
recommended that more attention be 
given to the education of agents and 
more care be taken in their selection. 
Bidding for agents was deprecated and 
a bureau on dishonest agents proposed. 
These reports brought forth sugges- 
tions for schedule rating in accident in- 
surance, similar to that done in fire 
insurance. The Detroit Conference 
once attempted to have members turn 
over their loss satistics for the com- 
pilation of a schedule. Some companies 
objected to giving up this valuable in- 
formation, others had not kept theirs in 
shape for use and the task of compiling 
the figures proved herculean. The proj- 
ect failed. 

Nebraska, Utah and Washington now 
have false swearing laws and Georgia 
has such a statute that applies to weekly 
premium business. 

Profit Sharing Contracts 
Profit sharing contracts with agencies 





came in for much debate. While they 
were stoutly supported in some quar- 
ters they were roundly condemned in 
others. Commissioner Done said that 
he and other commissioners were prob- 
ably prejudiced against such contracts 
because of the abuses under them, but 
admitted that with the proper sort of 
agents they might have good uses. 
Finally the approval of such contracts 
was stricken from the committee report 
and the remainder adopted. The agency 
committee report was likewise ap- 
proved. 

There was discussion of state laws 
requiring signed applications for li- 
censes from agents. These serve a 
valuable purpose in giving to compan- 
ies information regarding applicants 
that would otherwise be unobtainable. 

A. I. Vorys, former superintendent of 
insurance in Ohio, talked on state in- 
surance. He termed it socialism. He 
expressed unalterable opposition. to 
monopolistic state insurance. A further 
account of his remarks is given else- 
where in the paper. 

Limited Policies Debated 

Charles A. White of Chicago reported 
for the committee on semicommercial | 
or limited accident and health policies. | 
Premium income from this class has | 
been reduced during the past few years, 





he said, through the elimination of 
many bad agents and the greater care 
taken in selection of risks. Companies 
writing the class now exchange infor- 
mation of agents, loss experience and 
other matters and are thus removing 
some of the abuses and objections to 
the line. The statistics on limited pol- 
icies probably give the best means for 
measurement of specific hazards. Three 
states have ruled out limited policies 
but permit limited insurance under 
travel policies. 

As the report commended the efforts 
being made to bring up the standard of 
the limited policy business, George E. 
Dickson objected to its adoption, hold- 
ing the report inconsistent with the 
previous action tending toward the eli- 
mination of all exceptions from policies. 
He dwelt on the odium which misrep- 
resented limited policies brought on the 
whole business. 

Mr.- White defended the business, 
pointing out that limited policies were 
labeled limited, while so-called full cov- 
erage policies were always limited in 
minor ways but limited in small type. 
Dr. W. A. Granville came to his sa 
port, calling limited insurance highly 
specialized insurance. He stated that 
Lloyds, London, did a big share of its 
business on limited policies of various 
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sorts. Ji. C. Pegram and O. S. Edwards 
of the Midland Casualty also defended 
Mr. White’s position. There were but 
few votes on the report and Mr. Dick- 
son voted no. 

Three Cities Want Convention 

Invitations for the annual convention 
were received from Galveston, Buffalo 
and Cincinnati and referred to the ex- 
ecutive committee with power to act. 

A resolution favoring 1 cent letter 
postage was adopted at the request of 
W. T. Grant. 

In adjourning the convention Presi- 
dent Boyer said that he believed the 
meeting marked a new epoch in the 
business and asked that the members 
remember in the conduct of their busi- 
ness the plans, aims and objects of the 
association. The adjournment was at 
5:15 Tuesday afternoon. 


AMICABLE ACCIDENT CHANGES 


Becomes Central Business Men’s Asso- 
ciation Selling $12 Accident and 
$20 Health Policies 


At the annual meeting of the policy- 
holders and directors of the Amicable 
Accident Association of Chicago on 
Wednesday the name was changed to 
the Central Business Men’s Associa- 
tion and the company converted into 
an institution selling a $12 accident and 
$20 health policy. H. G. Royer and 
C. O. Pauley, who got their first ex- 
perience in the accident business with 
the States Accident of Chicago and 
have been with the American Bankers 
Life of Chicago since that company re- 
insured the States, have been made 
president and secretary-treasurer re- 
spectively. Mr. Royer has been super- 
intendent of agents of the accident de- 
partment of the American Bankers and 
Mr. Pauley assistant manager of the 
accident department. Mr. Royer will 
look after the agency end of the Cen- 
tral Business Men’s and Mr. Pauley af- 
ter the office end. 

The policies will be frilless but will 
also be without restrictions and ex- 
ceptions. The accident policy will not 
provide accumulations, double indemni- 
ties nor surgical benefits. It will pay 
weekly indemnities as long as the in- 
sured lives. 
_ The association will net a good pre- 

mium from the business as none of the 
officers will draw salaries until the 
number of members warrants such ex- 
penditures, The president and secre- 
tary-treasurer will for the present rely 
on commissions on personal business 
for their income. The association will 
pay only commissions on the first quar- 
terly premiums. 

Frank A. Helmer of Helmer, Moul- 
ton, Whitman & Whitman, attorneys, 
and George C. Hunt, M. D., chief of 
the bureau of ambulance service of 
Chicago, are the only old directors that 
continue with the association. The new 
board includes Messrs. Royer and 
Pauley and Frank Smithies, M. D., 
gastroenterologist to Augustana Hos- 
pital; H. P. Harrison, treasurer and 
manager of the Redpath Lyceum Bu- 
reau; and W. E. Jacobs, sales manager 
for E. J. Brach & Sons, candy manu- 
facturers. 


To Reveal Defendants 

The Ohio supreme court is to be 
asked this week to reverse its rule that 
jurors in personal injury cases may not 
be asked whether or not they are con- 
nected in any way with liability insur- 
ance companies. It is not permissible 
to bring out in a trial the fact that an in- 
surance company is handling the de- 
fense in personal injury cases of any 
kind and prosecuting attorneys have 
succeeded in bringing the point out in 
the examination of jurors. This has 
not been permitted in Ohio. The Cuya- 
hoga county court of appeals recently 
reversed a ruling of trial court per- 
mitting such a question and vacated a 
$7,000 judgment. The attorney for the 
plaintiff cannot call for a retrial so 
went to the supreme court for a ruling. 





AGENTS’ QUALIFICATIONS 
EKERN OFFERS SUGGESTIONS 
Wisconsin Commissioner Discusses 


Need and Methods of Eliminating 
the Undesirable Solicitors 





Commissioner H. L. Ekern of Wis- 
consin discussed “Agents’ Qualifica- 
tions” in an address at the meeting of 
the American Association of Accident 
Underwriters in Chicago this-week. Mr. 
Ekern held that the state has a social 
and economic interest in the observ- 
ance of correct practices and he dis- 
cussed possible plans of putting a check 
on undesirable methods. His address 
in part was as follows: 


Accident and sickness insurance has be- 
come one of the established institutions 
of today. To the industrial wage-earner 
it is an absolute necessity. In furnishing 
this’ necessity, you, as underwriters, are 
not engaged in a gamble, but are the ad- 
ministrators of a common fund con- 
tributed by your policyholders for the 
benefit of the lesser number of policyhold- 
ers who suffer accident or sickness. The 
administration of this common fund is 
a trusteeship in the nature of a_ public 
service which carries with it the highest 
responsibilities. 

Compensation Laws Cause Expansion 

The recent rapid development of insur- 
ance against the result of accident or 
sickness is almost coincident with the sig- 
nificant change in the popular point of 
view. Within three years there has 
spread through the different states the 
idea of compensating injuries suffered dur- 
ing employment at the expense of the in- 


ustry. 

This inevitably directs attention to the 
problem of providing against the results 
of accidents occurring outside of the em- 
ployment, and incidentally to the need for 
protection against disability from sick- 
ness. Thus, instead of a lessened demand 
for accident and health insurance by rea- 
son of the compensation protection, the 
public education results in an increase 
especially in sickness insurance, which 
hardly enters into the workmen’s com- 
pensation plan. 

State’s Interest in Work 


The big problem in all insurance is that 
of bringing it to the attention of the pol- 
icyholder and securing his application and 
collecting the premiums. his is the 
work of the agent and no substitute for 
the service he renders has yet been found. 

From the standpoint of the state every 
person insured is that much gained in 
reducing the great army of uninsured. 
The real business of the agent is to in- 
crease the number of those who are in- 
sured. In so doing he serves the true 
interests of his company and of the state. 
It is the failure to understand this fact 
and its economic importance that creates 
most of the agency problems. Were the 
activities of the agent confined to the 
uninsured there would be no occasion for 
complaints of twisting and no waste of 
valuable time in the switching of busi- 
ness back and forth from one company 
to another. 

The increasing attention given to the 
economic aspects of insurance tends more 
and more to focus attention upon the 
agency problem. 

Various Measures Suggested 

There can be no question that the true 
situation amd its needs are best seen 
by those who are actually engaged in the 
business. Very lately the president of 
your association has urged the lack of 
real scientific knowledge on the part of 
the agents, and a better system for their 
appointment and greater care in their in- 
struction with regard to their duties. 
Other members of your association have 
recommended the enactment of laws: Re- 
quiring the cancellation of the license of 
an agent upon conviction for twisting 
after hearing; penalizing the failure of an 
agent to report premiums after written 
demand; punishing fraudulent acts of 
agents, doctors and claimants; requiring 
the filing of the record of applicants for 
license, and that such license be issued 
only to qualified applicants; requiring li- 
ecense fees to be paid by agents, and that 
agents be bonded; and dealing rigidly with 
twisting. 


Primarily a Company Problem 

While the state is undoubtedly inter- 
ested from an economic point of view, in 
common with you, in anything that goes 
to make a good agent, this problem is 
primarily your problem, and the state can 
perhaps best — by concentrating su- 
pervision upon a few definite propositions. 

From the standpoint of the department 
and the public interest there are three 
essential requirements in the education 
of the agent relating to his business: 
First, he must deal honestly with his 
company and the insured in accounting 
for money coming into his hands; second, 
he must not misrepresent; third, he must 
not twist business from one company to 
another. 


Require Report of NonPayment 
The requirement+of common honesty in 
accounting for funds is too obvious to 
require comment. Undoubtedly the re- 





quiring of a bond would be a wise pre- 
caution with new agents, but it might 
often be unnecessary and troublesome. 
Each company might, however, properly 
be required by law to report the nonpay- 
ment by any agent of any funds due the 
company or any person insured. The 
agent should be notified of such report 
and be permitted to file a statement in 
reply. Such information and statement 
might also be required or be furnished to 
any eer thereafter appointing such 
agent. 

There can be no excuse for continuing 
the license of an agent who is guilty of 
wilful misrepresentation. The effect of 
misrepresentation, caused by ignorance, 
may be equally unfortunate upon the 
policyholder and the interests of the com- 
pany. Much of this can undoubtedly be 
avoided by greater care on the part of 
the companies in the selection of their 
agents, but it is doubtful that the uniform 
exercise of such care can be secured with- 
out some requirement of law. 

Pile Agents Application 

It would perhaps serve the purpose and 
not be burdensome, to require the com- 
panies to file with the insurance depart- 
ment the application of the agent, in such 
form as required by the department, with 
the certificate of a representative of the 
company that the statements as to quali- 
fications are true. Such application should 
show in a general way the applicant’s 
knowledge of the principles of insurance 
and of the contracts which he proposes 
to write and of the laws affecting his du- 
ties and conduct as such agent. It should 
also show his experience in the business; 
his reason for terminating the last in- 
surance employment, and the balances, if 
any, claimed to be due to any insurance 
company or person insured upon any pre- 
vious insurance employment, with any ex- 
planations therefor; and whether the ap- 
plicant has theretofore complied with the 
provisions of law relating to insurance. 
No license should be issued or renewed 
unless such issue or renewal was war- 
ranted by the qualifications disclosed by 
such application; and in the event of any 
violation of the laws relating to insurance, 
or of any untrue statements in such appli- 
cation, the license should be revoked. 

Where Competition Should Cease 

One of the great wastes in the business 
of insurance is the lapsing of policies. A 
considerable part of this has undoubtedly 
been due to the practice of twisting policy- 
holders from one company into another, 
and no practice is more vicious in its 
economic effect upon the business. 

Competition between agents is legiti- 
mate up to the time that an application is 
signed. acter this point, any attempt on 
the part of an agent to place his insur- 
ance in preference to the other is wrong. 
It takes the time of the policyholder and 
of the competing agents to no purpose, and 
in the end adds nothing to the sum total 
of the insurance carried, but often results 
in the intending policyholder taking no 
insurance at all. 

The practice is even worse where the 
policy has been issued and the agent at- 
tempts to induce or does induce the policy- 
holder to terminate one policy for the pur- 
pose of taking another. The cases in 
which this would be justified are so rare 
as to be unworthy of consideration; and 
from the standpoint of the state and the 
public interest, twisting involves an ab- 
solute waste in the agents’ commissions 
and other expenses incurred. 

Put Certificate in Application 

This problem might be met very largely 
by a simple requirement of law, that there 
be inserted in the application of each com- 
pany, signed by both applicant and agent, 
a statement “that the applicant has not 
terminated any insurance and does not 
contemplate doing so in connection with 
or for the purpose of securing the insur- 
ance applied for except ‘and by specifying 
the exceptions, if any.’”’ 

This would serve to bring to the at- 
tention of the insured the undesirability 
of terminiating his present insurance for 
the purpose of effecting another insurance 
of the same kind. It would warn the 
agent that the practice is vicious, and that 
the facts would become known and would 
be carefully scrutinized, and it would 
charge the companies with the knowledge 
of the practice of its agents. : 

Pile Duplicates With Department 

_If thought necessary to make the pro- 
vision more effective, it might be re- 
quired that a duplicate of every applica- 
tion, showing that any insurance has been 
or is to be so terminated, be immediately 
filed by the company with the commis- 
sioner of insurance. The insurance de- 
partment would then be advised of any 
general practice of an agent in this re- 
spect, and could easily apply the necessary 
remedy. 

This suggestion might be put into im- 
mediate effect by the companies them- 
selves, through the action of associations 
like this. Without respect to such action, 
however, something of the kind should, in 
my judgment, be required by law as speed- 
ily as possible. 

You are undoubtedly already familiar 
with the recommendations which have 
been made by the National Convention of 
Insurance Commissioners for legislation 
relating to the licensing and conduct of 
agents, and especially those upon the sub- 
ject of twisting, and it is not necessary to 
emphasize the desirability of having these 
recommendations enacted into law. 

Uniform Standards for States 


In conclusion, it should be said that the 
great body of agents are honest, loyal to 
their companies, and conscientious in the 





performance of their duties to the public, 
and this fact makes it all the more im- 
portant for the protection of their repu- 
tation and their business, that the dis- 
honest, incompetent and ignorant agent 
should be eliminated as far as possible. 
To do this the enforcement of some stand- 
ard of qualifications is necessary. The 
standard should, as far as possible, be 
uniform for the different states, but the 
extent of departmental authority which 
must be written into the statutes and the 
method of its administration must, of ne- 
cessity, be adjusted to the legislative and 
administrative practice of each state. 


STATE INSURANCE THREATENS 


Speaker McKinley of Lower [Illinois 
House Says Radical Changes 
Only Preventive 


A. A. McKinley, speaker of the lower 
house of the Illinois legislature and one 
of the powers-that-be in state politics, 
says that unless radical reforms in 
workmen’s compensation can be accom- 
plished that compulsory state insur- 
ance is bound to come. He terms the 
original Illinois law bad and says that 
while the new law is a big improvement 
it is still bad. He believes it bad for 
both workman and insurance com- 
panies. The latter, in his opinion, have 
it within their power to bring about 
radical reforms that will prevent radical 
legislation. A better system of han- 
dling claims and better guaranties that 
all legitimate claims can and will be 
paid are necessary. He considers a 
number of amendments to the present 
law imperative but holds that unless the 
present system of compensation insur- 
ance is amended without the aid of law 
that compulsory state insurance will be 
one of the amendments to the Illinois 
law that will be adopted. 

His utterances, which he made be- 
fore the American Association of Ac- 
cident Underwriters in midyear con- 
vention at Chicago this week will cause 
considerable surprise among insurance 
men. Illinois is ordinarily a safe and 
sane state. State insurance has not 
been considered threatening in the com- 
monwealth in the past. 


Twin Cities Men Meet 

At the regular meeting of the Twin 
Cities Adjusters’ Club at St. Paul this 
week, Secretary Best of the Employ- 
ers’ Liability outlined a plan of enter- 
tainment based upon papers to be read 
by each member on subjects to be as- 
signed by the secretary or chosen by 
each speaker, at times fixed in succes- 
sion by the secretary. That idea was 
encouraged by Mr. Caverly of the 
Globe Indemnity, who moved that as 
a preliminary step, invitations be sent 
te Statistician Lescohier of the bureau 
of labor and Assistant Labor Commis- 
sioner Albright to meet with the club 
at its next regular meeting, and that 
Mr. Lescohier be invited to address 
the club on a subject of his choosing, 
to be followed at a subsequent meet- 
ing by Mr. Albright, who will also 
be at liberty to select a subject. 

A letter from J. K. Thomas, former 
member, was read, sent from his ad- 
dress at Chicago, with the United 
States Casualty, congratulating the 
club on its success in maintaining its 
enthusiasm and complimenting some 
of the members individually. 


Gets Accident Agency 

It was announced recently that 
Charles T. Gulette had become man- 
ager for the industrial health and ac- 
cident department of the Massachu- 
setts Bonding at its Chicago depart- 
ment, covering several states in the 
central west. Mr. Gullette is also to 
be manager of the commercial acci- 
dent department for the same field. 
He has been in the casualty game for 
some twenty years or more, a grea- 
deal of which time was spent in the 
south with the Fidelity & Casualty. 
He comes to the Massachusetts Bond- 
ing Chicago branch from the Alexan- 
der agency of the Fidelity & Casualty 
at Chicago, and has already made good 
strides in increasing the business and 
agency plant of his new company. 
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Meeting of National Mutual Union 





Much Interest Is Shown at the Semi-Annual Gathering Held this Week 
in Milwaukee— Papers Read Were Excellent and the Discus- 
sions Were Entered Into With Zest— Committee Is Ap- 
pointed to Look Into the Increasing Automobile 
Hazard— Uniform Claim Blanks 


Are Recommended 





(PROM A STAFF CORRESPONDENT.) 

Milwaukee, Wis., Feb. 25—(Special) 
—The National Mutual Union held its 
semiannual meeting yesterday. The 
attendance was fair. The program was 
good. The interest was excellent. The 
following summarizes what was ac- 
tually done. 

The president was instructed to ap- 
point a committee of three to confer 
with committees from other bodies to 
discuss and assist in solving the prob- 
lems arising out of the automobile 
hazard. The committee is R. B. 
Beson, Bankers Mutual Casualty; W. 
C. Goodall, Bankers Accident of IIli- 
nois; George E. Tyrell, Union Acci- 
dent & Benefit. 

Uniform Claim Blanks 

The president was instructed to 
name a committee of three to confer 
with the Detroit Conference with a 
view to agreeing upon uniform claim 
blanks for the use of companies. This 
committee consists of C. G. Brackett, 
Hoosier Casualty; F. L. Andrews, Co- 
lumbian Protective; M. B. Campbell, 
People’s Health & Accident. 

A committee was appointed to pre- 
pare a standard system for assigning 
various elements of the expense ratio, 
so that companies may be able to com- 
pare the various elements of expense 
on the same basis. This committee 
consists of C. W. Ray, Hoosier Cas- 
ualty; A. R. Arford, Workingmen’s 
Mutual Protective; J. D. Hunt, Indus- 
trial Sick & Accident. 

Manual Committee 

A manual committee was named to 
cooperate with similar committees 
from other organizations, this commit- 
tee consisting of F. H. Goodman, 
Home Accident & Health; E. C. Ed- 
munds, Workingmen’s Mutual Protec- 
tive; M. B. Campbell, People’s Health 
& Accident. 

W. C. Goodall, M. B. Campbell and 
A. R. Arford were appointed a com- 
mittee to invite the mutual companies 
of the Wisconsin Accident & Health 


Underwriters’ Association to become 
members of the National Mutual 
Union. 


The Union amended its by-laws so 
as to provide for meetings in the win- 
ter and the summer, instead of in Feb- 
ruary and August; to provide that 
companies becoming members after 
Oct. 1 of any year and paying their 
entrance fees shall be considered to 
have paid their dues for the following 
fiscal year; and making the fiscal year 
correspond with the calendar year. 

The union endorsed one-cent letter 
postage. 

Now Has Thirty-One Members 

Nine companies were represented 
when President S. W. Munsell called 
the meeting to order in the morning, 
but officers of a number of others were 
on hand after the trains got in about 
noon. The union now has thirty-one 
members, eight having joined since the 


annual meeting in August, as follows: 
Business Mens’ Accident Association, 
Kansas City. 


Missouri Business Mens’ Accident & 
Health Association, St. Louis. 
United Masonic Health & Accident 
Association, Springfield, Mass. 
Duluth Casualty Association, Duluth. 
Illinois Benefit Association, Peoria. 
Kentucky Central Life & Accident Com- 
pany, Louisville. 
Mutual Benefit Health & Accident Asso- 
ciation, Omaha. 
Interstate Traveling Mens’ Association, 
Dallas, Tex. 

Convention Roster 
The following members were repre- 
sented at the meting: 
Bankers’ Mutual Casualty—R. B. Be- 
son, president; F. L. Beson, secretary. 
Bankers’ Accident of Illinois—W. C. 
Goodall, president. 
Columbian Protective—F. L. Andrew, 
president. 
Duluth Casualty—N. Nissen, president. 
Ft. Wayne Mercantile Accident—L. H. 
Ransom, secretary. 
Hoosier Casualty—C. W. 
tary. 
Home Accident & Health—F. H. Good- 
man, president. 
Industrial Sick & Accident—J. D. Hunt, 
secretary. 

Masonic Mutual Accident—S. W. Mun- 
sell, secretary and general manager. 

People’s Health & Accident—M. B. 
Campbell, general manager. 

Union Accident & Benefit—George E. 
Tyrell, president. 

Workingmen’s Mutual Protective—E. C. 
Bowlby, general manager; A. R. Arford, 
scretary; E. C. Edmunds, treasurer. 

- ~ * 


COOPERATION THE THEME OF 
PRESIDENT’S ADDRESS 
President Munsell’s address was 

brief and dealt mostly with the value 

of cooperation. He said this organiza- 
tion desires to cooperate with all 
others and to maintain friendly rela- 
tions with the insurance departments. 

President Munsell read the report of 

the legislative committee, Chairman J. 

J. Parnsdall being absent. It called 

attention principally to a bill pending 

in New York which would require the 
licensing of agents and collectors of 
mutual companies and to another bill 
which would make the withholding of 
funds held in trust, including those of 
insurance companies in agents’ hands, 
embezzlement. The committee is op- 
posed to the first bill, but suggested 
getting the cooperation of the Detroit 
Conference in favor of the second. 
Traveling Men’s Associations 

Vice-President Goodall having brought 
up the question of the possibility of 
securing the traveling men’s associa- 
tions as members, J. W. Hill, president 
of the Iowa State Traveling Men’s, 
who was present, told about the fed- 
eration of commercial men’s associa- 
tions. The most important question 
before that body now is the automo- 
bile hazard. Mr. Hill told that his as- 
sociation last year paid $99,500 in 
claims on accidents arising from crank- 
ing and operating automobiles, that be- 
ing about 25 percent of the claims paid. 
Automobile Hazard 

This brought on a general discus- 
sion of the automobile hazard. ; 

Tallman, vice-president of the Great 


Ray, secre- 








BANKERS ACCIDENT ASSOCIATION 


EAST ST. LOUIS, ILLINOIS 


Premium income increased 50% in 1913. 


25% in 1913. @ Why? 


Bankers is now entering Missouri. 
and Illinois. 


. The Illinois Insurance Department says the 
Bankers is “uniformly fair and prompt in settlement of policy claims.” The 


G Policies in force increased 


@ Good agency openings in Missouri 


Western Accident, who was a visitor, 
stated that his company issues one 
policy giving only half indemnities for 
accidents due to operating motor cars 
and increasing other benefits. M. B. 
Campbell stated that since the first of 
the year the People’s Health & Acci- 
dent has incorporated a provision call- 
ing for 50 percent indemnities for such 
automobile accidents. 
Pavors Reducing Benefits 

Mr. Hill said some traveling men’s 
associations cut out or reduced bene- 
fits for accidents caused by automo- 
biles between 10 p. m. and 6 a.m. He 
thinks this wrong. He also thinks it 
wrong to charge a higher premium to 
cover automobile accidents, as _ that 
taxes the man who does not operate 
a car as well as him who does. Re- 
ducing benefits is the only fair way 
of treating the question, he thinks. He 
said reports of traveling men’s associa- 
tions show increases in automobile ac- 
cidents running from 100 to 300 per- 
cent in the past year or two. 

Goodman Pavors Declaration 
Mr. Goodman thought the union 
should declare itself in favor of reduc- 
ing benefits for automobile accidents, 
but R. B. Beson opposed such action 
until it was first taken by classes of 
companies more seriously affected by 
the automobile hazard. 

Mr. Goodall fears the motorcycle 
hazard for industrial companies more | 


than the automobile hazard. J. | 
Sackett, of the Old Line Life, a vis- 
itor, said his company issued one | 


policy with benefits for motorcycle 
accidents eliminated, but covered that 
hazard by endorsement for an extra | 
premium. M. B. Campbell thought the 
automobile hazard was getting serious 
for industrial companies through the 
introduction of Fords and other low 
priced cars. 
Papers in the Afternoon 

The reading of all papers came dur- | 
ing the afternoon session. These pa- | 


pers are mentioned more at length in 
other columns. A. S. Hamilton, Jr., 
of the Mutual Underwriter, read the 
paper of M. F. Van Buskirk, editor of 
that paper, on “Mutuality.” Dr. David 
H. Keller read his paper on “Claim 
Adjusting from the Medical Stand- 


point.” W. L. Chandler.of the Dodge 
Manufacturing Company of Misha- 
waka, Ind., gave in his paper very 
valuable information as to “Benefit 
Funds Among Industrial Workers.” 


The subject of “Legislation” was dealt 
with by F. L. Sward, manager of the 
Service Bureau. 
Claim Blanks Discussed 
Following Dr. Keller’s paper came a 
good discussion. Mr. Beson pointed 
out the need of uniform claim blanks 
as a measure to save dissatisfaction 
among policyholders. He favors pay- 
ing doctors a small fee for filling out 
claim blanks. Mr. Sackett has secured 
valuable information from doctors by 
sending them blanks to fill accom- 
panied by a dollar for their trouble. 
Mr. Goodman has secured equally good 
results in some cases by sending a 
good cigar in a mailing tube. 
Mr. Chandler, as one who has to fill 
out blanks for workmen at times, said 


|it would certainly please those who 


have to do such work to have all com- 
panies’ blanks alike. 
Doctors Demand Pay 
President Koch, of the Detroit Con- 
ference, was introduced and said that 
in some part of the east doctors 
through their societies had agreed to 


| fill out no blanks unless paid for the 


service, but they usually had receded 
from that position very soon. 
Dr. Keller, in addition to the forms 


| of blanks suggested in his paper, read 


some other ones. He advised getting 
full information about the disability at 
the start, before the claimant or his 
doctor became suspicious that the com- 
pany was looking for special informa- 














G. S. GILBERTSON, President 


RESOURCES 


Mortgage Loans on Real 
Estate as reserve deposited 
with the State Department $27,900.00 


Cash in Bank on Interest.. 22,046.11 
Cash in Bank and Office 
Subject to Check......... 


Assessments Due and in 
Course of Collection...... 22,456.50 


Accrued Interest on Loans 
and Deposits............. 1,613.46 


;\ i ee $137,336.78 


3816 Claims Paid during Year. 
Total Claims Paid to Date............ 


63,320.71 











Annual Statement of the 


Snter-HState Business HMien’s 
Accident Association 


DES MOINES, IOWA 
For the Year Ending December 31, 1913 
The Original Successful Company Incorporated Under Iowa’s Insurance Laws 


Over Half a Million Dollars Paid in Claims 


A National Organization Issuing Standard Form Accident and 
Health Policies to Preferred Risks in the United States and Canada 


Increase of Membership during year, 11,281 Members. 
Members in Good Standing January 1, 1914, 50,461 
1327 Authorized Depositories 


ERNEST W. BROWN, Sec’y-Treas. 


LIABILITIES 


Total Claims in Process of 


Addjamtaent’......0ccecece $ 32,008.46 


Bills Unpaid including De- 


cember Salaries.......... 3,572.36 
Taxes Due and Accrued... 5,000.00 
Advance Assessments ..... 17,510.00 
Net Surplus over Liabilities 79,245.96 

5 $137,336.78 
vase séinadvepeseeeunsdeel $257,131.77 
hiabhelyeass evkkuewneme eae 606,205.65 
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tion and answered with a view to 
thwarting its endeavors. 
Expense Ratio ; 

The expense ratio is a big, live ques- 
tion with accident companies. Its dis- 
cussion was opened by C. W. Ray in 
a prepared paper, the substance of 
which was as. follows: ‘ 

Twenty years ago the purchasing 
power of a Collar was twice what it is 
now. Wages are more than twice what 
they were at that time, as regards some 
industries. The various governments, 
federal, state and local, have led in more 
free expenditures. Railroad expenses 
have increased as have a, others, in- 
cluding those of insurance companies. 
At the same time the addition of “frills” 
to policies has increased the claim ratio. 

Cost of New Business 

Mr. Ray compiled the expense of the 
Hoosier Casualty for the year 1913, for 
putting business on the books and found 
that the total agency expense, including 
ostage, special agents’ salaries and the 
ike, divided by the number of policies 
issued, showed that it cost $1.83 for every 
policy issued before the company re- 
ceived a cent of premium on it. This ex- 
pense does not include any policy fees 
or first month’s premiums. The expense 
of someting renewals is charged to the 
collection epartment and is separate 
from the foregoing. The portion the 
company gets out of several * oe Pisi 
miums is requir.d to meet the initial 
expense of putting the business on the 
books. Fifteen years ago agents’ com- 
missions were 6 to 10 percent while 15 
percent was counted liberal. What they 
we now is too well-known to need men- 
tion, 
The speaker also took up the question 
of state and municipal taxes, showing 
how they increased the expense. The 
moral hazard is increasing expense in the 
form of claim investigation and medical 
examination required. His conclusion 
was that mutual companies need not less 
than 50 percent of the premiums for ex- 


penses, 
Cost of a Claim 

BE. C. Edmunds opened the discussion 
of Mr. een Soy paper with the statement 
that comp lation of the experience of 
the Workingmen’s Mutual Protective 
showed that each claim costs the com- 
pany $1.75 expense, not counting the time 
spent by the agent in investigation and 
making reports. As this time is paid 
for by commissions, part of the commis- 
sions ought really to be charged against 
the claim department. He said mutuals 
ought to have 50 percent of premiums for 
expense, but how about it if a legislature 
saw fit to limit them to a lower percen- 
tage? They must comply or quit. 

Speaking of commissions Mr. Edmunds 
said he had seen an agent’s contract call- 
ing for the entire first month’s premium, 
55 percent of the premiums for the first 
year and 30 percent thereafter. 

Wants Standard Fixed 

He said there was much diversity 
among companies in apportioning ex- 
pense to the various departments and he 
therefore moved the appointment of a 
committee to get up a standard for this 
purpose. Then it will be possible for 
companies to decide by that standard 
whether any one department is costing 
too much as compared to the average of 
all companies. 

Messrs Goodall, Goodman and others 
told of the splendid service the Service 
Bureau had given them, saving several 
times the amount of their subscriptions 
to its support. They urged every member 
of the union to subscribe to bureaus’ 
service. 

At the request of Mr. Goodall, Mr. 
Chandler spoke of the work of the Na- 
pone! One Cent Letter Postage Associa- 
tion. 

The officers felt much gratified at the 
attendance and interest shown at the 
meeting. As its date conflicted with that 
of the American Association at Chicago, 
the showing made was excellent. 





Banquets Louisville Force 


The National Life & Accident ban- 
ne its Louisville agents at the 

enry Watterson hotel in that city last 
week. A number of officers were pres- 
ent, including C. A. Craig, president, 
and T. L. Thompson, general manager. 
A. N. Estes, manager of the Louisville 
office, was the host. Forty agents were 
present. Mr. Craig delivered the prin- 
cipal address. The home office is in 
Nashville, Tenn. 





Gets State of Wisconsin 


Chris Schroeder & Son, recently ap- 
pointed general agents at Milwaukee 
for the Massachusetts Bonding, will 
be given the entire state, which has 
heretofore been handled by the Chi- 
cago branch office of the company, 
under Manager P. B. Shillito. The 
Chicago office has been handling six 
states in the central west and still has 
charge of Illinois, Iowa, Minnesota, 


CALLS IT SOCIALISM 


VORYS ON STATE INSURANCE 








Predicts That Ohio’s Monopoly Will 
Not Last Long—Some Great 
Fundamental Questions 





Speaking on state insurance before 
the American Association of Accident 
Underwriters at its midyear meeting in 
Chicago this week, A. I. Vorys, former- 
ly. Ohio superintendent of insurance, 
asked whether the time were not ripe 
for the American people to decide 
whether or not they wished to substi- 
tute socialism for individualism. And, 
asked Mr. Vorys, if we do wish to sub- 
stitute socialism, do we want to do it 
by destructive or constructive methods. 
He further asked whether the govern- 
ment should take over business, one 
line at a time, or all business at once 
and if the former process, should insur- 
ance be one of the first or one of the 
last to be taken over. 
Individualism Not Ideal 
When the American government was 
founded individualism was the ideal. 
Conditions have changed and under the 
profit system some individuals have 
become too powerful. The people must 
look the question squarely in the face 
and decide it on its merits. Socialism 
will not come through hatred, envy, 
covetousness nor illwill. It will succeed 
when the instinct to love thy neighbor 
as thyself supersedes the idea that self- 
preservation is the first law of nature. 
That time may not be as far distant as 
some people think. 
It is hardly fair to single out certain 
lines of business or industry for state 
operation. State insurance has not won 
in some states through the support of 
theorists nor through the support of the 
covetous, but because of the indiffer- 
ence of the general public. If the peo- 
ple were to vote on whether or not the 
government should take over all busi- 
ness this indifference would not be so 
apparent. 
Why State Selects Insurance 
One reason why insurance is one of 
the first lines for the state to covet is 
that it is a form of taxation. The 
states have long had a monopoly on 
taxation and want a monopoly on all 
its forms. Insurance is also a benevo- 
lent institution and the state yearns to 
conduct all benevolences. But if the 
government is to enter business it 
should take some other line where re- 
sults are more easy of measurement. 
Evils in the insurance business led 
to supervision, supervision led to dras- 
tic legislation, and drastic legislation 
leads to a desire to have the state take 
over the business. The wrongs in the 
insurance business were no worse than 
the wrongs in any other business and 
the inequities of its taxation were not 
worse, if as bad, as the inequities of the 
state tax. 
Took Advantage of Situation 
Compensation has proven a popular 
means of substituting state for private 
insurance. State insurance is not re- 
sponsible for the improvement in re- 
lations between employer and employe, 
as politicians claim. The change from 
the employers liability system to the 
compensation system is entirely re- 
sponsible and where the insurance com- 
panies carry the compensation risks 
the improvement is just as great as 
where the state carries the risk. 
In Ohio the state could not under the 
first law compete with the companies. 
It collected good premiums but gave 
only 25 percent as much protection as 
the companies, so a monopolistic law 
was enacted. At the same time the 
legislators by loosely drawn laws made 
it possible for 75 percent of the claim- 
ants for compensation to sue in civil 
courts for damages. 
An inadvertent ruling permitted com- 
panies writing both liability and surety 
to issue bonds that are virtually com- 





Michigan and Indiana. 


inates against casualty companies that 
write liability but not surety. 
Predicts State Will Fail 

Mr. Vorys stated that he did not 
favor state insurance, but now that 
Ohio has it he wants it tested out. He 
does not believe in the monopolistic 
form and does not expect it will last. 
He thinks the only fair test of it is in 
competition with the regular compan- 
ies. He believes the companies will 
survive as they have survived regula- 
tion. Monopoly, concluded Mr. Vorys. 
is as hateful in the state as in private 
hands. 





DEATH CALLS A. W. RADER 





Secretary of Iowa State Traveling 
Men’s Association Reaches End 
of an Eventful Life 





A. W. Rader, secretary of the Iowa 
State Traveling Men’s Association, died 
at his home in Des Moines on Feb. 18. 
His funeral took place last Friday. He 
had been in poor health for some time 
and was virtually incapacitated from 
performing his official duties since last 
October. 

Mr. Rader was a traveling man for 
twenty-seven years, was prominent as 
a member of the United Commercial 
Travelers, a thirty-second degree Mason 
and a member of the Order of Elks. He 
was elected secretary of the Iowa State 
Traveling Men’s about three years ago. 
He was a kind hearted, lovable man, 
highly esteemed by the multitude of 
people who knew him. He left a wife, 
two sons and a daughter. 

The board of directors of the asso- 








ciation selected J. S. Irish chief clerk, 
to fill out Mr. Rader’s unexpired term. 
A permanent successor will be elected 
at the next annual meeting in January, 
1915. 





MAKES EXCELLENT SHOWING 


Statement of the National Surety Dis- 
plays Addition to Surplus, Despite 
Depressing Financial Conditions 








The annual statement of the Na- 
tional Surety shows assets $7,158,984, 
premium reserve $1,870,102, reserve for 
contingent claims $1,326,288, capital 
$2,000,000, net surplus $1,500,000. The 
profit on its operations and invest- 
ments amounts to $836,278, which is 
equivalent to 31 percent on its capital. 
The company paid $240,000, or 12 per- 
cent, dividends during the year. Its 
securities depreciated $282,252, leaving 
a net addition to surplus amounting to 
$116,026. In addition to its regular 
reserves, a voluntary reserve of $170,- 
000 has been created. Considering the 
financial depression during 1913, the 
results are very satisfatcory. 

President Joyce adopted the watch- 
word and policy of economy during 
1913, which is shown in its annual 
returns. The National Surety is re- 
garded as one of the great companies 
oi the country and enjoys an excel- 
lent reputation. 


NO ACTION IS TAKEN 
The St. Louis Plate Glass Underwrit- 
ers met Tuesday to try to agree on a 
maximum rate of commissions to be paid 
to agents. No agreement was reached 
and another meeting a oo | will be held 
shortly. Moses Fraley is chairman. 








NEW ENGLAND 
Correspondence 
VICTOR. BUILDING, 


Cc. D. STOWELL & CGO., General Agents 


CASUALTY CO. 
MO. 


solicited from live agents in Kansas and Missouri. 


KANSAS CITY, 
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OOD, LIVE, WIDE-AWAKE MEN, who will 
Hustle when the Dollars are in Sight, write 
AMERICAN LIABILITY COMPANY, CINCIN- 
NATI, OHIO, for their Direct General Agency 


Proposition for Convenient Premium Payment Acci- 


Ohio—Indiana—Pennsylvania and 'Kentucky 














Capital 
Surplus over all liabilities.... 
Losses paid to June 30, 1913 


This Com issues 

Sueslacy. Lesser. and Theft Insurance; Plate 
Injury and Property 

Owners and 





pensation policies. This ruling discrim- 















The Fidelity & Casualty Company of New York 


S2 Liberty Street, New York, N.Y. 
Semi-Annual Statement, June 30, 1913 
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000. 
1,921,020.95 


contracts as follows: Fidelity Bonds; Surety Bonds; Accident, Health, and Disability Insurance; 
wn +. Glass Te: Liability Insurance— 
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Midwinter Meeting Held In Milwaukee 





Detroit Conference Clans Gather in the Wisconsin Metropolis for the 
Semi-Annual Conclave— Admirable Program Prepared by Presi- 
dent R. R. Koch for the Two Day’s Business Sessions— 
Review of Conditions is Made and Discussion of 
Present Problem Indulged In 





(PROM A STAFF CORRESPONDENT) 

Milwaukee, Wis., Feb. 25—-Seldom 
has a meeting of the Detroit Confer- 
ence moved more rapidly and satisfac- 
torily than the sessions which opened 
this morning. President Koch called 
the organization to order almost on 
schedule time. 

Addresses of welcome and the re- 
sponse were alone scheduled for the 
forenoon, but considerable other busi- 
ness was conducted before luncheon. 

Henry F. Tyrrell, of the Northwest- 
ern Mutual Life, welcomed the dele- 
gates to the state as representative of 
Governor McGovern, whose official du- 
ties prevented his attendance. 

Ekern Extends a Welcome 

Commissioner Herman L. Ekern de- 
livered a more lengthy address of wel- 
come, discussing state insurance and 
the constitutional amendments affect- 
ing insurance now pending in Wiscon- 
sin. He congratulated the conference 
on the progress made by its members 
and urged them to help the insurance 
commissioners in the formulation of 
laws, especially along antitwisting, anti- 
rebate and agents’ qualifications lines. 

A novel suggestion by him was the 
incorporation in applications of a state- 
ment by the applicant that he has not 
terminated any other policy nor does 
he intend to terminate any in order to 
take the one applied for, with .room 
for exceptions. In case exceptions are 
noted, Mr. Ekern suggested a provision 
to file such applications with the insur- 
ance department. 

Other Greetings Given 

Mayor F. A. Bading made a brief, 
apt address of welcome to Milwaukee 
and Orlaf Anderson of Wausau wel- 
comed the visitors on behalf of the 
Wisconsin Accident & Health Under- 
writers Association. Mr. Anderson 
mentioned particularly the legislative 
provision in Wisconsin for the investi- 
gation of accident, health and invalidity 
insurance, which is regarded as point- 
ing toward state insurance. 

C. A. Craig, president of the National 
Life & Accident, responded to the wel- 
comes in a graceful manner and made a 
plea for legal protection of the honest 
insurer against the dishonest insured 
and dishonest lawyer and doctor. He 
said honest policyholders lose more 
through dishonest ones than through 
dishonest companies. 


* * * 


SEVENTY ARE PRESENT FROM 
TWENTY-SEVEN COMPANIES 
About twenty-seven companies re- 

sponded to the roll call. Some had 

three or four representatives present. 

Not far from seventy men actually at- 

tended the first session. A few ladies 

were also present. Secretary Shomo 
considerately “reported progress.” 

Treasurer C. D. Brackett reported 

$1,947 in the treasury. 

F. R. Pitcher, chairman of the man- 
ual committee, reported that the two 
thousand manuals on hand at the an- 
nual meeting had since been sold. The 
conference must now buy the type or 
order a new printing. It was left to 
the executive committee to act on this 
question, companies desiring manuals 
being urged to make it known at once 
so the executive committee can be 
governed by actual conditions. The 
afternoon session opened with a report 
of progress by the agency bureau com- 
mittee, read by C. A. Craig in the ab- 
sence of Chairman N. B. Thorp. More 
insurance commissioners have cooper- 


all other organizations for the good 


_tertainment committee, has collected 


provement is needed by way of co- 
operation by the companies. 
Service Bureau Report 
The committee will report fully at 
the annual ‘meeting. Manager F. L. 
Sward of the service bureau reported 
its activities. His report is given more 
fully elsewhere. 
Chairman H. D. Huffaker of the 
Southern Conference committee report- 
ed that body’s desire to cooperate with 


of the business. 

Arthur I. Vorys, former insurance 
superintendent of Ohio, made a mag- 
nificent address on state insurance. It 
is reported more fully elsewhere, it 
being the same speech delivered before 
the American Association of Accident 
Underwriters. 

The address of Wm. S. Barnaby, 
managing editor of the Spectator, on 
inspections, is published more fully on 
another page. “ He did not attempt 
a technical discussion, but pointed out 
the need and advantage of inspection 
of agents, applicants and claimants. 

Much Applause for Hoffman 

Frederick L. Hoffman, statistician of 
the Prudential, prefaced his address by 
extemporaneous remarks on state in- 
surance, called out by Mr. Vorys’ 
speech. His address created the 
greatest enthusiasm. It is regarded as 
one of the greatest papers ever read 
at a conference meeting. It is treated 
more fully in another story. 

Tonight everybody is invited to the 
“smoke with eats” at the Forst Keller, 
a famous Milwaukee beer garden. 

Chairman J. B. Sackett, of the en- 


an aggregation of vaudeville and caba- 
ret artists guaranteed to furnish enter- 
tainment that will be appreciated. In 
addition, C. I. Hitchcock, the toast- 
master, has a few stunts in store to add 
to the variety. 

* * * 


REPORT OF THE EXECUTIVE 
COMMITTEE 


At tomorrow’s session the executive 
committee will report in part as fol- 
lows: Four companies have been ad- 
mitted to membership since the last 
meeting, namely, Pioneer Insurance 
Company, Lincoln, Neb., Time Insur- 
ance Company, Milwaukee, Anchor 
Casualty Company, Wausau, Wis., and 
Badger Casualty Company, Green Bay, 

is. 

The committee appointed L. H. Fibel 
to represent the conference at the 
World’s Insurance Congress at San 
Francisco in 1915. The service bureau 
is working on many bills now before 
legislatures, one being the Kentucky 
noncancellation measure. Only one- 
third of the conference members are 
subscribers to the bureau. If the con- 
ference members want to sleep on their 
rights the bureau might as well be dis- 
banded; if not, they should help it. 
The time is at hand when the bureau 
must have more members or quit. The 
executive committee urges careful con- 
sideration of the subject of acquisition 
cost. The practice of some companies 
to pay part time agents’ commissions 
usually paid full time agents should be 
condemned and a committee perhaps 
should be appointed to investigate and 
report recommendation at the next 
meeting of the conference. 

The committee asks the conference 
to decide whether an effort should be 
made to get the standard provisions 
law passed by other states; also what 
the attitude is to be towards the future 
passage of antirebate, antitwisting and 





ated with the bureau, but much im- 


recited that exception clauses in dollar 
a month policies cause dissatisfaction 
and lapse and recommended a discus- 
sion with a view to determining the 
advisability of eliminating such clauses 
from monthly payment policies and de- 
termining an adequate premium rate 
for unrestricted policies. 
Wisconsin Association Meets 

This afternoon the Wisconsin Acci- 
dent & Health Underwriters Associa- 
tion met. President George E. Tyrell 
and Secretary Orlaf Anderson being 
in charge of the meeting. The follow- 
ing company members were repre- 
sented: Anchor Casualty, First Na- 
tional Accident, Badger Casualty, Time 
Insurance, Union Accident & Benefit 
and Old Line Life. The Business 
Men’s Mutual Indemnity of Milwaukee 
was elected to membership at this 
meeting. 

Commissioner Ekern was called upon 
to speak on the standard provisions 
law. Companies whose policies were 
approved before May, 1913, are per- 
mitted to use them until July 1, 1915. 
Mr. Ekern suggested that as present 
policies will have to be revised before 
that date, it would be well for the 
state companies to cooperate with a 
view to getting up a uniform policy to 
be used after July 1, 1915. 

Will Compromise Be Made? 

J. O. Paddock of the Time Insurance 
spoke in favor of a uniform policy. 
Mr. Ekern said he would not recom- 
mend legislation for standard policies, 
though he sees great advantages in 
them. J. B. Sackett, being asked about 
uniform classification, told what the 
larger organizations are doing, the De- 
troit Conference manual committee, 
having agreed to exchange data with 
that of the American association, and 
the National Mutual Union having ap- 
pointed a manual committee to co- 
operate. Mr. Sackett pointed out that 
small companies with incomplete man- 
uals are at a disadvantage in that they 
cannot prorate claims for accidents oc- 
curring under more hazardous occu- 
pations unless such occupations actually 
are classified by them as more hazard- 
ous in their manuals. President Koch 
of the Detroit Conference and Vice- 
President Goodell of the National 
Mutual Union addressed the associa- 
tion, urging their members to join the 
organizations represented by the 
speakers. 





Fidelity & Casualty Changes 

Edgar K. Legg, Jr., resident mana- 
ger of the Fidelity & Casualty for 
Maryland and the District of Colum- 
bia, will hereafter have the District of 
Columbia only, with headquarters in 
Washington, while Walter B. Duvall, 
for many years Mr. Legg’s assistant, 
will be resident manager for Maryland, 
with offices in Baltimore. The change 
is effective March 1. 





Mutuals Quit Minnesota 

The Millers’ Mutual Casualty and 
the Ben Franklin Casualty have an- 
nounced that they will not renew their 
Minnesota licenses, because the new 
compensation act of that state requires 
that, to be binding, liability insurance 
must be paid for in advance. The in- 
surance department has indicated that 
the next legislature will be asked to 
amend the bill so as to allow mutual 
companies to operate under it, a special 
exception in their favor to be made as 
to the objection noted. 





Enumerates Advantages 

The Journal-Bulletin of the Ameri- 
can Bankers’ Association says that the 
conditions of the new fidelity bond 
which it has adopted and copyrighted 
make it much more desirable for the 
bankers than any other form now be- 
ing used. Among the advantages 
claimed are: First, that the contract is 


tion of the number of employes cov- 
ered, or increasing or reducing the 
amounts of surety, is provided; third, 
distribution of salvage’ is provided, so 
that the bank shall be fully reimbursed 
before the insurance company receives 


|any part of the salvage; fourth, no 


statement or application is necessary 
from the bank in order to obtain the 
bond, the entire agreement being thus 
included in the contract; fifth, the 
bond is continuous in form, requiring 
nc renewal, and may be terminated 
only by notice to the bank. The ad- 
vantage of the first change is that the 
new bond is brought under the in- 
surance laws of the various states. 





STATE INSURANCE IS COMING 


Frederick L. Hoffman Does Not Be- 
lieve It Will Be Temporary— 
Address at Milwaukee 


(PROM A STAPF CORRESPONDENT) 
Milwaukee, Wis., Feb. 25—(Special) 
—Frederick L. Hoffman, statistician of 
the Prudential of Newark, gave one of 
the most remarkable addresses before 
the Detroit Conference this afternoon 
that has ever been heard in the con- 
vention history of the organization. 
Taking his cue from the ramarks of 
Arthur I. Vorys, the preceding speaker, 
on the question of state insurance, Mr. 
Hoffman dropped his assigned subject 
and gave a critical analysis of state 
insurance in the cause of its origin, its 
growth and the vast proportions it is 
practically certain to assume. He did 
not share Mr. Vorys’ belief that com- 
pulsory state insurance devoid of pri- 
vate competition was but temporary. 
The history of the world proved, he 
said, the constant practice of govern- 
ments to take over private corpora- 
tions as their own, once they were suc- 
cessful. The East India Company, for 
instance, was given almost unlimited 
power when individuals conceived it, 
yet when it had become established and 
successful the government so converted 
it that it virtually was made the basis 
of British rule in India. 


Social or state insurance, Mr. Hoffman 
stated, was closing in from every side. 
He said that the San Francisco exposition 
would give great impetus to the move- 
ment by study of every conceivable form 
of foreign compulsory state insurance. 
Data is to be gathered from every country 
on the earth and foreign experts and 
speakers are to cooperate. 

The speaker placed the blame for the 
new socialistic movement on the insur- 
ance companies for their failure to study 
their business properly. Much house 
cleaning has been done, rates have been 
lowered and benefits increased in the past 
fifteen years, but still more must be ac- 
complished. 

No one thing was more necessary at the 
present time, stated Mr. Hoffman, than 
eccmpany compilations of occupational 
fatalities and accidents. The public has 
been intensely eager for information as 
to occupational dangers and because the 
companies have not been awake to the 
situation the state insurance propaganda 
has been permitted to gain grogerciess, It 
was his belief that the Prudential has 
profited a thousand fold over the cost of 
gathering statistics by reason of their 
distribution throughout the country. The 
public, he said, will be satisfied with ap- 
proximate loss ratios on occupations and 
friends will be made by the insurance 
companies in direct proportion to the 
amount of information furnished. He em- 
phasized the need of work on the part of 
the health and accident companies along 
the channels of scientific analysis of their 
experience records. They are in a natura) 
position to perform the task. Trustworthy 
health statistics when published will do 
more than any other force in averting the 
spread of social insurance. What the pub- 
lic seeks above all else, said Mr. Hoffman, 
is prevention of accidents rather than 
compensation for their happening. A gal- 
lon of red paint used on signs about the 
dangerous places of a factory will accom- 
plish more than tons of literature. 

The study of data on all sorts of occu- 
pations is needed so that a large body of 
men can go before legislatures and in- 
struct because of actual knowledge. In 
the tabulation of occupational hazards 
lies the greatest opportunity insurance 
companies have for service not only to 
the public but to themselves, for along 
with the decrease in losses will come an 
inestimable increase in the business. 

At the conclusion of the address the 
conference extended its appreciation and 








one of insurance and not of surety- 
ship; second, a new and effective meth- 


thanks to Mr. Hoffman by a rising vote. 
Endorsement of the ideas expressed by 
the speaker as evidenced in promises of 
statistics to be compiled in the future by 





od of figuring the adjustment of the 





embezzlement laws. The committee 





premium for the addition or subtrac- 


various companies and their presentation 
to the public. 
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AIMING AT UNIFORMITY 
REPORT ON THE-NEW MANUAL 


Committee of American Association 
Tells of Progress and Problems 
of the Work 


The manual committee of the Amer- 
ican Association of Accident Under- 
writers reported at the meeting in Chi- 
cago this week on the progress of the 
work. The committee, of which J. B. 
Sackett of the Old Line Life is chair- 
man, asked for authority to cooperate 
with the manual committee of the De- 
troit Conference to ‘the end that a man- 
ual that will be used by nearly all of 
the companies may be the result. The 
report was in part as follow: 


Your manual committee begs to report 
that the task we have undertaken looms 
up more mountainous than was esti- 
mated. Dependent almost entirely upon 
hired help, from the outside as we were 
compelled to be, on account of each of 
us being very busy with our own work, 
we have not been able to accomplish as 
much as we would like to have done. We 
find, too, that the bulk of this work must 
necessarily fall. upon one member of the 
committee, especially so. until a checking 
system has been adopted, that each mem- 
ber of the committee can follow success- 
fully. This we have now practically ar- 
ranged for, and the work from this time 
on will go forward much more rapidly 
than in the past; however, the work it- 
self is of such a nature as to prevent 
haste. 

Upon comparing the several classifica- 
tion manuals in use at the time we 
started upon this task, we found: that 
the Detroit Conference manual was the 
latest and most complete. We therefore 
took it as our basis to work on. First 
we corrected such discrepancies and er- 
rors as we could find therein, then we 
began to check the other companies’ man- 
uals for new occupations, changes in 
classifications or the descriptive or limit- 
ing words, etc. 

Would Cooperate with Conference 

In the Pacific Mutual manual, together 
with an extensive list of new occupations 
sent to us, we found nearly a thousand 
changes. These changes will be reduced 
extensively by our rechecking system and 
the final result will be left to the three 
members of the committee, as to which 
classifications or which wording to ac- 
cept. We would recommend that this 
committee be authorized to cooperate with 
the manual committee of the Detroit Con- 
ference, to such an extent as they shall 
deem wise. At this time, we feel that the 
extent of this cooperation should extend 
to the exchanging of data and the adopt- 
ing of the same classifications and word- 
ing, to an end that the manuals would be 
identical. 

As a word in favor of a uniform man- 
ual, we would like to state that the 
agents using the Detroit Conference man- 
ual have been able to make the lower 
classifications stand by citing the fact 
that their manual must be correct, as it 
was published by the Detroit Conference. 
How much more weight would be carried 
if your agent could say that this manual 
is now in use by 97 percent of the com- 
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panies and the balance will come to it 
sooner or later. 
Urgent Need of New Manual 


The work of your committee up to the 
present time shows the urgent need of a 
new and complete manual. The more up- 
to-date and the more complete, the more 
companies will use it and the more com- 
panies use it the more effective it will 
be. We are working on the theory that 
the more strict the limiting wording can 
be made, the better, and are adopting the 
lower classification whenever we are in 
doubt. The lower class of each industry 
will appear first under the heading. 
Another theory we are working on is 
to prepare a set of instructions that can 
be adopted by all companies, which will 
save considerable, as each company can 
then buy as few or as many as it pleases, 
and simply paste one page in the manual. 
Each company, however, to have its own 
rates. 


Question of Including Commercial 


The cost of printing the title page and 
binding the Detroit Conference manual 
was much larger than the cost of the 
manuals themselves, in lots of 500. The 
question has arisen as to whether the 
manual was to be a combination for the 
commercial and industrial departments or 
just an industrial. The committee would 
like this matter settled by the associ- 
ation. ; 

In the near future circular letters will 
be sent to each company asking for such 
assistance and cooperation as_ we feel 
they can, as individuals, render. We 
trust and believe you will all respond 
promptly. 


WANTS RELIEF.IN BANK LINE 


A. M. Creed of Detroit Thinks That 
- Michigan Agents Need More 
Protection in This Class 


Detroit, Feb. 24—(Special.)—“I think 
the Michigan commissioner overlooked 
one point in the protection of the local 
agents, which is undoubtedly the ob- 
ject of his recent ruling against_non- 
resident brokers,” said A. M. Creed, 
president of the Creed-Carey Company. 
“The state bankers’ association has a 
certain contract whereby its members 
all insure with one company. They do 
the business direct with the general 
agent of the company, and thus this 
class of assured is removed from 
the field of competition, and the local 
agents, whether in Detroit or upstate, 
have no chance to get any of the busi- 
ness. The local agent’s premium is, 
in effect, a rebate. 

“This looks to me to be the same, 
in effect, as the brokerage business. A 
foreign company causes the business 
te be written within the state without 
the local agents being considered.” 

As far as can be ascertained, the 
surety business will not be affected by 
the ruling unless some eastern com- 
pany writes a big schedule which is 
partially in Michigan. 


Gets the Masonic Mutual 

The Masonic Mutual Accident has 
appointed Charles H. Perren of Chi- 
cago as general agent for Cook county 
and considerable of the surrounding 
field in the northern part of Illinois. 
The company has been entered in the 
state for almost two years. Mr. Per- 
ren was for seven years connected with 
the United States Health & Accident, 
but more recently has been with a lo- 
cal mutual for railroad men. 





Limited Policies Tabooed 


Commissioner H. O. Fishback of the 
state of Washington has ordered acci- 
dent companies to discontinue the sale 
of limited policies in his state. In an 
interview at Spokane recently he said: 


“There have been some companies issu- 
ing what might be termed ‘part cover’ 
policies, which have been sold chiefly to 
laboring men under misrepresentation by 
irresponsible agents. f 

“While these =~ ew themselves, if 
honestly sold, might be all right, still 
the experience of the department con- 
cerning them has been such that we 
have notified all companies to discon- 
tinue their sale. We believe this will be 
greatly to the advantage of the state and 
especially of the laboring men.” 





HOME CASUALTY’S CHANGE 

W. J. Kean has resigned as secretary 
and manager of the Home Casualty of 
Omaha, and is succeeded by F. B. Ald- 
redge. Edwin E. Martig continues as 
president, but the new managment pro- 
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COMMENTFROM NEW YORK 
MR. EMMET GIVES HIS VIEWS 


Discusses the New Compensation Law 
and Some Points as to the 
Casualty Business 





Superintendent Emmet of New York 
has transmitted his annual report to 
the legislature. It takes up for discus- 
sion a number of the larger insurance 
problems in respect to which legis- 
lation of an important character must, 
ix the opinion of the superintendent, 
be enacted in the not distant future. 
With regard to most of these matters, 
Mr. Emmet states, however, that he 
is not prepared to make definite legis- 
lative recommendations for the present 
legislature to consider, although he 
considers it desirable that they should: 
be publicly discussed at this time, “in 
order that members of the legislature 
and the public generally may be helped 
toward an appreciation of present-day 
conditions in the insurance field.” 
But Few Measures to be Proposed 
So far as actual legislative proposals 
for this yearare concerned, it is Mr. 
Emmet’s belief that but few depart- 
ment measures will be presented to 
tke legislature, in view of the large 
volume of insurance legislation which 
was passed last year, and as the re- 
sult of which so many minor improve- 
ments in the insurance, law were made 
that the department’s legislative activi- 
ties during 1913 were virtually a revi- 
sion of the insurance law of the state 
brought down to date. 

Discusses Two Big Questions 


Two questions of interest to casu- 
alty men which Mr. Emmet discusses 
at length are: (1) Workmen’s compen- 
sation in the light of last year’s legisla- 
tion on this subject; (2) casualty com- 
pany conditions, with particular refer- 
ence to the adequacy of rates, main- 
tenance of proper reserves, and the 
reduction of acquisition expenses. In 
the concluding pages of the report is 
an interesting forecast of what the 
future relations of the state will be 
toward the business of insurance gen- 
erally. “Owing to the increased so- 
c:al consciousness of the times, and 
tc the fact that insurance, because of 
its fiduciary character, is possessed of 
a peculiarly strong public quality,” Mr. 
Emmet evidently anticipates continued 
agitation in the direction of state in- 
surance. After outlining what has al- 
ready occurred in that field, he says: 

Situation is Absorbing One 

The situation is one of absorbing in- 
terest. Practically within the last decade 
we have seen business in two attitudes: 
First, that of aggressive organization and 
combination in its own interests, but 
with the public interest subordinate, if 
not even antagonized; secondly, we have 
gone through a period. in which the pub- 
lic has asserted its rights, often in an un- 
intelligent way and with much resulting 
confusion, but with a perfectly evident 
intention to make business the servant 
and not the master. We are now, it is to 
be hoped, at the end of this destructive 
period and about to enter upon the third, 
the constructive period, in which the real 
ethical solution shall appear in a har- 
mony of the interests of the server and 
the served, in which there shall be neither 
aggression nor undue restraint, but in 
which the interest of the public shall be 
clearly seen to be in every large sense not 
only a necessary condition for the pros- 
perity of business, but inevitably bringing 
prosperity in its train. 

Must Give Efficient Service 

3ut if the people cannot get what they 
require through private service they will 
be quick to resort to the state, that the 
State may supply in its collective capac- 
ity a service which has been imperfectly 
performed by its members. This has 
happened recently in the field of compen- 
sation insurance, the express business and 
elsewhere in a minor degree, and it can 
be confidently predicted that this remedy 
will be invoked increasingly as time goes 
on. The one effective weapon that the 
companies have in their possession is the 
ability to give such efficient service that 
state activity will be uncalled for. For 
most people will agree that the state 
should not undertake anything which can 





poses to make a lively push for business. 


state to show some abuse which requires 
its entrance into the field. 

Companies Must Rise to Occasion 
As it seems to me now, the great insur- 
ance interests of the country which have 
played so helpful a part in the nation’s 
life must, if they are to survive under the 
new dispensation, demonstrate that they 
are able to conduct their business so ac- 
ceptably, so efficiently and so thoroughly 
in the interests of the public as to make 
state insurance unnecessary. That is my 
candid view of the situation at the present 
time. There must be a complete har- 
monization of the private interests of 
the companies with the interests of the 
public. he business of insurance in 
private hands must look for its own pri- 
vate advantage to arise only out of the 
general advantage of the public it exists 
to serve. 

New Compensation Law 
With regard to the new compensa- 
tion law, the superintendent com- 
mences his review of this legislation 
with the statement that “to all who 
have been interested in seeing the in- 
dustrial life of our state freed from 
the archaic and barbarous employers’ 
liability conditions heretofore existing 
here, it must have been a source of 
real gratification that a measure so 
truly admirable in some respects as 
our new compensation law is should 
have at last been written upon our 
statute books.” He points out several 
particulars in which he thinks the law 
may require amendment, and at the 
seme time calls attention to certain 
features desirable and advantageous 
from every point of view and which 
entitle the legislature of 1913 to the 
greatest possible credit for passing a 
workmen’s compensation law as near- 
lv satisfactory to the different interests 
as this law is. On this point Mr. 
Emmet says: 
Represents Advanced Step 

It may not be absolutely ideal, but it 
represents a long step in that direction. 
That is all that can be expected in the 
beginning, at any rate, of any compensa- 
tion bill which could possibly have been 
passed; and Governor Glynn, who was 
much more influential than any other man 
in securing the adoption of this great re- 
form measure—which in perfected form 
will do more than any law which has ever 
been passed in New York to promote in- 
dustrial peace and contentment within 
our borders—is entitled to receive the 
thanks of every employer and working- 
man in the state for the great service 
he has rendered them. 


Much More is Needed 

Mr. Emmet calls attention, however, 
to the necessity of banishing politics, 
“using the word in a sense other than 
Aristotelian,” from the administration 
of the new law if it is to accomplish 
ail the good that it is hoped will result 
from it. 

That something has been accom- 
plished in the matter of proper legisla- 
tion regulating the acquisition expenses 
of casualty companies, the maintenance 
of proper reserves and the establish- 
ment of rates which will be adequate is 
the superintendent’s opinion. Mr. Em- 
met points out in his report the various 
steps which have been taken recently 
by the ‘National Convention of Insur- 
ance Commissioners to formulate prop- 
er legislation on these points. The 
tremendous changes which are taking 
place in the field of liability insurance 
by reason of the passage of the work- 
men’s compensation laws throughout 
the United States have, the superin- 
tendent points out, somewhat delayed 
the formulation of uniform legislation 
covering these matters, but in the 
meantime the New York department, 
by pushing to the uttermost the broad 
discretionary powers vested in the su- 
perintendent of insurance, has been en- 
deavoring to accomplish a much-need- 
ed reform in reducing the heavy ex- 
penses which, under stress of competi- 
tion, casualty companies have been 
paying out for the purpose of getting 
new business on their books. The 
report describes in detail what has 
been done in this respect. 

Attitude Toward Rating Bodies 

What should be the proper attitude 
of the state toward such organizations 
as the New York Fire Insurance Ex- 
change and other rate-making bodies 
is fully considered in the report. At- 
tention is called to the strong tendency 
in insurance, as in other kinds of busi- 
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petition and the substitution of coop- 


eration and combination in place there- | 
of. Mr, Emmet has no fault to find | News About Companies 


with this tendency, so long as laws are 
passed under which a state insurance 
department will be enabled to sub- 
ject these rate- making combinations to 
a degree of scrutiny and supervision | 
which will really protect the public 
against monopolistic conditions. In 
this connection he says: 
Abhors Open Competition 

The fact is, a stable insurance business 
cannot be conducted upon a basis of open 
and acute competition. In this respect 
the situation differs radically from that in 
an ordinary mercantile business. The 
grocer, for instance, knows the price 
which he has to pay for his goods, and 
will avoid fixing a retail price so low as 
to endanger his solvency. But in the case 
of insurance, the indemnity is sold before 
the cost—that is, the loss—is known, and 
consequently the seller of insurance is 
tempted in competition to reduce his price 
below what will prove to be the cost, 
measured by the actual loss _ sustained. 
This inevitable tendency has been thor- 
oughly demonstrated in a sorrowful suc- 
cession of rate wars, and it is now pretty 
generally accepted as a fact by those most 
conversant with the insurance business 
that a condition of open competition is ab- 
solutely untenable in practice, however it 
may be in theory, and that such a condi- 
tion simply cannot be made the basis for 
a stable system of insurance. 





HEARING GIVEN ON CLAIM 


Superintendent Potts of Illinois De- 
partment Listens to Testimony 
Against American Bonding 


Superintendent Potts of Illinois held 
a hearing Feb. 16 on a complaint 
against the American Bonding by an 
Illinois policyholder. The American 
Bonding reinsured its business last 
summer with the Fidelity & Deposit. 
It was claimed that both the Ameri- 
can Bonding and the reinsuring com- 
pany had failed to include the particu- 
lar claim in their annual statements as 
a liability. The complainant claimed 
that it had an understanding and writ- 
ten agreement with the company that 
the company should pay its claim for 
loss by reason of the default of one 
of its collectors, if it could not col- 
lect it within a certain period, but 
that after the reinsurance agreement, 
and the company was writing no new 
business, it denied liability and re- 
fused to give any satisfaction. 

Upon the matter being presented 
fully to him, Mr. Potts called both 
sides before him to inquire into the 
practices of the company. The rein- 


surance agreement was not submitted | 


to the Illinois department nor ap- 
proved by it. Superintendent Potts 
declared that any reinsurance agree- 
ment whereby any company attempted 
to evade the payment of just claims 
he regarded as a fraudulent transaction 
and would not tolerate it in his state. 
The complainant is the Commercial 
Security Company of Chicago. 

The company’s reason for not in- 
cluding the claim among its unadjusted 
liabilities was evidence it possessed 
showing that the woman bonded never 
made collections nor handled funds, 
and so could not embezzle nor commit 
grand larceny. It considers the hear- 
ing the outcome of an attempt on the 
part of the ‘claimant to bring pres- 
sure to bear through the insurance de- 
partment. 


Griffith Vice-President 


E. Griffith, manager of the Secur- 
ee >: of Indianapolis, has been 
elected vice-president of the company 
as well as manager. At the annual 
meeting W. Morton Harriott retired as 
President and George Vonnegut was 
elected to the position. 


TO FIGHT UNEMPLOYMENT 

Regularization of business, efficient 
public employment offices and a just and 
economical system of unemployment in- 
Surance are three remedies for unemploy- 
ment suggested by John B. Andrews, sec- 
retary of the American Association for 
Labor Legislation, in an illustrated bulle- 
tin issued from the association’s head- 
quarters in New York City, announcing 
the National Conference on Unemploy- 
ment to be held there Feb. 27-28 with 
the American section of the International 
Association on Unemployment. 











ternational FPidelity—Reserve for un- 


earned premiums, $90,079; reserve for 
| losses, $16, 807; capital, 300,000; net sur- 
plus, $260,780; net premiums written and 
net losses paid: 

Premiums. Losses. 
WOR ccainsaseceseves $148,428 $54,005 
DUP ci svc cee csese - 389,049 21,908 

cd * * 


Pacific Mutual Life.—Its personal ac- 
cident premiums last year amounted to 
$1,553,247, and its accident losses to $678,- 
463. Its health eres were $416,366 
and health losses, $215,8 344. 


Royal Cesuntty, Chicago.—Admitted as- 
sets, $114,960; unearned premiums, $986 
loss reserve, $5,308; cash capital, $100,- 
000; net surplus, $4,230; net acciuent and 
health premiums written, $95,931; net ac- 
cident losses paid, $16,601; net health 
losses paid, $13,020. ol ad 


United States Guarantee.—<Admitted as- 
sets, $868,584; unearned premiums, $95,- 
757; reserve for losses, $24,002; other lia- 
bilities, 726. 964; capital, $250,000; net sur- 
plus, $482,861; net premiums written and 


net losses’ paid: 

Premiums. Losses. 
a PPP eer rrr rT se 240 $14,921. 
Surety teeters tense asens ,906 14,692 


Maryland Casualty—On the basis of ad- 
mitted assets the company makes a bet- 
ter showing than it did in its statement 
published coety in January. On the “ad- 
mitted” basis its statement is: Admitted 
oqnete. $6,628,777; unearned prescume, 
$2,767,050; reserve for losses, $1,345,569 
statutory reserve for liability claims, 
$841,983; capital, ,000,000; net surplus, 
$1,125,647; net preimums written and net 
losses paid: 





Premiums. Losse 

BOCK secccccoces $ 703, Lo $ 384, 464 
Health ..... 6s ebees 284,736 28,251 
EAE  oc.ccceose oe 2,578,160 1,718,061 
Workmen’s comp’n.. 589,849 173,720 

WIGS cccccccces 60,762 8,96 
DE ccccoccccccse 460,027 136,324 
Plate Glass ........ 5,811 120,445 
Steam Boiler ...... 6,729 17,027 
Burglary and theft. 307,217 8,183 
Sprinkler .......... 13,770 39,942 
Fly wheel ........-. 28,22 220 
Auto & T. Prop. Dam. 151,165 56,312 
Workmen’s coilec..... 82.598 56.108 
Phys. defense ...... 42,697 15,633 
Total seeeeeaes $61 185,482 $3,073,652 
Union Liability, cago.—Admitted as- 

sets, $143,613; unearned premiums, $14,- 


772; loss reserve, $477; capital, $100,000; 
net surplus, $27, 839; net premiums writ- 
ten and net losses paid: 


Premiums. Losses. 
BORO 6 cicwecvccviccsees $11,827 $ 640 
Pre cette” 17,741 1,442 


Great Western Accident, Des Moines— 
Gross assets, $516,757, of which $387,467 
consists of installment premium notes 
and $140,273 is cash assets. The gross 
income for 1913 was $314,192. 


Ocean.—Admitted assets, $4,882,372; 
unearned premiums, $1,525,514; reserve 
for losses, $1,213,948; voluntary reserve 
for contingencies, $600,000; statutory re- 
serve for liability claims, $901,091; policy- 
holders’ net surplus, $1,299,307; net pre- 
miums written and net losses paid 


Premiums. Losses. 

pS eee $ 329,314 $ 137,399 
rer 102,7 48,298 
DE scissrecees 2,071,495 1,275,878 
Workmen’s comp’n.. 742,3 184,432 
EEE. 06006500007 42,49 2,569 
Bee. BOE sp axecees 84,455 35,437 
Steam boiler ........ 40 872 
Burglary and theft.. 215,833 65,941 
ree 1,658 321,644 
Auto & T. Prop. Dam. 176,906 67,311 
Workmen's collec... _ 35,831 30,544 
Zurich.—Admitted assets, $1,400,647; 


unearned premiums, $435,996; reserve for 
losses, including liability, $146,637; net 
surplus, $802,513; net premiums written 
and net losses paid: 


Accident 
Liability 
Workmen’s comp’n. 
Auto. & T. Prop. dam. 


Losses. 


12 
78,000 
21,148 
. 96,771 19,810 


" Gntip~ Adee 
unearned eT YT} 
losses, $230,0 

liability pat ad, 


hee tae 


Amsterd - 
$1,346,586; 

reserve for 
statutory reserve for 
$191,244; cash capital, $400,000; net sur- 
plus, $217,221; net premiums written and 
net losses paid: 


New 
assets, 
$440,235; 





Premiums. Losses. 
pS PCCP eT ee $159,149 $ 68,315 
EN. 4 ged < t'0 40.0 64. Ge 54,4 26,6 
po RR Te Re 446,687 322,446 
Workmen’s comp’n...... 30,3 10,484 
nee 1,713 sine 
BURGOS, .ccccceciseccers nT . omit ae 
Plate glass ....... 05,249 55,351 
Burglary and theft.. 95,825 53,551 
Auto & T. prop. dam.. alban 442 
Workmen’s collec...... vue 470 
TOUR. oxiacccuns ‘ - «$905, 823 $537,714 
Bankers’ Acciden' “zast St. Louis—Ad- 
mitted assets, Sto. 683; total liabilities, 


$7,726; net surplus, $12, 957; premiums re- 


ceived for accident 


— includes $300 paid as funeral bene- 
8. 


J ” om 


Southwestern Casualty, San Antonio, 
Tex.—Its statement shows assets $335,- 
566; capital, $200,000; premium reserve, 
$5,963; net surplus, 378,16 


Union Accident & Benefit, Oshkosh.— 
ptenesee assets, $23,813; claim reserve, 
$6,278; net surplus, $15,445; net accident 
and health a collected, $41,962; 
net losses paid, $14,4 


Ridge) Protective, Worcester, Mass.— 
Admitted assets, $415,845; unearned pre- 
miums, P ; loss reserve, $53,090; 
capital, $100,000; net surplus, $227,076; 


net accident and health premtame written, 
$349,748; net losses paid, $209,150. 


Southwestern Surety, Denison, Tex.— 
Admitted assets, $1,384,962; unearned pre- 
miums, $387,630; reserve for losses, $111,- 
818; statutory reserve for liability claims, 





$87,465: capital paid up, $542,525; net sur- 
plus, $150,331; net premiums written and 
net losses paid: 

Class. Premiums. Losses. 
BEER cécccescecees $ 33,593 $ 11,203 
DE ‘shes spenaedeces 8,432 4,197 
SY  cenebesesceene 528,654 201,076 
Workmen's Comp’n, .... 112,48 23,22 
EE eh oben. de0 a0 we 83,728 39,161 
DE Ketubéesdwe sess 164,159 275,551 
PEMCO GIAGS ccccesceces 32,215 18,72 
Burglary and theft 26,122 6,048 
Auto & T. pron. dam.... 38.838 12,060 
Workmen's collective... 47,919 24,011 

BOGE canscegeess $1,076,150 $615,263 


0 
Loss expense is not included in the 
above table. It amounted to $92,026, of 
which $47,146 was on liability losses, 
$4,116 on workmen’s compensation, $4,572 
on fidelity and $32,697 on surety. 


Prankfort General—Admitted assets, 
$1,364,864; unearned premiums, $40,423; 
reserve for losses, $450,817; which in- 
cludes $408,852 reserve for liability 
—* esohuse capital, $250,000; net sur- 
plus, $ 5; net premiums written and 
net Ft ... paid: 


Premiu sses. 
Accident and health....$125,592 $ 69,988 
DE 0006080566000 45,861 676,028 
Workmen’s comp’n. ... 284,968 107,389 
Burglary and theft.... 26,943 12,833 
Auto. & T. prop. dam... 16,479 54 
Workmen’s co lec. urs 34,383 17,387 


Interstate @estneee Men's Acciden 
Des Moines.—Total resources, $137, 337: 
claims in process of adjustment, $32,008; 
net surplus, $79,246 During 1913 the 
association paid 3,816 claims amounting 
to $257,132. The number of members in 
good standing Jan. 1, was 50,461, an in- 
crease of 11,281 during 1913. 

This organization is a live one. It has 
made great progress and is constantly 
adding to its membership. 

- 7 os 

Commercial Casualty, WN. 
figures show assets, $969,386; 
unearned premiums, $219,591; 


J—Its new 
reserve for 
reserve for 





losses, $122,141; reserve for taxes, com- 
missions, dues and all other liabilities, 
$34,547; cash capital, «375,000; net sur- 
plus, $218,106; net premiums written and 
net losses paid: 

Class. Premiums. Losses. 
Accident .... -$22,717 $4,680 
Health ....... 13,170 2,753 
Liability 94,413 98,299 
Workmen's Comp’n.........126,124 30,668 
Auto. & T. prop. dam...... 63,977 23,499 

* . + 

General Bonding & Casualty, Dallas, 

Tex.—<Assets, $276,582; reserve for un- 


earned premiums, $31, 


reserve for 
losses, $11, 765; capital, 


827; 
$200,000; net sur- 


plus, $31, 232; net premiums written and 
net losses paid: 

Class. Premiums. Losses. 
BOUIGARE ccccccccseccccese »231 18 
DET 6524+ s626008600s 19,388 6,326 
DT wiktacsices wanteube 3,638 19 
Se or 18,714 6,232 
PE center eeebanee 8 26 
EE 0 20ses 6ae60.6 56 0.60 4,677 5,647 
Burglary and theft ....... 78 vsene 
Auto & Teams prop. dam.. 6,762 2,614 
Workmen’s Collective 18 


. > . 

Plorida Fire & Casualty—<Assets, $333,- 
158; reserve for unearned premiums, fire 
$50,364, casualty $20,402; reserve for 
losses, fire $8,854, casualty $1,801; capital, 


$21 9,324; net surplus, $30,339. Net pre- 
miums written and net losses paid: 

rems. Losses 
SED hs 04 6b Send bented $ 4,863 731 
Fer re 4,040 856 
0 rp ae ae 23,841 2,191 
SE MD an ccdasdisccecs 734 23 
WCORM WONIOF 2... cccccsccs \ Bere 
Burglary and theft....... J. are 
Auto & teams prop. dam.. 352 714 
Workmen’s collective..... 12,987 2,408 
Total—Casualty ......... 47,442 7,130 
IEE ne 6 wawevsedere 82,184 27,339 


Mandamus Is Refused 


In the case of Arthur Rosling, 
Thomas S. Booth and Louis E. Turner 
vs Rufus M. Potts, Illinois insurance 
superintendent, in a mandamus suit, 
the plaintiffs desired to secure for the 
Chicago Mortgage Guaranty Company 
a license under the surety act. The 
cempany desires to guarantee interest 
and principal of mortgages and do a 








and sickness insur- 
$14,244; 


ance, $653,529; claims paid, 


under the surety act. The department 
ruled that the guarantee business 
should come under the casualty act, 
and the surety license would not be 
sufficient. 

Plaintiffs took exception, and peti- 
tioned the supreme court for leave 
to file petition for mandamus on Su- 
ferintendent Potts to compel him to 
issue license. The supreme court de- 
nied petition and held that the plain- 
tiffs could not enter petition in that 
court. 


CASUALTY RETURNS 


The following shows premiums re- 
ceived and losses paid in different cas- 





surety business, and wishes to come in 


ualty lines in the various states last 
year: 
ACCIDENT 
Arizona 
Company Prems Losse 
Maryland Casualty.. BSS .ccsceseds 
North. Amer. Aes . 5,318 4,229 
Occidental Life, M. 11,732 *2,259 
Gutsaniie 
Continental Cas, ine 76,937 33,820 
Globe Indemnity .... 2,069 210 
Great Eastern Cas... 8,315 9,479 
U. S. Fid. & Guar..... 3,706 432 
West. Indem., Tex.... 633 40 
Tllinois 
Amer. Casualty ...... *17,128 4,569 
Amer. Fidelity ...... 9,08: 2,298 
Cas. Co. of Amer..... 22,462 1,941 
Continental Cas. .... 230,362 99,108 
Employers Liab. 25,688 10,861 
Federal Life ........ 10,496 3,512 
Great Eastern Cas... 30,303 5,821 
Ocean Accident ..... 39,299 8,661 
Prudential Cas. ..... 6,857 1,987 
World Cas. ......+..- 121 ; 
Iowa 
Employers Liab ..... 1,254 219 
Fidelity & Casualty.. 25,492 12,412 
Globe Indemnity .... 8,742 1,360 
L. & L. G. & Acci.... Perry 
Ridgely re - *884 *1,104 
Cas. Co. of Amer. ... 1,597 66 
Lion Bond. & Sur. ... *%14,893 *10,161 
National, U. S. A... 2,394 *2,47: 
Prudential Cas. ..... 516 538 
an 
Amer. Fidelity ...... 1,724 369 
Ben. Hur Cas. ...... 278 sans 
Columbian Nat. Life. 417 52 
Columbus Mut. Life.. oy 
Employers Liab. . 2,728 708 
Federal Life ........ 3,419 650 
PrOmKTOTt cccccccess 959 150 
Globe Indemnity .... 2,792 949 
Great Eastern Cas. .. 15,053 8,204 
t & E @ BBs sides 1,407 37 
Mass. Bonding ...... *7,192 . 
New Amsterdam Cas. 302 547 
Prudential Cas. ..... 5,976 2,021 
U. S. Casualty ...... 6,503 929 
Minnesota 
Conn. Genl. 2... csrecces 606 16 
Continental Cas. ° 90,931 30,058 
Employers Liab. .... 12,202 11,946 
Globe Indemnity ..... 5,821 1,061 
Great Eastern Cas.... 12,537 2.455 
Lion Bond. & Sur. ... 2,019 379 
L. & L. G. & Acci..... 995 131 
New England Cas. 119 . 
TAVOIOTS 2. cccccccccs 88,670 48,49 
U. 8. ¢ ‘asualty eobeos 2,125 1,179 
U. S. Health & Acci.. *24,517 *9,11 
Missouri 
Amer Fidelity ...... 19,681 11,147 
Lion Bond. & Sur. ... 204 vsenn 
L. & L. G. & Acci..... 209 186 
National, U. 8S. A..... *26,492 *10,332 
New England Cas. ... 1,754 171 
Nebraska 
Amer. Casualty ...... 287 64 
Lion Bon. & Sur..... 21,501 6,175 
L. & L. G. & Accel, .. 128 7 
Ohio 
Amer. Casualty ..... *47,410 *24,814 
Columbus Mut. Life. ae: wenn 
Employers Liab. .... 14,271 3,41 
Videlity & Deposit ae 10,446 11,843 
Frankfort .......+.+- *13,625 *4,18: 
oma 
Amer. Fidelity ...... 791 296 
National, U. 8. A.... *4,066 2,485 
Ridgely Protective 11,886 8,363 
Standard Accident .. 16,521 16,792 
Woodmen Accident .. 910 594 
South Dakota 
Standard Accident 1,939 474 
U. 8. Fid. & Guar..... 520 ‘ 
onsin 
Amer. Fidelity ...... 4,618 1,499 
Continental Cas. aew 30,411 15,276 
North Amer. Acci, .. 20,055 9,056 
Prudential Cas. ...... 3,598 1,306 
Ridgely Protective ... *2.505 *707 
U. 8. Fid. & Guar.. 1,696 817 
exas 
Inter Ocean Cas. .... *4,728 *2,9658 
*Includes health. 
HEALTH 
Arizona 
Maryland Casualty .. OS csssvawes 
Colorado 
Continental Cas. .... 21,592 7,363 
Globe Indemnity ..... 489 138 
Great Eastern Cas, .. 2,081 206 
U. S. Fid. & Guar.... 445 76 
West. Indem,, Tex. .. a tnceceaen 
Amer. Fidelity ...... 1,166 573 
Cas. Co. of Amer..... 3,120 3,270 
Continental Cas. .... 60,393 22,140 
Employers Liab. ... 4,442 767 
Great Eastern Cas... 9,976 2,412 
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Company Prems. 
Ocean Accident ..... 6,253 
Prudential Cas. ..... 1,101 

Iowa 
Eraployers Liab. .... 242 
Fidelity & Casualty... 13,150 
Giobe Indemnity ..... 1,183 
L. & L. G. & Acci..... 70 
Kansas 
Cas Co. of Amer ee 142 
Prudential Cas. ..... 7 
higan 
Amer. Fidelity ...... 485 
Ben Hur Cas. ....... 84 
Columbian Nat. Life.. 276 
Employers Liab. 341 
WRMMEORE scr.ce vevere 7,965 
Globe Indemnity 1,509 
Great Eastern Cas. .. 5,683 
L. & L. G. & Acci..... 722 
New England Cas, ... 168 
Prudential Cas, ..... 667 
Travelers Indem. 22 
U. 8S. Casualty ....... 5,426 
Minnesota 
Ca, SORE, o's cewes ve 161 
Continental Cas. ..... 26,557 
Employers Liab ..... 3,173 
Globe Indemnity 1,514 
ee be Acci. 2,313 
.& L. G. & Acci. ... 220 
1 rave ey Seebevesoce 6,643 
U. 8. Casualty ...... 1,007 
uri 
Amer. Fidelity oes a ate : ,600 
2 & L. G. & Acci.. 18 
New England Cas. 700 
Nebraska 
L. & L. G. & Acci. ... 21 
Ohio 
Iemployers Liab ..... 3,340 
Fidelity & Deposit 2,884 
oma 
Amer. Fidelity ...... 283 
Standard Accident : 1,448 
: South Dakota 
U. 8. Fid. & Guar .... 105 
Wisconsin 
Amer. Fidelity ...... ,400 
Continental Cas. 6,667 
Prudential Cas. ..... 172 
U. S. Fid. & Guar.. 174 
LIABILITY 
Arizona 
Maryland Casualty ... 157 
orado 
Globe Indemnity . 19,480 
U. 8S. Fid. & Guar. 7,654 
West. Indem., Tex. 295 
Tllinois 
Amer. Casualty ...... 20,939 
Amer. Fidelity ....... 5,565 
Cas. Co. of Amer..... 77,509 
Employers Liab. ..... 99,922 
Ocean Accident ...... 41,166 
Prudential Casualty.. 27,558 
owa 
Employers Liab. cer 16,685 
Emp. Mut. Cas., Ia... 13,728 
Fidelity & Casualty... 94,862 
Globe Indemnity..... 66,827 
Kansas 
Cas. Co. of Amer..... 5,644 
Prudential Casualty. 7181 
yReturn premiums. 
Michigan 
Amer. Fidelity ....... 5,288 
Employers Liab. ..... 32,529 
Globe Indemnity ..... 11,058 
L. & L. Gu. & Acci.. 6,338 
Mass. Bonding....... 85,787 
New England Cas.. 31,779 
Prudential ¢ ‘asualty . 8,134 
U. &. Casualty....... 7,418 
Minnesota 
Employers Liab. ..... 89,055 
Globe Indemnity...... 37,045 
L. & L. Guar. & Acci. 1,069 
New Eng. Cas........ 688 
a 86,188 
Ur CAmUalty ......< 17,471 
Missouri 
Aetna Acci. & Liab... 25 
Amer. Fidelity ....... 54,566 
New England Cas.... 56,776 
Nebraska 
Aetna. Acci. & Liab... 12 
Amer. Casualty ... 795 
L. & L. Guar. & Acci.. « 336 
Ohio 
Kmployers Liab. ..... 183,527 
Fidelity & Deposit.... 85,612 
PUMENOTC socvceceons 9,574 
Oklahoma 
Amer. Fidelity ....... 5,128 
Standard Acci. ....... 7 


South Dakota 


U. 8S. Fid, & Guar. 3,633 
isconsin 
Amer. Fidelity ...... 13,940 
Prudential Cas....... 25,117 
U. 8. Fid. & Guar..... 9,028 


COMPENSATION 
Arizona 





Maryland Casualty 3,658 
Amer. Fidelity ....... 149,078 
Cas. Co. of Amer..... 115,303 
Employers Liab. ..... 345,302 
Ocean Accident ...... 294,664 
Prudential Casualty. . 24,059 
Kansas 
Cas, Co. of Amer.,..: 415 
Prudential Casualty. . 379 
Michigan 

Amer. Fidelity ....... 21,135 
WUMMIEDER noncgesacee 17,319 
Globe Indemnity..... 85,690 
L. & L. Guar. & Acci. 11,753 
Mass, Bonding ....... 83,086 
New Eng. Cas.. ‘ 67,108 
Prudential ¢€ ‘asualty . 32,620 
z ‘ray elers Indem...... 29,153 

S. Casualty....... 14,012 

Minnesota 

Employers Liab. ..... 37,832 
Globe Indemnity..... 31,746 


Losses 


33,296 


16,637 


ety 416 


12,548 
7,659 
11,289 
1,203 


1,007 
3,505 


Company Prems. 
L. & L. Guar. & Acci.. 3,626 
RPUVOREEW .6.6- Fee bcos se 12,382 
OU. &., Casuaney .:.ao.0.0.0- 6,002 

Wisconsin 
Amer, Fidelity ....... 4,266 
Prudential Casualty.. 33,241 
U. S. Fid. & Guar..... 5,904 
FIDELITY 
Arizona 
Maryland Casualty... 2,785 
srincestiinal 
Globe Indemnity ... 1,275 
U. S. Fid. & Guar. 24,760 
Dlinois 
Amer. Fidelity ....... 3,549 
,Cas. Co. of Amer..... 694 
Employers Liab. ..... 9,771 
Ocean Accident....... 4,593 
Iowa 

Emgloyers Liab. ..... 97 
Equitable Surety ... 2,162 
Fidelity & Casualty. 3,734 
Globe Indemnity..... 1,588 

Kansas 
Amer. Surety ........ 
Lion Bond, & Sur..... 6,094 
Michigan 
Amer. Fidelity........ 2,091 
Employers Liab. ..... 2,523 
Globe Indemnity ..... 1,316 
Mass. Bonding ....... 7,047 
National Surety ..... 25,404 
New England Cas..... 3,092 
esota 
Employers Liab. ..... 596 
Globe Indemnity..... 1,927 
Lion Bond. & Sur..... 351 
enous 
New England Cas. 327 

Aetna Acci. & Liab.. 3,001 
Amer. Fidelity ...... 2,736 
Lion Bon. & Sur..... 674 
New England Cas.. 1,029 

Nebraska 
Aetna Acci. & Liab 55 
Lion Bon. & Sur..... 33,348 
hio 
Empire State Sur... 5,218 
Fidelity & Casualty... 40,830 


Oklahoma 
Liab.. 351 





Aetna Acci. & 
Amer. Fidelity ...... 77 
National Surety ..... 13,481 
South a 
National Surety ... 4,332 
U. 8S. Fid. & Guar. 5,136 
Wisconsin 
Amer. Fidelity ...... 1,143 
Amer. Surety ....c<> 18,218 
U. S. Fid. & Guar.... 16,319 
SURETY 
Arizona 
Maryland Casualty 2,182 
Colorado 
Globe Indemnity .... 303 
'.. S. Fid. & Guar. 17,511 
nois 
Amer. Fidelity ...... ,673 
Cas. Co. of Amer... 906 
owa 
Equitable Surety rae! 4,869 
Fidelity & Casualty.. 4,408 
Globe Indemnity ie 9,917 
ansas 
Amer. Surety ...... 4,684 
Michigan 
Amer. Fidelity ...... ,493 
Globe Indemnity 3,009 
Mass. Bonding ...... 13,243 
Mich. Bonding ...... 126,441 
National Surety ..... 29,271 
New England Cas.... 3,008 
reat 
Globe Indemnity ... 4,274 
Lion Bon. & Sur..... 2,298 
New Engiand Cas.... 2,372 
Missouri 
Aetna Acci. & Liab.. 6,751 
Amer. Fidelity ....... 12,209 
Lion Bond. & Sur.... 245 
Lon. & Lan. Guar. & 
pv Serer rrr. rr 125 
New Eng. Cas......-- 4,105 
Nebraska 
Aetna Acci. & Liab.. 778 
Lion Bond. & Sur.... 36,888 
Ohio 
Fidelity & Deposit... 119,991 
Oklahoma 
Aetna Acci. & Liab. 2,155 
Amer. Fidelity ...... 1,799 
National Surety ..... 32,930 
South Dakota 
National Surety . 7,380 
U. S. Fid. & Guar. 9,063 
Wisconsin 
Amer. Fidelity ...... 1,456 
Amer. Surety ....... $4,006 
U. S. Fid. & Guar.... 37,725 
PLATE GLASS 
Arizona 
Mayland Casualty .. 575 
New York Pl. Gl. .... 3,527 
Colorado 
Globe Indemnity 1,264 
Great Eastern Cas. .. 5,446 
U. S. Fid. & Guar. ... 1,679 
West. Indem., Tex. .. 61 
Tllinois 
Amer. Casualty ..... 9,428 
Cas. Co, of Amer. 13,224 
Employers Liab. . 1,386 
Great Eastern Cas. 1,496 
Ocean Accident ..... 14,510 
Prudential Cas. ..... 1,224 
Iowa 
Employers Liab. .... 375 
Fidelity & Casualty. 7,254 
Globe Indemnity ‘ae 2,123 
Lon, & Lan. Guar. & Ac. 493 
Kansas 
Cas. Co. of Amer. 880 
Lion Bond. & Sur. 76 
Prudential Cas. ...... 37 








Losses 
3 


1,174 
251 








14,819 
39,808 








Company Prems. 
Michi; 
Employers Liab. 43 
Globe Indemnity 1,849 
eS ee ,051 
Lon. & Lan. Guar. & Ac. 7,563 
Mass. Bonding ...... 0,539 
New England Cas. ... 89 
Prudential Cas. ..... 2,011 
U. 8S. Casualty ....... 295 
Minnesota 
Employers Liab. ..... 3,411 
Globe Indemnity 5,189 
Great Eastern Cas. .. 3,546 
Lion Bond. & Sur. ... 10 
Lloyds Plate Glass... 4,572 
New England Cas. ... 438 
U. 8. CASUBITY ...-.- 327 
Missouri 
Aetna Acci. & Liab. . 3,025 
Lion Bond. & Sur. ... 379 
Len. & Lan. Guar. & Ac. 586 
New England Cu. P ,306 
Nebraska 
Aetna Acci. & Liab. 221 
Amer. GeeUAIyY ...0- 764 
Lon, & Lan. Guar. & Ac. 1,648 
Ohio 
Amer. Casualty ...... 13,872 
Employers Liab. ..... 9 
Fidelity & Deposit 6,486 


om: 
Aetna Acci. & Liab. .. ,630 
South Dakota 
U. S. Fid. & Guar. ... 64 
Wisconsin 
Prudential Cas. ..... ,908 
U. S. Fid. & Guar. 1,913 
STEAM BOILER 
Arizona 
Hartford 6. B. ..c.0- 1,57 
Maryland Casualty 19 
Tllinois 
Cas. Co. of Amer. 162 
Employers Liab. 1,187 
Ocean Accident ..... 5,564 
I:mployers Liab. .. 109 
Fidelity & Casualty.. 16,358 
Globe Indemnity .... 959 
Kansas 
Cas. Co. of Amer. ... 107 
Michigan 
Employers Liab. .... 116 
Globe Indemnity 1,642 
Travelers Indem. 17,795 
]. BD. CRI stn cics 230 
Minnesota 
Employers Liab. .... 9s 
Globe Indemnity 712 
Travelers Indem. 1,046 
Union Casualty ..... 1,002 
Ohio 
Employers Liab. Lee 22 


BURGLARY AND THEFT 
Ariz 


ona 


Maryland Casualty .. 32 
Colorado 
Globe Indemnity .... 1,490 
Great Eastern Cas, .. 805 
U. S. Fid. & Guar. .. 7,769 
West. Indem., Tex.... 25 
Tilinois 
Amer. Casualty ..... 1,944 
Amer. Fidelity ...... 5,081 
Cas. Co. of Amer 8,839 


Employers Liab. . 
Great Eastern Cas. 


Ccean Accident ..... 21,686 
Prudential Cas. ..... 2,015 
Iowa 
Employers Liab. .... 488 
lidelity & Casualty. 11,042 
Globe Indemnity .. 1,354 
Kansas 
Cas. Co. of Amer. 343 
Lion Bond. & Sur. ... 142 
i rudential Cas. ..... 143 
chigan 
Amer. Fidelity ...... 400 
IXmployers Liab. 2,495 
POMMEOES iswssiccseccs 467 
Globe Indemnity 2,154 
Great Eastern Cas. 884 
Mass. Bonding ...... 1,933 
National Surety ..... 3,137 
New England Cas. 911 
Prudential Cas. ..... 1,566 


S. Casualty 


i Minnesota 
Employers Liab. .... 


a Indemnity 2,649 
Great Eastern Cas. 1,467 
New England Cas. 768 
. ©. Cees «bnsex 657 
Missouri 
Aetna Acci. & Liab. . 4,669 
Amer. Fidelity ...... 4,062 
Lion Bond. & Sur. 1,069 
New England Cas. .. 1,925 
Nebraska 
Aetna Acci. & Liab. 742 
Amer. Casualty ..... 100 
Lion Bond. & Sur. .. 11,071 
oO 
Amer. Casualty ..... 1,959 
Employers Liab. .. 5,719 
lidelity & Deposit. 6,531 
PVGRESOUS co vaanan's 1,661 
ee 
Aetna Acci. & Liab. . 970 
Amer. Fidelity ...... 397 
National Surety 2,344 


South | Dakota’ 


Natioanl Surety ..... 7,088 
U. S. Fid. & Guar. .. 2,996 
Wisconsin 
Amer. Fidelity ...... 113 
jankers Lim. Mut. Cas. 1,071 
Prudential Cas. ..... 532 
U. S. Fid. & Guar. .. 5,363 
REDIT 
| Colorado 
Amer. Cre. Indem.... 14,125 
Amer. Cred. Indem. 68,568 
VOGOR BOs 064 vcp00% 28,840 
sas 
Amer. Cred. Indem... 277 








Maryland Casualty 


94 


Losses Company Prems. Losses 
sconsin 
Se 7 Amer. Cred. Indem... 14,592 375 
87 SPRINKLER LEAKAGE 
1,655 Michigan 
-++s-. | U. S&S. Casualty...... ee 
749 nnesota 
224] U. S. Casualty....... Te. acesns 
68 Missouri 
_ | Aetna Acci. & Liab... 4,403 431 
1,115 Nebraska 
1,487 | Aetna Acci. & Liab.. 115 on 
1,415 Oklahoma 
s++e+s | Aetna Acci. & Liab.. 121 46 
1,715 nits 
65 FLY WHEEL 
69 Iowa 
Fidelity & Casualty.. 4.086 .-sHal 
1.088 Globe Indemnity PY ee secon 
199 nigan 
~ Globe Indemnty ..... | re. Fe 
622 klahoma 
Aetna Acci. & Liab.. > Serre 
228 AUTOMOBILE PROPERTY DAMAGE 
intkas sone 
11.905 Lon. & Lan. Fire, Eng. 931 38 
"367 ae, ee ,070 1,730 
2,459 Colorado 
Globe Indemnity ch ,376 2,298 
387 | U: S. Fid. & Guar. 33 148 
West. Indem., Tex. 18 15 
269 Dilinois 
Amer. Casualty rey 9,139 4,644 
2.995 | Amer. Fidelity ...... 4,912 1,257 
"407 | Cas. Co. of Amer.... 5,230 1,125 
Employers Liab 16,969 6,747 
Ocean Accident 7,027 3,858 
Prudential Casualty.. 8,67 2,177 
wie ence owa 
ice eed Employers Liab...... 219 coon 
Fidelity & Casualty.. 1,291 471 
WANs Globe Indemnity...... ,754 364 
iene sas 
1,542 | Cas. Co. of Amer..... i ePee{* 
chigan 
nie i eel Amer. Fidelity ...... 766 809 
1,636 | Employers Liab. ..... 15,007 7,438 
owen PUMNONE cecccsccess 857 216 
Globe Indemnity “a 4,392 1,438 
shkaee Lon. & Lan. Guar. & 
lle Mack ba nteeobweds-< 4,221 86 
sean Mass. Bonding ...... 5,848 oebaes 
cased New England Cas.... 750 254 
1,498 | Prudential Casualty .. 3,999 3,555 
o bomen U. 8. Casualty....... 475 150 
Minnesota 
sees Employers Liab. . 5,639 2,235 
steeee Globe Indemnity 5,420 2,080 
seeees Lon. & Lan. Guar. & 
° TOE a tit eie het dee hss 234 124 
New England Cas.... ieee 
teeeee Travelers Indem., ),850 844 
J. He CRE oc occ se 1,729 1,309 
Missouri 
Aetna Acci. & Liab. 22,866 11,206 
ocnees Amer. Automobile *163,476 *95,778 
> | Amer. Fidelity ...... 3,064 1,184 
oF New England Cas.. *3,374 #224 
192 *Includes Teams Prop. Dam 
ERAT aE Nebraska 
¢ | Aetna Acci. & Liab... 2,659 323 
* 985 Amer. Casualty...... 174 73 
2,930 
oars Employers Liab. 18,824 5,830 
« ’9¢9 | Fidelity & Deposit.... 8,076 1,082 
3 516 ye. rer rr 320 65 
"411 Oklahoma 
Aetna Acci. & Liab... E 1,242 
eo aed Amer. Fidelity ...... *137 17 
oa. *Includes Teams Property Damage. 
South Dakota 
125 | U. S. Fid. & Guar.... 
de ae Wisconsin 
378 | Amer. Fidelity ...... 1,005 1,427 
Prudential Casualty.. 4,529 1,014 
321 U. S. Fid. & Guar... 1,818 634 
830 —_— 
a Worhasiiae TEAMS PROPERTY DAMAGE 
145 Tllinois 
100 | Amer. Fidelity ...... 549 274 
207 WOREMEN’S COLLECTIVE 
96 Colorado 
296 U. S. Fid. & Guar.. hia. ere a 
429 linois 
Cas. Co. of Amer..... BG. “eacnce 
71 Iowa 
371 | Fidelity & Casualty... Pe. - «ivsee 
737 | Globe Indemnity .... aoe! Saeee 
67 chigan - 
tee eee Peemtest occ vcnccess ere 16 
oe Freat Eastern Cas. 13 24 
‘,060 | Travelers Indem. 01 = a ea wee 
2,563 Minnesota ” 
193 =mployers Liab...... 1,266 730 
<4 | Globe Indemnity 1,189 439 
491 WENO okas 046660. 3,828 1,444 
*ol U. 8. Casualty....... 529 92 
"566 Missouri 
“ov | Amer, Fidelity ...... 116 208 
1.58 New Eng. Cas........ 1,530 83 
Tt Ohio 
“ Employers Liab. ..... 23 137 
162 | Fidelity & Deposit.. 349 14! 
~ E POMMMIOTE 2. paicec knee oe 
— LIVE STOCK 
2,861 Illinois . 
Kaskaskia Live Stock 28,096 3,500 
3 Kansas 
5| Ind. & O. Live St.. 7,814 5,918 
seat Michigan a 
cesses Ind. & O. Live St... 4,777 1,780 
seeese INDUSTRIAL 
"* Illinois se 
Cas. Co. of Amer..... 05 174 
ml ans: 
3,658 | Gas. Co. of Amer.... 4,596 3,523 
pte PHYSICIANS DEFENSE 
, Arizona 
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NEWS OF COMPENSATION 


ILLINOIS ACT HELD VALID 


State Supreme Court Affirms Decision 
of Lower Tribunals in 
Link-Belt Case 


The Illinois Supreme Court has up- 
held the constitutionality of the work- 
men’s compensation act. It decided 
that the original measure, which was 
the basis of the law passed by the last 
legislature, was valid. The case of 
Joseph Deibeikis against the Link-Belt 
Machinery Company was carried up to 
the highest court. It was charged by 
the plaintiff that he had been injured 
while working for the link-belt com- 
pany. He had brought suit for dam- 
ages, although he previously had en- 
tered into a contract to come under 
the provisions of the compensation 
act. 

The attorneys for the plaintiff 
claimed that the law is not a proper 
exercise of the police power; that it 
is class legislation; that it delegates 
judicial powers and vests judicial ex- 
ecutive powers; that it deprives the 
plaintiff of the right of trial by jury; 
that it deprives the plaintiff of right to 
contract, and his natural right of 
waiver. 

The supreme court affirms the judg- 
ment of the lower courts and holds 
that it was a misapprehension that the 
1¢11 act deprives the employes of com- 
mon law remedies. Attention was 
called to the fact that the act was 
elective, and not compulsory. 


INTEREST IN IOWA 
Interest in the approaching workmen’s 





j}in Iowa 2.7 


compensation act is becoming acute in | 


lowa. 
Dutton of St. Louis, manager of Iowa 
and Missouri for the Fidelity & Casualty, 
spoke to the Chamber of Commerce. War- 
ren Garst, industrial commissioner for 
lowa under the new act, also spoke. The 
meeting was under auspices of the manu- 
facturers committee of the Chamber of 
Commerce and over 100 attended. Tues- 
day night the same two speakers ad- 
dressed the Retail Merchants of Des 
Moines and the subject each night was 
the new lowa law. 

Mr. Dutton declares that the Iowa em- 
Ployers liability act is the best in the 
country and that under it accidents in 
two years will be reduced 40 percent. 
There are several points which will need 
to be cleared, he said, and he mentioned 
the doubt as to whether a party hurt in 
another state, 


Monday night at Des Moines, R. I. | 





although an employe of | 


Iowa, may come under the Iowa law or 


that of the state in which injured. 


MICHIGAN COMPENSATION NEWS 


Apparently the “fourth option” de- 
partment of the Michigan insurance de- 


men’s compensation law by the circuit 
court commissioners instead of by the 
industrial accident board, was advocated 
by Hal H. Smith, member of the execu- 
tive board of the Detroit Accident Pre- 
vention Conference, and general counsel 
for the Workmen’s Compensation Mu- 
tual, at the Saturday luncheon of the 
Detroit Lawyers’ Club, He contended 
that the industrial board should act as 
a court of appeais, and decried the pres- 
ent system, under which it devotes its 
energies to administrative instead of ju- 
dicial work. 


WANTS “BULE” INSURANCE 

The Master Plumbers’ Association of 
Texas is anxious to secure workmen's 
compensation insurance by the payment 
of a bulk premium for all of its mem- 
bers. The master plumbers have a con- 
stantly changing force. When they have 
contracts a number of journeymen plumb- 
ers are employed, but when no contracts 
are on hand their payroll is denuded. Be- 
cause of this they are finding it difficult 
to secure satisfactory compensation in- 
—— and are casting about for a so- 
ution. 


GARST ON IOWA LAW 

The Iowa Retail Hardware Association 
and the lowa Hardware Insurance Asso- 
ciation voted unanimously in convention 
at Des Moines last week to organize an 
employers’ liability insurance association 
to protect the members under the new 
Iowa workmen’s compensation act which 
becomes effective July It will be 
known as the lowa Hardware Mutual Em- 
ployers Liability Insurance Association. 
It is thought that it will be the first of 
a number of similar associations which 
will be organized by employers in various 
lines throughout the state. 

Former Governor Warren Garst ad- 
dressed the hardware men on the new 
law. Governor Garst will be industrial 
commissioner. He declared that during 


the first year the law is in effect, rates on | 


insurance by outside companies will be 
high. He illustrated this by pointing 
out that he has been notified that one 
company is asking $13 per $100 from mine 
operators. Such a rate would increase 
the price of coal in Iowa 25 cents per 
ton, said Mr. Garst. As a mater of fact, 
he said that government statistics show 
4.29 men killed for every million tons of 
coal mined, which would raise the cost 

‘ cents per ton if the same 
ratio prevailed there. 

When asked point blank if he thought 
the hardware men should organize the 
governor refused to answer. But he 
stated that in his opinion clerks in a 
hardware store would come under the 
provisions of the law and would not be 
exempt under the sections which exempts 
“those engaged in clerical work only.” 


COMPENSATION NOTES 


_The Utica (N. Y.) Mutual Compensa- 
tion Insurance Corporation has been or- 
ganized under the act passed in conjunc- 
tion with the workmen’s compensation 
act, to provide for organization and opera- 
tion of mutual companies to write work- 
men’s compensation insurance. The char- 
ter of the company has been approved by 
the attorney-general. Thirteen employers 
or representatives of employers are the 
incorporators. 

The total receipts of the Ohio board of 


| awards for premiums for workmen's com- 


partment, is learning that there is some- | 
thing to the rating of compensation in- | 


surance besides a pro rata division of the 
losses. . K, Orr, manager of the acci- 
dent fund, is out with a statement that 
it is a hard matter to bring employers 
and workingmen to believe that condi- 
tions affect compensation insurance, and 
suggesting that unprotected shops and 
unsanitary shops be penalized in the mat- 
ter of premiums—not referring to the 
fact that the stock companies have been 
operating under the merit system ever 
Since the law went into effect. 

The newspaper publishers of the small 
cities of Michigan think they are being 
discriminated against in their compensa- 
tion insurance by the insurance compa- 
nies. They claim that they are being 
charged as large premiums as publishers 
with twice the business and twice the 
payroll. At the meeting of their asso- 
ciation in Detroit, they appointed a com- 
mittee to wait on Insurance Commis- 
Sloner Winship and ascertain if some 
steps cannot be taken to put an end to 
the alleged discrimination. 

Hearing of cases under the working- 


WANTED 


The Chicago Office of a large Cas- 
ualty Company has an opening for a 
man possessing underwriting experi- 
ence in Liability Lines. 

There is also an opening for a‘young 
man capable of taking charge of and 
developing Personal Accident De- 
partment. All communications 
held strictly confidential. Address 
93-U, care The Western Underwriter. 








pensation insurance passed the $2,000,000 
mark on Feb. 21. The total number of 


employes protected under the state law is | 


said by the board to be 650,000, and that 
10,000 firms, representing 70 percent of 
the employers of the state, are complying. 
An average of 1,500 claims are being al- 
lowed per week. 

The attorney-general of Texas advises 
the state commissioner of insurance that 
where persons are dissatisfied with the 
temporary workmen’s compensation rates 
now in effect they may have their policies 
canceled and then renewed when the per- 
manent rates are finally adopted after 
April 15. 

The National Civic Federation reports 
that 5,000,000 workmen are now covered 
by compensation laws. 


Hubbert Goes To Northwest 

Marc Hubbert, former manager of 
the Denver branch office of the Title 
Guaranty & Surety, has been appointed 
district manager of the National Sure- 
ty, with headquarters at 713 Corbett 
building, Portland. His territory com- 
prises Washington, Oregon and Idaho. 
He will do the underwriting for agents 
in that territory where the amount of 
the bond exceeds the limit of author- 
ity of the agent. 

Mr. Hubbert is thoroughly familiar 
with the field, as he was for several 
years manager of the Puget Sound de- 
partment of the United States Fidelity 
& Guaranty. He is a high-class under- 
writer and agency man. 





The Kentucky Court of Appeals has 
ruled in a case etd | construction of 
the federal employers’ liability act that 
recovery cannot be made under the law 
for the estate of a person killed by a rail- 
road, but that he must have left depend- 
ents in whose interest suit is required to 
be brought. The Whitley circuit court 
was reversed in making this decision. 


| 
| 
| 








IMPAIRMENT EXPLAINED 
PRESIDENT TAYLOR’S VIEWS 
Shows That the Missouri Fidelity & 
Casualty Was Making Good on 
Its Individual Record 


The detailed report of the examina- 


tion of the Missouri Fidelity & Casu- 


alty shows some interesting experi- 
ence. It began business March 1, 1911, 
with $250,000 capital and $118,000 sur- 
plus, and on that small amount of 
surplus the company built an agency 
piant in eleven states which has pro- 
duced over $1,000,000 in premiums. 
The Missouri Fidelity & Casualty has 
a great many small stockholders who 
were always clamoring for dividends. 
The records of the company show that 
President Taylor and the other officers 
cpposed the payment of dividends, but 
notwithstanding the opposition, $27,- 
500 was paid in dividends, leaving the 
net amount of surplus which the com- 
pany had on which to operate only 
$90,500. Another remarkable feature 
in connection with the examination of 
the company is that the combined loss 
ratio and expense of management has 
never in any one year exceeded 100 
percent. 
Premiums and Disbursements 


The net premiums written for the 
year ending Dec. 31, 1913, the state- 
ment of the company shows, notwith- 
standing the fact that it paid $15,000 
in dividends, gave an income over all 
disbursements of $27,949.28, after charg- 
ing off $12,600 for furniture, fixtures 
and supplies, while for the thirty-four 
months from the date the company 
began business to the end of 1913 it 
developed over $1,000,000 in premiums, 
and shows an inconte over disburse- 
ments of $76,997.82. 

President Taylor’s Comment 


In discussing the examiners’ report, 
President Taylor says: 

Notwithstanding the report published 
in The Western Underwriter last week, 
dated at Oklahoma City, which report 
gave abstracts from the examiner's report, 
the Missouri Fidelity & Casualty was not 
by any means a failure as an insurance 
company. At the close of business, 1912, 
the company had about $35,000 net sur- 
plus and our stockholders arranged to 
give us an additional $100,000. It was a 
foregone conclusion that if the company 
continued to do an increasing business, it 
would require more surplus, as we only 
had a small amount of surplus to start 
with, and the examiner’s report shows 
that the increased capital, which was pro- 
vided for six months before the end of the 
year, was returned to the stockholders 
after we had perfected arrangements for 
the consolidation of the company with the 
Southern Surety. We could have easily 
reduced our capital at the end of the year 
and prevented showing an impairment (as 
many other companies such as ours have 
done), but after we had perfected ar- 
rangements for consolidating, it was not 
necessary for us to reinsure any of our 
business or create any surplus, so the 
$100,000 additional capital and surplus was 
returned to our stockholders; hence the 
impairment shown in the statement. 

Would Have Been No Impairment 

However, had the examination been 
based upon the company’s own experi- 
ence, that is, had our liability claim re- 
serve been charged in accordance with 
our own experience, and had we been per- 
mitted to carry as admitted assets, assets 
which are perfectly good, there would 
have been very little, if any, impairment, 
notwithstanding the fact that we wrote 
over one-half million in premiums in 1913. 
Regarding our liability reserve the ex- 
aminer’s report says: “According to the 
experience of this company, a reserve of 
less than $750 per suit would be suffi- 
cient.” On account of our consolidating 
with the Southern Surety and operating 
in many states, we requested that our re- 
serve be made strictly in accordance with 
the New York requirements. The exam- 
iner’s report also shows that the company 
had over $70,000 of nonadmitted assets, 
which are practically all good. In addi- 
tion to that we had over $50,000 pay roll 
accounts in our liability department not 
included in our agents’ balance. 

Moved to St. Louis 

The Missouri Fidelity & Casualty 
shipped two carloads of office furni- 
ture and fixtures from Springfield, Mo., 
to St. Louis Saturday of last week, 
and transferred twenty-nine employes 
from the Springfield office to the home 
office in St. Louis. President Taylor 





says that the company has lost no 
agents and that the business is coming 
in just as usual. The two companies 
could combine to a good advantage. 
The Missouri Fidelity had very little 
surety business, compared to the 
Scuthern, while the Southern had only 
accident and health insurance on its 
books in the casualty lines. The 
agents of the companies will now be 
in position to write all the lines. 





GEN ERAL ACCIDENT’S FIGURES 


Shows $154,000 More Assets, $96,000 
Less Liabilities and $250,000 More 
Surplus Than a Year Ago 


The General Accident’s United States 
branch has published its statement. The 
New York department is examining the 
company and it verified the statement. 
The admitted assets are $2,867,458, an 
increase of about $154,000 over those 
of last year. The stocks and bonds and 
cash show an increase of nearly $320,- 
000, while the uncollected premiums 
less than ninety days due show a de- 
crease of $165,000. 

The claim reserve was increased $24,- 
000; the unearned premiums dropped 
$49,000. The commissions due on out- 
standing premiums amount to $138,384 
as against $238,477 a year ago. The to- 
tal liabilities are $96,000 less than at 
the end of 1912. The policyholders’ 
surplus now amounts to $478,088 as 
against $227,724 at the end of 1912. 


Brady at Home Office 

Manager M. H. O’Brien of the Union 
Casualty at Cincinnati has been trans- 
ferred to Newark, N. J., where he suc- 
ceeds Manager Brady, who goes to the 
home office in Philadelphia. The Cin- 
nati agency will be continued, notwith- 
standing the new workmen’s compen- 
sation law in Ohio, and a successor 
will shortly be announced. 


Erdman Joins Aetna Forces 

Carl M. Erdman has resigned as sec- 
retary of P. J. Clancy & Co., Inc., of 
Des Moines, to become manager of the 
bend, burglary and plate glass depart- 
ment of the Aetna Accident & Liability 
in the office of John M. Farnsworth, 
general agent for lowa. Mr. Erdman 
is thoroughly familiar with the lowa 
business, having been Des Moines man- 
ager of the old Aetna Indemnity for 
scme years. 


Association to Review Claims 

The Casualty Claim Men’s Associa- 
tion of Detroit is considering a plan 
by which all compensation cases on 
which arbitration is contemplated by 
a company will be first submitted to 
the association for review. The ob- 
ject is to obtain the benefit of the 
experience of all the adjusters on each 
case, and in that way avoid useless 
arbitrations. All previous arbitrations 
will be on file with the association, and 
the rulings of the industrial accident 
board and the reasons therefor will 
enable the claim men to know in ad- 
vance just about what the verdict on 
a certain case would be. The compa- 
nies will thus be saved considerable 
expense. 

Two more inspectors have been add- 
ec to the force of the Michigan divi- 
sion of the Workmen’s Compensation 
Service Bureau. They are Maurice 
Good, an experienced man who has 
done work for the bureau in New 
York, and Fred Sheely, an electrical 
engineering graduate of Syracuse uni- 
versity. 


Plate Glass Situation 


There is considerable unrest in plate 
glass circles, and some even predict 
general demoralization, unless meas- 
ures can be adopted to check this tend- 
ency. The reason is given as excess 
commissions paid by some of the mem- 
bers in New York. 


The Preferred Accident, as was an- 
nounced, has withdrawn from the New 
York association and the bureau. The 
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Preferred Accident, Maryland Casualty, | 


Prudential Casualty, Southwestern 
Surety and Commercial Casualty are 
now on the outside. Some of the con- 
ference companies have been obliged 
to take independent action on the 
question of commissions to protect 
themselves from outside companies and 
fellow members, who make secret ar- 
rangements. 

It is stated that a special meeting of 
the Plate Glass Underwriters’ Associa- 
tion will be held shortly to deal with 
the New York situation. 





Entertained Seventy Treasurers 

The firm of Wheeler & Welpton, 
representing the National Surety at 
Omaha, last week entertained seventy 
of the county treasurers of Nebraska 
at dinner at the Empress Garden, and 
at a theater party afterward. The 
treasurers were in the city attending 
their annual convention, and most of 
them being old friends of the firm, it 
took pleasure in making them its 
guests, 


Makes Report on Southern 


F. M. Philippi, formerly connected 
with the Life & Casualty of Nashville, 
Tenn., has completed an examination 
of the Southern Insurance of Nashville 
and will make a report on its affairs at 
an adjourned stockholders’ meeting 
March 5. An unofficial report by Mr. 
Philippi indicates that the report will 
show the company to be in better shape 
than was expected. W. F. Hunt, the 
largest stockholder and head of the in- 
surgent faction, will take the matter 
to court, he says, if the report of the 
actuary is not satisfactory to them. 


Upholds Agents’ Waiver 

The Minnesota supreme court has 
ruled, in the case of Dr. John Bemis 
of St. Paul against the Pacific Coast 
Casualty, that knowledge of the agent 
through whom burglary insurance was 
written of the actual situation of the 
risk covered by the policy is the knowl- 
edge of the company, and estops it 
from denying that the property so sit- 
uated is not insured. Dr. Bemis in- 
sured a cottage in Cass county, used 
at odd times during the hunting and 
fishing season, against burglary. The 
contract contained the usual provisions 
requiring residence. The burglary oc- 
curred during the time the house was 
vacant. Dr. Bemis asserted that the 
agent knew of the conditions under 
which the property was used, and the 
supreme court has upheld his conten- 
tion, reversing the lower court and 
ordering a new trial. 





FPEDERAL DECISION GIVEN 

The United States Supreme Court at 
Washineton on Tuesday reversed the de- 
cision of the New York circuit court of 
appeals In the case of the widow of How- 
ard E. Taylor vs. Sextus Taylor, father 
of the deceased, and thereby established 
the doctrine that the federal statutes su- 
persede state laws on matters affecting 
interstate commerce. Taylor was killed 
by an Erie railroad train and the widow 
recovered a verdict of $5,000 under the 
federal employers’ lability law. 





PLAN OF THE FEDERATION 

The executive officers of the National 
Civic Federation announce that it has 
completed the organization of a _ social 
insurance department for the purpose of 
furthering the idea of insurance of work- 
ers in cases of accident. insurance for 
their widows in case of death and other 
forms of insurance. 

The following committee on plan and 
scope was appointed: Frederick L. Hoff- 
man, chairman, statistician, Prudential 
Life; Sidney Blumenthal, manufacturer, 
Bridgeport; M. W. Alexander, General 
Electric Co.; J. W. Sullivan, New York: 
J. N. Redfern, superintendent of relief and 
employment departments of the Burling- 
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Our 1914 Policies are worth your attention, 
providing you want to make money. 


Effective for sickness after 30 days. Pay sickness 
benefits for 8 months. i 


Optional benefit feature 
only in high priced policies). 60% 


ton Railroad; and C. L. 
reau of safet 
States Steel 


Close, of the bu- 
and welfare of the United 
‘orporation. 


MAY MERGE WItH NATIONAL BODY 

Commissioner John T Winship of Mich- 
igan was one of the speakers at the meet- 
ing of the Detroit Accident Prevention 
Conference, held in the Griswold House, 
Detroit, Tuesday might. The conference 
met to con-ider the question of merging 
with the National Conference for Indus- 
trial Safety. The national association de- 
sires to extend its organization into all 
states which have compensation laws, the 
obiect being to exchange experiences. 

The Detroit body since then decided 
to join the National Council. 


CASUALTY APPOINTMENTS 
Michigan 

Co. of Amer.—Donald Fuller, Detroit. 

. Liab.—William Nicholls, Lake Linden. 
& Dep.—C. W. Sexton, Minneapolis, 

n. 
N. A. Acci.—E. Q. Creagon, Decatur. 
South. Sur.—S. H. Switzer, Mt. Clemens. 





Standard Acci.—H. C. Clark, St. Johns; H. 
FE. Crawley, H. C. Conley and Z. D. Clark, 
Detroit; J. E. Monks, Lansing; H. S. Whit- 


ney, Benton Harbor; Pierre A. McComb, Bay 


ity. 

Travelers—Dondero & Dondero, Royal Oak; J. 
T. Mullins, Ishpeming. 

U. S. H. & Acci.—T. J. Spooner, Whitte- 


more: W. G. Barker, Hillsdale; H. E. Rosse- 
lit, Shepherd. 

U. S. Cas.—C. D. Peck, Detroit. 

Mich. Cas.—H. H. Thompson, Carsonville; 


Charles Davis, St. Louis; F. Varty, Palma. 
N. Acci., Mich.—T. 1. Honper, Ionia. 
Union Cas.—Charles Haller, Flint. 

Wisconsin 
N. A. Acci—Asa Baker, Ladysmith; C. G. 

Fagerland, Taylor. 

Old Line—W. B. Ormsby, Milwaukee; Joseph 

Heil, Superior. 

Time—J. J. Reynolds, Monroe; John Hoebe, 

Little Chute; G. H. Brenzen, South Kaukauna. 


Travelers—G. L. Pullen, Evansville; J. > 
Candy, Marshfield; Charles Atherton, Monti- 
cello. 


Trav. Indem.—George and P. P. Rullen, Ev- 
ansville. 

Aetna Life—F. E. Wiseman, Bloomer; O. C 
Williams, Madison; H. L. Chesick, South Mil 
waukee; F. D. Reynolds, Stevens Point. 

Lon. Guar.—G. A. and F. O. Dressel, Glen- 
wood City. 

Old Line—B. F. Peisch, H. F. 
Beadel, F. L. King, A. B. 
Feldmann, Milwaukee; Jens 
Crosse; H. J. Cary, Saukville. 

Time—J. Mecikalski, South | Kaukauna. 

Kansas 

Natl. Sur.—J. T. Fowler, 
Lower, Herington; C. E. Pruett, 
F. Hyland, Washington. 

_ Pac. Coast Cas.—Mrs. E. L. Gregory, Wich- 
ita. 


U. S. Cas.—O. S. Fllvin, Marquette. 
Tilinois 
Aetna Life—F. G. Baird, Abingdon; J. J. 
Howd, Burnside; W. E. Lacey, Chicago. 
Fid. & Cas.—Candee & Kleb, Cain; Barr & 
Crede, Paris. 
Ohio 


Aetna Acci. & Liab.—Harkness 
\shland; Oliver Goodnight, 
Becker, Cleveland; E. T. Kane, Delaware; 
Frank Ayres, Hillsboro; F. W. Schumacher, 
Woodsfield. 

Amer. Sur.—L. B. McDonald, W. B. Harris, 
Jr.. Wauseon; G. H. Olmsted & Co., Cleveland. 
Frankfort—C. O. Gansel & Co., Cincinnati. 
Pac. Coast Cas.—J. E. Haning, Athens; W. 
A. Carter, Cincinnati; J. J. Sherwin, Akron. 

South. Sur.—V. A. Bennehoff, Tiffin, 

Trav. Indem.—C. W. Mercer, Cleveland. 

Minnesota 

Merchants L. & Cas.—H. B. Miller and A. P. 
Carstensen, Wadena. 

H. & Acci.—F. C. Ward, St. Paul. 
F 


Lon. Guar.—Clarence Williams’ and EF. 
Hedman, Minneapolis. 


Butler, Frank 
Lotz and C. N 
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CASUALTY NOTES 


A farm journal shows that the value of 
> zee during 1913 increased $443,758,- 
000. 


The Western Live Stock of Peoria, II1., 
and Bankers’ Accident of East St. Louis 
are entering Missouri. 

The London & Lancashire Guarantee & 
Accident is entering Arkansas. Lo 
Meyers & Co. of Memphis are general 
agents. 

The United States Fidelity & Guaranty 
says that Treasurer Kennedy of New York 
had resigned the vice-presidency before 
his suicide. 

J. J. Heelan, supervisor of liability in- 
spectors of the Aetna Life, spoke on ap- 
plied safeguards at a luncheon of the 
Illinois Manufacturers Association at 
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FEDERAL CASUALTY CO., Detroit, Mich. 





the Hotel La Salle, Chicago, Wednesday 
noon. 


The New York department expects to 
have its report on the present examina- 
tion of the General Accident ready in 
about two weeks. 


The United States Supreme Court de- 
cides that a widow and dependents get 
full recovery under the federal liability 
act, excluding parents and other rela- 
tives. 

The Ohio supreme court is asked to 
make a rule enabling plaintiffs in damage 
cases to question jurors as to their con- 
nection with liability insurance com- 
panies. 


E. D. Livingston, superintendent of the 
bonding department of the Royal Indem- 
nity, was successfully operated upon for 
appendicitis last week at the Johns Hop- 
kins Hospital, Baltimore. 

The St. Louis office of the Casualty 
Company of America, has contracted to 
write the fidelity schedule bonds for the 
Toledo & Ann Arbor Railway Company. 
It will embrace about 800 bonds. 


Raymond D. Steele, superintendent of 
the casualty department of the United 
States Fidelity & Guaranty has 
signed. Mr. Steele purposes going to 
New York to take up the study of law. 


The American Surety through its agent 
George D. Weintz of Sioux City has just 
executed the bond of $150,000 for Mrs. 
George D. Perkins, as administratrix of 
her husband’s estate. This is one of the 
largest probate bonds ever filed in Wood- 
bury county. 

Harry L. Mallo, manager of the surety 
department of Wheeler & Welpton at 
Omaha, recently wrote for the National 
Surety a $1,300,000 bond on the First 
Trust of Omaha, the custodian of the 
Nebraska allotment of the federal gov- 
ernment’s crop moving fund. 


Carter Tiller, who is connected with 
the general agency of the Fidelity & 
Casualty at Louisville, operating a so- 
liciting agency with several other rep- 
resentatives of the company, has made 
arrangements to represent the Chapman 
Insurance Agency of Louisville in that 
connection. The Chapman agency has 


confined its attention to fire insurance 
until recently, but is now taking care of 
employers’ liability and other casualty 
lines through the Tiller organization. 

The W. L. Andre Insurance Agency has 
been incorporated with $50,000 capital at 
Spokane, Wash. This is an old well-es- 
tablished accident and ego A agency 
that has one of the largest businesses in 
its line in the Pacific northwest and a 
corps of enterprising agents. 


Moore, Case, Lyman & Hubbard of Chi- 
cago, gave to George F. Zaneis, superin- 
tendent of the personal accident depart- 
ment of the Standard Accident in their 
offices, a silver anniversary luncheon at 
the Union League Club Tuesday. B. J. 
Schofield, superintendent of the commer- 
cial department at the home office was 
present. 
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The Metropolitan Fire Insurance Co. 


OF CHICAGO 


Cash Capital $100,000 


Net Surplus $59,036.99 


Operates only in its home state, is non-union, adheres strictly to tariff rates 
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FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 
NEWS OF FIRE PREVENTION 


6c NE of the chief reasons for 
the many fire losses suffered 
in Indiana, and elsewhere, is 
a mistaken idea in the mind of the pub- 
lic that fire insurance means fire pro- 
tection.” 

This is the opinion of -Indiana’s state 
fire marshal, and wherever and when- 
ever opportunity offers, he is empha- 
sizing the fact that the only real pro- 
tection against fire is prevention. 

“Fire insurance does not prevent fires,” 
said the fire marshal. “It merely guar- 
antees to the policyholder partial repay- 
ment for any loss suffered by fire. 

“Every prudent man insures his prop- 
erty, without question. He takes it as 
a matter of course that he. should have 
fire insurance. He buys it because he 
regards it as protection. But, as long 
as he regards fire insurance as protec- 
tion, he neglects the common measures 
of prudence and precaution which would 
actually prevent fires, and save him from 
all loss.” 

The fire marshal made the point that 
a man who buys an accident insurance 
policy does not immediately feel privi- 
leged to go jump off a roof, or stand in 
front of a moving train. 

“The man with accident insurance,’ 
said the fire marshal, “knows perfectly 
well that his accident policy does not 
really protect him from _  accidents— 
knows that it does not prevent accidents. 
It is up to him to prevent them. And 
he does so by taking every possible pre- 
caution against accidents. He is care- 
ful. 

“On the contrary, when a man buys a 
fire insurance policy he feels no alarm 
about the matches that lie around his 
home within reach of children. He per- 
mits rubbish and waste to accumulate— 
and ignores many conditions that openly 
invite fire. It is much the same and 
quite as bad as walking in front of a 
moving train, believing that an insurance 
policy offers protection. 

“When the public understands that pre- 
vention is the one and only _ protection 
from fire, proper attention will then be 
given to preventive measures, and our 
fire losses will decrease. 

“Although the fire insurance company 
assures the policyholder a repayment for 
the losses which he suffers, up to the 
amount for which he is insured,” the fire 
marshal continued, “the money for this 
payment must naturally come from_ the 
insurance premiums which each policy- 
holder pays.” 

Inasmuch as the total cost of insur- 
ance premiums in Indiana reaches almost 
$8,000,000 a year, the fire marshal be- 
lieves that every effort should be made 
to reduce such a drain upon citizens. 
One of the natural results which the fire 
marshal is confident will follow the work 
now being done along fire prevention 
lines will be seen in the reduction of 
insurance premiums throughout the state. 


Heating Plant Fires 

A striking increase in the number 
of fires from defective furnaces and 
stoves as a result of the cold weather 
is being reported by the Indiana state 
fire marshal. 

During January more than twenty- 
one fires occurred as a result of the 
defective furnace, while the total num- 
ber for the winter weeks preceding 
only reached twenty-eight. An in- 
crease more striking is seen in the 
defective furnace fires, but nine hav- 
ing been reported to the fire marshal 
prior to Jan. 1, while twelve were the 
result of this hazard during the month 
of January. 

“Many defective stove and furnace 
fires,” said the state fire marshal, “are 
due to improper installation. The stove 
is either too close to unprotected walls 
or floors or the furnace is too near 
beams and rafters. Fire naturally re- 


sults from the greater heat necessary 
in cold weather.” 





_ A new and comprehensive electric wir- 

ing ordinance has been adopted in Mil- 

waukee, which members of the Wisconsin 

willos ae Min tion ‘ —— se 
ways in reducin 

loss in Milwaukee. Biageetaae 











URGES BETTER MATERIAL 


INDIANA MARSHAL’S VIEWS 


Says Architects and Builders Can 
Greatly Assist in Reduction of 
the Fire Hazard 


Architects and contractors can great- 
ly assist in the reduction of Indiana 
fire hazards, according to the state 
fire marshal, by advising prospective 
builders of the safest methods of con- 
struction and by giving careful atten- 
tion to the proper arrangement of all 
flues and heating plants. 

At this season of the year, particu- 
larly, the fire marshal is anxious to 
impress upon every builder the impor- 
tance of fireproof construction, since 
the plans for many of next spring’s 
buildings are being made at this time. 
The Indiana state fire marshal says: 


“One of the simplest precautions any 
builder can take is to line all flues with a 
good quality of flue tile. This simple pro- 
vision will greatly lessen the likelihood of 
defective flue fires. 


Advises Safety First 


“Architects and contractors should 
place all openings where they are of the 
utmost advantage from the standpoint of 
safety from fire,” he continued, “and 
should recommend to every builder the 
use of non-combustible materials in roofs 
and walls.” 


Danger of Shingle Roofs 

The fire marshal is again emphasizing the 
dangers of the shingle roof in all dwelling 
construction. This single hazard, fire pre- 
vention officials say, is responsible for the 
spread of many residence fires. The 
longer service and the additional safety 
which fireproof material affords, the fire 
marshal feels, should greatly outweigh 
any slight increase in cost which deter 
builders from its use. 

In emphasizing the comparatively small 
cost of noncombustible materials for 
dwelling construction, particularly of 
brick and stucco over wood, the fire mar- 
shal is referring citizens to the results of 
an investigation made by the Boston 
Chamber of Commerce. 

Comparison of Bids 

For the purposes of the investigation, 
five contractors were asked to submit bids 
on a modern eight-room house, built of 
frame, cement, stucco and brick. The av- 
erage of all bids for each material were 
taken for the purpose of comparison, and 
the percentage of difference noted. The 
results of the investigation were: 


Per cent of 
increase over 


Materials Cost Clapboard 
CE. £56 +é-«ead scene $6,759.95 0 
rar eee 6,868.80 1.6 
10 inch brick wall (hol- 

a eee 7,372.48 9.1 
12 inch brick wall 

COUEEED. esvesvccdsccecs 7,641.00 13.0 
Stucco on hollow block... 7,187.65 6.3 
Brick veneer on hollow 

WOE -Bivorecdccceccecs 7,483.16 10.7 
Stucco on frame........ 6,952.90 2.9 
Brick veneer on board- 

OM. onesencebeateseven 7,266.44 6.9 


Advantage of Better Material 


These figures show the cost of brick 
to be only 10 percent more than that of 
frame materials. The statistics gathered 
by the Boston Chamber of Commerce 
prove that the cost of depreciation and 
maintenance on frame buildings is 26 per- 
cent in excess of that on brick dwellings. 

The fire marshal is urging especially 
that architects and contractors through- 
out Indiana take unusual care in the loca- 
tion and installation of all furnaces. 

“This department does not recognize the 
overheated furnace as a source of fire,” 
said the state fire marshal. “Fire at- 
tributed to overheated furnaces arises 
from the improper installation of the fur- 
nace. If the heating plant is properly lo- 
cated, walls and floors will not be en- 
dangered by superheating.” 

Should be Fireproof 

In addition to the precautions recom- 
mended to citizens in dwelling construc- 
tion, the fire marshal is also advising 
every provision for safety in the erec- 
tion of larger buildings. Unusual care is 
advised in the arrangement of wall and 
floor openings, and in the proper location 
of exits. The importance of fireproof ma- 
terials in every part of the building is 
being strongly emphasized. 

Before beginning a building of any na- 
ture, Indiana citizens are advised by the 


fire marshal, to consult a fire prevention 
engineer or a competent architect, in 
order that every precaution for safety 
may be taken. 
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fices or buy new filing 
cases, let us quote you on Van 
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GOOD WORK AT MURPHYSBORO | 


Fire Chief Albert Herring Gets Re- 
sults from the Inspection Sys- 
tem He Has Adopted 


Albert Herring, fire chief at Mur-| 
physboro, Ill, is a great believer in in- 
spections and has just carried on a 
second contest in the public schools 
of his city, offering cash prizes for the 
best inspection reports that the chil- 
dren make of their homes. There were | 
three prizes given and 567 reports were | 
handed in. 

Chief Herring started out last fall 
to inspect chimneys. Every house- 
helder that desired his chimney in- 
spected could have it done free by a 
member of the department. Chief Her- 
ring himself made 387 inspections. At 
the same time he inspected. the whole 
building, electric wiring and so on. 
During the winter of 1913 the depart- 
nient had twenty-seven calls due to 
defective flues. So far, there has been 
but one call this winter. Owing to 
the rigid system of inspection, there 
has not been a basement fire in the 
city for a number of years. Chief 
Herring insists on’ fire prevention be- 
ing taught in the schools, as far as 
possible. 

He believes that the fire chief should 
make an inspection of his city at least 
twice or three times a year, and the | 
business district each month. He calls | 











PUT OUT SMALL FIRES =PREVENT BIG ONES 


THE GLOBE AUTOMATIC SPRINKLER CO. 


1618-1628 READING ROAD 





CINCINNATI, O. 





attention to the fact that the inspec- 


| ticns by the insurance people are not 


received with the favor that they are 
when done by the fire department, and 
that the people often refuse to coop- 


erate when the insurance people do 


the work. 


NEBRASKA FORCES AT WORK 





State Fire Prevention Association 
Makes Comment on Its Inspec- 
tion of Schuyler and Or 


Real activity has marked the work 
of the Nebraska Fire Prevention Asso- 
ciation already this year, two success- 
ful inspections having been conducted, 
and other good work done, and at the 
coming quarterly meeting to be held 
in Omaha March 9 a bigger campaign 
of usefulness for the spring months 
will be outlined. 

On Jan. 20 a big committee went to 
Schuyler, and there found twenty-eight 
defects, about one-third condemning 
buildings as a whole, while the others 
were minor in character. The com- 
ment was made that “the town as a 
rule is clean, owing to the fact that 
there are practically no basements in 
Schulyer.” 

Then on Feb. 10 a committee of ten 
went to Ord, and there struck a psycho- 
logical blow, for their inspection ended 
with a big meeting of business men and 
ay officials at a banquet, where was put 
under way @ movement to build a com- 
bined city hall and fire station adeqrate 
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to the needs of the place, and to begin a 
general clean-up of the city. The com- 
mittee reported that “practically all the 
hose is old and it is seriously questioned 
whether it is all in serviceable condition. 
The central fire station is in a dilapidated 
old frame building, seriously exposed. It 
is urgently recommended that more ade- 
quate quarters be provided. The depart- 
ment is seriously hampered by the ab- 
sence of chemical equipment and this 
should be secured immediately.” The 
waterworks system was also condemned 
as inadequate and worn out. 

State Fire Commissioner Ridgell and 
President E. D. McCall, Secretary F. M. 
Pond, Former President B. 8S. Freeman 
of the association, put up the needs of the 
town so forcefully and so politely, that 
it made a hit, and the business men were 
glad to hear about what should be done, 
and to get busy to see that it is done. 
Forty-six defects in buildings were noted. 


FIREBUGS LOSE IN FIGHT 
State Fire Marshal of Illinois Success- 


ful in ae Penitentiary Sen- 
tence for Arsonites 








Last week, Thomas Hornsby and 
Charles Blevins of Fairbury, Ill, were 
tried for arson at Pontiac. Hornsby 
took a plea of guilty and was sentenced 
to the penitentiary at Joliet for an in- 
determinate sentence of from one to 
twenty years. Blevins pleaded not 
guilty, but after all the evidence for 
the state had been presented, his at- 
tcrney advised that he change his plea 
to that of guilty and throw himself on 
the mercy of the court. This was done, 
and he, too, was sentenced to Joliet 
for an indeterminate sentence of from 
one to twenty years. This closes one 
of the most important cases which 
has been brought to the attention of 
the fire marshal department in the last 
few months. Blevins was the owner 
of the Illinois hotel at Fairbury, Iil., 
and he hired Hornsby to assist him in 
burning it, in order to collect on a 
$20,000 insurance policy. Deputy State 
Fire Marshal Edward Holland of 
Bloomington had charge of the investi- 
gation of this case. 


The final chapter in the Six-Darr arson 
ease was written this week when the IIli- 
nois supreme court sustained the decision 
of the lower court sentencing Harvey 
Austin Six to Springfield, [11., and Samuel 
F. Darr of Quincy, Ill, to the peniten- 
tiary at Joliet for a term of three years. 

Late in 1911 the fire marshal’s depart- 
ment investigated the burning of the Al- 
dine hotel at Peoria, and caused the ar- 
rest of Samuel F. Darr, the owner, Louis 
Woodhill, and Harvey A. Six. They were 
tried in the circuit court of Peoria county 
in January of 1912 for conspiracy to com- 
mit arson and were sentenced to the pen- 
itentiary for three years. The case was 
appealed to the appellate court and later 
to the supreme court. 

After the appeal of this case from the 
circuit court the defendants were again 
brought into court and tried on a charge 
of burning to defraud and again convicted 
and sentenced to the penitentiary at Joliet 
for an indeterminate sentence of from one 
to ten years. This case was also taken 
to the supreme court, where it was re- 
versed and remanded because two of the 
instructions given to the jury contained the 
word “arson.” In Illinots the punishment 
for burning to defraud is imprisonment in 
the penitentiary for from one to ten years, 
while conviction for arson carries a pen- 
alty of one to twenty years and it was 
held the mention of the word arson in 
the instructions was prejudicial to the de- 
fendants. Six is now in the county jail 
of Adams county, where he is under in- 
dictment for conspiracy to commit arson 
at Quincy. 

The supréme court also sustained the 
verdict of the criminal court of Cook 
county in the case of the People vs. Paul 
Covitz, Edward Covitz and Joseph Clark, 
who were convicted for burning to de- 
fraud in June of 1913, and sentenced to 
the penitentiary for an indeterminate sen- 
tence of from one to ten years. 


OVERINSURANCE STATISTICS 

In addition to the statistics prepared 
last year by the committee on publicity 
and education of the Western Union re- 
futing the charge that overinsurance is 
responsible for a large proportion of fires, 
the statistics on New York City fires show 
that less than 6 percent of the losses re- 
veal overinsurance, In more than half of 
these cases the overinsurance is due to 
fluctuation in stocks or other natural con- 
ditions, and involves no feature of moral 
hazard. 


TWENTY-FIVE LOCALS ORGANIZED 


So far twenty-five local fire prevention 
associations have been organized in Kan- 
sas throigh the work of C. N. Miller, dep- 
uty state fire marshal. Miller expects 
to have ample associations to call to- 
gether in a state meeting and perfect a 
state organization in the next year at 
least. He is proceeding with the organiza- 
tion as fast as possible, in connection 
with. his other duties. 





TWO MISSOURI RALLIES 


MUCH INTEREST BEEN SHOWN 


—_—— 


Sedalia and Boonville Were Visited by 
the State Fire Prevention Asso- 
ciation Last Week 





_ Each meeting having fire prevention 
in Missouri for its purpose held under 
the direction of Superintendent Re- 
velle of the Missouri department proves 
conclusively that the people of Mis- 
souri are in earnest in their desire to 
assist Mr. Revelle in his effort to re- 
duce fire waste in the state. 

This was shown by the meetings held 
at Sedalia and Boonville Tuesday and 
Wednesday of last week. The meet- 
ings were held in connection with the 
Missouri Fire Prevention Association, 
an organization composed of the 
field men of the various companies. 
The field men made inspections of both 
towns for two days. 

Mr. Revelle was unable to attend the 
meetings on account of sickness but 
the department was represented by E. 
F, Nelson, deputy, and Means Ray, 
chief clerk. 

Meetings Well Attended 

Both meetings were well attended 
by the leading business men of both 
cities and it is felt that much good 
has been accomplished as the inspec- 
tion slips made by the special agents 
were taken up in the meeting and read 
to the business men who were shown 
some of the hazards in their buildings 
which cause fires and result in the 
companies being forced to charge high- 
er premiums. The Sedalia meeting was 
held Tuesday evening. John W. Herd 
of the American Central was the chair- 
man in charge. The Boonville meet- 
ing was held Wednesday and 
Brown of the North America was 
chairman in charge. A large number 
of field men were in attendance at 
both places. 

Superintendent Revelle is planning 
for other meetings as soon as the press 
of official business will permit. It is 
probable that the next meetings will 
be held in Rich Hill, Butler and Ne- 
vada during March or April. 


LUMBERMEN DISCUSS PREVENTION 


The subject of fire prevention filled 
rather an important place on the pro- 
gram of the annual convention of the 
Wisconsin Retail Lumber Dealers’ Asso- 
ciation, held at the Hotel Wisconsin in 
Milwaukee last week. It was felt that 
the subject was rather timely in view 
of the large number of fires which took 
place last year in the lumber yards and 
manufacturing plants about the state. 
Regular inspections and a rigid observ- 
row ol of fire prevention rules were advo- 
cated. 


| 


| 
| 
| 
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Examining American Automobile 

The Tennessee & Indiana depart- 
ments will this week begin an examina- 
tion of the American Automobile of 
St. Louis. 
Missouri department will join in the 
examination. 


Tennant With Queen 
Ralph W. Tennant of Cleveland has 
gone with the western department of 
the Queen to assist Special Agent 


James J. Powers in the development | 


of the automobile business, which is 
growing rapidly. Mr. Tennant was 
formerly in the local agency business 
in Cleveland and then traveled in the 
field for the automobile department of 
the A. D. Baker & Co. companies. 


New Auto Season Opens 


Companies, agents and brokers are 
now clearing the decks for a vigorous 


campaign for automobile business. New | 


cars, purchased during the winter, will 
soon be delivered to buyers and as the 
premiums on automobiles, particularly 
the liability policies, run up high, the 
commissions are naturally generous, 
hence special effort is made to secure 
this class of business. 


Eastern Conference Officers 
W. F. Whittlesey of the Hartford 


is the new president of the Automobile | 
Underwriters Conference of New York; | 


F. W. Day, vice-president; Sydney R. 
Kennedy, secretary and Douglas F. 
Cox, chairman of the executive com- 
mittee. 


THEFT TRUST UNCOVERED 


New York, Feb. 25.—(Special.)—With | 
the arrest and arraignment today of two | 


men after the confession of a third, the 
district attorney’s office believes that the 


headquarters of a band cf automobile | 


thieves, 
wide, has been broken up. 

Charles Rudy, chauffeur, was accused 
of receiving stolen goods and pleaded 
guilty. 

According to Rudy, four men working 
for him would steal automobiles and 
then he would store them in various ga- 
rages throughout the city. Insurance 
companies would be called upon to pay 
for the stolen automobiles and adver- 
tisements offering rewards would be an- 
swered by Rudy, who admitted that he 
would return the automobiles for the 
reward and split the profits with the 
men who stole for him, making from $25 
to $100 on each automobile stolen. 

He said he shipped cars to agents he 


had in each of the principal cities in the | 


United States. The agents in the other 
cities also stole automobiles and shipped 
them to New York for sale here, “Rudy 


It is not thought that the | 


whose operations were nation- | 


| declared. Every few months the leaders 
would meet here and divide the proceeds 
| of their operations. 
| Fred Goodman and Felix Leopold, both 
| dealers in second-hand automobiles, were 
| arrested and arraigned today on a charge 
| of receiving stolen goods. Goodman was 
held in $7,500 and Leopold in $2,000 bail. 


MOTOR NOTES 


The Globe & Rutgers is entering the 
automobile field 


Three automobiles were badly damaged 
at Springfield, Mo., recently in a pecul- 
iar manner. Leaking gasoline impreg- 
nated the air, it is believed, and exploded 
when some one stepped on a match on 
the concrete floor. 


Guy W. Shirley, an independent ad- 
juster of Kansas City, has offered a _ re- 
ward of $100 for the return of a Ford 
automobile stolen in Joplin, Mo., re- 
cently and the apprehension of the 
thieves. Automobile thefts have been 
numerous both in Kansas City and other 
sections of the state recently and the po- 
lice seem powerless to cope with this 
class of crime. 


| 


WILL NOT FORCE RULING 

(CONTINUED FROM PAGE 1) 
,on the folder that it is writen through 
| the “ underwriters depart- 
| ment of company.” 
_ This has no more effect than a local 
agent pasting his sticker on the folder. 
‘It is thought that Commissioner Win- 
| ship was not informed as to the true 
nature of an underwriters agency, and 
perhaps concluded that it was farmed 
out largely for brokerage business, se- 
curing such through local agents. 

Nonresident Broker Ruling 

Insurance. men were surprised that 

| this ruling was linked with the non- 
resident agency and broker issue. There 
is considerable question in company 
circles as to whether even the non-resi- 
| dent part of the ruling will stand. The 
law was passed, according to best in- 
| formation, for the purpose of prohibit- 
ing overhead writing, and forcing com- 
| panies to have policies issued and coun- 
tersigned through resident agents. This 
has been done, and later a ruling was 
made by former Commissioner Palmer 
| that the nonresident agents and brokers 
| must be licensed. Companies feel that 
so long as residerit agents countersign 
the policies and issue them, the law is 
complied with. 

Michigan Agents Stirred Up 

The Michigan agents have been con- 

siderably stirred up over outside bro- 
kers getting big lines and taking the 
business away from them. Some of the 
companies have doubtless been too 
eager to accept these lines from bro- 
kers, even at rates and under conditions 
that they refuse to agents. This has 
served to stir up the local agents, and 
the state association has been very ac- 
tive in organizing in different cities 














INSURANCE AND PROTECTION 


‘Insurance is an act by which pecuniary indemnity is guaranteed by one 
party to another party in certain contingencies.’’—Standard Dictionary 


That fire insurance agent who seeks to serve both his company and his client aims higher than 
pecuniary indemnity. HE AIMS AT PROTECTION. 

Not only will he insure against loss; but he will do his utmost to prevent loss. 

The PYRENE FIRE EXTINGUISHER is the most effective extinguisher of incipient fires 
on the market. PYRENE acts instantly and effectively on fires in the most inflammable 
material—such as gasoline, ether, paint removers, kerosene, oily substances, etc. PYRENE 
is a non-conductor of electricity, and will break electric arcs of the greatest intensity. 

The Naas FIRE EXTINGUISHER is strongly constructed of brass and white metal 
throughout. 

PYRENE will put the power of prevention into THE VITAL FIVE MINUTES following 


the discovery of fire. 


It is very easy to operate, and does not 


get out of order. 








Included in the List of Approved Fire Appliances Issued by the National Board of Fire Underwriters. 
Accepted by the Chicago Board of Underwriters. 














Weight 5 Ibe., filled; 
Length 14 inches; 
Diameter 3 inches. 
Solid Brass, $7.00; 

Full Nickel Plate, $8.00. 





Write For Full Information 


PYRENE MANUFACTURING CO., 1358 BROADWAY, NEW YORK CITY 
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and creating sentiment against the non- 
residents. It is the general opinion in 
some circles that Commissioner Win- 
ship will not be able to maintain his 
position, ruling out entirely the non- 
resident broker and agent, provided a 
resident agent signs the policies. 
Will Not Bring Injunction Suit 

Companies maintaining underwriters 
agencies were preparing to bring an in- 
junction suit to restrain the depart- 
ment from carrying out the prohibitory 
ruling against annexes. Now that the 
word has been passed around that the 
ruling will not be enforced, no litiga- 
tion will be started. 

Basis of Underwriters Ruling 

There has been much curiosity as to 
the basis on which Commissioner Win- 
ship founded his ruling placing a pro- 
hibitory edict on annexes. He made 
this statement to a direct inquiry: 

Underwriters agencies so-called, in 
order to secure the right to operate in any 
locality must have some legal entity. It 
may be corporate or individual. If in- 
dividual then the relation to the insur- 
ance company must be that of principal 
and agent. If it is corporate, its rela- 
tion to the insurance company may be 
that of principal and agent or it may be 
the insurance corporation itself. In the 
last instance a corporation must have 
some warrant in law to justify its opera- 
tion under two titles. -Even if the char- 
ters of the various insurance companies 
authorized such a practice, the laws of 
the State of Michigan do not, and the 
only way that an underwriters agency 
could secure the right to operate in 
Michigan would be on the theory that it 
was agent of a regular company, and, 
under our resident agents law, a resident 
of the State of Michigan. 





Show a Million Decrease 


The 1913 fire insurance premiums in 
Manhattan and the Bronx and Brook- 
lyn were over $1,000,000 less than the 
previous year, according to reports 
made by the fire patrol and the Brook- 
lyn salvage corps. The figures are as 
follows: Manhattan and Bronx, 1912, 
$19,717,885; 1913, $19,147,292. Brook- 
lyn, 1912, $5,166,768; 1913, $4,689,562. 





A. G. Dent, general manager of the 
Liverpool & London & Globe, has arrived 
in this country. He will go to San Fran- 
cisco to select a successor to the late 
John W. Gunn, Pacific Coast manager for 
the company. 


POINTERS 


FOR LOCAL AGENTS. 














“Pointers for Local Agents” is a book of 256 pages, 
containing all the data that has appeared in this 
column for more than six years, thoroughly classi- 
fied and indexed for quick reference. It is supple- 
mented with other valuable data, and is bound in 
red flexible leather, the cost being $2.00 per copy. 
For sale by The Western Underwriter. 

Question—The following form was 
used on a tailor’s stock: 

Bs ncsidgs On his stock of woolens, 
Piece goods, linings, clothing manufac- 
tured and in process, or sold but not 
delivered, or held for repairing but not 
delivered, and any other merchandise 
not more hazardous, usual to his busi- 
ness.” 

The assured suffered a loss and the 
adjuster refused to allow any loss or 
damage to clothing belonging to as- 
sured’s customers which were left with 
him for repairing and cleaning. The 
adjuster held that the policy covered 
only property that the assured owned 
or had an insurable interest in and 
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not on property of his customers which 
was left with him, notwithstanding the 
fact that notice was given company in 
the form. 

, Answer—According to the opinion 
of underwriters and the generally ac- 
cepted principle of fire insurance, the 
adjuster was correct in refusing to al- 
low any loss or damage to clothing 


belonging to the assured’s customers, 


beyond the interest of the insured | 
therein, unless some of the customers 
claimed the benefit of the policy. The 
insured’s interest was the amount of 
his charges and if he had done any 
work on the clothing an amount should 
have been allowed sufficient to cover 
such changes. 

It does not appear that any of the 
owners made claim for indemnity and 
this view is based on the well estab- 
lished principle that fire insurance is 
indemnity only; that is, the insured can 
not recover for anything he has not 
lost. As the insured has lost nothing 
on the customers’ clothing except his 
charges, he can recovér nothing more. 
It is well established that a tailor or 
ether repair man is not legally liable 
to his customers for the value of goods 
destroyed without fault on his part, and 
without legal liability there is no loss. 

f the owners, however, had learned 
of the insurance written in this way 
and had made claim thereunder, they 
would have been entitled to recover. 
In fact it has been held under similar 
policies that the owner of the goods 
left for repair may get his share of the 
insurance, even though the insurance 
is not enough to cover the assured’s 
own loss. It is held that the amount 
recovered is to be divided among the 
assured and the owners making claim 
in proportion to the loss suffered. 

This result is worked out, not on 
the ground of the assured’s liability to 
the owner (which does not exist), but 
on the ground that the policy by its 
terms is for the benefit of the owner 
of goods left for repairs, and that the 
owner may adopt the contract and 
claim the benefit of it. While we have 
not access to all the cases, it seems that 
adoption and ratification by the owner 
is necessary to create any liability to- 
wards him. A man can not be made 
party to a contract against his will. 
As a practical matter, the owner might 
not want to share in the insurance, as 
ii might complicate the adjustment 
under his own policies. He would not 
want the apportionment under his own 
policies mixed up with policies in which 
he was only slightly interested. 

Agents insert the clause making the 


policy cover “goods held for repairs” 


with the idea of protecting the assured 
against possible claims, and without 
intending to compel him to share his 
protection with outsiders. They should | 
always add the qualification “and for | 
which he may be legally liable.” This | 
should be done in all such cases of | 
bailment, as on goods held in trust or | 
on commission, or sold but not deliv- | 
ered or removed, or held for storage. | 
This limits the coverage to the as: | 


sured‘s own interest and gives him the 
full benefit of his own policies. 
Without the qualification “for which 
he may be legally liable,” the assured 
may suffer a double loss. If he has 
a coinsurance clause the value of goods 
left with him, if the customers claim 
protection, must be included in de- 
termining the amount of insurance re- 
quired, and he may thus find himself 
short, even though he has enough in- 
surance to cover the values that he 
owns. He may thus suffer an unex- 
pected loss under the coinsurance pro- 
vision, and be compelled to share his 
reduced indemnity with his customers. 


Question—The New York standard 
fire policy contains a provision voiding 
the policy “if mechanics be employed 
in building, altering or repairing the 
within described premises for more 
than 15 days at any one time.” We 
desire to know whether a clause as 
follows, “permission is granted to make 
additions, alterations and repairs which 
will be covered by this policy under 
its appropriate items” will eliminate the 
fifteen day limitation or not. 

It would certainly seem that the fif- 
teen day limitation would still be in 
force. We find policies every day writ- 
ten with a permit worded as above, the 
agents expecting that this eliminates 
the fifteen day limitation. 

Answer—The New York standard 
policy provision voiding the policy “if 
mechanics be employed in _ building, 
altering or repairing the within de- 
scribed premises for more than fifteen 
days at any one time” is modified by 
the condition, “unless otherwise pro- 
vided by agreement indorsed hereon 
or added hereto.” The parties having 
“otherwise provided” in an endorse- 
ment which does not mention the fif- 
teen days limitation, it is inconceivable 
that a court would hold that the printed 
limitation to fifteen days was still in 
force. The rule is that the terms of 
the policy shall be construed most 
strongly in favor of the assured. 


Question—We have a client who has 
put a proposition up to us that we are 
unable to answer intelligently. He is a 
local manager for a wholesale and re- 
tail cigar concern. The concern that he 
is employed by is contemplating a re- 
organization of the business and in ar- 
riving at the amount of their assets it 
is their intention to strike off entirely 
the book value of their local store fix- 
tures, which cost approximately $4,500 
ten years ago and which are now in 
excellent condition. Undoubtedly there 
is a considerable real value to the fix- 
tures, and upon which they carry a 
reasonable amount of insurance. The 
question arises in case they sustained a 
fire destroying said fixtures would the 
companies on the risk recognize the 
real value of the fixtures and settle ac- 
cordingly or would they refuse pay- 
ment on the basis that there was no 
book value on the property? 

Answer—When a firm in order to 
make a conservative statement of its 








| 
Are Youa 


vice. It will save you money. 


Insurance Exchange 





Fire Protection Counsellor ? 


In this day with keen competition, clients are requiring more of 
agents and brokers than being insurance solicitors. 
service of the highest quality. They desire the agent or broker to 
show where improvements can be made to get a rate credit. Unless 
you are able to give the best service, your clients will go elsewhere. 
Why not. save your business and increase it? 
James & Co. fire protection engineering, rating and inspection ser- 
It will hold your customers. 


‘“‘The Agency with the Fire Protection Service’’ 


FRED S. JAMES & CO. 
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CRITCHELL, MILLER 
WHITNEY & BARBOUR 
15th Floor, Insurance Exchange 
CHICAGO, ILLINOIS 
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own financial condition “marks off” its 
store furniture and fixtures, its method 
of bookkeeping can not affect the real 
value. In case of loss the companies 
would settle on the basis of actual cash 
value, as provided in the policy. The 
“marking off’ would furnish a strong 
indication that the actual cash value 
was not great, but it would not be 
conclusive. Some concerns mark off 
all furniture and fixtures, new or old. 
The real value should be insured and 
it would be recovered in case of loss. 
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THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 
Cash Capital $ 600,000.00 


Reinsurance Reserve - 1,120,145.81 
Reserve for all other Liabilities 225,696.61 








Surplus to Policyholders - 1,021,949.96 
Total Assets . - 2,367,792.38 
STATE AGENTS 


JOHN DREIHS, Chicago, Il., for Iil, 

F.C. SECOR, Detroit, Mich., for Mich. 

P. E. NORRIS, Columbus, Ohio, or Ohio and W. Va. 
F.E. HOFFMAN, Jr.,Sedalia, Mo., for Kans. and Mo. 
O, J. GRAHAM, Des Moines, Iowa, for Iowa and Neb. 
FRED B. CLARKE, Indianapolis, Ind., for Ind. 

H. E. MILLER, Milwaukee, Wis., for Wis. and Minn. 


RIENT 


INSURANCE 
COMPANY 


OF HARTFORD CONN. 


CHARLES E. DOX 
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Don’t Wait! 





Come In Now! 


JOIN THE CONTENTED CLASS OF AGENTS OF THE 


OLD COLONY 


INSURANCE COMPANY 
BOSTON, MASSACHUSETTS 
A. D. Baker & Co., Mgrs. Western Department, Lansing, Mich. 
Fire, Tornado, Automobile and Tourist Baggage Insurance 








Assets $1,152,424.98 
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WESTERN DEPARTMENT 





39 S. La Salle St. Chicago, III. 





HOTEL HARTMAN 


COLUMBUS, OHIO 


THE OFFICIAL INSURANCE MEN’S HOTEL 


COMFORT ANDLUXURY 


European Plan, $1.50 and Upward 


W. H. MILLER, President 
J. A. HADLEY —=< - 


ORGANIZED 1853 
LOSSES PAID $10,580,000 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA: 


A. S. McCONKEY, Sec’y & Treas. 





Manager 








PROVIDENCE NEW YORK 


Rhode Island Ins. Co. of Providence, R. I. 
Union Fire Ins. Co. of Paris, France. 


La Metropole of Paris, France (Est. 1879) 
La Conhance of Paris, France (Est. 1644) 
Le Soleil of Paris France (Est. 1829) 
Le Nord of Paris, France (Est. 1840) 

La France of Paris, France (Est. 1867) 


CHICAGO 


Starkweather & Shepley, Inc. 


H. V. BURROWS, Manager 
Room 633 Insurance Exchange, 175 W. Jackson Boulv., Chicago, Ill. 


MANAGERS FOR COOK COUNTY 
Nationale Fire Ins. Co. of Paris, France. 
Phenix Fire Ins. Co. of Paris, Franc :. 
Assurance Co. of Am. of New York. 

SURPLUS LINES 

Prompt attention given to orders for surplus lines in United States, Canada 
and Mexico in the following: 


Standard of Amsterdam, Holland (Est. 1900) 
Amsterdam-London of Amsterdam, Holland 


(tst. 1895) 


London Lloyds—Binding Contract with Guar- 
anteed Underwriters up to $30,000. 


BOSTON 





Build up a casualty business. 


Union Casualty Insurance Co. 
PHILADELPHIA 


You Fire Agents, Wake Up! 


It’s more profitable, more pleasant 
and more permanent. \@ We write all lines of casualty business. 








INCORPORATED 1840 


of Pittsburgh 








CAPITAL - - - - 

SURPLUS TO POLICY HOLDERS 

ASSETS - - ~ - 
DATE - - 
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Insurance Company 


FIRE AND TORNADO 


- $300,000 


5,700,000 


GERMANIA 


NEW YORK 
ORGANIZED 1859. 





Statement, January 1, 1914 
Cash Capital - - - 
Assets - - - - - 
Net Surplus - - - 


331,776 


924,450 HEAD OFFICE? 











| LOSSES PAID TO 














In addition the company owns other 
worth over $100,000.00. 


not included above are estimated to be 





WE BOND 


More People Than Any Other Company in the World 





ASSETS. 
OA Tr eee $ 911,782.47 

Government and other bonds and stocks. (Insur- 

ance departments’ valuations. See “Note’’)..... 5,256,151.96 
Real estate, mortgage and collateral loans......... 232,847.56 
Unpaid premiums (excluding $288,513.58 90 days 

GUOTEDD  onnw.0.caPervoceennsee.s beeccuscccevetce 535,385.91 
BOO  TUNDEEE: oo. 60 Gthdwats CestebEremeceoneccces 51,110.19 
Due from admitted reinsuring companies.......... 20,612.18 
tDue from U. S. government, counties and mu- 

Micipalities ...ccccvcccvcccdscerssvccsesvecveces 41,950.00 
*Due from railroad compamnies...........+.+e++0+5- 15,798.05 
*Due from excise reinsurance committee........... 60,089.51 
*Due from suspended banks...........-0seeeeeees 33,306.22 

TO a cdoccdsecededsereresenesccsscccccesces $7,158,984.05 


assets conservatively 


The premiums over 90 days due and other deferred premiums 


worth $200,000. In 


computing such past due premiums, this company figures from 
the effective date and not from the date of entry. 


National Surety Company 


If we fol- 





Statement of Assets and Liabilities December 31, 1913 


LIABILITIES. 





Unearned premium reserve. .......s.s0eessesseoes $1,570,101.50 
Reserve for contingent claims and claim expense 
ERS) Fi 5 ee 1,326,288.36 
Anticipated taxes and unpaid commission (not due) 163,466.14 
Accounts payable (not due) and reinsurance pre- 
miums and other expense items.........-+eeee-- 30,369.99 
Quarterly dividend declared payable Jan. 2, 1914.. 60,000.00 
Advanced premiums and return premiums due.... 38,618.37 
i Sh as) ) Fe eae “ee oer 170,139.69 
Ms. GPEMEMs 60:00:06.0 0200,2,ccpenunebedebew es 2,000,000.00 
Ee eee ee ee ee Se 1,500,000.00 
0 ee ee ee ee $7,158,984.05 


lowed the rule of taking “entry” 
increased approximately $70,000. 
*The securities of this company are carried at the valuations 
fixed by the insurance departments of the states of New York, 
~ aah, Bae kg Pennsylvania, Illinois and others. 
+These items, while regarded good and collectible, are only 
partly authorized by law as investments. 


date, our surplus could be 


115 Broadway, New York 





“AMERICA’S LEADING SURETY COMPANY” 











January 24, 1914. 


Wm. B. Joyce, Esgq., 
President National Surety Co., 
115 Broadway, New York City. 

Dear Sir: I have examined the expenses of 
your company for the year ending December 31, 
1918, as shown by the company’s statement. and 
am pleased to report that there is every indica- 
tion that the officers have kept all expenses at a 
minimum consistent with good management, 

Yours very truly, 
(Signed) Avanson P. LatHrop. 
ommittee on Expenses. 


yy 


January 28, 1914. 
Wm. B. Joyce, Esq., 
President National Surety Co., 
115 Broadway, New York, N. Y. 


Dear Sir: Your committee appointed by the 
board of directors to examine into the securities 
of the company has to report that the securities 
as recorded on the books of the company were 
examined and that the values of such securities 
as of December 81, 1918, were in accordance 
with the market vabhuation. 

Very truly yours, 
(Signed) RANK B. KeeEcn, 
Committee on Securities. 


be 
January 28, 1914. 
Mr. Wm. B. 


Joyce, 
President National Surety Co., 
115 Broadway, New York. 

Dear Sir: Your committee appointed by the 
board of directors to examine the claims of the 
company has to report that in its opinion the 
claim reserves held by the company are adequate 
and that the method used in arriving at these 
reserves seems to your committee to be based on 
sound business judgment. 

Yours very truly, 
(Signed) Joun C. McCatt, 
Committee on Claims. 
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FIRE INSURANCE COMPANY 


$1,000,000.00 
7 ,260,197.27 
2,596 266.99 
Surplus for Policy Holders 3,596,266.99 
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TALBOT HEADS FIDELITY 


SERVED SINCE 11 YEARS OLD 








F. X. Quinn Made Vice-President— 
Both Gained Education by 
Evening Study 





Philadelphia, Pa., Feb. 25—(Special.) 
—A meeting of the board of directors 
of the Fidelity Mutual Life was held 
yesterday and Walter Lemar Talbot, 


formerly vice-president, was elected to . 


the presidency to fill the vacancy 
caused by the death, on Jan. 16, of L. 
G. Fouse, founder of the company and 
for thirty-five years its president. At 
the same time, F. X. Quinn, treasurer, 
was elected vice-president and treas- 
urer. Several minor changes were also 
made in the official staff. 

Mr. Talbot’s career started in 1882, 
when, at the age of 11 years, he se- 
cured employment with the Fidelity. 
He evinced a desire for learning and, 
taking advantage of whatever spare 
time he had in the evenings, he entered 
a night school in Philadelphia and aft- 
erwards placed himself in the hands of 
a private tutor. 

Was Rapidly Advanced 

Utilizing his newly acquired educa- 
tion, he steadily advanced through the 
various departments of the company. 
For a time he served as manager in 
the supply department. His next ad- 
vancement was when he was made 
office superintendent at the time the 
company moved into its present build- 
ing on North Broad street. Mr. Tal- 
bot always manifested much interest 
in the affairs of the company and 
seemed to live right with it. His abil- 
ities as a producer were put to a se- 
rious test when he was made an agency 
director. In this he developed rap- 
idly, and his success in this direction 
led the company officials in due time 
to create an office of second vice-pres- 
ident, to which he was elected in Jan- 
uary, 1903, being also made a member 
of the board of directors. 

Goes with Philadelphia Casualty 

A few years later it was seen that 
the Philadelphia Casualty Company, in 
which the Fidelity was interested, was 
not being properly looked after, and 
Mr. Talbot was made president of that 
corporation. He assumed the burden 
of its complete reorganization and suc- 
ceeded in putting it into excellent con- 
dition, after which he negotiated its 
sale to one of the strong bonding com- 
panies. Mr. Talbot continued to keep 
in close touch with the agency depart- 
ment of the Fidelity and promptly re- 

(CONTINUED ON PAGE 15.) ; 
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AMICABLE LIFE BUILDING 





AMICABLE 
Life Ins. Co. 


Waco, Texas 








$1,000,000 Deposited with the 
State Treasurer of Texas 








Growth During the First 
Forty-five Months 














(c d Business April 2, 1910) 
— | Admitted | Insurance in Force 
Assets (Paid For) 
April 2d, 1910, $ 474,657.50 None 


Dec. 31st, 1910| 1,823,258.38 | $ 1,830,206.00 
Dec. 31st, 1911) 1,369,388.76 5,544,706.00 
Dec. 31st, 1912| 1,769,449.71 12,674,411.00 
Dec. 31st, 1913] _1,967,710.01 | _16,677,723.00_ 





No Life Company Same Age Ever Before 
Equalled Above Record 


InsuranceWritten (Paid) During 1913, 


$8,283,703.00 


This Company has never issued a Policy with 

a Survivorship Fund clause, special contract, 

pink note or lien premium settlement, or any 
other scheme in connection therewith. 


ARTEMAS R. ROBERTS, 


President and Actuary. 








The Forest City Life Insurance Co. 





We can use two A No. 1 General Agency 
Managers for city agencies already estab- 
lished, with a good volume of business. 


Address Home Office, Rockford, Illinois 











INTER-SOUTHERN LIFE. 


INSURANCE CO., 


38 Louisville, Kentucky 


Is Clean, Strong and Progressive 





—has ample assets and no unpaid death claims 





feaesssssess 


; We 





Has it ever occurred to you men engaged in other branches 
of insurance that there is big money in selling life insurance 
for the right company? Let us tell you why we believe this is 


The Right Company 


ADDRESS 


INTER-SOUTHERN LIFE INSURANCE CO. 
Home Office, Louisville, Kentucky 
inet 


H Mansur Buildin: Insurance Exchange 
ledienepdiic indians” Chicego, liinots 
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DECISION IS VACATED 


UNION CENTRAL CASE AGAIN 
Bell’s Fight to Make Shareholders Re- 
turn $400,000 Stock Dividend 
Brought to Life 





Columbus, O., Feb. 25—(Special.)— 
The judgment of the Ohio supreme 
court in the Bell case against the Union 
Central Life has been virtually vacated, 
motion for vacation having been al- 
lowed. This means that the original 
suit of James G. Bell of Cleveland will 
be revived. The suit sought to pre- 
vent the company from paying a stock 
dividend of $400,000... The original 
plaintiff, in the name of policyholders, 
objected to shareholders getting this 
amount of surplus, claiming that it be- 
longed to policyholders. 

The idea of the court in its present 
position is that though a majority of 
judges voted when the Bell case first 
came up for review, there was not a 
majority of the court either way, and 
the circuit court decision in favor of 
the company, therefore, was not re- 
versed. 

Suit Brought By the State 


A suit brought by the then attorney- 
general, Wade Ellis, at the instance 
of the late Judge C. C. Lemert, for- 
mer insurance superintendent, to pre- 
vent the stock dividend, was decided in 
favor of the company. When Bell 
brought his suit, the circuit court held 
that the matter was “res judicata.” 
Bell claimed that he, as a policyholder, 
had a right to bring his own suit, and 
this view now is apparently upheld. 

The company issued two kinds of 
policies—participating and nonpartici- 
pating. The bylaws provided that 
stockholders should be entitled to div- 
idends out of the general profits of the 
business to the extent of 10 percent 
per annum, but that no further divi- 
dends should be paid them, except from 
“the profits derived from policies with- 
out profit to the policyholders.” 

Dividends to the participating policy- 
holders were limited to “the profits 
arising from the mutual business.” 

Called Company Mutual 

Bell claimed, however, that except 
as to a semiannual 5 percent dividend 
on its paid-up capital of $100,000, the 
company was in practice and effect a 
mutual company, bestowing the entire 
profits, less the 5 percent dividend, “to 
the benefit and protection of the par- 
ticipating policyholders.” Bell alleged 
that on June 16, 1908, the company un- 
dertook to deplete the surplus fund to 
the extent of $400,000 by declaring a 
stock dividend to that amount, thus 
giving the stockholders that sum, they 
giving no return for the same. 

Company Won Case 

In the attorney-general’s case the 
court found that the profits of the non- 
participating business at the time of the 
apportionment of the funds was largely 
in excess of the amount of the stock 
dividend declared, and that the de- 
fendant was not estopped to make the 
apportionment as to declare the stock 
dividend. 

However, Bell now has a chance to 
bring the question up in another trial. 
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Ask Our 





‘These Questions 


PHOENIX 


Mutual Life Insurance Company 


program for 


Men 


Is a bond required of every solicitcr? 


Is a standard solicitor’s contract with all commission 
rates, both new and renewal, printed in, exclusively 


in use since 


Is your Company rigidly adhering to its announced 


Is a careful investigation made by the Home Office of 
every man who signs a contract? 


Is this program already adding to the value of the 
Agency Service of the Company? 


Every Phoenix 
Mutual Man will 
answer ALL these 
questions 


YES! 


1914? 


January first? 
OF HARTFORD,CONN. 





JOHN M. HOLCOMBE 
PRESIDENT 











COMPANY STATEMENTS 


RESULTS OF 1913 EFFORTS 


More Jan. 1, 1914, Figures of Legal Re- 
serve Life Companies—Few State- 
ments Still to Come 

Statements of the majority of legal 
reserve life companies as of Jan. 1, 
1914, have been issued. There are still 
some to be heard from but the ma- 
jcrity have completed the compilation 
ot their statements and have put their 
figures out for public digestion. 


the past week follow: 
* . * 


The new paid business of the Wis- 
consin National Life in 1913 amounted 
to $2,277,335 and the insurance in force 
is now $5,035,909. The company had a 
premium income of $151,930 and total 
income of $193,338. 
icyholders amounted to $17,465 and to- 
tal disbursements to $241,330. The ap- 
parently large disbursements are the 


result of including releases on stock | 
to $125,209. | 


subscriptions amounting 
These releases are considered dis- 
bursements as the subscriptions in 
previous years were entered as income. 
The company now has $717,405 of ad- 


mitted assets, $355,889 of paid in capital | 
The Wis- | 


and $135,851 of net surplus. ; 
consin National is getting a good busi- 


ness from its home state and is get- | 


ting a foothold elsewhere. It had some 


of the usual ills and accidents of child- | 


hood but is the stronger and more sea- 


sened for them. 
+. * 


In commenting on the statement of 
the Peoples Life of Chicago on page 
15, part II of the Feb. 19 issue, this 
peper erroneously gave premiums of 
1913 as $55,114. The correct figure is 
$73,485. 

* a * 

The Meridian Life of Indiana shows 
assets $2,455,653; reserve $1,803,659; 
surplus $453,249. Its insurance in force 
is $23,869,332, a gain of $701,298.. Its 


assets increased $219,312 and its surplus | 


$35,447. The company is one of the 


excellent Indiana institutions, which de- | 


serves success. 
* 


. 
_ The Equitable Life of New York has | 
issued its annual statement showing as- | 


sets $525,345,619, gain $12,026,418, sur- 


pius reserves $84,368,743, dividends to | 
be paid in 1914, $13,638,743, new busi- | 


ness $144,247,363, amount in _ force 
$1,471,093,575, paid policyholders 
1913 $54,805,925. 
o: 
try that is rendering a large social serv- 


The Equitable is one 


ice in connection with its regular work. | 
Its policy is decidedly progressive and | 
is in keeping with the demands of the | 


times. 


. > 7 


The Western States Life of San Fran- 
cisco, under the management of Vice- | 


President H. J. Saunders, is showing 
splendid returns. Its assets are $1,605,- 
812. Its premiums income last year was 


Ab- | 
stracts of statements received during | 


Payments to pol- | 


in | 


the great institutions of this coun- | 


! 

| $465,190 and interest earned $82,226. It 
| has in force $12,064,528 insurance, a gain 
| of $2,679,978. Its assets increased $144,- 
020. The company is cultivating the 
| coast field carefully and is attracting 
strong men to its ranks. 


The Pioneer Life of North Dakota shows 
| assets, $440,515; capital, $100,000; net sur- 
plus, $53,055; new business, $3,464,354; in- 
surance in force, $8,843,619; total income, 
| $279,076; paid policyholders, $33,030; total 


| disbursements, $161,175. 
* % cg 


The National Life of Montana shows 
|} assets, $338,205; capital, $196,980; net sur- 
| plus, $20.958; new business, $2,084,000; in- 
in force, $3,896,000; premiums, 
| .-7,227; total income, $174,487; paid pol- 
es $20,285; total disbursements, 

319, 
e581, * * & 

The Masonic Life of Buffalo, N. Y., 
| shows assets, $341,313; surplus, $325,000; 
new business, $2,952,000; insurance in 
force, $24,475,500; premiums, $518,228; 
| total income, $535,399; paid policyholders, 
$434,956; total disbursements, $520,765. 

* * aa 


The Jefferson Standard Life shows as- 
sets, $4,631,431; capital, $350,000; net sur- 
plus, $362,164; new business, $7,890,521; 
| insurance in force, $41,120,177; premiums, 

$1,388,393; total income, $1,658,565; paid 
| policyholders, $489,921; total disburse- 
| ments, $893,262. 

* * 
Home Mutual Life of Topeka, 
shows assets, $49,133; surplus, 


The 
| Kan., 


$6,195; new business, $2,453,908; insurance | 


|in force, $3,804,008; premiums, $106,302; 
| total income, $113,349; paid policyholders, 
$15,385; total disbursements, $100,879. 

* + ok 


The German Mutual Life of St. Louis 
shows assets, $917,107; surplus, $139,162; 
new business, $796,395; insurance in force, 
| $3,845,034; premiums, $132,616; total in- 
come, $179,828; paid policyholders, $79,- 
019; total disbursements, $123,613. 

* * * 


The Continental Life & Investment of 
| Utah shows assets, $1,168,945; capital, 
$208,875; net surplus, $71,123; new busi- 
| ness, $5,881,215; insurance in force, $11,- 
503,220: premiums $234,133; total income. 
$454,816; paid policyholders, $108,128; total 
disbursements, $329,272. 

* * * 


The California State Life shows assets, 


$976,640; capital, $500,000; net surplus, 
$242,062; new business, $4,129,722; insur- 
j}ance in force, $10,000,467: premiums, 
$386,555; total income, $435,571; paid pol- 
icvyholders, $74,993; total disbursements, 


$285,384. 
* 2 * 


The Parmers & Bankers Life of Wich- 
ita, Kan., has issued a statement of the 
condition of the company at the close of 
the past year. It has admitted assets of 
$566,380 and total gross assets of $602,077. 


| Insurance in force is $7,299,613, a gain of 
| $1,437,093 during the year 1913. The sur- 
plus security to policyholders is $458,- 
972.86. 


Its total liabilities are given at $566,380.02. | 


The Preferred Life Insurance Co. of America 


GRAND RAPIDS, MICHIGAN 
ASSETS 


Bills and Accounts Receivable 
Loans on Policies 


Gross Assets 


Net Reserve 
Sundry Liabilities 
Premiums in Advance 


$157,583.00 
2,481.02 
489.00 


127,107.89 


Insurance in Force December 31, 1914 $6,127,290.00 








Reliable Life Assurance Company 





We want State Managers, Field Superintendents, District 


Managers and General Agents. We have fine contracts 


Address 


to offer men of character and ability. : : : 


401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 











The Twin City Life 


Insurance Company 
MINNEAPOLIS, MINNESOTA 


A good, sound company, endorsed by the bankers of the 
Northwest. Liberal contracts with renewals to agents 
for territory in Minnesota and North Dakota. 


Write 
ALBERT SMALLEY VICTOR G. ASSER 
Asst. Secy. and Treas. 


Supt. of Agents 
Marquette Life Ins. Co., SPRNGUE 
Capital Stock $300,000.00 All Policies Registered 


Practical men with experience wanted as District Man- 
agers in Illinois and Missouri. Attractive contract. 














SPRINGFIELD, 











SECURITY LIFE 


W. O. JOHNSON, President. 





WE HAVE FOUND THE IDEAL 


You can talk LOW RATES--GUARANTEES--DISABILITY PROVISIONS 
When you sell SECURITY OF AMERICA POLICIES 


Write us about an Agency 


INSURANCE COMPANY of America 


THE ROOKERY, CHICAGO 














as 





00 


J | | 
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THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 





UNSURPASSED AGENCY CONTRACTS 
COMPLETE PROTECTION POLICIES 














On agency matters, address: 


CHARLES F. COFFIN, Vice-President 











FORMS A VOTING TRUST. 





PLAN OF THE GEM CITY LIFE 





Manager H. R. Stapp Has Cut Out the 
Driftwood and is Ready for 
Aggressive Campaign 





The Gem City Life of Dayton, Ohio, | 


under the management of H. R. Stapp, 
has been successful in overcoming the 
evils of its promotion days. When the 
company started a lot of high pressure 
and rebated business was put on the 
books. Mr. Stapp was confronted with 
many difficulties in clearing out the 
company. 

Last year came the big flood of Day- 
ton, which handicapped the company so 
far as producing new business was con- 
cerned, so that about all its business 
was put on the last three months of 
the year. It now has $550,500 of in- 
surance in force, which is of good qual- 
ity. 

. Voting Trust Is Formed 

The Gem City Life has upwards of 
1,100 stockholders. Almost all of them 
are unacquainted with life insurance 
administration, and it has been an ardu- 
ous task to get anything like harmony 
and a satisfactory sentiment among 


the holders of this stock. Forces have | 


been at work endeavoring to agitate the 
stockholders inspired by the former of- 
ficers. The company decided that the 
only solution of the problem was the 
establishment of a voting trust com- 
posed of three men of irreproachable 
character and extended reputation for 
justice and fair dealing. The voting 
power of approximately 55 percent of 
the stock has been placed in the hands 
of three trustees for five years, to be 
renewed automatically for a future pe- 
riod of five years unless revoked. 
Three Trustees Are Prominent 

The three trustees are men of emi- 
nent ability and high sense of honor. 
Adam Schantz, one of the trustees, is 
the largest individual real estate owner 
in Dayton, and a multi-millionaire with 
broad business experience. He con- 
tributed $120,000 to the fund to be 
raised for a survey for flood prevention. 
He took $120,000 of life insurance to 
protect his contribution. 

Another trustee is Frederick H. Rike, 
president of the Rike-Kumler Company, 
which owns a large department store. 
He is president of the Greater Day- 
ton Association, a combination of the 
civic and commercial bodies of the city, 
with more than 6,000 members. 

The third trustee is E. C. Harley, 
President of the E. C. Harley Company, 
a wholesale grocery distributer. He 


| 
is president of the Dayton_Y. M. C. A. | 
and vice-president of the Greater Day- | 
ton Association. These men have the 
confidence of the stockholders. 
Operates in Limited Field 

The Gem City Life is confining its 
efforts to western Ohio, southern 
Michigan and eastern Indiana, special- 
izing now in Ohio, in that part of the 
state near its home office. 

So far, it has had no death claims. | 
It has started an accident department, 
writing. commercial lines only, and | 
working through its life agents in this 
department. 

The annual statement of the com- | 
pany shows assets $168,062, policyhold- | 
ers’ surplus $159,141. Its premium in- 
come last year was about $13,000, and | 
its total income $24,540. Its total dis- 
bursements were $31,611. 

Mr. Stapp is an experienced life 
man, who has the cooperation of the 
directors, and it is believed that the 
company has reached the point where 
it can make a good showing. 


ABOUT READY FOR BUSINESS 





Royal Life’s Office in Cincinnati Will 
Handle Ohio and a Large 
Part of Kentucky 





The Royal Life of Chicago, which 
has elaborate offices in the Fourth Na- 
tion Bank building, Cincinnati, since 
Jan. 1, just under those of the Royal 
Fire, expects to receive its Ohio li- 
cense shortly and will immediately 
start a large corps of agents to work 
writing both industrial and ordinary. 
Oliver Brown is superintendent of the 
Ohio district and also has charge of a 
large part of Kentucky. He states that 
some sixty agents will start in Cin- 
cinnati alone and that other districts 
will be opened at Toledo, Cleveland, 
Dayton, Columbus, Hamilton and other 
points in Ohio. Several superintend- 
ents have already been appointed. The 
Cincinnati office will issue its own 
policies and handle all business 
throughout the state. The Royal Life | 
expects to receive its license from the 
home state soon and will have $100,- 
000 capital, with nearly $200,000 sur- 
plus. The organization expenses have 
been less than 15 percent. Most of the | 
stock has been sold at three for one 
but some has gone for as high as five 
or six for one. 


Getting Agency Established 
George N. Smith, Chicago manager | 
of the Manhattan Life, will aim to 
build up an agency in connection with 
his personal work. Mr. Smith for | 
sometime has been in the investment 
field, but finds it easy to get back to | 


| the year 1913. 


| in the state. 


life insurance. W. A. Whitlock, who 
has been writing life insurance in Chi- 
cago, has gone with Mr. Smith’s 


| agency. 





Big Business in South Dakota 
The agents of the Mutual Life of 
New York in South Dakota secured 
$2,167,191 of paid-for insurance during 
This agency not only 
ranked No. 1 among all the company’s 


| agencies for the third consecutive year, 


but also produced the largest amount 
oi business of any company operating 
Under the direction of 
B. C. Shaw, manager, and his corps of 


able assistants, this agency is rapidly 
becoming recognized as one of the 
great agencies of the midwest. Pros 
pects for the coming year are most ex 
cellent. 





Will Have New Rate Book 
The new rate book of the Indianap- 
clis Life is now in press and will be 
issued shortly. 





Cc. T. G. Manners, former field super 
intendent for the Inter-Mountain Life of 


Salt Lake City, Utah, has just joined 
forces with the Cotton States Life of 
Tupelo, Miss., in the capacity of super 
visor of agents. 











— —————— 
It Is Unique— 
It Is Special— 
It Is Strong — 


General Agents 


phrases. 








to make to a few men of demonstrated capacity, 


| 
You will be surprised at the proposition we have | 
for itis unusual in its vital particulars. | 


We Want Three 


for territory embracing the richest producing 
region of the nation, where business is good and 
everybody is prospering. 
permanent, prosperous business. 


Investigate It NOW 


and be convinced that these are 
Correspondence confidential. 
full information today. 


The Bankers Reserve Life Co. 
B. H. Robison, President 
OMAHA, NEB. 


Millions of Assets 


Chance to build up a 


not empty 


Ask fc iT 




















OTTAWA, ILLINOIS|| *° 


CENTRAL LIFE INSURANCE CO. OF ILLINOIS 


184,641 of business in force. Net increase for year 1913, $1,857,390. 
Good opportunities for men in Illinois, lowa, South Dakota and Missouri. 


Organized 1907. 
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H. C. BOONE HAS RETIRED | svrance business in some other ca- 


NEW LINEUP IN COMPANY 


Central States Life of St. Louis Elects 
Another President—McVoy Be- 
comes General Manager 


The Central States Life of St. Louis 
has effected a reorganization by the 
election of Frank P. Crunden, presi- 
dent; James A. McVoy, vice-president 
and general manager; William H. Mc- 
Bride, secretary; Thomas H. Galbraith, 
azsistant secretary, and W. L. Wright, 
assistant secretary. A shakeup was 
planned before the annual election, held 
Feb. 10, for the purpose of electing 
three members of the board, each to 
serve for three years. In the election, 
only one new member was chosen, this 
being John H. Gundlach of St. Louis. 
W. A. Dallmeyer of Jefferson City and 
Cyrus Thompson of Belleville, I, 
were reelected. As one member of the 
board is abroad and the twelve mem- 
bers present were evenly divided for 
and against reorganization, the board, 
for more than a week, was deadlocked. 

Boone Sells His Interest 

President Howard C. 
pr oposition 
retire 
the stock of certain other officers, un- 
der condition that they retire. The 
proposition to buy Mr. 


to sell his holdings and 


City and W. A. Dallmeyer resigned 
from the board of directors. The 


from the company, or to buy | 


pacity shortly. 
New Directors Are Good Men 

Mr. Cruden is a man of excellent 
repute and the highest business stand- 
ing. Mr. Goddard, another new di- 
rector, is president of the Goddard 
Grocery Company of St. Louis. The 
third new director, Mr. McKittrick, is 
of the Hargadine- McKittrick Dry 
Goods Company of St. Louis. 

Mr. McVoy will have charge of the 
agency department. He was formerly 
secretary of the company and for a 
long while was actuary of the Mis- 
souri department. He is a safe man, 
absolutely square and _ honest. The 
new lineup is strong, and effective 
work will be done with the house- 
cleaning that has been brought about. 


PREFERRED LIFE DIVIDENDS 


The Preferred Life of Grand Rapids, 
Mich., is paying dividends this year in 
accordance with the following scale. 
The refunds are small as the company 
uses the same rates that it adopted 
for nonparticipating policies ‘when it 
began business. 

LIFE 
-— Issues of—, 
2. 11. 91 


Boone made a | 2! 


Boone’s stock | | 
was taken up. John Sears of Kansas | 


board filled the vacancies by the elec- | °° 


tion of Mr. Crunden, Warren Goddard | 2: 
McKittrick, all of St. | : 


and Thomas H. 
Louis. 

McVoy Declined Presidency 

Mr. Crunden is president 


Crunden-Martin Woodenware Com- 


pany and a former member of the city | 


council, but is not an insurance man. 
The anti-Boone faction planned to 
elect Mr. McVoy president, but after 
the dissension arose, he declined the 
office, in the belief that the difficulties 


could better be adjusted by the elec- | 4 


tion of someone else to the presidency. 
William H. 


department at Jefferson City. 


Wright was the former treasurer. Dr. 


Henry Jacobson was retained as med- | 
Grossman, | : 


ical director, and M. 


counsel, 
Company’s Finances in Good Shape 


The company’s finances are known to 
It is doing busi- | 
ness in Missouri, Illinois, Kansas and | 


be in good condition. 


Arizona. The assets amount to $606,- 


000 the surplus to $120,000, and the | 


company has. $5,300,00 insurance in 
force. 


The company was organized in 1910 | 31 


by Howard C. Boone, who had been 


its president continuously till the late | 
He is a practical insurance | ; 


election. 


man and expects to resume life 


in- 


McBride, the new secre- | =; 
tary, is a special examiner and consult- | 
ing actuary in the Missouri insurance | 
We dn | 


of the | § 
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WANTED— SUPERVISOR OF AGENTS 


Qualified by experience to organize and develo op agents in Ohio. 


State fully past and present connections, an 


salary wanted. 


THE CLEVELAND LIFE INSURANCE CO. 


WILLIAM H. HUNT, President 








Assets, $808,528.64. 


CLEVELAND, 


Insurance in Force, $10,644,428. 





OHIO 


Surplus to Policyholders, $301,317.25 





CORRESPONDENCE CONFIDENTIAL 





INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 
Capital Stock 83265,000 


Home Office Building, Cass and Ohio Streets 
CHICAGO, U. S. A. 


We have some excellent territory open in Chicago and Illinois 
All forms of non-participating life policies issued 


A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
Address 98-Y, care The Western Underwriter 











No long sermon 
is needed 
to prove the salability of our Policies. 
More than two million of them in 


force—hundreds more written every 
business day. 














Nothing Exceptional in 
Policies— 

only standard forms at non-par rates. 
Nothing Exceptional in 
Agency Contracts— 


just standard rates of commission. 


No Wonderful Open 
Territory— 


our agents only succeed through hard work. 


None of These Things to Offer 
and Yet—We're Growing. 


* . 
G Insurance lan fif 


Home Office, Madison, Wis. 


Keep this Company in mind 
should you move to Wisconsin 


INSURANCESTOCKS 


LIFE, FIRE AND CASUALTY 


We have Buying and —. Orders for 
all Marketable Stocks Insurance 
Companies in the U. S. and Canada. 


Loans Negotiated at Current Rates. 


You May Purchase From Us on the Par- 
tial Payment Plan. 


Our Insurance Department has Collected 
Valuable Data and will Cheerfully An- 
swer Any Inquiry Relative to Insur- 
ance Companies. 


List Your Buying and Selling Orders With 
Us and Receive the Best Attention. 


Our Market Letter Will Keep You Post- 
ed. It is Free for the Asking. 


DUDLEY A. TYNG & CO. 


29 So. La Salle St. Ground Floor 
CHICAGO 


:|Marquette National Fire Insurance Co. 
$1,000,000.00 Authorized Capital 


Can Use Stock Salesmen Who Can Furnish Good Referenses 
E. W. ZINSER, General Manager, *°""Guicaco BUILDING 


THE GEM CITY LIFE 


INSURANCE COMPANY, DAYTON, OHIO 
THE YOUNG MAN’S COMPANY 


General Agency Contracts direct with the. home office. Exclusive territory. Guaran- 
teed renewals. Guaranteed Low Level Premium Life Insurance. Unrestricted Acci- 
dent and Health Insurance. 


Ohio, Indiana and Michigan Only 
Address H. R. STAPP, General Manager 

















ROCKFORD : : 





The Manufacturers & Merchants 
Life Insurance Company 


Is a registered policy Company furnishing the best there is in Insurance. 
LIVE AGENTS WANTED for ILLINOIS TERRITORY 


ILLINOIS 











MR. AGENT :— 
Are you satisfied where you are? 
Are your commissions high enough? 
We have had a phenomenal growth—because— 
We pay the highest commissions, and 
We furnish leads from Home Office. 
Address R. VAN WIE, Supt. 


The Northwestern Life—Aberdeen, S. D. 
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GIVES TOLEDO LIFE CASE. 


PRESIDENT FEILBACH’S SIDE 


Claims that President Hunt of the 


Cleveland Life Is Endeavoring 
to Injure Company 
eee 
Toledo, Ohio, Feb. 24—(Special.)— 
The Toledo Life officials are incensed 
over the printed reports of their an- 
nual stockholders’ meeting. 


They | 


loudly proclaim that the reports as | 


printed were absolutely untrue, and 
further charge that W. H. Hunt, head 
of the Cleveland Life, caused these 
reports to be printed for the sole pur- 
pose of injuring the standing of the 
Toledo Life. 

President C. M. Feilbach makes the 
following statement: 


A number of articles appeared in in- 
surance journals relating to the annual 
meeting of stockholders of the Toledo 
Life. It is certain that they are inspired 
by some one endeavoring to injure the 
zood name of the company and its officers. 
There were present at the meeting in 
persons and proxies over 9,000 shares of 
stock. About 100 stockholders were pres- 
ent at the meeting in person. 

Purchase Toledo Life Stock 


Within thirty days before the meeting, 
a small amount of stock in the company 
had been acquired by W. H. Hunt, presi- 
dent of the Cleveland Life, M. P. Mooney, 
his attorney, and Alfred M. Best of New 
York. Mr. Hunt accompanied by Messrs. 
Mooney and Best attended the meeting. 
As soon as the meeting opened Mr. 
Mooney attempted to create discord in the 
meeting by endeavoring to -dictate the 
method of carrying on the meeting. His 
attempt was ruled out of order as being 
contrary to the regulations of the com- 
pany. At no time during the meeting was 
any vote taken which was not absolutely 
unanimous. Attempts were made by 
Messrs. Hunt and Mooney in an effort to 
influence the stockholders present in per- 
son and by proxy against the officers. 
Their effort was a ridiculous failure. 

Denounces the Circular 

We may add at this time that about 
ten days before the holding of this meet- 
ing, Mr. Hunt circulated among the stock- 
holders of the company an unwarranted 
and vicious attack on the officers. The 
matters contained in this attack were dis- 
cussed at the meeting, and it was proved 
to the satisfaction of every stockholder 
present, with the possible exception of 
Messrs Hunt, Mooney and Best, that the 
Statements contained in that circular were 
false. The stockholders were satisfied 
that Mr Hunt’s efforts were to engage in 
unfair competition and that he seemed in- 
censed at the officers and directors be- 
cause they had not conducted the affairs 
of the Toledo Life in such manner as to 
turn its control and its assets over to 
him or his company. 

A resolution was then introduced and 
unanimously adopted by all those present. 
It condemned such proceedings. Of course 
Messrs. Hunt and Mooney did not vote 
upon the resolution, but neither they nor 
Mr. Best registered any dissent with the 
secretary. 

Investigation Is Courted 
That there is no question at all about 


the truth of the statement, the Toledo 
Life, its officers and stockholders would 
be more than pleased to have the facts 
looked into and investigated by a dis- 
interested person or rsons. The Toledo 
Life, its officers and directors feel that 
such journals as have published state- 


ments contrary to the above facts have 


probably. received the same from Mr. 
Hunt or his friends, and they owe it to 
our company to give this statement as 
wide and open a publication as was given 
to the inspired article. One journal went 
so far as to say that the meeting was 
packed with certain political adherents 
of one of the officers. We challenge that 
journal, or any person who inspired the 
article, to name one person who was pres- 
ent at the meeting under such alleged cir- 
cumstances, or any person who was in 
any way present at the request of any 
officer of the company for the purpose of 
“packing” the meeting 





Brokerage and Surplus Lines 


Superintendent of Agents Lindsay of 
the New York Life recently wrote a 
letter to an agency director on sur- 
plus and brokerage business, which 
has been published in the company 
bulletin for the information of its 
agents. It presents very clearly the 
attitude of the company. It says: 


Our attitude on brokerage business will 
be just the same this year as it was last 
year, namely, that in the interest of our 
fieldmen we will not accept, directly or 
indirectly, business of agents of other 
companies. We have no objection, where 
the state laws do not prevent it, to an 
agent paying a friend, or assistant, a 
small part of his commission for services 
rendered, but this must be clearly stated 
upon Form 106; and wherever we think 
the amount of commissions being paid is 
too much, and the business looks like 
brokerage business to us, we will decline 
the case; but the agent will not be criti- 
cised so long as he has made a clear 
statement on Form 106 as to just what 
commission he is paying. 

We do not think that the New York 
Life should accept the substandard busi- 
ness of the agents of other companies, or 
even their surplus business. Such busi- 
ness is bound to come to New York Life 
salesmen sooner or later; therefore, why 
should we pay commissions on it to any 
one but New York Life agents? The sub- 
standard business of the New York Life 
is meant to assist our own agents; we don’t 
want to be in a position where agents of 
other companies can say that if their own 
companies decline a case they can place 
the business with the New York Life. We 
want every Nylic man to feel that he has 
an advantage, which agents of other com- 
panies do not have, in being able to place 
substandard business. 

With regard to term insurance, the office 
committee have made no change in their 
rule in this regard, namely, not to take 
more than $10,000; and I doubt if this 
will be changed. Should the rule be 
changed, we will promptly notify every 
one. 





P. V. Montgomery’s New Post 

P. V. Montgomery will on March i 
become secretary and actuary of the 
Fort Worth Life. Mr. Montgomery 
has for some time been assistant to 
Actuary L. M. Cathles of the South- 
western Life at Dallas and is well 
equipped for his new work. 














Fully Paid Cash Capital 
$1,000,000.00 


This Company announces that it has written, 
during the year 1913, 


2785 Policies 
$5,575,763 


of insurance, on which the first premiums have 

been paid tothe Company in cash. The Com- 

pany now has §486 Policies 

in force, representing 
«$12,064,528 

of paid-for insurance, being a gain for the year of 


$2,679,978 


representing 


: Admitted Net Interest 
| Dee. 3lst Assets Earned 
| *1910 $1,382,063.41 $19,996.11 
| 1911 1,385,825.62 55,208.41 
| 1912 1,461,792.41 75,148.56 
|} 1913 1,605,812.11 82,226.35 


*First Policy Issued July 13, 1910. 


the goods. 
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Western States Life Insurance Company © 


San Francisco, Cal. 





OPERATIONS DURING THE YEAR 1913 


The Steady Substantial Growth of the Company is Clearly 
Shown by the Following Record 


Policies in Paid for Insurance Premium | 
‘orce in Force Income 
468 $ 1,551,850.00 $ 42,935.85 
1,884 5,140,775.00 200,098.74 
3,997 9,384,550.00 362,604.61 
5,486 12,064,528.00 465,190.34 


The Company’s Total Income During 1913 was $570,178.60 


| Opportunities are legion in the west for Life Insurance men who can deliver 

This applies with especial force in California and other Pacific 
Coast states under a contract with WESTERN STATES LIFE. Let us send 
you copy of booklet which explains our ‘“‘Service Bonus’’ proposition in detail. 


Address: H. J. SAUNDERS, Vice-President and Manager of Agencies 


WARREN R. PORTER 
President 


The Company now has admitted assets oj 
$1,605,812.11 
which represents a gain during 1913 in ad- 
mitted assets of 
$144,019.70 
The total Premium Income in 1913 was 
$465,190.34 
This shows a gain, over 1912, of 
$102,585.73 
During 1913 the Company’s earned interest 
income from invested assets increased to 


$82,226.35 





























N opportunity 


is offered to 


a young man of edu- 


cation and with'some life 
insurance experience in Chicago, 
through which he may secure an 
attractive connection with a well 
established life insurance company 
and conduct the Life department 
of a general insurance agency by 
submitting his name and address and refer- 
ences, which must be absolutely first class, 
to Lampert & Keller, 2009 Insurance 
Exchange Building. This appointment 
| will probably not be made until about 


March Sth, as the connection is an impor- 
tant one anda first class man only is desired. 
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Write us about our T. O. Policies. 


MASSEY WILSON, President 





International Life 


The Big Life Company of TODAY 
with Methods of TOMORROW 


If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 


J. L. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 





devotion to their Company. Loe 
Occasionally we have an agency opening for a delivering producer. 


SPRINGFIELD, MASSACHUSETTS 
INCORPORATED 1851 


the total business in force. 


Policies that are easily sold and stay “put” 
profitable for the agent. 


OHIO ONLY 





DR. W. O. THOMPSON, President 














COLUMBUS, OHIO 


“Cheerful Yesterdays—Confident Tomorrows” 


Our Field force is “Cheerful” over the yesterdays of 1913—both issues and deliverie 
were larger than in the phenomenal year 1912. Our Field force is ‘‘Confident”’ in respec 
to the “Tomorrows” in 1914. Already they have made a fine start, and they face the 
future fearlessly, filled with faith in their country, with pride in their business, and with 


JOSEPH C. BEHAN, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Co. 


<naal agraaaaae $1,049,976 


Admitted Assets ..... 

Gain & 8008... ........53 $264,140 
Insurance in Force................ $13,254,199 
Gain in 1913 ......... .$2,979,074 
Surplus to Policyholders.......... .$297,266.95 


Lapsed and not taken policies in 1913 were only 84% of 


are most 


B. F. REINMUND, Secretary 
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TRY TO OUST HENRY PYLE {$28.3 2st, tetera awe 
— National Bank; Hager, president 


Commercial Savings Bank; John B. Sul- 
livan, state senator; H. F. Gross, as- 
sistant secretary Iowa Mutual Tornado 
Insurance Association; E. Hunter. 
These are all well known business men in 
this community and it is extremely un- 
likely that they have allowed any mis- 
management of the affairs entrusted to 
their care.” 
Details of the Petition 

The petition as filed by the attorney- 
general sets forth in detail the follow- 
mg: 

Count One—That the defendant has 
failed to secure approval of the policy 
forms as required by law and has written 
policies without filing copies of. the same 
with the state department, thereby laying 
the company liable to revocation of its 
charter. Policies have been issued without 
requiring proper medical examination. 
Henry Pyle has failed to furnish bond. 
Statements have been circulated misrep- 
resenting the terms of policy and_ the 
benefits to be derived. Loans have been 
made in territory not authorized by the 
state executive council. The company 
has failed to secure more faithful and 
trustworthy officers although frequently 
urged to do so by the state. 

Claim He Favors Relatives 

Count Two—Under the second count, 
Henry Pyle is charged with giving offices 
and places of trust to relatives and friends 


FIGHT ON NATIONAL OF IOWA) 


Serious Charges Are Made Against 
the President of Des Moines 
Life Association 


Des Moines, Feb. 25—(Special.)— 
Sensational charges are made against 
Henry Pyle, president and _ general 
manager of the National Life Associa- 
tion of Des Moines, in a suit filed 
Monday afternoon in the courts at 
Des Moines by Attorney-General Cos- 
son and Henry Sampson, his assistant. 

The petition, which is filed at the | 
request of the state insurance depart- 
ment, requests the court to remove 
Mr. Pyle from his official position with 
the National and substitute therefor 
“an honest and capable” person to fill 
the vacancy. 

The National was organized in Oc- 
tober, 1899. It has been admitted to 
twenty-six states and is doing business 
therein. On Dec. 31 last it had in- 


surance in force of $35,513,500. This | and for amounts of money in excess of 
was an increase over the preceding | their value. Henry Pyle has increased 
year of $5,374,000. Death claims in their own and his own financial interest 


by various side deals. It is charged 
that Pyle has caused his own salary to be 
$7200 per year when other life associa- 
tions in Iowa are securing capable men 
from $3,000 to $5,000. 

That $25,000 is annually paid in salaries 
to officers and trustees, twice what simi- 
lar life associations are paying. 

That Henry Pyle has caused to be em- 
ployed at total salaries of $14/000 an- 
nually, these members of his family; H. 
Percival Pyle, son, vice-president; Wil- 
liam Pyle, brother, inspector; Carlton 
Pyle, son, clerk; Maude Pyle, niece, clerk; 
Mrs. Hattie Pyle, clerk; Frank C. Doty, 
brother-in-law, director. This practice 
has weakened the association, the peti- 
tion charges. 

That each director has been paid $500 
per year although one attended only eight 
out of thirty-nine meetings and another 
but seventeen out of thirty-nine meetings. 

That Dr. Stevenson is paid $5,000 per 
year when his services could be had for 
$3,000. 


Alleged There Was No Examination 


Count Three—Under this count it is 
charged that Henry Pyle issued two poli- 


1913 were paid in the total amount of 
$230,857. 
Pyle Refuses to Resign 

The suit was filed after several con- 
ferences between officers and directors 
oi the company on the one hand and 
representatives of the attorney-gen- 
eral’s office and insurance department 
on the other. It was agreed that if 
Mr. Pyle would resign, the suit would 
not be filed. However, Mr. Pyle’s res- 
ignation was not accepted by the di- 
rectors and the suit was started ac- 
ccrding to promise. It is stated that 
disclosures will follow and that there 
will be several important changes in 
the officiary of the company. 

Says Rules Have Been Violated 


In the petition, the attorney-general 
charges that the rules and regulations 


of the state department are not being cies amounting to $5,000 upon the life of 
— with and that the result is his mother without an application blank 
that the members are i o . or medical examination. At her deat e 
less the poli oe t ths danger. _Un collected the face of the policy without 

SS I cies O 1¢ company are | it being passed upon by the directors. 
changed, there will not be sufficient waht telephone. telegraph — Fog Noes 
money on hand to carry out its con- | Us were paid out af Benora) funds; that 
tracts with policyholders, the petition | ion ince ate bobke and rebonde for 

: ’ ’ p like and inaccurate books and records for 
recites, | the purpose of deceiving members and 

By diverting the funds of the com- | the state department. 
pany to private use, the mortuary loss Devotes Time to Outside Interests 
has i as idiy | Count Four—That Henry Pyle has de- 
failed to ce ed aes rapidly on the | voted much of his time to outside affairs, 
unas are for them, says the peti-'| that he has taken trips to remote points 
tion. for his own business, that he is interested 
in the Moline Printing Co., which does 
the printing for the National, that he has 
sold stock for a mail catching device and 
has been otherwise engaged. 

Count Five—That Pyle entered into 
a contract with A. S. Stults of Chicago 
to act as agent after the latter had been 
required to sign a subsidiary contract by 
which he agreed to turn one-half his re- 
newal commissions over to D. B. yle, 
wife of the defendant. That he engaged 
Field Manager W. C. Briggs at an ex- 
cessive salary with the understanding that 
a share in the business secured by Briggs 
should be turned over to himself. 

Scents Graft in Loan Agreement 

Count Six—That in 1909 defendant en- 
tered into an agreement with the Central 
Investment Company of Hobart, Okla., by 


Pyle Issues a Statement 
——— . ° ° 

Mr. Pyle has issued a public denial 
ot the charges in general, and asks the 
public to withhold its opinion. “I am 
confident that every material allega- 
tion will be refuted,” says Mr. Pyle. 
His statement in full is as follows: 

“L have not had an opportunity to ex- 
amine this petition filed by the attorney 
general, so it is impossible for me to go 
into details. I regret of course the com- 
mencement of this proceeding not so much 
because of the ultimate result to myself 
as because of the temporary injurious 
effect it will have upon the company, to 
the building up of which I have given 


so much of the best years of my life. The | which the latter was to make loans for 
most that I-can say at present to the the National. Pyle bought stock in it 
public is to ask it to withhold judgment and became an officer. The mortgages 


until the case is tried and the facts are 


L : gave a return of 8% and 9 percent, but 
fully developed in court. I am confident 


only 6 percent was turned into the com- 


that the result will fully vindicate the pany. The remainder was divided be- 
management of the company, and that on tween Pyle and the company. That by 
the trial every material allegation will this and similar arrangements the Na- 
be refuted. The last two reports of the tional has lost $25,000 which rightfully 


insurance department of Towa show that 
the company is in splendid financial con- 
dition. There is in possession of the 
auditor of state and cash in the bank to- 
day, over $500,000 in first class securities 
to protect the policyholders of whom 
there are over 20,000 in twenty-six dif- 
ferent states in the union. Since the or- 
ganization of the company every legiti- 
méte death loss has been paid promptly 
and in full and the company paid over 
a quarter of a million in death losses in 


belonged to it. 

Count Seven—That the alleged fraudu- 
lent methods of the management has re- 
sulted in criticism from the insurance 
departments of Iowa, Michigan, Minne- 
sota and Indiana. That the mortuary loss 
has increased more rapidly than the funds 
can care for same and that the general 
expense fund is at present overdrawn. 

Statement by the Company 


After a careful study of the petition, 


Wanted—City Manager for St. Paul, Minnesota, by a 


well established old line com- 
Must be good personal producer. Will pay 
Address 94-V, care of 





pany. Will pay good salary. 


commission on production in addition to salary. 








The New Monthly Income Educational Policy!!! 









Policy of The Columbia (Copyright applied for) 
Provides an immediate payment at Anew, and ue policy 
the death of the Insured to the Pa pen nn by the Columbia 
Beneficiary, and a payment to her Life, one 3 — ee ~— — 
at the beginning of each month in 0; premium very . 
thereafter for 240 months. Thus t - aim r $400 of ew meme 
at age 35 of the Insured for an pay: t age 17, $19.46. Ma- 


annual premium of $41.51 during 
his life, or of $57.78 for 20 years, 
the Beneficiary will receive $100.00 
at the death of the Insured and 
$10.00 a month for 20 years, or a 
total amount of $2,500. The 
monthly payment and payment at 
death may be any multiple of the 


maturing a’ 

turing at 21, $14.45. 
G jan can soevtte against 
failure of the policy by reason of his 
death before maturity resulting in 
cessation of premium payments for 
a small additional —- If the 
age of the child is 2 at issue, and 17 
at maturity, and the parent is 35, 


additional premium for this 
figures above with corresponding eee $400 as above is $3.63 
increase of the premiums. annually. 














Special Mortgage Protection Policy 
by this Company address 


Insurance Company 
DR.FELIX G. CROSS, President 
F.B. Reins, Supt. of Agents 

Ohio, Kentucky, Indiana and Georgia 


For information regarding the 
and other policies tssued 


The Columbia Life 


CINCINNATI, OHIO 
Good opening for district managers in 








BANKERS LIFE COMPANY 


Organized 1879 


Des Moines, Iowa 


Insurance Issued and Restored 1913 (Paid-for) $60,907,000.00 
2,630,411.43 


Increase in Admitted Assets For Year- - - 


ERNEST E. CLARK, President 

















WABASH LIFE 


DANVILLE, ILLINOIS 


HIS progressive, sound little company offers an attractive agency 
contract to the right men. We are able to render unusual assist- 
ance to the “‘boys in the field,” in the way of leads from the home 

office, and the active support of influential men in each community, 

These are facts—not advertising catch-words. 

Agents who once join forces with the Wabash, STICK—the company 

has not yet lost a single agent. 


There’s a reason! It will pay to investigate 





The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. : . 


Otto Schenk. President 











The Western Underwriter. 


With a Very Complete Line of Very Complete Policies, 
embodying the latest ideas in life insur- 
ance of substantial value 


The Old Colony Life 


Insurance Company 
of CHICAGO, ILLINOIS 


offers Exceptional Insurance Facilities to Men of Abil- 

ity and Ambition under Liberal General and District 

Agents’ Contracts, in Illinois, Wisconsin and Michigan. 
Other States will be opened. Write to or call on 


B. R. NUESKE, Vice-Pres. & Gen. Mgr., Old Colony Bldg., Chicago 
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attorneys for the National Life gave 
out a statement in which denial is made 
to every one of the material allegations 
in the petition. It contended that the 
average salary paid Mr. Pyle since the 
company organized was $3,000 per 
year. Other statements are as follows: 


“The company has never issued a pol- 
icy in violation of the state law; every 
officer required to give bond has done so; 
no money has ever been illegally trans- 
ferred from one fund to another and 
used for expenses; the association was 
examined by state examiners in April 
and again in December and was not criti- 
cized; the department consented to mak- 
ing loans in Texas; the record of the 
company as to business done and losses 
paid is sufficient statement as to its 
management: out of thirty people em- 
ployed by the association, only five are 
related to Mr. Pyle; out of five members 
of the board of directors only three have 
drawn any salary for the past few years; 
the only state which excluded the Na- 
tional was Minnesota, which does not ad- 
mit companies of the class of this con- 
cern; allegation that the general fund 
is overdrawn and outstanding claims of 
$30,000 exists is false and misleading. 
On Nov. 30, the auditors’ report showed 
$3,843 in cash on hand, with $51,000 un- 
paid claims but in not a single instance 
was proper proof of loss on file so that 
the latter could be paid.” 


Affidavit Made Public 


In addition to the statement here sum- 
marized, President Pyle made public an 
affidavit by Vice-President B. W. Blanch- 
ard, which states that C. S. Byrkit, 
chief clerk in the insurance department 
on or about Oct. 22, suggested to Mr. 
Blanchard that he become president of 
the National, while he, Mr. Byrkit, would 
become secretary. Mr. Byrkit, according 
to the affidavit, stated that he thought 
the two of them could pull the company 
out of the hole and make it a successful 
company. 

This statement is flatly denied by Mr. 
Byrkit. While he refused to discuss the 
question it is said that he admits having 
made some remark to Mr. Blanchard in 
a joking way. Auditor Bleakly does not 
take the Mr. Byrkit accusation seriously. 

Says Attack Is Due to State 

President Pyle in an interview asserted 
that the present attack upon him is in- 
stigated by “certain employes” of the 
state department whose’ terms will 
shortly expire and who tried to secure 
berths with the National unsuccessfully. 

He stated further that if the company 
had removed the directors asked by the 
state department and had replaced them 
with the men suggested by the depart- 
ment, the high salaried offices would have 
passed into the control of the latter. 

Within the past thirty days the direc- 
tory board has almost completely changed 
as the result of the efforts of the state 
department. Arthur Reynolds, president 
of the Des Moines National Bank has re- 
signed and was succeeded by A. L. Hager, 
president of the Commercial Savings 
sank, Henry Pyle, Medical Director 
William Stevenson and Henry Doty, Mr. 
Pyle’s brother-in-law have resigned and 
to succeed them were elected H. F. Gross 
of the Iowa Mutual Tornado, State Sena- 
tor John B. Sullivan and E Hunter, 
capitalist. Mr. Pyle admits that he of- 
fered to resign but the board refused to 
accept and he withdrew his resignation. 


Causes of Rejection 

During a period of thirty-four months 
ending November, 1913, the Equitable 
of New York rejected 20,336 applica- 
tions for insurance. The following di- 
visions, showing the causes of rejec- 
tion, indicate that over 40 percent were 
due to diseases of the heart, arteries 
and kidneys: 





Percent 

mon i of total. 
eart and circulatory ..... 7 18.5 
Heart and kidneys combined 1,022 5.0 
Urinary CWAERG ae bebe tm 0% ,626 12.9 
IN Shon ou cRawie cdan 2,292 11.3 
Pulmonary i ebRG Re AE SeS 1,625 8.0 
pusar Seas ecererrnccecvcese 1,363 6.7 
pepe, Ms? EE ee 1,059 5.2 
Miscellaneous ............. 6,578 32.3 

Total rejections ...... 20,336 


Peoria Life Activities 
_ Carl Nash, who has been for some 
time advertising manager for the Peoria 
Herald-Transcript, has made contract 
with the Peoria Life with headquarters 
in Peoria, Ill. He will have charge of 
its home city work. Mr. Nash is a 
man of good business ability, lots of 
business experience and has many 
iriends throughout Peoria and central 


llinois. 


Ww. 5. Gerard, general agent of the 
Peoria Life at Blue Rapids, Kan., has 
been developing his agency very mate- 
rially since the beginning of the year. 

€ 1s putting on some good men and 
i ha business in eastern Kansas as 

coking exceptionally bright for 1914. 
The Peoria Life has promoted one of 





| 
its agents to the position of superin- 
tendent of the renewal department. J. 
D. Stacy is the lucky man. He lives at 
Peoria and has had several years’ ex- 
pcrience in work along this line and 
especially with the Peoria Life. This 
company makes it a rule never to let | 
a policyholder lapse unless it knows | 
why he is lapsing. ’ | 


PENN MUTUAL LIFE REFUNDS | 





New Scale Effective May 1 Shows In- 
creases on Various Forms 


of Policies | 





May 1 a new schedule of dividends | 


will be put in effect by the Penn Mut- 
ual Life. It shows increases of better 
than 10 percent on all forms of policies 
at all ages. 
scale follows: 
ORDINARY LIFE 





— Issues of ——————_, 
Age Prem. 1913 1912 1911 1910 1909 
25 20.14 3.60 3.64 3.67 3.72 3.77 
30 22.85 3.86 3.91 3.98 4.06 4.14 
35 26.35 4.23 4.33 4.42 4.53 4.65 
40 30.94 4.77 4.90 5.05 5.20 5.37 
45 37.08 5.50 5.72 5.94 6.17 6.42 
50 45.45 6.79 7.07 7.41 7.71 8.07 
55 56.93 8.75 9.16 9.59 10.02 10.42 
60 72.83 11.83 11.83 12.32 12.79 13.25 

20-PAYMENT LIFE 

Issues of — 

911 1909 


peta 
Age Prem. 1913 1912 
25 30. 3. 


Ti 3.90 4. 4,27 4.47 

35 36.22 4.13 4.33 4.53 4.76 5.00 
40 40.38 4.67 4.91 5.16 5.42 5.69 
45 45.73 5.51 5.79 6.11 6.44 6.76 
50 52.87 6.84 7.19 7.57 8.00 8.38 
55 62.68 8.87 9.34 9.80 10.25 10.72 
60 76.60 11.58 12.11 12.61 13.11 13.60 

20-YEAR ENDOWMENT 
Issues of —— 
Age Prem. 1913 1912 1911 1910 1909 
25 48.46 4.02 4.37 4.72 5.10 5.51 
30 49.12 4.37 4.70 5.07 5.46 5.85 
35 50.11 4.80 5.14 ».49 5.88 6.28 
40 51.70 5.40 5.75 6.13 6.50 6.92 
45 54.41 6.31 6.68 7.08 7.50 7.92 
50 58.96 7.71 8.15 8.59 9.03 9.50 
55 66.47 9.91 10.40 10.89 11.38 11.85 
60 78.55 12.81 13.35 13.88 14.38 14.87 
5-YEAR TERM 

s—————— Issues of ————"—_,. 

Age Prem. 1913 1912 1911 1910 1909 
11.1 2.09 2.10 2.11 2.12 2.13 

30 11.70 2.18 2.20 2.21 2.23 2.24 
35 12.56 2.33 2.35 2.37 2.40 2.43 
40 13.94 2.57 2.61 2.64 2.69 2.73 
45 16.35 2.95 3.03 3.09 3.17 3.26 
50 20.94 3.72 3.85 4.00 4.14 4.29 
55 28.99 5.05 5.28 5.51 5.78 6.03 
60 42.45 7.31 7.70 8.08 8.50 8.94 


10-YEAR TERM 


An abstract of the new | 


—————— Issues of —————__,, | 


Age Prem. 1913 1912 1911 1910 1909 
25 11.40 2.10 2.12 2.13 2.15 2.16 
30 12.10 2.22 2.25 2.26 2.29 2.30 
35 13.19 2.38 2.41 2.44 2.48 2.51 
40 15.02 2.65 2.70 2.74 2.81 2.86 
45 18.40 3.11 3.21 3.30 3.39 3.50 
50 24.50 3.99 4.15 4.32 4.50 4.69 
55 34.80 5.49 5.77 6.05 6.35 6.66 
60 51.62 8.03 8.48 8.93 440 9.88 





Iowa General Agents Meet 


The Iowa Agents Association of the 
Northwestern Mutual Life held its an- 
nual meeting at Cedar Rapids the other 
day, there being about 50 present. A 
banquet was served with C. D. Van 
Vechten as toastmaster. 

Percy H. Evans of the agency de- 
partment at the home office spoke on 
the subject “Permanency of Insur- 
ance.” Another speaker was C. F. 
Junod, general agent at Omaha. Fred 
C. Fisher, vice-president of the Security 
Savings Bank of Cedar Rapids, gave an 
address, as did H. L. Williams, A. S. 
Reed, Ross McIntyre and others of the 
agency force. 

There were business meetings during 
the convention. 


€ c) 








50 Union Square, - 


The 
NEW POLICY CONTRACTS 


issued by 


GERMANIA LIFE 


INSURANCE COMPANY OF NEW YORK 
typify 


POLICY PERFECTION 


and combined with 


LIBERAL AGENCY CONTRACTS 


offer to Life Underwriters of proven ability and integ- 
rity unexcelled opportunities for General Agencies. 


Address Home Office 


New York City 








The Provident Life 
and Trust Company 


OF PHILADELPHIA 








J. THOMAS MOORE 
Manager’of Insurance Department 
Office of the Company, Philadelphia, Pa. 





“T confess I had not thought of it in that 
way. I see that if I were to die and all my 
insurance were to be invested, the interest 
would not pay the rent of the house I am 
living in.” 

THIS IS WHAT OUR AGENTS HEAR 
EVERY BUSINESS DAY OF THE YEAR 


How much income will the face value of your 
insurance bring to your beneficiary after your 
death? ; 

Write for information as to Income Policies. 














SOMETHING NEW 


The best graded commission contract ever offered to agents or brokers. 
Write Home Office for particulars. 


German National Life Insurance Co. 


501 Ashland Block, 


GERMAN-AMERICAN 


STRONG AS “= STRONGEST 


LIFE 
INSURANCE 
COMPANY 


Chicago, Ill. 4 





The Progressive Life Company of the West— Get the Best 
G. L. E. KLINGBEIL, President 





Coin Compelling Contracts 


WAITING FOR WILLING WORKERS WITH THE 


Philadelphia Life Insurance Company 


N. E. COR. BROAD AND SANSOM STREETS, PHILADELPHIA 
WRITE TO ME 


JACKSON MALONEY _ : 


Manager of Agencies 








WESTERN LIFE INDEMNITY COMPANY 





Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Agents who have not already made a contraét for 1914 will surely be interested in the one we can give them 





GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 
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Editorial Comment 





NEW EDUCATIONAL IDEA 

Forres LINDSAY, associate manager of 
the home office general agency of the Pa- 
ciFic Mutua Lire at Los Angeles, brings 
out the point that while the public is being 
educated as to the benefits and features of 
life insurance, it is a fitting time to ad- 
vance the suggestion that a need exists 
for those who are or who may become 
beneficiaries to be enlightened. He _ be- 
that the of this education 
should cover three points: First, to incul- 
cate an appreciation of the value of life 


lieves scope 


insurance protection, secondly, to instill 
careful ideas and encourage the preserva- 
tion of the policy; third, to teach the 
necessity of economical and prudent dis- 
position of the proceeds of the policy. 
Mr. Linpsay of the 
influences that agents have to combat in 
the indifference and 
frequent antagonism of women life 
insurance. This is largely due to senti- 
mental the dislike to 
cousider anything that has to do with pos- 
sible death. It should be the aim of this 
educational propaganda to minimize the 
prejudice and misapprehension of benefi- 


declares that one 


many instances, is 


to 


consideration and 


ciaries. 

Mr. Linpsay cites the fact that life in- 
surance literature gotten out for the pub- 
lic is practically all addressed to the pros- 
pective policyholder or the policyholder, 
and that not enough attention is given to 
He feels that 
many lapses could be averted if the inter- 
est and understanding of the beneficiary 


the prospective beneficiary. 


were greater. Frequently lapses can be 
traced to the influence of the women. who 
feel that the life insurance premium is an 
unnecessary expense. 

Mr. Linpsay believes that if the interest 
of the 


would be much more life insurance con- 


women could be excited, there 
served and the policy loan evil would be 
lessened. 

He brings out the point that thousands 
of claims are paid each year without the 
beneficiaries being advised of the install- 
ment options, and often life insurance 
money paid in a lump sum is swept away 
in unsafe investments. He believes that 
if the beneficiaries were better acquainted 
with the monthly they 
would soon see its value. 

The ‘treatment of the subject of Mr. 
LINDSAY certainly deserves consideration 
on the part of life insurance companies 
and men. Some of the educational bat- 


income policy, 


teries might well be trained in the direc- 
If we are to educate 
policyholders, the beneficiaries should also 


tion he proposes. 


be made to appreciate the need and scope 
of life insurance. 





FIRST YEAR DEATHS 

\WE NEED to drive it home once in a 
while with definite figures showing that 
life is very uncertain and that a man 
needs protection at all times. His new 
policy taken out may run for a long 
time or but a few days before he is 
called beyond the sunset hills. In its 
statistics for 1913, the NorTHWESTERN 
Mvutvuat shows that 102 persons died 
whose policies had been in force less 
than a year. These carried 117 poli- 
cies for $488,740 insurance. 

The list of these cases show many 





deaths by pneumonia and typhoid; a 
number from consumption and cancer, 
with, of course, a large proportion of 
accidents. When the policies were is- 
sued these men were first class risks 
filled with the pride of strength and 
manly vigor, but within one year of the 
date upon which the medical examiners 
and the medical department approved 
the risk the insured was dead. 





WEEKLY MEETINGS 

More and more life insurance man- 
agers are coming to see the value of 
regular weekly agency meetings. Per- 
haps in no other way can an agency 
force keep up with the new grist of 
canvassing material and suggestion. 
They furnish the opportunity of get- 
ting instruction at first hand; if any 
part of the agent's work is not clear 
he can ask questions and have explana- 
tions made at once. He is brought in- 
to contact with his fellow agents and 
the exchange of views is always bene- 
ficial. Many a point is picked up in 
the agency meeting that will serve him 
in the field, when he is confronted un- 
expectedly by a new angle or turn in 
his conversation with his prospect. 

The company profits by having all of 
its methods of doing business well un- 
derstood and in each agent’s mind a 
thorough knowledge of the various 
policies and the best methods of sell- 
ing them. The office routine and the 
cashier’s department is helped. The 
great number of questions answered 
and discussed at these meetings, deal- 
ing with the cashier’s department, 
greatly facilitates the work. The 
agency meeting becomes more impor- 
tant as the demand for fitting the pol- 
icy to the man becomes greater. Spe- 
cific cases are discussed and some plan 
formulated as to just what kind of pol- 
icy ought to be offered to this or that 
kind of individual. 

The agent is more directly the repre- 
sentative and mouthpiece of the com- 
pany and gains the confidence and re- 
of his prospect thereby. This 
helps business because the prospect 
will speak to his friends of the good 
service he has received. The agent 
enters heartily into the work and be- 
cause he has a thorough understanding 
learns to work easily and freely. It is 
unfortunate that agents living in small 
cities and country communities cannot 
have the benefit of this contact. 

While a local life underwriters’ asso- 
ciation is perhaps an impossibility in 
many of the smaller cities, it is a ques- 
tion whether it would not be profitable 
for a number of agents to come to- 


spect 


gether occasionally and without discus- 
sing companies help each other by dis- 
cussing the fine points of soliciting and 
fitting the policy to the man. 





“Six hundred million dollars in insur- 
ance is annually lost to policyholders of 


» American life companies through volun- 


tary lapse and surrender. The duty of 
the agent does not end with writing in- 
surance. His duty only begins there. He 
should strive just as hard to hold busi- 
ness as he does to write it. The conser- 
vation of life insurance a righteous 
cause.” 


is 








Personal Glimpses of 
Life Underwriters 


Barrett & Snow, home office general 
agents of the State Mutual Life of 
Massachusetts, have issued a handsome 
prospectus of their office and organiza- 
tion. It has half tones of both gentle- 
men, pen and ink sketches of the offices 
and pen and ink cartoons illustrating 
the points made in the reading matter. 
The agency provides its men with pros- 
pects and backs up their work with cir- 
culars and other forms of advertising, 
has a statistician that gets up illustra- 
tions and other data for agents and 
agency assistants or supervisors. Prize 
contests that big and little men can 
win are on regularly; once a year a ban- 
quet is given and in the summer time 
a picnic. The brochure expatiates on 
the possibilities of the life insurance 
business. The agency uses the slogan, 
“If you want to know ask Barret & 
Snow,” and this appears on each page. 

General C. R. Boardman, vice-presi- 
dent of the Wisconsin National Life 


of Oshkosh, has been spoken of 
throughout Wisconsin as a_ possible 
Republican candidate for governor. 


He is well known in Wisconsin and 


tliere has been a growing sentiment in | 


his favor in many parts of the state. 
General Boardman enjoys a splendid 
public record, has excellent business 
qualifications, a strong personality and 
valuable experience in many lines. 
General Boardman, however, announces 
that he has no intention of reentering 
the political field. When he resigned 
as adjutant-general, he decided to give 
his entire time and attention to the 
Wisconsin National Life. The com- 
pany under his administration has been 
ably conducted. 


T. C. Bassett of Storm Lake, Ia., is 
being urged by some of his friends to 
seek the appointment of state insur- 
ance commissioner, an office created 
by the last session of the Iowa General 
Assembly. Heretofore, insurance mat- 
ters have been handled by the state 
auditor but hereafter will be in a sepa- 
rate department. 

Mr. Bassett is a young man, eminent- 
ly fitted for the position, having a good 
seneral knowledge of the insurance 
business, particularly life. He has been 
connected with the Northwestern Mu- 
tual Life in northwestern Iowa for past 


several years as district agent, and 
holds the distinction of being state 


leader for 1913 among Iowa Northwest- 
ern agents in the production of per- 
sonal business. 


On account of Mr. Bassett’s pleasing | 


personality and wide acquaintance, he 


tc obtain this office. 

Charles M. Turner, formerly presi- 
dent of the Seturity Mutual Life of 
3inghamton, N. Y., which he organ- 
ized in 1866 and served as its head and 
manager until 1908, died at his home 
in Chicago last week. Mr. Turner dur- 
ing his day with the Security Mutual 
was regarded as a splendid organizer 
and business builder. The Armstrong 
itivestigation, however, brought oui 
cunsiderable criticism of the company, 
and especially the subsidiary agency 
company with which Mr. Turner was 
connected and by which he profited. 
Notwithstanding this Mr. Turner’s 
initiative and resourcefulness were 
needed in the pioneer days of the com- 
pany. His contract was purchased and 
the agency company retired. The Se- 
curity Mutual was placed in new hands, 
who have been successful in shaping it 
along more conservative and correct 
lines, 

Sometime after retiring from the Se- 
curity Mutual Mr. Turner became con- 
nected with the Federal Life of Chi- 
cago as vice-president, but his career 
with that company was not signally 
successful, owing to his age and physi- 
cal infirmity. Mr. Turner’s best days 
were spent with the Security Mutual, 














will have strong support in his effort | ©" 


and he has not been in shape in later 
years to get back to his old form. 

Recently in Chicago a movement was 
started to organize the Modern Pen- 
sion Company, a life insurance institu- 
tion, and it was proposed that Mr. Tur- 
ner be president. However, the main 
backers after investigating the situa- 
tion concluded that Mr. Turner was 
not fitted for the place. 

Mr. Turner was born in Fowler, N. 
Y., Nov. 4, 1850. Following his retire- 
ment from the Federal Life in 1910, 
he became president of the Occidental 
Investment Company. He has been 
active in Masonic circles. 

The subsidiary company of the Se- 
curity Mutual financed the life com- 
pany in its early days. The contract 
was a good one at that time for the 
Security. It provided that a certain 
sum per $1,000 should be -allotted it, 
ard as the business grew this outgo 
proved to be quite burdensome. 


Milton Newman of the New York 
Life at -Baltimore was ‘married the 


| other day in Cincinnati under unusual 


circumstances, to Miss Theresa Peyser. 
The bride was stricken with scarlet 
fever, but nothing daunts a man like 
Mr. Newman. The ceremony was con- 
ducted in quarantine, with the rabbi, 
ccntracting parties and witnesses all 
wrapped in antiseptics. 

L. D. Drewry, state agent for Ohio 
for the Mutual Benefit Life, returned 
from Chattanooga Friday morning, 
where he attended a large meeting of 
Mutual Benefit agents in company with 
A A. Drew, superintendent of agents, 
irom the home office. Earlier in the 
week a meeting of the Ohio agents 
was held in Cincinnati. Mr. Drewry’s 
southern agency, with headquarters at 
Chattanooga, controls three states for 
the Mutual Benefit under the firm name 
of Drewry & Rolston. Mr. Drew is at- 
tending a number of agency meetings 
in the west and south. 

At the annual meeting of the Chicage 
Life Underwriters last Thursday eve- 
ning a vote of thanks was tendered to 
Alfred MacArthur, general agent of the 
National Life, U. S. A., for his services 
during the past two years as secretary 
oi the association. President Palmer 
referred to Mr. MacArthur as the re- 
tiring secretary, all of which shows the 
ambiguousness of English words. Re- 
tiring? Well, hardly! No one ever 
accused the breezy Scot of that before. 
He and his third eyebrow, blackrimmed 
glasses with inchwide cord, and burr 
on the tongue, are no ensemble resem- 
bling a modest, shrinking violet. 

Glover Street Hastings, superintend- 
of agents of the New England 
Mutual Life, has been in the life insur- 
ance business twenty-six years. At the 
age of 24 he was paymaster in an iron 
foundry and began selling life’ insur- 
ance evenings. He was trying himself 
out and decided at the end of two years 
that he was fitted for salesmanship. 
Then he became a full time agent, next 
a general agent, then assistant super- 
intendent of agents and is now superin- 
tendent of agents. Mr. Hastings is one 
of the good organizers and developers 
of the business and under his tutorage 
the general agents of the New England 
ncw stand at the head of list for aver- 
age volume of production, according to 
the reports of the Connecticut insur- 
ance department. 


Hervey S. Dale, treasurer of the Na- 
tional Association of Life Underwriters 
and general agent at Chicago of the 
Union Mutual, is recovering frow his 
recent serious illness. He has been 
able to return to his home and expects 





to be back in the harness in a few 
weeks. 
We know a happy-go-lucky insurance 


man who is so obesely avoidupois that 
his bulky torso looks like a capital O. His 
colored laundress has struck for double 
price and says: “I don’ min’ ordernary bis 
men’s shirts, but I draws der line on cir- 
cus tents.” 
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state Commerce Commission not 

to make known its decision in the 
application of the railroads for a 5 
percent increase in freight rates for 
some time will delay the reaction in 
market value of railway securities, 
which are popular with the insurance 
companies. These securities, which 
can readily be converted into cash 
and which, for the most part, are con- 
sidered stable are readily taken by in- 
surance companies. 

Company officials feel the railroads 
are entitled to the increase on the 
showing made by the roads. This is- 
sue affects policyholders, who are all 
interested in having companies in 
which they are insured well fortified. 
Mutual life company policyholders 
are particularly concerned, as a falling 
security market lessens the dividend 
fund. 

Policyholders often forget what in- 
terest they do have in these great 
financial problems. In order to give 
insurance companies greater ballast, 
permanency and strength, their assets 
should not be exposed to danger. If 
the rate increase had been allowed the 
railroads, there would have been an 
immediate turn in the market, and the 
values of their securities would have 
risen. 

Now comes a period of doubt. If 
the decision is against the roads, all 
holders of their stocks and bonds will 
be the sufferers. 

The outcome of this question will 
be that unless the railroads are al- 
lowed to secure rates that will leave 
a comfortable margin of profit to in- 
vestors, capital will seek other fields. 

The insurance companies being heavy 
purchasers of railroad securities, have 
thus been a factor in developing these 
properties. 


ji HE announcement of the Inter- 








NORTHWESTERN’S INVESTMENTS 


President Markham in His Annual Report 
Comments on Character of Securities 


_President Geo. C. Markham of the 
Northwestern Mutual Life in his an- | 


nual report says as to the company’s | 
securities: 


_ As is well known, the assets are mainly 
invested in real estate mortgages, state, 
municipal and railroad bonds, and loans 
to its policyholders upon the security of 
their policies. 

Nearly $170,000,000 is now loaned upon 
notes and mortgages secured by real 
estate. The average rate of interest upon 
this is a fraction over 5 percent. The in- 
terest upon these loans has, with a very 
few exceptions, been promptly paid when 
due. Our mortgage loans are secured 
upon property located in twenty-four 
States and are divided between property 
located in the larger and more important 
cities in such states, and upon improved 
farms located in the central west and 
three or four of the states lying south of 
the Ohio river. 

The character of the security upon 
which these funds have been invested is 
of the very highest quality both as re- 
sards city and farming properties, and 
this statement is corroborated by the fact 
that the company has acquired under fore- 
closure proceedings during the last year 
Only one property, which is located in At- 
lanta, Ga, and which was bid in by the 
company at $5,000, and is carried as an 
asset at that amount. 

, The amount of real estate owned by 
the company that has been acquired under 


ZARTMAN’S 
INVESTMENTS OF LIFE 
INSURANCE COMPANIES 


The Standard Book on Life 
Insurance Investments 


Price $1.40, Including Postage 
Send all orders to 


Insurance Finance Department, THE 
WESTERN UNDERWRITER COM- 
ANY, 403 Lincoln Inn Court, Cincin- 











| termining the value of their assets, and, 


foreclosure proceedings prior to Dec. 31, 
1913, is carried on the books as an asset 
of the valué of $215,887.21. 

The company now holds United States, 
state, municipal and railroad bonds of 
the book value of $84,421,021.40. There 
is not a default in the payment of any 
interest or principal secured by these 
bonds. However, the committee on valua- 
tion of securities (of the National Con- 
vention of Insurance Commissioners) ap- 
praised these bonds at what they term 
their “market value” as of Dec. 31, 1913, 
at $75,650,290, and the insurance com- 
panies are required to adopt the appraisal 
of bonds fixed by this committee in de- 


therefore, in complying with this require- 
ment this company adopts the appraisal 
fixed by that committee in place of the 
real value of its bond holdings. 

The company has now loaned to a por- 
tion of its policyholders upon the security 
of their policies the sum of $48,341,441.97. 


INVESTING IN TEXAS 

Vice-President F. W. Fleming and 
Treasurer T. J. Green of the Kansas 
City Life have been in Texas making 
some investments. They loaned $100,- 
000 on Dallas property a few days ago 
and expect to make several heavy loans 
ou property in San Antonio’s business 
district. 

“This Robertson law does not bother 
our company,” said Mr. Fleming. “We 
have investments in Texas that total 
$450,000 more than the law requires us 
to have. We have been loaning money 
in Texas eight years now and during 
all that time there has never been a 
foreclosure. On Dec. 31 last every cent 
of interest due was promptly met. That 
has been the record from the start. 
We loan money on Texas property in 
excess of the law’s requirements be- 
cause of the great business reasons that 
the ever-expanding values in this state 
make of it the finest field for safe in- 
vestments to be found in the country.” 


AMERICAN LIFE’S INVESTMENTS 

The American Life of Des Moines 
suys, regarding its investments: 

The company’s assets including addi- 
tions since Jan. 1, now aggregate $1,000,- 
000. Of this amount $800,000 is invested 
in mortgages on real estate. The excellent 
character of these securities is shown in 
the fact that the past due interest Dec. 31 
was only $480. 

In the past fifteen years the company 
has made real estate loans considerably in 
excess of $1,000,000 without the loss of a 
dollar in principal or interest. Up to the 
present time we have never-had a fore- 
closure. No mortgage loans were made 
or renewed in 1913 which do not yield 6 
percent interest and our loans outside of 
Iowa were practically all made at 7 per- 
cent interest. 

It is a current saying among life insur- 
ance men that no old line company has 
ever failed by reason of an excessive 
death rate. The principal cause of all 
failures in the past has been unwise and 
unprofitable investments. Under the rigid 
Iowa law regulating the investments 
which a company can make, failure from 
this cause is well nigh impossible. 

Dec. 31, 1913, our mortgage loans 
amounted to $793,460, secured by real es- 
tate, exclusive of improvements, valued 
at $2,038,818, the buildings were valued 
$329,115 and the fire insurance policies 
assigned to the company amounted to 
$54,175. Our loans to policyholders were 
secured by the reserve on their policies, 
our cash was secured by bonds, our 
agents’ balances were secured by renewal 
commissions. 


FINANCIAL NOTES 


The Mutual Life of New York has sold 
its London real estate for nearly $1,000,- 
000. The contract has been made and the 
transaction will be completed this spring. 

The Equitable Life of New York in- 
vested last year $25,948,904 to yield 5.2 
percent. 

Fred S. James and W. Irving Osborne 
have been elected to the directorate of the 
National Union Fire of Pittsburgh, rep- 
resenting the interests of the Calumet 
Fire, whose stock was exchanged for that 
of the Nationa] Union, in connection with 
a deal by which the Calumet business was 
reinsured. 


As the owner of more than $1,000,000 
Union Pacific preferred, the Equitable 
Life of New York is contemplating the 
institution of a suit to prevent the Union 
Pacific Railroad Company from making 
its $88,000,000 distribution. This would 
be the second suit started by preferred 
shareholders who believe that the securi- 
ties and cash to be distributed should not 
be given to common shareholders exclu- 









United States Annuity and 
Life Insurance Company 


Chicago, Illinois 
Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 


large dividends, good commissions, first and renewal. 


Write 


William T. Smith, Secretary 


Home Office - - - - - - McCormick Building 














INSURANCE STOCKS 
BOUGHT, SOLD AND EXCHANGED 


GET OUR PRICES BEFORE BUYING 
OR SELLING ANY LIFE, FIRE, CAS- 
UALTY AND MISCELLANEOUS STOCK 


LOANS NEGOTIATED ON INSURANCE STOCKS 
Write to ANDREWS & COMPANY 


INVESTMENT BANKERS 
108 So. La Salle Street 











CHICAGO, ILL. 





INSURANCE STOCK DEPARTMENT 





| Ohio Non-Taxable Bonds 


For Insurance Companies who 
qualify to do business in OHIO. 





Write us for particulars and offerings. 


BOND DEPARTMENT J. R. EDWARDS, Manager 


Fifth-Third National Bank 


CINCINNATI, OHIO 


zZ\ Jotel Ia Salle 


Chicago’s Finest Hotel 













































ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago iy 
WHERE INSURANCE MEN MEET " 
Hotel La Salle ranks first among Chicago “ 
hotels for its perfect service, elegant equip- [mJ 
ment and comfortable accommodations. Lo- %s 
cated at the center of the insurance Bs 
district it is the most convenient stop- 
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ping place for the busy man. 4 
RATES; " 

ONE PERSON x 

Room with detached bath - - - - $2to$3perday BM 
Room with private bath - - - - $8to$6perday [mm 
TWO PERSONS oe 

Room with detached bath - - - ~- $8 to $5 per day + 
Rooms with ‘private bath - - - - S$5to$8perday >M 
Connecting rooms and suites as desired ! 
All rooms at $5 or more are the same price _ 
= 


for one or two persons. 
Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago 
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ROOSEVELTIAN DOCTRINE 
ANNUAL MEETING AT CHICAGO 





Organization May Take Up Prosecu- 
tion of Rebaters and Twisters— 
Membership Now 378 





Adopting the Rooseveltian doctrine 
that to all should be given what the 
majority want, Edward A. Ferguson, 
new president of the Life Underwrit- 
ers’ Association of Chicago, is taking 
a postal poll of the membership on 
what shall be the program of activity 
for the coming year. He said in his in- 
augural address at the annual meeting 
last Thursday that the time is ripe for 
the organization to consider and act on 
a number of points on which there has 
been in the past considerable division 
oi opinion. The association has been 
exerting itself during the past few 
years:largely along the line of getting 
a large and representative membership. 
It has that now. The man behind the 
rate book has become the dominant 
factor and but three of the new offi- 
cers are general agents. 

Regulation of Ethics 

Mr. Ferguson stated that in the past 
all efforts to regulate the ethics of the 
business had been initiated in and exe- 
cuted by the executive committee. He 
said that he used the word “executed” 
advisedly. Now he expects the mem- 
bership to start something. A letter 
to each member asks: views as to 
whether or not the association should 
prosecute rebaters and twisters; if 
members will contribute toward such 
work; if they believe in general pub- 
licity and if they would contribute to- 
ward a nonpartisan advertising cam- 
paign; just what sort of programs 
should be arranged for monthly meet- 
ings. Mr. Ferguson wants to know if 
the members desire speakers without or 
within the insurance ranks; if they want 
informal talks and open discussions on 
such subjects as rebating, twisting, un- 
fair competition, methods of securing 
prospects and ways of closing. He 
aiso asks if the members feel that an 
attempt should be made to eliminate 
from life insurance all men not belong- 
ing to the association. Mr. Ferguson 
said that some thought, no doubt, that 
he was making a noise like a new 
broom but he promised to do all in his 
power as head of the new administra- 
tion to carry out the desires of the ad- 
Ininistration. 

New Chicago Officers 

The entire ticket prepared by the 
nominating committee was elected 
unanimously. J. Frank Johantgen of 
the New York Life, who as chairman 
oi the executive committee, has led the 
campaign for new members during the 
year, was chosen vice-president; Byron 
C. Howes, cashier of the Union Mutual 
Life, was chosen secretary and Hervey 
S. Dale, general agent of the same 
ccmpany and treasurer of the Nationai 
association, was reelected treasurer. P. 
J. Kraus of the Metropolitan, was 
chosen chairman of the executive com- 
mittee and the members are: Alexan- 
der V. Weil, Fidelity Mutual; Henry E. 
Tank, Travelers; F. H. Merrill, Mutual 
Life; Joseph Loebe, Berkshire Life. 

The annual report of the executive 
committee, presented by Mr. Johantgen, 
was excellent. It showed a paid mem- 
bership of 378. During the year 228 
new members were secured by sixty- 
five different people. P. J. Kraus was 
the best recruiting officer with fifteen 
applications and second honors went 
to J. J. McKay with twelve. Other 
leaders were H. D. Wright, R. C. 
Moore, L. Brackett Bishop, H. S. Dale, 
E. A. Ferguson, R. W. Stevens and 
Miss Sara Frances Jones. 

How Companies Are Represented 

Four general agents now have 100 
percent of their agency force within 
the fold. They are E. A. Ferguson of 
the Union Central, H. S. Dale of the 
Union Mutual, H. C. Castor of the 
Connecticut General and Jules Girardin 








of the Phoenix Mutual. Companies rep- 
resented by the largest number of 
agents are the Metropolitan 39, New 
York Life 34, Equitable of New York 
32, Mutual of New York 30, Northwest- 
ern Mutual 29 and Union Central 22. 
During the year the average attendance 
at meetings has been over 200 as 
against about 100 the year previous. 

The report of Treasurer Dale was 
presented by Mr. Howes. It showed a 
balance of $685.12 as against $93.59 a 
year ago. The income for the year was 
$3,034.35. 

Darby A. Day Presides 

With the business disposed of retir- 
ing President R. F. Palmer turned the 
gavel over to the retiring Vice-Presi- 
dent, Darby A. Day. Mr. Day secured 
“Eddie” Orr, agent of both the Fidelity 
& Casualty and Mutual Life and leader 
ot congregational singing at the Chi- 
cago Athletic Club, to conduct the 
singing of the evening. Under his 
leadership voices and goodfellowship 
were loosened up. 

Mr. Day introduced the three speak- 
ers with that usual flow of eloquence 
and alliterative verbiage. 

Pleads for Part Time Men 

Glover S. Hastings, superintendent of 
agents of the New England Mutual, 
brought greetings from the Boston as- 
sociation, the oldest active local organ- 
ization. He put in a good word for 
the part time man. He started as one 
himself and said that all the part time 
man needed was more cooperation and 
aid from district and general agents. 


He gave a new illustration of the mag- | 


nitude of assets of the business. He 
said Adam was born Oct. 12, 4004 B. 
C. and that if he started then to count 
in pennies at the rate of 100 a minute 
the present funds of the forty largest 
American companies he would still 
have 500 years work ahead of him. 
Mr. Hastings decried the talk that a 
life insurance agent could know too 
much. The fault with many is not 
knowing too much but in talking too 
much. Some men can, of course, sell 
palm leaf fans to eskimos but 95 per- 
cent of the insurance salesmen need 
constant reinforcing by new ideas. 
Mix on Human Power Plant 

Melville W. Mix, president of the 
Dodge Manufacturing Cowpany at 
Mishawaka, Ind., spoke on the human 
power plant. Mr. Mix controls more 
mechanical power than any other man 
in the United States and compared the 
human power plant to the steam. The 
former has a master mind that the lat- 
ter does not. Both can have leaky 
boilers, crooked shafting, poor fuel and 
poor firing. He advised against over- 
lcading the human furnace, the use of 
improper fuel, and the failure to keep 
up of repairs. Some men remind one 
of a runaway power plant without a gov- 
ernor. Whenever one hears a knocking 
in a mechanical power plant the engi- 
neer looks for trouble and when one 
hears a knocking in a human power 
plant it is time to readjust the plant. 
Efficiency in either sort of plant is 
the relation of what is to what ought 
to be. An arbitrary standard of effi- 
ciency must be fixed to measure the 
efficiency of any plant. 

Tribute from Manufacturer 

Archibald M. Hall, head of the 
Archibald M. Hall Company, manufac- 
turers of automobile parts at Indianap- 
clis, was the third speaker of the eve- 
ning. Mr. Hall was a minister for 
twenty years and is a finished orator. 
He said he had had the mortality, in- 
terest and other tables of life insurance 
explained to him so many times that 
now he knows nothing at all about the 
subject. He has taken his life insur- 
ance like medicine, purely on the rec- 
ommendation of some prescriber in 
whom he had faith. 
munity spirit and said that today the 
individual is minimized and the com- 
munity maximized. The $29,000,000,000 
of life insurance in force today is a 
$29,000,000,000 endowment for eugenics, 
a credit of that amount backed by hu- 
mian lives, a consolation fund of that 
amount for the fatherless and widows, 


He talked on com- | 


a shield of that size against the shafts 
ot fate, a dike of that extent to hurl 
| back the tide of evil destinies, $29,- 
000,000,000 worth of sunlight, security 
and hope and a $29,000,000,000 temple 
to human brotherhood. The insurance 
agent, he concluded, is, as he goes in 
and out establishing a community spirit 
among men, a golden shuttle weaving 
the finest fabric of civilization. 
Prizes for Recruiting Officers 
Thirty new members were elected at 
the meeting. J. J. McKay of the New 
York Life secured the largest number 
of these, eight being produced by him. 
F. H. O. Biermann of the Federal Life 
tcok second honors. Prizes were given 
each. The new members are: 
Equitable, N. ¥.—Harold E. Potter, W. 
W. Wallerstein, Leo A. Madigan. 
Federal—Charles W. Rosenberg, F. L. B. 
Jenney, Albert H. Laub. 
Germania—Silvester Schiele. 
Metropolitan—Henry H. Larson. 
Missouri State—H. W. Albery. 
Mutual, N. ¥.—George A. Kromenaker. 
National, Vt.—Gustave Engstrom. ty 
New England Mutual—L. E. Armijo 
Thomas E. Roberts, J. Dustin Tucker. 
New York—J. C. E. Allum, Will C. 
Thorbus, J. Fitch Perkins, Joseph F. 
Schwab, Miss J. F. Niccols, Miss Anna W. 
Hunter, Miss L. H. Bartholomew, A. I. 
Jacobson, J. M. Seligman. 5 
cs Life & Trust—wWilliam T. 
errill. 
Prudential—George V. Kohn, Joseph R. 
Bell, Emanuel Spier. 
Union Central—Ernest L. Kepple. 
Spectator—Willett K. Boger. 
Insurance Post—P. J. V. McKian. 


WANT MORE SIMPLE METHOD 








Texas Life Underwriters Association 
Sends Committee to Confer With 
the Insurance Commissioner 

Austin, Texas, Feb. 24—(Special)— 
W. G. Harris, Dallas, state manager of 
the Aetna Life, and John Marshall, of 
Sherman, general agent of the National 
Temperance Life, composed a commit- 
tee from the Texas Life Underwriters 
Association who visited Austin today 
conferring with Commissioner Collier 
and the attorney-general regarding 
constructions of the act which impose 
penalties for rebating, discriminating 
and misrepresentation. Under a former 
construction of this law it is necessary 
to proceed in the courts against persons 
who violate the act in order that they 
may be punished by the assessment of 
a fine. 

The Texas association desires a more 
simple and effective method to deal 
with offenders. It would have the com- 
missioner of insurance revoke the li- 
cense of any agent guilty of such acts. 
However, there is some question as to 
whether or not the commissioner is 
authorized under the law to cancel a 
license for the cause stated. The attor- 
ney general is being asked if the law 
does bestow such authority on the com- 
missioner of insurance. No answer has 
been made as yet. The life men of 
Texas have recently secured a number 
of indictments and lodged other com- 
plaints alleging violations of the anti- 
rebate law, but they want a more 
simple method of procedure and one 
that will secure quicker. results instead 
of waiting on long-drawn-out litigation. 








Travelers Gets Good Group 

The Travelers has written a group 
policy on the 300 employes of the Mor- 
gan Lithograph Company of Cleveland, 
Ohio. Those in the employ of the com- 
pany for less than four years are in- 
sured for $500; those in the employ for 
four years and less than seven for 
$1,000, and those in the employ longer 
for $1,500. On leaving the company 
employes lose their insurance. 


E. W. Thompson Very IIl 


E. W. Thompson, manager for the 
National of Vermont in Kansas, a vet- 
eran life insurance man, is seriously 
sick at his home at Topeka, Kan., and 
but little hope is held out for his ulti- 
mate recovery. Mr. Thompson is a 
former president of Kansas Associa- 
tion of Life Underwriters, and always 
has been a willing worker in the field. 
He has been confined to his home for 











several weeks, or practically confined, 
and is not improving much, it is said. 
No one is allowed to see him now. 


Texas Opinion Is Given 


In granting a license to one of the 
Texas companies, the attorney-general 
rules that it is irregular for a life com- 
pany to include in its assets, money 
paid in for unissued or unauthorized 
capital stock, but same may be included 
if stock is eventually authorized and 
sold. He also held that a company 
ordinarily has no right to purchase and 
resell its own stock, but may do so in 
case of necessity, if in the interest of 
the corporation and not unfair to the 
stockholders and creditors; that such 
transaction is permissible if to collect 
a debt or avoid litigation, but on resale 
the money must go to capital stock and 
assets not iessened. 


6 Percent For Loans 
Beginning March 1, 1914, all new 
policies issued by the Cleveland Life 
will carry an interest charge of 6 
percent for policy loans instead of 5 
percent as heretofore. 


Midyear Meeting in April 

New York, Feb. 25—(Special.)—The 
date for the midyear meeting of the 
executive committee of the National 
Association of Life Underwriters has 
been decided upon as Wednesday, April 
21, at the Hotel Astor, New York. 
The executive council will meet the 
previous day. Preparations will be 
made for the Cincinnati convention and 
institutional advertising will be dis- 
cussed. 


Will Have Direct Contracts 

The New World Life, which has re- 
elected its officers and abrogated the 
agency contract of the Columbia Un- 
derwriters, will get down to business 
and deal with its agents direct. 

The company has $1,400,000 in assets 
and $345,000 in surplus. A large pro- 
portion of the company’s funds are in- 
vested in mortgages and last year 
showed a return of over 8 percent. It 
is understood that the contract for 
sale of stock with the Columbia Fi- 
nance Company will be restored, and 
that the damages from carrying the 
Columbia Underwriters’ contract will 
he settled by arbitration. 


Detroit General Agents Resign 
H. F. Dow & Son of Detroit, gen- 
eral agents of the Connecticut Mutual 
have resigned and the office is tem- 
porarily in charge of George E. Risley, 
assistant superintendent of agencies. 


R. O. Becker Made President 


R. O. Becker, general agent of the 
Northwestern Mutual Life at Peoria. 
Ill., has been elected president of the 
Association of Commerce of that city. 
Mr. Becker has done excellent work 
for the Northwestern Mutual in his ter- 
ritory. He was made general agent in 
1905 and has charge of the central part 
of the state. When the Chicago gen- 
eral agency had all of Illinois, he was 
field superintendent with headquarters 
in Peoria. ‘Mr. Becker was in the bank- 
ing business at Kewanee, IIl., until 1897. 


GETS IN NEW OFFICES 

The Dakota Mutual Life of Watertown, 
S. D., is now settled in its new offices in 
the Granite block, occupying the entire 
west half of the building. The quarters 
have been remodeled and fitted to suit 
the convenience of the company. Its offices 
are in every way in keeping with its 
progress. 


TO MAKE YEAR’S PLANS 
J. S. Myrick, the new president of the 
Life Underwriters Association of New 
York, has called a meeting of the offi- 
cers of the association for next Monday. 
at which time plans for the coming year 
will be mapped out. The rebate prosecu- 
tions under way will be pushed and an 
effort will be made to make this the 

largest association in the country. 





The new policies and rate book of the 
Old Colony Life of Chicago are now in 
the hands of the printers and will 
issued shortly. 


be 





February 26, 1914 





THE WESTERN 








UNDERWRITER. LIFE 11 








ASSOCIATION ACTIVITIES 
NEW YORK LIFE MEN’S ANNUAL 








Julian S. Myrick Was Installed As the 
New President of the Under- 
writers’ Organization 





New York, Feb. 24.—(Special)—Two 
hundred and fifty life underwriters at- 
tended the largest annual meeting ever 
held by the Life Underwriters’ Asso- 
ciation of New York this evening. The 
utmost good’ feeling and enthusiasm 
prevailed during the dinner and when 
President E. R. Allen started his swan 
song at 9:45 o’clock those present gave 
him a prolonged farewell reception. He 
said that while the net gain in mem- 
bers had been small this year the mem- 
bership is now of high quality and 
therefore of high character and influ- 
ence. 

Twenty-one cases of violation of the 
anti-rebate laws are now before the 
district attorney of New York county 
to be handled during the coming year. 

New President Introduced 

He introduced Julian S. Myrick the 
new president of the association who 
promised his best efforts in support of 
the principles of the association and the 
enforcement of the laws. He was given 
a rousing welcome. The next speaker 
was Royal S. Goldsbury, president of 
the Pittsburg Life Underwriters’ Asso- 
ciation, who emphasized the improve- 
ment in the methods of writing life 
insurance. 

Salesmen no longer emphasize the 
cheapness merely of insurance but the 
quality. He quoted: “Think what is 
true, do what is right, make what is 
beautiful and give your service to hu- 
manity. There is no other line of busi- 
ness in which men can be so honest or 
so altruistic as that in which life in- 
surance men are engaged.” 

President McClench’s Talk 

President W. W. McClench, of the 
Massachusetts Mutual Life, who spoke 
on cooperation between home office 
and field, said that the subject which 
admits of no argument is that the in- 
terests of the two are different but not 
ai all antagonistic. There is and ought 
to be a closer association between the 
home office and the field. 

The home office co-operates by its 
approval of field methods, and holds 
the firm belief that membership in 
such organization is of very pro- 
nounced value. The home offices also 
cooperate by keeping abreast of the 
best thought of the time. Mr. Mc- 
Clench spoke of policy loans saying in 
substance, that they have their uses 
and that he personally is not inclined 
to criticize the agent who emphasizes 
the value of this feature of the insur- 
ance contract. So long as legislatures 
demand policy loans companies must 
grant them. He complimented the 
agents on the accomplishments and 
closed by saying that the value of life 

insurance consists not merely in big 
higures but to big results and he urged 
that in 1914 companies and agents co- 
operate to strengthen the service of life 
Insurance and advance civilizaticn. 
Cropsey and Duffield Speak 

J. C. Cropsey, district attorney of Kings 
County, spoke on the Goethals police 
bills, asking that the support of the life 


insurance men be given them. ; 
Edward D. Duffield, fourth vice-presi- 

















Warm Personal Interest 


That describes the happy relation 
existing between the Fidelity and 
its Field Men, and explains why 
both are forging choos. Maybe 
you could reach a higher success 
in that atmosphere. Write to— 


Walter Le Mar Talbot, Vice President. 


The Fidelity Mutual Life 
INSURANCE COMPANY 
\.G. FOUSE. President. PHILADELPHIA, PA. 


, Desirable openings in good territory for the 
vight men. 


















giants 1911 
XDIANA 
Splendid non-forfeitable re- 
newal contracts direct with 
Home Office for good pro- 4 


ducers in Indiana, Ohio, 
Michigan and Pennsylvania 


» THE LINCOLN NATIONAL LIFE rorr wayne, woana 


Comparative Record of Growth for Five Years Ending December 31, 1913 


Year a Income Eo Insurance in Force Surplus to Policyholders 
1907 71,056 242,936 2,150,000 185,400 


154,080 
225,642 


“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT”’ 


381,275 
638,211 


1,040,485 


4,700,000 
6,500,000 


11,342,000 


198,500 
260,975 


804 339,048 














dent and general solicrror of the Pruden- 
tial, made a strong address in favor of 
not merely placing laws on the statute 


books against the evils of the business 
but of the strict enforcement of those 
laws. He spoke especially of rebating 
and twisting and complimented the asso- 
ciation in working against such offenders. 


New Officers Elected 
The new officers elected are: 
President—Julian S. Myrick. | 
First Vice-President—Wiliiam H. Ryan. 
Second Vice-President—R. M. Simons. 





Third Vice-President—John 8S. Tun- 
more. 
Secretary-Treasurer—William F. At- 
kinson. 


Executive Committee—Lawrence Prid- 
dy, chairman; Frederick H. Rhodes, Al- 
fred Siebert, Perez F. Huff, R. K. Stowe, | 
Samuel 8S. Vossel. 

x 


New Members At St. Louis 


The St. Louis Life Underwriters’ | 
Association at its meeting last week | 
elected to membership the following: | 
John 3aldwin, Metropolitan Life; 
George Taylor, H. C. Curtis and 
Marmaduke Corbyn, New York Life; 
FE. G. Monning and W. A. Hewitt. 
Northwestern Mutual; Charles Hall 
and R. R. Hale, Equitable Life of 
New York; Thomas Murphy, Re- 
liance Life, Edwin Baur, Union Mu- | 
tual; Albert E. Hoppe, Home Life; C. J. | 
Muckermann, Bonaparte F. True and | 
Raymond H. S. Koch, Travelers. 

The association voted to cooperate 
with the citizens’ bridge committee in 
its efforts to have the adopted approach 
to the free bridge finished as quickly 
as possible. 








ca 


- ” 
Adds to Code of Ethics 


The St. Louis Life Underwriters’ 
Association has added the following 
paragraphs to its code of ethics, to 
which the members pledge adherence: 

To support strict enforcement of the 
antidiscrimination (antirebate) statute 
of the state of Missouri. 

Not to advise a policyholder to dis- 
continue his insurance in any company 
whose representatives are eligible to 
membership in this association. 

To cease competition when a bona 
fide application has been signed and 
the medical examination completed. 

. ~ * 





North Dakota Meeting 


The North Dakota Life Underwrit- 
ers’ Association held a meeting in 
Grand Forks the other day, and a 
number of subjects were discussed. 
Wilbur Lawrence of Fargo spoke on 
the subject. of organization and its 
benefits. The next meeting will be 
held in March, and the chief address 
will be given by G. H. Olmstead of 
Grand Forks. 





a * 
Changes Dues for Nonresidents 


An amendment to the by-laws of the 
Kansas Association of Life Underwrit- | 
ers was passed at a special meeting 
last Monday, relative to the fees and 
dues of nonresident members.  Fol- 
lowing the lead of the National associa- 
tion the Topeka men have decided not 
to charge initiation fees, and to reduce 
the annual dues from $2.50 to $2 a year. 
A membership campaign will be started 
for new members, and an earnest ef- 
fort made to increase the membership. 
Several of the general agents have ex- 
pressed their intention of paying the | 
fees for several of their agents to get | 
them interested in the association work, | 

* * 





Acts on Income Tax 
The Nashville Life Underwriters’ As- | 








scciation has taken action in regard to | 





The Company OF the | People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States 
than any other Company, and for each of the last seventeen years has had more new 
insurance accepted and issued than any other Company in America. 
THE DAILY AVERAGE BUSINESS DURING 1913 


549 per day in Number of Claims Paid. 7,895 per day in Number of Policies. issued and revived for 
$1,676,339 per day in New Insurance issued and revived. $286,288.02 per day in payments to Policy 
holders and addition to Reserve. $164,025.94 per day in Increase of Assets. 


GERMAN AMERICAN LIFE 
INSURANCE COMPANY Ska 


This is an old line legal reserve company organized under 
the superior Iowa deposit law. It has just gotten out a set 
of modern and liberal policies that appeal to the public. 
Choice territory in Iowa is now open and direct contracts 
will be made with first-class men. Address 


LOUIS H. KOCH, Agency Manager, Burlington, lowa 
REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 








Cperates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 








Reliance Life Insurance Company 


OF PITTSBURGH 


Has the best General Agents contract to offer You. Has all 
forms of Policies to offer the insured. Participating and Non- 
Participating Annual Dividend Guaranteed. Has the Only 
Perfect Protection Policy combining Life, Accident and Health 
Insurance at Minimum Cost. 


Aegis Life Insurance Company 
DENVER, COLO. 


A clean Western Company with over 1500 satisfied stockholders in Colorado, 
Wyoming, Utah, New Mexico, Idaho and Montana, who want to see this 
Company succeed. They are lending every aid to its producers. This s 
backing worth while. 


Addresses H. iL... SEARS, (;enmneral Manager 








1886 1913 
The Royal Union Mutual Life Insurance Co. 


Des Moines, Iowa 
THE PIONEER OLD LINE LIFE INSURANCE COMPANY 


Born West of the Mississippi River 
The Pathfinder to Western Insurance Stability 


FRANK D. JACKSON, President SIDNEY A. FOSTER, Secretary 
Operates in Iowa, Nebraska, Kansas, Missouri, Ohio and Pennsylvania 


In all that is good, Iowa affords the best 
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the deferred or renewal income of last 
years as it effects the report of income 
under the provisions of the income tax 
law. Each individual agent will report 
his income and make remittance with 
the commissions on the renewals 
earned prior to February 27, 1913, in a 
separate report upon which no remit- 
tance will be made until the question is 
adjudicated by the courts. 

The association has reduced its an- 
nual dues from $5 to $3 with the hope 
that the greater portion of all agents 
in Nashville and adjacent territory may 
be induced to enter the association. 


Life insurance agents of Webster coun- 
ty, Ky., recently met at Clay and organ- 
ized the Life Underwriters’ Association 
of Webster county. W. T. Lamb, Clay, 
Ky., is president of the association. 


Will Do Only Life Business 

Having reinsured its accident: and 
health business in the Northern Cas- 
ualty, the First National Life & Acci- 
dent of Pierre, S. D., intends hence- 
forth to give its entire attention to the 
life business. It is now operating in 
four states and expects within a month 
to enter Minnesota. 


To Get Out a New Policy 
The Guaranty Life of Davenport, 
Ia., is issuing a brand new policy which 
will contain some original features. 
The policy form and rate book are 
now in the hands of the printer and will 
be issued shortly. 


ACTUARIES 


H W. BUTTOLPH 
* 








CONSULTING 
ACTUARY 


Hume Building 


INDIANAPOLIS, IND. 
—— F. CAMPBELL 


CONSULTING 
ACTUARY 





304 Harris Trust Building 
Telephone Randolph 916 


CHICAGO, ILL. 


OHN W. CROOKS 


INSURANCE EXAMINER AND AC. 
COUNTANT 


Ten Years Chief Examiner 
Ohio (nsurance Department 


Four Years Company Experience 
62 East Gay Street 


COLUMBUS, OHIO ~ 


R. A. HANN 


CONSULTING 
ACTUARY 








New First National Bank Building 


COLUMBUS, OHIO 
—_— J. HAIGHT 





Consulting 
Actuary 


Hume Bldg. 

_____ INDIANAPOLIS 
J. McCOMB 
@ Ex-Insurance Commissioner of Oklahoma 
ATTORNEY AND COUNSELOR 
ACTUARY 
Colcord Bldg. 
OKLAHOMA CITY 


The Law of Insurance a Specialty 
H. NITCHIE 





J. 


Telephone 1219 Assoctation Buildin 
_ Central 789 19 S. La Salle St., CHIC 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1137 First National Bank Bldg. 
CHICAGO 








THERE ARE 


in Michigan 
WITH THE 


FOR 
MEN and WOMEN 


Splendid Opportunities 


DETROIT LIFE 


The Company is on a Sound Financial Basis; 
Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions; 
We have Good Territory still unassigned; 


No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. 
Address M. E. O’BRIEN, 


Detroit Life Insurance Company, Detroit, Mich. 


The People are Prosperous. 


President 








OVER FIVE MILLIONS INSURANCE WRITTEN IN A YEAR AND A HALF 








REFUNDS OF NEW YORK LIFE 


Dividend Scale Same As In 1913 with 
10 Percent Extra on Issues 
of 1910 


The New York Life is paying divi- 
dends this year in accord with the 
same scale used in 1913. Following its 
practice of last year it is giving 10 per- 
cent extra dividend on policies five 
years old, thus granting to the holders 
of contracts issued in 1910 a dividend 
that compensates for the absence of 
dividends in 1911, the end of the first 
policy year. The dividends being paid 
on the three principal forms of policies 
follow: 

Ordinary Life 
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CATHOLIC 
Old Line Life 


Company 
Authorized Capitalization - $2,000,000 





The New World 


Life Insurance Company 


are assured of prompt promotion in 
the ranks if they make good. It be- 
lieves in advancement on the merits 
of the man. A chance exists for men of strong producing ability 
and good habits to win positions of state manager, district manager, general 
traveling agent, special inspection agent and so on. 
the company. Write for full particulars to 


JOHN E. FINNEY, Manager, Central States Department 
McCormick Building, CHICAGO 


AGENTS WHO REPRESENT 


This is but one feature of 











THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 


Business? One of the oldest 


Life Insurance Companies in 


this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 


Arkansas, Colorado, 


; Liberal contracts to the right men. 
care THE WESTERN UNDERWRITER. 


9.95 10.41 . 10.88 
10.33 10.80 11.28 
10.74 11.22 11.70 
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Arrange Reinsurance Details 


_Details in the contract by which the | 
Northern States Life of Hammond, ! 


Indiana, 
Michigan, Minnesota, Missouri, 


- 
Ind., 


|} eral rule the persons making 


| law, 


Iowa, Illinois, Kansas, 
Nebraska, Ohio and Oklahoma 


Address 127=Q, 


will reinsure the business of 
the German National Life of Chicago, 
were fixed up at a meeting of the off- 
cers of the two companies Tuesday af- 
ternoon. The changes were in accord 


| with requests from the Illinois and In- 
| diana departments and the approval of 


both is expected within a day or so. 


Agents Pass the Buck 
Agents in Minnesota want rebaters 
prosecuted, but are unwilling to give 
their own support to the antirebate 


| law, according to Commissioner J. A. 


Q. 
tin: 


Numerous complaints have been re- 
ceived by this department in regard to re- 
bates, but it has been found extremely 
difficult to secure evidence upon which 
convictions might be obtained. As a gen- 
complaint 
do so with the understanding that 
This 


Preus, who says, in a recent bulle- 


only 
their names will not be disclosed. 
is an unfortunate situation. The anti- 


| rebate law was enacted primarily for the 
| protection 


of the agent and unless the 
cooperation of insurance agents can be 
had in securing the enforcement of the 
it will remain a dead letter. 


Low Interest No Rebate 
Taking a note bearing interest at 3’ 


| percent in payment of a life insurance 


premium is not rebating according to 4 


| decision just handed down by Judge 
| Davis of the common pleas court at 
| Philadelphia. 


The rule was given in a 
judgment secured by Lockyer & At- 
wood against F. Stanley Pusey. The 


| defendant contested the validity of the 


note on the ground that it did not bear 
the legal rate of interest but lost his 
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case. The Pennsylvania department 
took the evidence in the suit as grounds 
for ruling that a rebate had been given. 
The department was overruled by the 
court. 


LIFE RETURNS 


The following shows new business 
written last year by life companies in 
the various states and business in force 
at the end of the year: 


ARIZONA 
Company New Bus. In Force 
Inter Mountain ...... 1,750,500 1,778,500 
New York Life ...... 1,855,930 10,663,308 
N. W. Mutual ....... 676,02 2,646,958 
Occidental, N. M..... 231,700 1,429,108 
Union Mutual ....... 58,024 690,105 
ARKANSAS 
Bankers Res., Neb. .. 45,203 148,192 
Equitable, N. Y....... 686,055 13,399,571 
Gert, <6 .0 6 0.6:4:6:0.0 «2 230,000 431,081 
Great South., Tex.... 273,980 270,980 
ee OE era 441,749 1,225,895 
Mass. Mutual ....... 486,570 5,009,901 
MW. We. BEMSOR «cscs 195,000 1,330,956 
Pacific Mut. .......... 759,330 3,141,987 
ee re 763,264 2,362,891 
COLORADO 
Coath. TEMG. 6° iain cta0e 608,843 1,825,943 
Carttel, Gate. 6.2 oi0:00 6 1,099,850 5,492,649 
Kansas City, Mo...... 1,347,000 2,065,500 
ee ee Re 100,547 1,330,979 
a ee eae 1,243,743 12,425,530 
Phoemis BRt. .i2cccss 333,573 2,462,690 
ILLINOIS 
Amer. Cent., Ind. .... 241,755 1,918,445 
DOU -wcccdcissas 974,456 11,941,199 
oS ere 3,925,508 23,590,365 
Equitable, Ia. ....... 1,980,459 7,613,479 
Germania N. Y....... 560,478 4,044,494 
Home Life, N. Y...... Lee ans 7,209,169 
Intermediate, Ind. 1,151,780 
Matees, TW. Biccescs ‘16, 0: 38 O92 108,927,066 
Mfrs., Canada ....... 0 380,000 
SS ®, 7 aae $3°851 6,801,90 
N. Amer., Canada 354,980 1,622,313 
Old Colony, Ill. ...... 823,417 5,147,350 
Philadelphia ......... 30,772 252,677 
Phoenix Mut. ....... 826,066 7,608,79 
Security Mut., N. Y.. 541,506 1,848,194 
a are 619,785 1,559,698 
U.S. Annuity & L., Ill. 954,962 2,375,336 
YO eae 6,185,882 38,295,088 
Wabash, til. rere 404,617 781,367 
Bankers, Neb. ....... 481,950 2,845,335 
Central, Til. .......2. 39,000 85,500 
POMEL Gat 040s eee 239,774 504,324 
KANSAS 
ST ,  R  e 1,588,706 7,413,853 
Am. Bankers ....0¢ 23,175 2 








Bankers Res., Neb... 
Cent. States, 
Conn. Mutual .. 
Equitable, I 
Equitable, 
Germania 
Home, N. 
Kansas City, ae : 
ee, eee 30,750 123,748 








Mass. Mutual ....... 746,092 7,105,212 
Metropolitan (Ord.).. 1,600,363 5,760,318 
Metropolitan —_ y -- 2,745,677 it teas 
Mut. Benefit .... ee 557,672 4,564,730 

‘ ae et] 12,985,227 






Uae Centr 


Union Mutual -..:°) ” 30:441 "311/041 
KE CKY 


DAD ci atanaehekwes 3 776,198 6,210,105 
Amer. Central........ 35,051 150,263 
Cleveland Sekt o> oe ee 11,000 27,520 
Conn. Mutual ........ 655,397 3,647,867 
Conservative ........ 22,000 20,000 
Equitable, N. Y...... 1,899,912 19,094,789 
Germania ........... 341,500 1,986,381 
ENON TN eg eat sc 384,077 2,284,527 
Inter-Southern ...... 6,315,051 9,718,722 
Manhattan .......... 313,925 2,567,066 
WOOO, WON. do 6k bdeed 605,277 4,906,096 
ei, ee tae 1,013,000 1,073,000 


Metropol. Life (Ord. ). 3,129,464 15, 7166, 203 
Metropol. Life (Ind.). 5,591,919 35,457,381 





Mutual Benefit ...... 3,840,778 31,508,954 
+!) eee 2,187,888 17,532,478 
National, ag caelw sae 423,884 4,265,966 
National. U. , are 57,145 280,586 
National Lite & Acci.. 1,535,747 3,279,088 
New England Mut.... 1,825,331 11,537,348 
New York Life....... 1,292,153 24,044,168 
N. W. Mutual........ 2,285,300 23,695,3 

Pacific Mutual ....... 146,741 1,158,342 
Philadelphia a laid: ant 5,000 22,000 
S. States Mut., W. Va. 228,687 684,000 
State Eile 25. cccccecs 73,032 1,182,231 
State Mutual, Mass. 950,977 4,490,088 
Union Mutual .;..... 43,536 436,061 

MICHIGAN 

Bankers, Iowa........ 3,253,500 24,961,000 
Bankers, Neb......... 9,000 ,000 
ferkshire ........... 718,342 4,616,586 
Conn. General........ 965,480 2,152,213 
ee, Ee ae 965,480 2,152,213 
Columb. National .... 230,939 664,207 
Equitable, Iowa...... 689,862 3,674,819 
PROMMIEE™ ges csrdens « 407,554 1,717,992 
Federal 273,014 1,573,262 
Fidelity Mutual ...... 462,597 3,869,298 
Farmers Natl. 178,500 173,500 
meat North., Wis. 153,500 133,750 
een, SY ears 1,607,781 4,815,691 
Imperial, Mich. ...... ...... 400 
MOP OWOERD - 54 <:000:0,040. 221,422 245,594 
Lincoln National 759,855 1,364,148 
Mutual, W.W......585 2,911,295 28,053,478 
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TWO SPECIALS 





These are legitimate high grade contracts, issued on the 
Ordinary Life and 20 Payment Life Plans. 


GIRARD LIFE 


INSURANCE COMPANY 


PHILADELPHIA 

















Reduction Excellent opening for a few high-class men as GENERAL AGENTS for exclusive 
territory. Only good personal producers, with executive ability to create an Agency 
RES Organization, need apply. 
Company New Bus. Hy Force | 
Missouri State ...... 745,700 586,658 | 
Minn. Mutual ........ 306,050 artery 
Mich. State.......... 919,629 6,718,295 





Mich. Mutual .. 
Manufacturers 


3,863,593 12,464,753 
1,117,340 3,854, 867 





North Amer., Ont.. 164,735 942,892 
North Amer., Ill... 676,155 1,294,822 
Old Colony ...... 140,437 375,216 
SD. da eee k's kde os 30,800 99,800 
Phoenix Mutual ..... 610,016 4,695,187 
Prov. 1. & Tr... 2.06 1,327,116 6,483,941 
Security Mut., N. Y... 697,107 1,463,585 
Travelers .........+: 1,229,131 7,916,501 
Wisc. National ...... 104,207 237,649 
MINNESOTA 
CE. 6.0:8 00:9 865.0.04 5% 78,487 1,553,800 
Conn, General ....... 253,524 247,024 
Great North., Wis.... 13,000 93,100 
SS ae A ae 3,917,183 27,094,712 
Security Mut., N. Y... 1,373,794 3,582,530 
TUGNGIOTE oo cccrsccee 125,000 5,848,601 
MISSOURI 
Amer. Bankers ...... 134,235 122,735 
German Mut., Mo..... 796,395 3,845,034 
END 6 260 00as.006 368,163 2,121,868 
PEIIGED tc cecsccs<s 92,750 618,900 
aK Ae See 5,165,861 43,999,848 
National, U. S. A..... 265,101 3,221,582 
PeOemse, Ch. cvccscced 887,483 7,589,738 
3 179,598 1,847,089 
Security Mut., N. Y... 199,042 506,630 
St. Joseph, Mo........ 254,000 254,000 
NEBRASKA 
Central Natl., Neb.... 4,262,930 6,494,320 
Equitable, Ia. ....... 466,232 oe eee 
Fidelity Mutual ..... 3,148 871,9 
Ger. Amer., Neb...... 1,214,000 6,483, 001 
PERMMACtTAN 2c cccccee 10,029 80,768 
Dy Ms Me 2sveses 1,537,137 10,485,073 
Minn. Mutual ....... 238,742 740,136 
Preirse, NGO. oc cccece 81,000 81,000 


Phoenix Mutual ..... 194,303 7,990,653 
HI 


Perr rere 544,018 6,308,31 
oe ae 2,036,867 16,220,574 
Columbus, Mut., O.... 1,939,185 4,598,560 
Equitable, Ia. ....... 2,007,619 12,214,985 
Fidelity Mutual ..... 604,029 4,955,550 
Sere 16,54 37,039 
ES Mee Mek scces se 7,925,167 69,940,602 
Security Mut., N. Y... 485,784 2°994 "322 
ee rrr 664,151 4,166,523 
OKLAHOMA 
National, U. S. A..... 138,391 2,213,294 
New York .......... 3,310,056 20,337,469 
Oklahoma Natl. ..... 1,836,500 5,686,920 
Wichita Southern .... 510,000 690,000 
SOUTH DAKOTA 
Central Natl, Neb.... 203,500 208,530 
Dakota Western...... 230,500 871,000 
pS ES eee 162,931 1,123,526 
ee dees kee 142,500 875,345 
Beene CH 2c ccc cces 861,000 1,493,750 
eS SS Pe Pere 2,045,447 8,360,722 
Minnesota Mut. ...... 952,050 2,340,899 
E,W caswscss 122,125 314,686 
rere 270,961 433,270 
Western Mut., S. D... 211,000 498,000 


TENN 

Security Mut., N. ¥... 254,801 920,701 
xXAS z 

Southland Life, Tex... 3,959,857 8,756,860 


Gives Disability Rider 

The American Life of Des Moines, 
Feb. 1, commenced the issuance of pol- 
icies with a rider attached providing 
for indemnity in event that the insured 
should become totally and permanently 
disabled as the result of bodily injury 
or disease. A charge of 50 cents for 
each $1,000 insurance is made in addi- 
tion to the regular premium. This bene- 
fit will be confined for the present to 
male lives, and will be issued in con- 
nection with all policies except term 
insurance. The rider may be canceled 
at any time by the insured, after which 
only the regular premium will be paid. 


Has Many Many Offices 

The Mutual Life’s “million-a-month 
agency” at Chicago now has offices on 
four different floors of the Women’s 
Temple. Full time agents of the com- 
pany are found at nearly every turn in 
the building and in addition there are 
the offices of the medical department 
and of the printing establishment. In 
the printing office is turned out all of 
the agency literature and letterheads 
for agents. A daily card, called “Daily 
Doin’s,” is now published and every 
once in a while will now appear a four- 























AEWA OINNS. SeUTRS 











permit. 


with this company. 





Your ability as a solictor is worth all 
you can make out of it. 
You can never make more than the terms of your contract 
You can never make more than the WORTH OF YOUR 
COMPANY will grant. 
Right openings—attractive policies—co-operation and PUB- 
LIC APPROVAL are some of the many things that await you 


Write while the chance is before you. 


Liberal Life Assurance Company 


W.H. HINTON, Sec. & Actuary ARTHUR H. JONES, Pres. & General Counsel 
Anderson, Indiana 


Learn all about our offer. Learn today. 


of Indiana 























Standard Life 


Insurance Co. 
Pittsburgh, Pa. 


LIFE, ACCIDENT and 
HEALTH INSURANCE 


This Company has caught the spirit 
ot the times. It issues policies that have 
an appealing force to the public. 
It is under the management of careful, ex- 
perienced men who appreciate a good agency 
force, and cooperate with them. 

Write FRANK A. WESLEY 

(Vice President and Director of Agencies) 
for agent's contract in Pennsylvania West Virginie 

or California 












GREA| on 
SHER 
NOPLIFE 


grag ry c MPANY 
w WISCONSIN 


An Honest Contract, sold by Honest Men, by Honest Methods 


Permanent connection for desirable agents 
to sell life insurance 


NEAL BROWN, President 
WILLIAM A. FRICKE, Vice-President and General Manager 
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Carry a Strong Anchor— 


The 1913 record of the Anchor Life re- 
veals that it has policies that sell. 


In these days of stress and change it 


to a permanent company. 
Watch Your Anchor!! 


The Anchor Life Insurance Company 


agent to get firmly attached 





Indianapolis, Indiana 
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page agency paper known as “The Pul- 
motor.” 





ROYAL LIFE IS ABOUT READY 





New Chicago Company is Now Shap- 
ing Itself Up Preparatory to 
Seeking Its License 


The Royal Life of Chicago is shap- 
ing itself up to apply for a license early 
next month. Practically all its stock 
is placed and its funds are now well 
in hand and invested. The company has 
nine offices ready to start in Chicago, 
each in charge of an experienced indus- 
trial life insurance man who is a stock- 
holder. It also has all arrangements 
made for more than 30 offices in vari- 
ous other central western states on the 
same plan. 

The company intends to enter about 
ten states as soon as possible after re- 
ceiving its license from the Illinois de- 
partment. Its policies are partially 
made up and some have already been 
submitted for the approval of the in- 
surance superintendent. It will have 
several specialties, and will copyright 
some of its feature policies. 

The offices in Chicago are located in 
various districts and the company will 
make a big drive for industrial busi- 
ness. On a preliminary mail campaign 
conducted by President Alfred Clover 
a weekly debit of $300 has already been 
worked up on one special kind of pol- 
icy. 





Boosting Publicity at Cleveland 

About half of the Cleveland life 
agencies have so far responded favor- 
ably to the request for funds to carry 
on a publicity campaign in the north- 
eastern section of Ohio. The amount 
asked is ten cents per $1,000 premiums 
received. Plans for the campaign have 
been pretty well mapped out: and it is 
believed that most of the other agen- 
cies will come in within a short time. 
The idea is to give general informa- 
tion regarding life insurance without 
giving individual companies or agen- 
cies the benefit. In that way it will 
best advance the cause and solictors 
will receive the benefit as well as agen- 
cies and companies. 

Secretary T. M. Norris of the Cleve- 
land Association of Life Underwriters 
is very enthusiastic over the plan and 
is doing much work for its advance- 
ment. 





Discontinues Ten-Year Term 
The Connecticut Mutual Life has dis- 
continued the issuance of ten-year term 
policies, 





News About Companies 











Central Life, Ottawa, Ill.—lIt is getting 
out a new rate book, which will be is- 
sued April ist, and is also revising some 
of the clauses contained in its policy 
forms. It is exvected that the new poli- 
cies will also be placed in the agents’ 
hands about the first of April. 


American Life, Iowa—It has begun the 
issue of a company paper for the benefit 
of policyholders, stockholders and agents. 
The first issue bristles with news, com- 
ment and statistics, and gives some very 
readable educational articles. 

* 7 oe 


Southern Central Life, Jackson, Miss.— 
It is being organized with $60,000 capi- 
tal and $35,000 surplus. It is understood 





that I. A. Oliver of Jackson, an experi- 
enced insurance man, will be general 
manager. ; 

INJUNCTION SUIT BROUGHT 





Royal Benefit Seeks to Restrain Illinois 
Department from Making Exami- 
nation of the Order 





The Royal Benefit, a fraternal so- 
ciety of Washington, D. C., has brought 
suit for an injunction against Superin- 
tendent Potts of Illinois, to attempt to 
restrain him from making an examina- 
tion. The department complains that 
the society is one year behind in the 
payment of death claims, and that 83 
claims are on file with the department, 
where the beneficiary has waited for a 
long time and has not been paid. Eight 
suits are pending against the society in 
Illinois. Owing to these numerous 
complaints in several states, the Insur- 
ance Commissioners Convention ap- 
pointed the Illinois and District of 
Columbia departments to make an ex- 
amination. 

In previous examinations, owing to 
the fact that the society maintains two 
offices in different states, it was impos- 
sible to get important records, as the 
examiners were told they were at the 
other office. A branch office is con- 
ducted at Springfield, Ill., and hence it 
was planned that the District of Colum- 
bia department should begin an exam- 
ination at Washington, and the Illinois 
department at Springfield simultane- 
ously. The Illinois department started 
to examine the concern Feb. 11. 

President Thomas Wilson at the 
Springfield office refused to permit the 
examination on the ground that Exam- 
iner Lucius Pfouts had made an unfa- 
vorable report at the last examination. 
It was then arranged that another ex- 
aminer should be assigned to the work, 
whereat President Wilson stated that 
as the society is writing no business in 
that state, and the head office was in 








Washington, the Illinois department 
had no right to make an examination. 
The Washington department was com- 
municated with, and an examiner was 
sent from Washington to Springfield, 
authorizing the Illinois department to 
examine the books of the Springfield of- 
fice. 

Actuary Fairlie of the Illinois depart- 
ment was assigned to the work, and 
this brought on the injunction suit. 
The Royal Benefit has a large num- 
ber of policyholders in Illinois, in fact 
the greater part of its business is in 
that state. Mr. Pfouts, who is a very 
capable examiner, had charge of the 





examination of the Fraternal Tribunes 
of Rock Island a few years ago, follow-: 
ing which officers of the Royal Benefit 
were indicted owing to reinsurance ir- 
regularities. The hearing will come up 
about March 1. 





Cancels Kalamazoo License 

In line with his recent pronouncia- 
mentos that he would try to stamp ou: 
all wrong practices in insurance, Com- 
missioner Winship of Michigan has 
cancelled the license of W. G. Glazier, 
agent in Kalamazoo for the Massa- 
chusetts Mutual Life. It is understood 
that twisting and other bad practices 
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| Capital - $442,340 








‘THE only Company in“the United States Writing 
Regular Life, Monthly Payment Life, Monthly Pay- 
ment Health and Accident and Commercial Casualty. 








This chain binds our agents to our company and enables" them 
to lose no time when they work for 


THE 


Ohio National Life 


OF CINCINNATI 
The Third Strongest Company in Ohio 


Net Surplus - $229,584.34 


OHIO IS GOOD ENOUGH FOR US 
Important Districts in Ohio Still Open 
WRITING A STEADY, CONSERVATIVE BUSINESS 














Oo. P. WOODRUFF 
President 





The Beacon Insurance Company 
of America 


A legal reserve Company organized under the Indiana laws. writing insurance on the 
lives of Indiana citizens through Indiana agents. 





Merchants Bank Bldg. 
INDIANAPOLIS 





Get our proposition. 





CAPITAL, $100,000.00 








YOU MAY BE 


Satisfied to go on where 
vou are not in touch with Public Savings progress. Your 
future will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., OF AMERICA 


HOME OFFICE: Indianapolis, Ind. 


ou are, but that is becausé 











We are Signing 


for the Agent is Sure. 


FORM AGENTS’ CONTRACTS. 
Prospects FURNISHED. 


We can interest YOU. Write! 


108 South La Salle Street 





Every Day Everywhere. Why? 


Because we can assure them A FUTURE IN THE LIFE 
INSURANCE BusINgEss. Under the New Agency Methods 
of the Phoenix Mutual Life Insurance Company Success 


Agents are protected. PHOENIx MUTUAL COMMISSIONS 
are for PHOENIX MuTUAL AGENTs. 


RENEWAL COMMISSIONS ARE GUARANTEED by our STANDARD UNI- 


CompLtETE Home OFFICE SERVICE. 


JULES GIRARDIN, Manager 


Up Good Men 


CHICAGO 











WE WANT GOOD MEN 
AND PAY THEM WELL 
Ask to see a 


“*Life Time Contract’’ 
For Your Territory 


Peoria Life Insurance Company, Peoria, Ill. 











financial resources. 


Choice Territory in 











The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 
Experienced management, sound methods, ample 


Agents find satisfaction in 
working for such an institution. 


Indiana and Illinois 
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are charged, such as pasting a sticker 
over the word “term” in cases where it 
was desired that the prospect should 
believe he was getting an endowment 
policy instead of a term policy. 


DEPARTMENT MEN DRAGGED IN 





Examiner Fairly Let Out and Enters 
Pyle’s Employ—Byrkit’s Name 
Mentioned in Scandal 


. ji Ronis 

Des Moines, Ia., Feb. 25—(Special.)— 
CM. Spencer, a well-known Des 
Moines insurance man, has been ap- 
pointed special examiner in the Iowa 
department by Auditor Bleakly, to suc- 
ceed G. A. Fairly, who had the posi- 
tion for three years. The change is 
an outgrowth of the National Life As- 
sociation affair. Auditor Bleakly was 
displeased with the reports which were 
made on the condition of the National 
by Fairly, who was in charge of ex- 
aminations in the past year. The lat- 
ter at once entered the employ of 
President Henry Pyle of the National 
and, according to Pyle, is doing spe- 
cial work on the concern’s books. 

Attorney-General Cosson on Wednes- 
day made public the correspondence 
written by former Governor B. F. Car- 
roll, who, as state auditor in 1906, 
wrote a letter to President J. B. Sulli- 
van of the National, asking that Pyle 
resign as secretary. The letter written 
by Mr. Carroll called attention to the 
discovery of “a number of serious ir- 
regularities and some violations of the 
law” in the books of the company. 
Prior to his service as secretary, Pyle 
had been president and general man- 
ager, but resigned at the request of 
Auditor Carroll, and was elected sec- 
retary. 

Vice-President B. W. Blanchard has 
also issued a letter in answer to Com- 
missioner Byrkit. Byrkit asserted that 
the proposition that Blanchard become 
president of the National and he, Byr- 
kit, secretary, was made by Blanchard 
in a letter to Byrkit, and did not come 
from Byrkit. Blanchard now offers to 
give $500 to charity if Byrkit will pro- 
duce any such letter. 





TALBOT HEADS FIDELITY 


(CONTINUED ON PAGE 15.) 
turned to active work in that branch 
aS soon as the Fidelity’s interests in 
the casualty company were disposed of. 

Upon the death of Alexander Mc- 
Knight, in 1911, he succeeded to the 
vice-presidency of the Fidelity and as- 
sumed full charge of the company’s 
agency force. As he always showed 
the greatest amount of interest in field 
work, it is quite possible that he will 
continue to devote a large part of his 
time to this branch of the business. 
_F. X. Quinn, who succeeds to the 
vice-presidency of the Fidelity, is an- 
other interesting character in the com- 
pany’s history. He was born in 1870 
and was educated in the public schools 
in Philadelphia. His early career 
started with the Pennsylvania Railroad 
Company. He later accepted the posi- 
ton _as secretary to the treasurer of 
‘the Fidelity, and in 1896 was promoted 
to the office of assistant secretary. «In 
1907 he was elected treasurer and a 
member of the board of directors. 

,, Like Mr. Talbot, Mr. Quinn devoted 
1S spare time to the development of 
himself. He studied law in his leisure 
hours, and was admitted to the Phila- 
delphia bar in 1902. This and his ex- 
Perience qualified him to take charge 
of the company’s large investment in- 
terests. 

Talbot Is a Strong Man 

watt: Talbot's election to the presidency 
pean a foregone conclusion, as he was in 
training for it. He is an able agency and 
administrative executive. He is the ac- 


tive agency head at the home office and 
's in close touch with the field. When 


he was Philadelphia manager of the com- 
raid he gained a direct experience in the 
: d. He knows the problems of the pro- 
wpere and how to meet them. 

n becoming the chief executive of the 
he brings to it the power of a 


man, ripe with experience, full 
and initiative. 


company 
self-made 
of courage 








BARS ON NONRESIDENTS 
WINSHIP TELLS COMPANIES 


Outsider Can Not Go to Michigan and 
Assist in Writing Life Insur- 
ance Cases 


Detroit, Feb. 25.—(Special)—In a let- 
ter to H. Wibirt Spence, manager of 
the Mutual Life general agency for 
Michigan, Commissioner Winship 
makes it plain that life companies that 
have been enjoying the privileges of 
educational assistance for their agents 
by visiting agents of the company will 
hereafter be compelled to forego that 
benefit. Mr. Spence wrote the com- 
missioner inquiring if, under his new 
non-resident agent ruling a home office 
representative or an agent from an- 
other state, who may have been accus- 
tcmed to visit Detroit and assist in 
the work of the agency, would be af- 
fected by the ruling. The commission- 
er replied as follows: 

Bars Out Nonresidents 

“IT am informing you that the ruling 
of this department relative to non-resi- 
dent agents applies to all classes of 
insurance. The agent of the Mutual 
Life in another state is a non-resident 
agent, and therefore is permitted to 
have nothing to do with the procuring 
or the placing of policies. 

“While in the main I think that rul- 
ing is one of the best things for in- 
surance that ever has happened in 
Michigan, I think it goes a trifle too 
far, or, I might say, is a bit too strict,” 
said Mr. Spence. “Such a case as I 
asked judgment upon does not inter- 
fere with local agents at all. The 
Michigan agency would get the busi- 
ness. The non-resident would be only 
an assistant. However, I suppose the 
ruling must be strict, in order not to 
leave any loopholes for abuses.” 

One Phase Pleases Life Men 

There is another side to this ruling 
which pleases the life insurance agents 
highly. In every large city there are 
many people who have moved from 
other cities, who have left life insur- 
ance friends behind them, and who 
wish to do business with them when 
they insure, or who, perhaps, are 
solicited by agents whom they have 
known, though not as close friends. 
When one of those outside agents 
writes a man in Detroit, the Detroit 
office does practically all the work and 
gets little or nothing out of it. 

“For my part, I will be glad if they 
are shut out of the state,” said an 
officer of the Detroit Life Underwrit- 
ers’ Association who is a general agent. 
“IT think most of the other general 
agents will be, too, and it goes with- 
out saying that all the local agents will 
It means more business for 


Business Done by Mail 

There seems to be one phase of over- 
head writing that the commissioner 
cannot control, and that is business 
done by mail, on the initiative of the 
assured. For example, in the Univer- 
sity of Michigan is a professor who 
came from Germany, and who pre- 
ferred to insure with a German com- 
pany. He transacted all the business 
by mail, and carries his renewals in the 
same way. If a New York company 
desired to write a Michigan prospect 
by mail, the commissioner could not 
prevent. He could only punish the 
company for accepting the risk by ex- 
cluding it from doing business in the 
state and cancelling the licenses of its 
agents. 

That same situation pertains in all 
lines of insurance. But the commis- 
sioner cannot prevent a person or cor- 
poration desiring to go east tor its in- 
demnity to do so. 


SOUTH CAROLINA AGENTS MEET 

The South Carolina agents of the Mu- 
tual Benefit Life held their fifth annual 
meeting at Columbia, beginning Tuesday 
morning. It was the largest meeting 
since the original one. The first speaker 
was A. A. Drew, superintendent of agen- 





cies, who talked on “The Company’s An- 
nual Statement and the Special Dividend 


Habit.” Other home office representa- 
tives were Willian Winton, assistant su- 
perintendent of agents, and “Uncle” Jerry 
Cobb, of the mathematical division. 


SETTLED OUT OF COURT 

The litigation in the federal courts be- 
tween the South Carolina insurance de- 
partment and the Mutual Life of New 
York has been settled out of court and 
all court proceedings will be dismissed. 
Commissioner McMaster has appointed a 
hearing on the question of cash surren- 
der values which precipitated the litiga- 
tion for March 10. 


RULING ON PART-TIME AGENTS 

Insurance Commissioner Merrill of New 
Hampshire some time ago called upon the 
life insurance companies doing business 
there for a statement of their attitude 
as regards part-time agents. He now 
announces that, while he has no inten- 
tion of prohibiting the use of part-time 
agents, he regards it as important that 
there should be a standard of qualification, 
and that an agent must be really in the 
insurance business and must hold himself 
out to the public as thus engaged. 


LIFE NOTES 


premiums of the 
Springfield, I11., 


The total 
Life of 
$108,581. 

J. Warren Lytle, first president of the 
Standard Life of Pittsburg and head of 
the Pittsburg Academy, is dead. 

The Nevada Life being organized at 
Reno, Nev., by W. M. McCaffrey, has been 
abandoned. It proposed to have $500,000 
capital. 

Jules Girardin, manager of the Phoe- 
nix Mutual at Chicago, is spending his 
usual winter vacation at Galveston, Tex., 
with his mother. 

C. I. Raff has taken the Arkansas state 
agency of the Federal Life, with head- 
quarters in Mena, Ark. J. A. Hughes will 
be associated with him. 

William G. Shaw has been appointed 
district agent for the Columbian National 
Life for Jackson County, Ill, with head- 
quarters at Murphysboro. 


Marquette 
last year were 


W. C. Harris has been appointed dis- 
trict manager at Van Buren, Ark., for 
the Lafayette Life. He was formerly 


with the company for two years as special 
agent. 

Following the resignation of J. Y. Webb 
as supervisor of the Franklin Life in 
Texas the company has appointed Dobbs 
& Street of Ft. Worth, Texas, as general 
agents for North Texas. 

General Agent Arthur C. Hoene of the 
Northwestern Mutual at Duluth, Minn., 
increased his production in 1913 $100,000 
over 1912 and is putting his company on 
the map in northern Minnesota. 

The Original Ideal Life of Jonesboro, 
Ark., a mutual assessment organization 
incorporated Oct. 12, 1908, has surren- 
dered its charter. Gordon Matthews was 
president and G. U. Mahan, secretary. 

E. P. Melson, president of the Missouri 
State Life, is on a tour among the com- 
pany’s agents in Kansas, Colorado, New 
Mexico, Arizona and California. He in- 
tends to establish some new agencies. 


Cc. L. Hendricks, secretary of the Mer- 
chants Reserve Life, Otis building, Chi- 
cago, advertises in Indianapolis news- 
papers, for sale an assessment life in- 
surance charter, guaranteed by the state 
of Indiana. 

The Independent Order of Foresters, 


which recently secured a 
its license in Illinois, has asked to be re- 
licensed in Minnesota. The order with- 
drew from those states while it was be- 
ing examined 

John T. Hess, for many years with the 
Mutual Life of New York, has resigned 
to become general agent for central lowa 
for the Register Life of Davenport. Mr. 
Hess has headquarters in the Hubbell 
building, Des Moines, and is already on 
the job. 

H. M. Holderness of Houston, Mo., has 
taken the position of agency supervisor 
of the local territory for the Missouri 
State Life. He will devote his attention 
to southeastern Missouri for the next few 
months. Te has moved his family to 
St. Louis. 


Following the resignation of William 
I’. Chevalier of the Connecticut Mutual as 
general agent for Kansas City, the com- 
pany has appointed Roscoe F. Warren in 
his place. Mr. Chevalier will renew his 
relations with the company’s Davenport 
(la.) general agency. Mr. Warren has 
been in St. Louis. 

Henry J. Powell, manager of the Ken- 
tucky and southern Indiana agency of the 
Equitable Life, with headquarters at 
Louisville, has announced that a lease 
has been signed whereby half of the 
fourth floor of the Starks Building will 
be occupied by the Equitable, beginning 
April 1. 

Omaha's life 
just received a 


restoration of 


insurance fraternity has 
notable addition in the 
person of Rev. J. H. Kirschstein, for sev- 
eral years one of the most prominent 
ministers in the city. He has long been 
pastor of the North Side Christian 
church. The Midwest Life of Lincoln is 
his company. 

William Boswell of Cincinnati, 
filed a suit for $250,000 against the 


who 
Se- 





eurity Mutual Life of New York several 
years ago, filed a supplemental suit last 
week against the same company for $22,- 
000, which he claims as renewal pre- 
miums. Mr. Boswell formerly was gen- 
eral agent of the company at Cincinnati. 
He charges breach of contract. 

R. E. Daley is back with the Texas in- 


surance department. He was assistant 
actuary in the department until a short 
time ago, when he went with the St. Jo- 
seph Life at St. Joseph, Mo., as secre- 
tary. Prior to his employment in Texas 


Mr. Daley was with a Kansas City com- 
pany and had been connected with the 
Missouri department at one time. 


Announcement is made that C. E. Lewis, 
cashier in the Cleveland office of the New 
England Mutual Life, has been promoted 


to the position of city manager and 
agency supervisor. Allen J. Green, who 
is now associated with the Corporation 


Audit Company there, will become cashier 
for the New England Mutual. _ we 
MeNutt is general agent of the company 
at Cleveland. 

Dr. G. B. Foscue has 
against the Amicable Life, A. 
president, and A. R. Wilson, 
all of Waco, for $60,000 
Foscue alleges that the defendants have 
formed a conspiracy to injure his repu- 
tation as a medical practitioner. 

The suit is the culmination of an ex- 
tended disagreement between Dr. Foscue 
and the Amicable. Dr. Foscue was chief 
medical examiner for the Amicable from 
the time of its organization until June 
of last year. 


instituted suit 
R. Roberts, 
secretary, 
damages. Dr. 


“I am ready,” said a zealous young 
agent convert, “to do anything the Lord 
asks of me, so long as it’s honorable.” 





You have ability as a life 
insurance salesman. You 
can secure and handle men. 


Make the most money out 
of your qualifications. 
Rockford Life Insurance Co. 


ROCKFORD, ILL. 
A. J. Lovejoy, President 


Address F. L. Brown, Agency Manager 
PLENDID OPPORTUNITY 

for two good Life Insurance 
Stock Salesmen to assist in plac- 
ing the balance of our increased 
capital stock. Don’t answer this 
unless you can furnish first-class 
credentials and know a clean, high 
grade proposition when you see it. 


Address 16-V, 
care The Western Underwriter. 














A Penn Matual Premium, less a Pena Mutual 
Dividend, purchasing a Penn Mutuel Policy, 
containing Penn Mutual Values, makes an In- 
surance Proposition which in the sum of all ite 
Besefits, is unsurpassed for net low cost and care 
of interest of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 








3 GOOD POLICIES 


1—19 Pay Premium Saving Policy 

2—Whole Life Premium Reduction Policy 

3—Paid-up Addition—20 Pay Life Policy 
as well as all other regular forms 


Central States Life 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 


FRANK P. CRUNDEN 


President 


J. A. McVOY 
Vice-Pres. & Gen. Mer. 
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Once an 
Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


Always an 
Illinois Life 
Man 


COMPANY COMPANY 


WANTS GOOD MEN WANTS GOOD MEN 
AND AND 


WILL PAY THEM WELL WILL PAY THEM WELL 








FEDERAL LIFE 


An enterprising, progressive, thirteen-year-old Life 
Insurance Company, issuing all Standard Forms of 
LIFE, ACCIDENT and HEALTH Insurance, 
some with TOTAL DISABILITY and DOUBLE 
INDEMNITY Provisions. 


Exceptional opportunities for ABLE men desiring 
to form PERMANENT Connections. 


If Interested Address 


Isaac Miller Hamilton, President 


CHICAGO 








Che Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
he Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
COMPARATIVE RECORD—FIVE YEAR PERIODS 


Yes bt, Tarurance in Fore lee 

1893 139,826 3,691,843 600,893 

1898 321,606 8,392,902 1,527,339 
1903 1,074,654 25,715,285 027 ,046 
1908 3,621,170 43,443,633 8,062,281 
1913 7,804,230 73,455,636 12,886,338 


Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and|Western Pennsylvania. 
AGENTS WAT EL) eee een 





Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 


GENERAL ACCIDENT FIRE & LIFE 
Assurance Corporation, Ltd. 
C. Norie-Miller, U. S. Manager, 55 John Street, New York 








National Life Insurance Company 
=== JOS. A. DEBOER, President 











HE 64th statement shows strong gains in new and outstand- 

ing insurance, in income, in assets and in surplus, an interest 
rate of 5.10%, a mortality experience of 58.12% and increased 
dividends set aside for payment to policy holders in 1914. Age, 
strength, mutuality, low net costs, the best policies and a scientific 
and equitable practice have made the National Life most attractive 
to best agents—a solid business, securing permanent opportunity. 





<== = D DRESB 8= 
Edward D. Field, Superintendent, Montpelier, Vermont 





YOUR CARD 


as a representative of the “Oldest Life Insurance Com- 
pany in America’ will prove your best introduction 


The Mutual Life Insurance Company 


ef New York 


Impregnable Strength 
Maximum Benefits 


Incomparable Dividends 
Minimum Net Cost 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 











MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


We believe there are many life insurance men looking for a good, sound company not operat- 
ing under the Arms’ Law, and in a Peuition to give liberal direct general agency contracts 
to the men who can deliver the goods. e Missouri State Life fills the bill and we have some 
terri open in Kentu Ohio, Virginia, West Virginia, Georgia, Mississippi, lllinois, Indiana, 
lowa, Kansas, Nebraska, Wyoming, New Mexico, California, Oregon and Washington. 

WRITE US FOR PARTICULARS 


Oven Territory 


Personal Producers who have also ability to organize 
territory and build a staff of productive agents will 
find abundant opportunities and salable policies with 


Scranton Life Insurance Co. 


JAS. S. McANULTY, President _ SCRANTON, PA. 














Home Life Insurance Company of New York 


The Fifty-third Annual Statement of the Home Life Insurance Company, of which Geo. E. Ide 
is President, shows that most satisfactory progress has been made during the past year; that 
ped ay in insurance in force is over five and one-half millions, the amount in force now 
y $111,000,000. After providing for the various funds for the protection of the policy ob- 
tions, there remains upon a most conservative i valuation a surplus of nearly two 
ions, over and above the fund of two and one-half millions which is set apart for deferred 
dividends, an item ordinarily included in the eg me ae The payments to policyholders 


during the year amounted to near! " luding over a million dollars in divi- 
dends to policyholders xs “The Com'cl & Fin'cl Chron." 1-25-13. 
For Agency in Oh’o, a to In other territory apply to 
W. AR BRUEHL € SON GRO. W. MURRAY, Supt. of Agte., 
4th Nat'l Bank Bidg., Cincinnati 250 Broadway, New York, N. Y. 








GOOD SERVICE 


Is the Foundation Upon Which to Erect a Successful Business 
Brief, liberal, clearly expressed policies, with guaranteed low cost, are 
serviceable alike to policyholders and agents. 

Specimens of Life, Accident or Health policies cheerfully furnished. 


For agencies address . 


The Columbian National Life Insurance Company 


ARTHUR E. CHILDS WM. C. JOHNSON. 
President Boston, Mass. Vice-Pres. and Gen. Mgr. 











“SAFE AS A GOVERNMENT BOND’ 


(©) The OHIO STATE LIFE 


LIFE.HEALTH. ACCIDENT *»° MONTHLY INCOME INSURANCE. 


slaieecam LATEST POLICIES AND AGENCY CONTRACT Bataan 
Splendid Openings INDIANA,/MICHIGANandOHIO 












